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Wide World Photos 


Pair of Cups of the Period of Charles II which brought a record price at the recent 
sale of Fine Old English Silver in London. 
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A handsome display in color—well designed, 


attractive—in keeping with the finest store 
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The Vogue for Diamond Brooches 





Exquisite Designs Now Chosen Especially to Suit the Personality of the Wearer and Accentuate 
the Color and Lines of the Gown 


kind and another that sometimes con- 
tain hundreds of small diamonds. They 


brooches, using large quantities of dia- 
monds and a small scattering of colored 


IAMONDS—literally hundreds of 
them—are being worn by European 








Se ON er LO ee OL ee Oe LO OL Ne OL ee Oe LL ee ee On Oe 8 ON EE Te ee Te eee Oe Le ee OT Le eee Oe eee ND Oe SSeS ee TOE SEE SS OT TT Nee eee 





women of fashion this summer, but in- 
stead of being scattered over the person 
they are usually concentrated in one or 
two lovely jewels. And, more often 
than not, one of these jewels is a dia- 
mond brooch of exquisite design, chosen 
especially to suit the personality of the 
wearer as well as to accentuate the 
color and lines of a gown. 





DAINTY ROSE BROOCH IN DIAMONDS 


Most of the French couturiers have 
apparently developed a mad passion for 
brooches, and of course, they were one 
of the favorite ornaments during the 
Italian Renaissance which has recently 
been furnishing Paris with so many 
splendid jewelry designs. Nearly every 
model featured at the late spring open- 
ings had its jeweled brooch or buckle, 
frequently forming the keynote of an 
entire ensemble, and now that the Lon- 
don season is in full blossom, one na- 
turally sees them everywhere, placed in 
all sorts of strategic positions—on the 
shoulder, at the bottom of a short V 
neckline in front or a low-cut one in 
the back, on the hair, on the hat, on 
the hip, on the shoes, or threaded on a 
strip of vivid velvet about the neck. 

In view of this enormous popularity, 
the best jewelry artist-designers of 
Paris and London have been devoting 
@ good deal of time and effort to 


stones for their materials, with the re- 
sult that some of those recently seen 
among smart feminine gatherings are 
veritable works of art. Some idea of 





A TYPICAL MODERN SHOULDER BROOCH 


their delicate grandeur may be obtained 
from the accompanying photographs of 
brooches featured by Lacloche of Bond 
St., London. Note with what surpass- 
ing skill the diamonds have been cut in 
various forms to fashion the curved 
petals of the full-blown rose in its finely 
proportioned square frame. 

To wear one’s favorite flower in dia- 
monds, sometimes with an impressive 
outline of emeralds or rubies, is now 
considered extremely smart. Roses, 
carnations, lilies of the valley, daisies, 
primroses and orchids are all being 
portrayed with as much skill in precious 
and semi-precious stones as they have 
been on canvas. In one orchid brooch 
observed on a_ well-known English 
dowager not long ago, the delicate 
shading of the petals from deep purple 
to faint pinkish yellow was admirably 
carried out by means of amethysts and 
topazes, with an outline of diamonds. 

Another form of brooch which is hav- 
ing a large popular vogue is the pendant 
with a tasseled border in diamonds, 
than which nothing could be smarter 
for a girdle or for the crown of one 
of the new rakish velvet summer hats. 
A great deal of jewelry has recently 
been created in tassel variations of one 


glitter and drop as pendants from chain 
necklaces, from ear-lobes, from wrists 
and even from large, flappy shoe 
buckles. Most of the tassels are about 
three inches long and are composed of 
six or seven strands of diamonds, usu- 
ally all of an equal size. Sometimes the 
tip of each thread is finished with a 
larger diamond, or a colored stone—an 
emerald, ruby or sapphire. 





DIAMOND STUDDED BUCKLE BROOCH 


Because they give effect of delicacy 
and fragility, diamond tassel earrings 
are worn especially with dinner gowns 
of pastel chiffon. A prominent actress 
now appearing in a revue in which she 
wears many different gowns, chose dia- 
mond tassels for earrings and a neck- 
lace pendant with seven of her costumes. 
She is fond of wearing them to dinner 
or while dancing, “because,”—she ex- 
plained—“they are charming to talk 
with, bobbing one’s head this way and 
that!” 

Tassels of other stones are seen a 
good deal, too. With the little red hats 
that are now the vogue in Paris and 
London, women are wearing tassel ear- 
rings that look as if they had strung 
three bright red cherries over each ear. 
They are large beads of some kind of 
red quartz strung on a gold chain. 

A novel feature of much of the new 
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diamond tassel jewelry which partly 
accounts for its furious popularity, is 
its amazing versatility. Diamond chains 
with a couple of diamond tassel pend- 
ants can be converted into two or three 
other pieces of jewelry at a moment’s 
notice. The two pendants can be taken 
off and worn as earrings and part of 
the chain wound about the wrist as a 
bracelet, and in most cases, there will 
be enough left for a short necklace. 
With an extra diamond tassel or two 





ROSE BROOCH, ACTUAL SIZE 


in the jewel box, even greater variations 
can be worked out. 

This idea of convertibility in jewelry 
is supposed to have been the clever brain 
child of somebody who owned a collec- 
tion of handsome tiaras, those sacred 
white elephants brought out only for 
Court functions or gala nights at the 
opera and for the rest of the year quiet- 
ly buried in a safe deposit vault. A 
couple of hinges and hidden clasps in- 
serted in one of these tiaras, and, lo, it 
can be divided into two bracelets and 
a sturdy hip brooch! The central sec- 
tion which rises to a peak forms the 
brooch and the side pieces make two 
ample bracelets. 

Once having taken such astonishing 
liberties with tiaras, it was only a short 
time before jewelers were turning out 
stunning diamond-encrusted link chains 
of the type now so much in favor with 
women of fashion, equipped with hidden 
joints so that they can easily be plucked 
apart and converted into two bracelets 
and a much shorter neck ornament. 
Then came the idea of adding orna- 
mental pendants to these chains, which 
could also be detached and worn as 
earrings or brooches. 

A typical necklace of this kind, worn 
by an American actress now enjoying 
great popular success in London, is com- 
posed of alternating links of rose and 
square-cut brilliants which fall in a 
long, graceful chain nearly to the waist 
and end in an oblong ornament with 
long fringed tassels of baton diamonds. 
The fringe dips from left to right, the 
first strand being one inch long and 
the last two inches in length. This 
pendant makes a handsome hip brooch, 
particularly for one of those soft, droop- 
Ing bows which dangle nonchalantly at 
the side of a tightly-swathed flowered 
chiffon girdle. 

Except for this convertible jewelry 
(and even its detached parts do not 
always match), the whole tendency is 
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away from matched sets of costume 
jewelry considered de rigeur last fall, 
and toward single jewel masterpieces, 
each worthy of consideration in itself. 
It is no longer the stone that counts, 
but the cutting and setting—in short, 
the expert hand of the artist-craftsman. 
The great Regent diamond may still be 
carefully cherished among the French 
Crown Jewels, but one feels that it 
would be in danger of being snubbed if 
it appeared in a window in Bond St. 
or in the rue de la Paix. There is 
also the fact that more and more 
women are being influenced by their 
exclusive dressmakers to wear exclusive 
jewels designed by exclusive jewelers for 
them specially. One gorgeous jewel that 
really suits a woman’s personality, urge 
the couturiers, is far better than a whole 
set bought at random to match the color 
of some passing frock. And it is so 
thrilling to wear sometimes as many as 
500 diamonds, all in the space of a two- 
inched brooch! 


From: National Jewelers Publicity Asso- 
ciation. Newark, N. J 


In the Days When the Knicknack 
Reigned 


HE late Victorian era was preemi- 
nently the period of knicknacks, 
or articles de Paris as some of them 
were called. An enormous quantity of 
semi-utilitarian objects of an ornamental 
character found a sale at jewelers’, sil- 
versmiths’ and bric-a-brac shops, which 
latter were the equivalent of today’s gift 
shops. A good deal of this merchandise 
hardly outlasted its ephemeral vogue, 
but there was some of a certain in- 
genuity in tickling popular taste and not 
a little of genuine artistic merit. As 
in all periods, merchants made an effort 
to revise ancient fashions in order to 
reproduce and market articles that had 
long since parted with their original sig- 
nificance. There was at one time an at- 
tempt to revive the use of sealing wax 
in modish correspondence, and the deal- 
ers got out pretty little candlesticks with 
a rest whereon to place two or three 
pieces of sealing wax. The idea pleased 
the leisurely dilettantes for a few sea- 
sons and then evaporated. 

The “cannon ball” table clock also 
dates from this period. These had heavy 
convex glass cases that magnified the 
figures on the dial to a considerable de- 
gree. Some stood on their own base, 
others were slung in a metal frame. In- 
deed they were enlarged watches, not 
clocks. Many curio-amateurs hunted 
up the old “turnips” of a bygone age 
and had them refitted for this purpose. 
This was also the period of the “thumb- 
nail” timepiece that was shown on every 
available object, from a card-case to an 
album, the handle of a parasol to a 
bracelet. This was really the beginning 
of the modern vogue of the wrist watch. 

This period also marks the beginning 
of the wide use of the pierced mono- 
gram. Leather goods of every descrip- 
tion bore these ornaments, as did boxes, 
toilet articles, stationery and the like. 
An odd note is the contemporary state- 
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ment, “The reduction in the price of dia- 
monds is particularly noticeable in small 
stones, which may therefore be used for 
such purposes without rendering them 
very costly.” 

The shops of that age also exhibited a 
multitude of little castings in iron or 
bronze, nominally paper weights, but in 
reality ornaments to be shown wherever 
caprice dictated. Some were groups of 
horses out at grass; a couple of graceful 
creatures stood together, one neck arched 
over the other, or a mare with her foal. 
Well rendered, too, were the antelopes, 
chamois and stags, now with ears 
pricked up in a listening attitude, now 
scudding before an imaginary pack. The 
brown or gilt bronze bear couchant 
made a favorite paper weight. 


The element of caricature lent a large 
increase to the popular demand for these 
wares, and besides mere reproductions © 
of animals and birds as seen in nature, 
there were beasts aping humanity in 
their pleasures and avocations. Monkeys 
dressed as cooks are serving up dinners 
to -four-footed guests, or are busy turn- 
ing the spit, or tossing a saucepan over 
the fire. A procession of pigs, each with 
some sort of instrument—drums, cym- . 
bals and the like—dancing along on 
their hind legs were amusing. Then . 
there was the bear, busy in the vineyard 
or carrying a load of grapes on his back, 
and the fox, attired as a gamekeeper, 
pipe in mouth. Green frogs were fish- | 
ing with the line or throwing the net. 
The frightened hare carries a bag and 
gun. Bulldogs, got up as pugilists are 
pummelling each other vigorously. 
Poodles are performing with hoops and - 
leaping over gates, or seated on stools, : 
cap in hand, begging, while terriers . 
walk arm in arm taking an airing. The : 
cat, however, was the favorite, and out- 
numbered all the other animals put to- 
gether. There was the cats’ orchestra, 
the cats’ tea party, two cats singing a 
duet, while a third plays an accompani- 
ment on the banjo; a pair of tabbies are 
fighting a duel with pistols, while two 
more are slashing at each other with 
broadswords. Mr. and Mrs. Tabby are 
seated together on a sofa, she wielding a 
fan; two pudgy tommies are dining to- 
gether at a restaurant table, and so on. 
Finally, there were skiffs manned by 
a whiskered crew, by black nosed pigs or 
green frogs. In fact, every resource of 
the comic artists’ craft was taxed to 
provide themes for these metallic clown- 
ings, and for a time they were popular. 


The silversmiths also produced a mul- 
tiplicity of odds and ends to match the 
demand in the aforesaid kindred fields. 
Nothing was forgotten that the silver- 
smith could conjure into a merchantable 
article. Toilet sets, pincushions, photo- 
frames, trays, baggage tags, veil clasps, 
hat marks, glove stretchers, hair curlers, 
and an unending array of mysterious 
whatnots whose uses had to be explained 
to the prospective purchaser. A few 
have survived but most have gone into 
that final haven of the unwanted—the 
scrap heap. Novelty, however, is an 
eternal cry and who can tell in what 
form it will next be satisfied?—S. R. 
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The News from England 





Diamonds, Sapphires and Emeralds Used in Latest Jewelry 
Designs—Conditions in the Diamond Market—Special 
Wedding Ring for Widows—Sir Ofori Atta Visits 
London—London Jewelry Store Robbed 


LONDON, July 14.—Diamonds, sap- 
phires and emeralds in rough and 
smooth cut stones are being used to ex- 
cellent effect in some of the latest 
jewelry designs of quality, especially 
in pendant pieces which are very popu- 
lar this side. These pendants are in 
various forms, flowers and animals pre- 
dominating. The petals of flowers are 
extremely well indicated by the clever 
use of the tiny colored stones. Some of 
the pieces are given a background of 
smooth and polished onyx. Earrings 
are very elaborate in design, and rich 
in their grouping of precious media. 
Many of the smartest earring designs 
come here from Paris where they are 
made popular by leaders of society 
there. Gold, pearls and amber consti- 
tute one type of earring. Inch-long slen- 
der flat sticks of amber in bunches of 
threes and fours are suspended from a 
triangular shaped trellis design of gold 
and pearls. The center stick of amber 
is slightly longer than the others either 
side of it. The triangle is picked out 
in small pearls, with one large pearl at 
the ear lobe and slightly smaller ones 
at each point of the triangle. The ef- 
fect is very smart. 

* * * 

Despite tne quiet conditions that have 
been ruling in the polished diamond in- 
dustry diamond merchants say that the 
demand for good stones is growing and 
that today one sees more European dia- 
mond buyers alongside the buyer from 
America. American diamond buyers, it 
is reported, find the quality of the new 
Namaqualand stones suitable for their 
needs. The fact that many of these 
stones are on the large size and of good 
color, probably accounts for this. The 
Namaqualand output, it is contended, 
will not affect the market at all since 
the amount of carats forthcoming can 
readily be absorbed by the market. The 
$30,000,000 worth of diamonds that 
came from the Lichtenburg alluvial dis- 
trict the first year of working have prac- 
tically been absorbed and the remainder 
of the alluvial goods are gradually be- 
ing worked off. Diamond prices are 
now quite firm, while the much wanted 
scarce kinds of stones are getting dearer. 

* * * 

A London cab washer was last week 
handed back by the police a Brazilian 
diamond set in platinum found by him 
in 1926. The cab washer put in a claim 
for the return of the stone and the po- 
lice, having been unable to find a claim- 
ant for it, handed it over. The cab 
washer was recently prosecuted for lar- 
ceny by finding it, but was acquitted. 
The man had given the stone to his 
daughter, who dropped it out of her 


handbag, and it came into the possession 
of the police. It is valued at $750. 
* * * 

Pink pearls take the place of shoulder 
straps in the newest lingerie and match 
up with the pearls that edge the bot- 
toms of the pink georgette knickers. A 
single row of pink pearls is worn neck- 
lace fashion, the two ends fastening to 
the front of the garment. 

* * * 

Christie’s usually get record prices 
for fine jewelry pieces but last week, for 
a change, it was a carpet that made 
the record figure at the sales rooms. The 
famous Emperor’s carpet made at a 
Persian factory 400 years ago has just 
sold for $115,000. 

* * * 

Is there a market for the special type 
of wedding ring that would be charac- 
terized by a touch of black in the gold 
or platinum band and would indicate 
that the wearer is a widow? Birming- 
ham is inclined to think there is. One 
firm already is making this type of ring 
to order. This ring is of gold with a 
central groove into which is introduced 
a band of black enamel. An all-black 
ring for the purpose mentioned had 
been suggested this side, but the jewel- 
ers seem to think this would be overdo- 
ing the idea. There are already 22 dif- 
ferent kinds of wedding rings manufac- 
tured this side, and 11 different shapes 
of the plain gold variety. The black 
grooved ring would bring approximately 
the same price as the plain gold ring. 
If this type of ring should become popu- 
lar it is thought the way might be paved 
for yet another special model—a ring 
that would appeal to divorced persons 
and indicate eligibility. This type of 
ring, the jewelers think, might be 
decorated with a red band. Inasmuch 
as the trade thinks there are possibili- 
ties in these ideas we may be hearing 
more of them from Birmingham. 

* * * 

Sir Ofori Atta, the paramount chief 
of Akim Abuakwa, Gold Coast, who, 
with his gold crown, his huge umbrella 
and his “soul” (his barefooted son) has 
been taking in all the sights of London, 
attended a meeting of Akim Ltd., the 
gold and diamond mining company, at 
Winchester House, London, the other 
day. Sir Ofori, who recently was re- 
ceived at Buckingham Palace by the 
King, speaks excellent English. He is 
a director of the Akim gold and dia- 
mond concern and his speech on the 
prospects of the company was received 
with delight by stockholders. When the 
lease of the Akim properties was being 
prepared, Sir Ofori said, he was not on 
the throne and did not know there were 
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diamonds on the land. That is why the 
company can take diamonds away with- 
out paying for them, he said. It would 
not surprise him, either, if the company 
struck a diamond field. As for the gold, 
he said, had he not satisfied himself as 
to the property’s richness he would not 
have become a director. At the conclu- 
sion of the meeting the Gold Coast chief 
shook hands with the shareholders and 
obliged with his autograph. 
* * * 


By wiring and padlocking the handles 
of a swing door at the premises of 
Messrs. Morton, Islington, North Lon- 
don, last, week, thieves made the man- 
ager and his staff prisoners inside the 
shop while they smashed the shop win- 
dows and abstracted trays of rings val- 
ued at $3,000. Four men drove up in 
a car while the street was thronged 
with shoppers. Three of them walked to 
the small arcade in which the shop door 
is situated and quickly passed a piece 
of wire through the two handles and 
padlocked it. They then returned to 
the sidewalk, smashed the window with 
a hammer to which a brick was at- 
tached, grabbed the rings, and dashed 
back to the car. Two entered the car 
which was gone before shoppers real- 
ized what was happening. The third 
man dodged among the shoppers and 
escaped across Highbury fields. By the 
time the staff could be released the 
thieves were out of sight. A neighbor- 
ing storekeeper chased the man on foot 
but was unable to overtake him. The 
staff saw the robbery and was able to 
furnish the police with a good descrip- 
tion of the raiders. 

* * * 

Great determination was shown by 
jewel thieves at Folkestone the other 
day when the Gordon Farrer store was 
robbed of $5,000 worth of jewelry. The 
thieves climbed along a six inch pipe, 
cut a large hole in a window, then a 
panel out of a door, and finally a hole 
in a brick wall. 








The question of whether the publica- 
tion of details of robberies by the daily 
papers or of the capture of the thieves, 
is useful as a deterrent, or whether it 
encourages crime by showing how easy 
it is to get into possession of the goods, 
is being discussed in Paris. It is gen- 
erally thought that the showing of mov- 
ing pictures of methods of robbery and 
of murder are bad, as they excite juve- 
nile imagination and encourage crime. 
The question of publicity in the press is 
not easily solved. The fact that the 
Chantilly gems were recovered because 
unsalable, make would-be robbers of 
public collections hesitate, as museum 
gems are too well known to be salable. 
Pictures, showing receivers flying from 
Warsaw to London and back, with 
jewels or money in their possession, en- 
courage crime, as making it easy to get 
rid of the goods. It would be truer to 
life and more educational to show pic- 
tures depicting the actual difficulties of 
getting from country to country with 
strings of pearl necklaces or rolls of 
notes. 
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Paris Jewelry and Gown Styles 





Gradual Change from Low to High Neck Gowns for Day Wear 
Calls for Brooches and Necklaces—Artistic Girdles Becoming 
More Fashionable—Leather and Metal Jeweled Belts— 
Mother-of-Pearl Buckles Now Being Worn 


By L. Rew, Special Correspondent 


Paris, July 12.—Greater space is 
being devoted to fashions every week 
in the serious daily paper that would 
not have given a line to the subject 
some years ago. This is because clothes 
are interesting financiers. Fifty years 
ago peasant costumes were usual in 
France, maid servants and others wore 
uniforms and only a very small propor- 
tion of the population cared about the 
fashions. The “upper ten” chose its 
own clothes—was more or less independ- 
ent of the Rue de la Paix. Today every 
one wants to be in the “movement” and 
men and women of all classes want to 
know what to wear. Financial mag- 
nates have money in the emporiums 
that cater for these millions. Advance 
knowledge of the trend fashions will 
take is very valuable and elderly men 
can be seen studying the papers for 
“tips,” just as they read the stable news 
for the same reason. Unfortunately 
fashion pages are seldom well “done.” 
Firms wish to impose certain fashions 
and give information reflecting their 
wishes rather than the desires of their 
customers. Thus the student of papers 
is apt to be lost in a mass of contra- 
dictory information. 

Just now the gradual elimination of 
the low neck for day wear is the most 
indicative point about female attire. 
Black crepe gowns for summer wear 
have strips of material, that can be 
thrown around the neck when desired, 
and fasten with a “diamond” brooch. 
This brooch is repeated to close the 
waist-belt and perhaps on the shoulder. 
Sometimes a similar ornament is used, 
often a shoe buckle or a hair ornament. 
Sets of these brooches, composed of three 
lines of brilliants are sold in cases, ready 
to ornament a gown. The “V” decol- 
lete, very slight, is sometimes filled in 
with strings of pearls, so arranged as 
to fall in harmony with the lines of the 
gown. This is arranged by placing 
heavier pearls in the center, their 
weight loading down the necklace. 
Three strings of pearls or beads are 
usually worn, the inner string just 
reaching the base of the neck. Imitation 
turquoise and jade beads are used for 
these “fill-in” necklaces. As a rule the 
beads are too large to be real, although 
excellent imitations. The use of opaque 
beads for these necklets makes the in- 
tention of hiding the skin from view— 
a reaction against the late mode of ex- 
Posing the neck—very evident. Coral 
and amber, lapis lazuli and pebbles gen- 
— are largely used for these neck- 
ets. 

Strips of beadwork, in black, in silver 
or in gold beads, in a variety of pretty 


patterns are being used more and more 
to conceal the neck, while jet necklets 
are also seen. Strips of plain black 
velvet or of corded ribbon, fastened 
with a silver ornament or a diamond 
buckle are also seen, the idea being to 
hide the neck from view. This is an 
indication that the gown with the high 
collar is not far off. After post war 
excesses, the bare neck will be reserved 
for evening wear again and jewelry to 
be worn over material, necklaces to go 
over a gown with sufficient color to stand 
out against the dull surface, will be in 
demand. While sautoirs will be in great 
demand, the death of short necklaces, 
for day wear may be foreseen in a year 
or so, when high collars come in again. 
Meanwhile rigid necklaces, to go round 
the neck several times, all kinds of snake 
and serpent necklets will be in im- 
mediate demand. The reason for this 
change is undoubtedly that woman have 
realized at last that thin necks, with 
deep “salt cellars” are not beautiful, 
and bit by bit, the elder woman is 
getting back her own, is dictating fash- 
ions, instead of the flapper, who rushed 
the positions during the great war. 
* * * 


Girdles of all kinds are becoming in- 
creasingly fashionable. An inch in 
height, they are made in silver and in 
gold slats, in gold slats with pebbles. 
Cabochon, in silver filagree, have a 
single turquoise or jade bead, either 
round or oblong, in-set, for the fashion 
is for the opaque, as dress accessories. 
Pale coral, veined pebbles are also used 
with filagree work, to make belts, brace- 
lets in a smaller pattern being made to 
match in many cases. Cameos, set in 
plain gold or silver, are also used for 
belts, for bracelets, and sometimes for 
necklets, in this case the cameos are 
very small indeed. 

* * * 


Leather and metal are combined to 
make belts, and no gown is really in 
the fashion without either metal, jeweled 
belt, or jewel trimming. This ornamen- 
tation is rendered the more necessary 
now that rich fabrics are being used and 
care is being taken not to waste these 
costly goods, the gown being frequently 
plain and close-fitting needs a relief in 
the shape of jewelry. 

* * * 

Tussore is being much used for 
summer wear. When natural color silk 
is used, flowers are painted on it. With 
this toilette, sautoirs of small shells, 
picked up on the beach are worn, with a 
number of bracelets to match. Hand- 
bags, sewn with shells are the fashion, 
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everything going to increase the sim- 
plicity of summer toilettes. 
* * * 


Mother of pearl is being largely used 
for summer toilettes and light and blue 
tones are popular for natural colored 
silk. Buckles in this substance are used 
for fastening the belt, made of the same 
material as the gown, while buckles are 
worn on the white shoe, also to match. 
Silk gowns are sometimes fastened and 
trimmed with immense mother-of-pearl 
buttons, the blue variety being the most 
fashionable. Much navy blue or nattier 
blue tussore is seen this year, while 
violet tussore is worn by older ladies. 
In these cases, mother-of-pearl, tinted to 
match the gown is worn, whether for 
immense buttons, used to fasten and as 
trimming, or as buckles to fasten the 
belt, for the shoes, etc., much mother- 
of-pearl in baroque shapes, in irregular 
cubes and squares is seen this year. 
Everything but the regular design is in 
demand for this particular article. 








Death of L. J. Marks 





Pittsburgh Diamond Dealer Passes on After 
a Long Illness 


PITTSBURGH, Pa., July 19.—L. J. 
Marks, a diamond merchant, who was 
engaged in business in the Pittsburgh 
Life building, passed away suddenly 
last Sunday morning at his home, 746 
N. Negley Ave., after a lingering illness 
of five months. He was 59 years of age. 

Mr. Marks was born in Russia and 
came to this country at the age of 16 
years. He settled in Kansas City, Mo., 
and entered the jewelry business there. 
He later came to Pittsburgh in 1902. 

He was a member of B’Nai Israel and 
the Adath Jeshurim Synagogues, and 
was also a member of various charitable 
organizations which he supported -liber- 
ally. 

Deceased is survived by his widow, 
Esther Shirble; one son, Louis J., Jr.; 
two daughters, Mrs. A. D. Finkel and 
Mrs. J. J. Horwitz, and five grand- 
children, all of this city. One brother 
in Kansas City, Mo., and two sisters 
in Palestine, also survive him. 








The police are trying to trace a man 
and a woman both fashionably dressed 
who walked out of the Bensan’s jewelry 
store, 614 S. Saginaw St., Flint, Mich., 
recently, and took with them a tray of 
women’s diamond rings valued at ap- 
proximately $1,300. It is believed the 
couple escaped in an automobile which 
was noticed parked in front of the store. 
The theft was not discovered until clos- 
ing time when it was noted that a tray 
of rings was missing. The couple had 
asked to look at women’s rings and sev- 
eral trays were placed on the showcase 
for their inspection. They were the only 
customers in the store, but despite this 
fact and the presence of a clerk in front 
of them, they managed to remove the 
tray without being detected. The man 
and woman were between 28 and 30 
years old. 
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John Doe 
ZIRCONS. 


NY orphan stone that seems to lack 
a good home in a nice setting today 
is called a Zircon . . . just let it have a 
tint of greenish blue and it need not 


struggle for a living... . 


HELLER HOPE ZIRCONS are not 

JOHN DOE ZIRCONS ... in their 
color, hardness and optical character- 
istics they prove their right to the name 
... those that might cast discredit on 
the name Zircon, never leave the Heller 


laboratories. 


Z1RCON popularity is for the Zircon 

alone... second cousins do not sell 
so well. . . the “Hope”’ Zircon that is 
given a passport from thé Heller labo- 
ratories and the Zircon found in Nature 


are sisters. 


L. HELLER & SON, Ine. 


15 West 47th Street 
New York 
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Watch Statistics 





Department of Commerce Issues Figures 
Showing Imports and Exports of 
Watches, Cases and Parts 
for April 


WASHINGTON, D. C., July 20—In 
figures released by the Bureau of For- 
eign and Domestic Commerce, the ex- 
ports and imports of watches, with and 
without jewels, cases, dials and parts 
of watches and jewels for watches, 
clocks, etc., during the month of April, 
are given. 

Watches with and without jewels sent 
out of this country during that period 
were valued at $85,976, while parts of 
watches exported in April were worth 
$52,680. 

Under the heading of exports, it is 
shown that watches and watch move- 
ments received here during the month 
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exporter of watches and movements, 
cases, dials, parts of watches as well 
as jewels. During April, Switzerland 
sent to the United States, watches and 
watch movements valued at $724,035; 
cases, dials and parts of watches, $97,- 
332, and jewels for watches, clocks, etc., 
$46,807. 

The United Kingdom was our best 
customer for watches without jewels, 
while Canada received the largest ship- 
ments of parts of watches. Watches 
without jewels sent to the United King- 
dom during April were worth $16,636 
while parts of watches sent to Canada 
were valued at $42,235. Mexico received 
from this country, during April, watch 
movements with jewels worth $8,420, 
Japan came next with movements 
valued at $8,132. Statistics showing the 
exports and imports during April are 
given in the table compiled by the Bu- 
reau of Foreign and Domestic Com- 
merce which is shown herewith: 





DOMESTIC EXPORTS 























Without Jewels With Jewels Parts 
Cc trian = A — of Watches, 
; /ountries Number Dollars Number Dollars Dollars 
DI assis Ser Sie ace favor ein -Ssaus-a oe sowie 
SERINE. © 6h.ce Gccia-6Gliw 4416006 -S4ie-@A re es Coan ences aad sans 
Sree ea a ss "4 "59 ae 
I Sa Ja logs 45h Ve Dee Taare arses divers aces a ‘ . ™ sa 
MURINE Soo Sac igri 6 ane, ca ani 24 : “90 : ae i : 
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er eee eniete Scie ek 1,466 
United Kingdom 22222122222! 35,840 16,636 eae satin 2,552 
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MRR a 23 65 2 150 
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INT roa i chéca eieranaia see: eie¥i 60.0% 12,312 11,849 731 7,240 502 
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Cases, Dials Jewels 
Watches and and Parts for Watches, Clocks, 
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of April have a total value of $733,762. 
Cases, dials and parts of watches 
brought here were worth $106,673 while 
jewels for watches, clocks, etc., had a 
total value of $49,587. 

Switzerland, as usual, was the largest 


W. S. Allan of James Allan & Co., 
Charleston, S. C., left for New York 
recently to make purchases for his con- 
cern. Mr. Allan also planned to attend 
the sales conference held by the Gorham 
Mfg. Co. in Providence, R. I. 


Al 


Jewelers Play Golf 





Second Annual Tournament of Chicago 
Jewelers’ Association Played Over 
La Grange Country Club Course 


CHICAGO, July 20.—Tuesday was an 
ideal day for the second annual golf 
tournament of the Chicago Jewelers’ As- 
sociation. “Old Sol” was out all day 
spreading his warmth and sunshine over 
the players. 

About 41 members of C. J. A. accom- 
panied by friends arrived at the La- 
Grange Country Club in time to tee off 
for the great events. The entire after- 
noon was: devoted to the game. About 
six o’clock the players had completed 
their game and were ready to do justice 
to the delicious dinner served. 

Following dinner and over coffee and 
cigars, Gordon L. Petersen, chairman of 
the golf committee, called the party to 
order and distributed the prizes. 

In the contest for the Bartley Doyle 
trophy Tom McMahon defeated Mead 
Montgomery in 3 and 2 and Harry Ra- 
dix in 2 up. Harry Radix defeated Joe 
Kucera in 2 up. Otto Starke defeated 
A. W. Church in 1 up. All other matches 
are to be played off before the next out- 
ing. 

Low gross, Class A, was won by Tom 
McMahon, with a score of 79. For his 
efforts he was awarded a set of Bays 
woods. 

Low Gross, Class B.—This was a tie 
between Mead Montgomery and A. C. 
Becken, Jr. Becken won by a toss and 
received a set of MacGregor woods. 

Low Gross, Class C.—R. D. Hulburt, 
Jr., won this event and went home with 
two MacGregor irons. 

Low Net, Class A.—The honors of this 
event went to Otto Starke, Jr., who 
made a score of 80-6-74. He was awarded 
a set of Bays woods. 

Low Net, Class B.—K. G. Merrill 
made this event with a score of 93-24-70, 
and won two MacGregor irons. 

Low Net, Class C was won by A. J. 
Ledwith, who made a score of 117-47-70. 
He, too, was awarded a set of two Mac- 
Gregor irons. 

Low Gross for guests was given to 
Frank Ruggles, who made a score of 
104. He received a wooden cleek. 

Low Net for guests went to J. H. 
Detrich, and he left with a golf bag for 
making 116-45-71. 

Harry Radix made the best score for 
the first nine holes and received six golf 
balls. 

In the blind bogey event each of the 
following received three golf balls— 
Wilder C. Harris, Howard Seebeck, Joe 
Kucera, Ed. Cain and J. T. Montgomery. 

Consolation prize was awarded to 
W. E. Ruthhart, who made a score of 
140, and went home happy with a bou- 
quet of pansies for his prize. 

Charles Ross was considered the best 
dressed golfer; Fred Whitney, best 
lightweight shot, 133, and Harry Brom- 
ley the best hand shaker. All were 
awarded one golf ball. 
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The “President’s Special” 





Arrangements Completed for Transporting 
Delegates to A. N. R. J. A. Convention 
from St. Louis to Dallas 


Down through the green canopied hills 
of Missouri, thence on through the 
woodlands and fertile fields of Arkansas, 
and on again across the broad expanse 
of North Texas will travel the “Presi- 
dent’s Special” when it carries delegates 
from the North, Northeast and East to 
the American National Retail Jewelers’ 
Association convention at Dallas in Oct. 
2 to 5 inclusive. This train, assembled 
at St. Louis, which has been designated 
as a gathering place for delegates to 
the annual meeting at Dallas, will fol- 
low the route of the famous “Sunshine 
Special” over the Missouri Pacific Lines, 
and Texas and Pacific lines, this being 
one of the most popular scenic routes 
from the North and Northeast through 
the central gateway to the beautiful 
Southwest. 

Plans have been made by A. D. Bell, 
passenger traffic manager of the Mis- 
souri Pacific Lines at St. Louis to equip 
one of the finest convention trains ever 
operated out of the Middle West. The 
train, on which a large majority of the 
delegates are expected to travel to the 
annual convention, will leave St. Louis 
at 2 p. m., Oct. 1, and arrive in Dallas, 
the convention city, at 8.30 o’clock, the 
following morning. 

The route to be followed by the “Pres- 
ident’s Special,” as it has been termed, 
will be through the mountains of south- 
ern Missouri, winding on through the 
giant grass covered hills during the 
afternoon, and then entering Arkansas, 
traversing some of the most picturesque 
country to be found in that State. By 
early morning it will have crossed the 
Arkansas-Texas border, and_ there 
turned directly west over the Texas and 
Pacific from Texarkana to Dallas, pass- 
ing through some of the greatest agri- 
cultural districts of the Southwest, and 
touching a number of thriving and 
enterprising cities. 

No more beautiful scenery can be 
found during the early autumn than 
that offered by the rolling hills of south- 
ern Missouri, the route of the “Sunshine 
Special,” over which this train will 
travel, winding in and out among them, 
crossing beautiful streams, and for a 
time bordering along the Father of 
Waters, thence turning slightly to the 
West to touch the fertile agricultural 
regions of that section. Then on it will 
pass through a promenade of stately 
pines down through Little Rock and on 
to Texarkana, from where over the 
Texas and Pacific it will travel on to 
Dallas to arrive early in the morning 
of the opening day. 

Special plans are being made by the 
passenger traffic department of the 
Missouri Pacific Lines and the Texas and 
Pacific to look after the comfort and 
convenience of those having reservations 
on the “President’s Special.” Personal 
attention will be paid to handling the 
train on schedule, and to make sure 
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that everyone aboard is well looked 
after during the trip. This will permit 
the assembly of delegates at St. Louis 
on the afternoon and evening of Sept. 
30 and the morning of Oct. 1, so that 
they may enter the convention city al- 
most in a body, there to meet delegates 
from the Southeast, South and South- 
west. 

“We are only too glad of an oppor- 
tunity to handle this movement and 
expect to give the ‘President’s Special’ 
such handling as will meet with the 
unanimous approval of every delegate 
making the trip from St. Louis.” Mr. 
Bell said, after arrangements for the 
train had been completed. “They will 
find Dallas and Texas as a whole hos- 
pitable, and too much cannot be said by 
those who have had previous experience 
with Texans of the cordiality and hos- 
pitality of the people there.” 








Hold Quarterly Meeting 





Directors of National Jewelers’ Mutual 
Fire Insurance Co. Meet at 
Neenah, Wis. 


MILWAUKEE, WISs., July 23.—Directors 
of the National Jewelers’ Mutual Fire 
Insurance Co., which has had its head- 
quarters at Neenah, Wis., since its or- 
ganization 15 years ago, met July 19 at 
that city for its regular quarterly meet- 
ing. 

Progress of the company continues to 
be satisfactory. The secretary’s report 
disclosed the fact that the company now 
has nearly $14,000,000 of insurance in 
force in 46 States. Eighteen per cent of 
its business is in Wisconsin, with Min- 
nesota, New York and Illinois occupying 
second, third and fourth places in re- 
spect to the amount of insurance in 
force. Assets of the company at the 
present time are $182,000.00, of which 
$114,000.00 is surplus over all liabilities. 

Since 1914 the company has returned 
dividends or savings on insurance to its 
policyholders amounting to $245,532.00 
and has paid in losses in the same pe- 
riod $196,794.15. For years the divi- 
dend returned has been 40 per cent of 
the premiums charged. 

The National Jewelers’ Mutual Fire 
Insurance Co. has the unique distinction 
of being the only insurance concern in 
the United States writing fire and tor- 
nado insurance for jewelers exclusively. 
It is sponsored by the Wisconsin Retail 
Jewelers’ Association. 

Those in attendance at the meeting in- 
cluded Henry F. Stecher, Milwaukee; 
A. W. Anderson, Neenah; W. H. Up- 
meyer, Milwaukee; John P. Hess, Fond 
du Lac; J. H. Southamer, Milwaukee; 
A. C. Hentschel, Milwaukee; J. R. Chap- 
man, Oshkosh; Gustave Keller, Apple- 
ton; Leonard M. Nelson; Ed J. Jensen, 
Milwaukee, and Mrs. A. W. Anderson, 
Neenah. 








The Nelson Jewelry Co., Lehigh, 
Iowa, has been succeeded by S. T. Map- 
son. 


Officers Re-Elected 


Leaders of Pacific Coast Gift and Art Asso- 
ciation to Serve Another Year 


SAN FRANCISCO, July 19.—At the an- 
nual meeting of the Pacific Coast Gift 
and Art Association a motion was made 
and unanimously passed, re-electing the 
officers for the year 1928-29. They are: 
President, Henry C. Hubley; First Vice- 
President, Faun C. Tuska; Second Vice- 
President, W. B. Sunderland; Secre- 
tary Treasurer, Sidney J. Wolf. 


There being no further business on 
motion duly made and seconded, the 
meeting was adjourned. 

President Hubley appreciating the 
splendid work and cooperation of the 
Board of Directors during 1927-28, im- 
mediately re-appointed the same mem- 
bers to serve with the officers in the 
conduct of the organization’s affairs for 
1928-29. The Board of Directors is as 
follows: Mabel Skinner, F. M. Smith, 
E. M. Bartlett, F. W. Confer, Henry C. 
O’Neill, Albert Kessler, Alfred Peters 
and L. R. Markell. John Pofahl is pub- 
licity director. 

An excellent plan had been adopted 
to prevent unauthorized people from 
visiting the show. The Pacific Gift and 
Art Association sent out serially-num- 
bered cards, in advance, and in dupli- 
cate, to legitimate buyers. One card 
had to be filled out and mailed to the 
secretary and the duplicate had to be 
presented at the registration desk. Both 
cards had to name the member of the 
Association who had named the visiting 
buyer. 


Among Pacific Coast jewelry and 
silverware firms and_ representatives 
registered among the buyers were} 
Beard’s, Martinez, Cal., Burnett Bros.; 
International Silver Co., Jewell Shop, 
San Francisco, Marshall’s Jewelry 
Store, Martinez, Cal.; E. Mueller Jewel- 
ry Co., Eureka, Cal.; Dreiss Jewelry, 
Chico, Cal.; C. Guslander, Willits, Cal.; 
Kornick Jewelry store, Corvallis, Ore.; 
H. Morton Co., Oakland, Cal.; Will F. 
Poole, jeweler, Marysville, Cal.; H. W. 
Stackpole, San Jose; J. Irving Bedford, 
Chico, Cal.; Bishop’s Jewelry Co., Ely, 
Nev.; Frank Barlow’s Store, Centralia, 
Wis.; S. G. Davis, jeweler, Jerome, 
Idaho; Earl Wilkinson, Pomona, Cal.: 
Bonthron’s, San Francisco Gensler Lee 
Jewelry Co., San Francisco; J. Jessop 
Sons, San Diego, Cal.; Krenkel & Bosch, 
Winnemucca, Nev.; Standard Watch 
Shop, Palo Alto, Cal. Albert S. Sam- 
uels Co., San Francisco, and a number 
of leading department stores that carry 
costume and other jewelry and silver- 
ware. 

On Saturday evening there was an 
informal dinner for members which was 
well attended and which was held at 
the Lido Cafe. 











The Henry Jewelry Co. with stores 
in Syracuse, Auburn, Geneva and 
Seneca Falls, N. Y., will occupy part 
of the Leon D. Welch Co. store at 108 
Court St., Watertown, N. Y. 
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“Hope” 
Ceylon Sapphire Color, Finished Weight 441%4 carats. 
Descriptive Matter Furnished Upon Request 


We are cutters of 


‘““PROPERLY MADE DIAMONDS ”’ 


the superiority of which is apparent 
when compared with others. 
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New Executive Secretary 
Officers of National Association of Credit 
Jewelers Choose J. Frank Newman 
to Fill Vacancy 





DETROIT, July 20.—Announcement has 
been made by officers of the National 
Association of Credit Jewelers through 
the office of the Secretary, S. A. Pop- 
kin, of Sallan, Inc., this city, that the 
resignation of Morris Geller, who has 
been executive secretary since the or- 
ganization of the association, nearly 
two years ago, has been accepted and 
J. Frank Newman, also of Detroit, has 








J. FRANK NEWMAN, EXECUTIVE 
SECRETARY 


been elected executive secretary to suc- 
ceed him. 

In speaking of their new selection 
today Mr. Popkin stated that the ex- 
perience of Mr. Newman and his suc- 
cess as secretary of the Michigan Re- 
tail Furniture Dealers Association in- 
fluenced them in their choice of a suc- 
cessor to Mr. Geller and that already 
they feel assured that Mr. Newman is 
the man for the position. Immediately 
upon his selection as executive secretary 
Mr. Newman visited Chicago where he 
conferred with Vice-President Clarence 
Olsen, Sam Schwartz, a director, and 
other active members of the associa- 
tion in that city. 

Today when a representative of THE 
JEWELERS’ CIRCULAR called upon Mr. 
Newman in his office, 403 Lincoln Build- 
ing, he found him enthusiastic over the 
prospects of the organization and the 
opportunity of service the association 
can render to its members. He stated 
that he expected to have something of 
interest for the members and everyone 
connected with the credit jewelry busi- 
ness every month of the year and his 
articles and announcements will appear 
in THE JEWELERS’ CIRCULAR the third 
Issue of each month. 

Mr. Newman says that the first ef- 
forts will be directed toward increas- 
Ing the membership and already plans 
toward this end are well under way. 


THE JEWELERS’ CIRCULAR 


At the present time the membership is 
about 300 and the mark set for Jan. 1, 
1929, is 500. It is his opinion that when 
the credit jewelers realize the service 
the organization will give the members 
that the membership will soon be 1,000, 
which is their real objective. 

Mr. Newman states that arrange- 
ments have been made which place his 
office in a position to furnish members 
information and advice on all questions 
concerning legal matters, taxes, ac- 
counting, advertising or any problems 
arising in the credit jewelry store. He 
says that his office will be glad to an- 
swer questions for non-members or for 
jewelers who contemplate the credit 
plan of merchandising. 

Already Mr. Newman is planning for 
the convention which will be held in 
West Baden next spring and says that 
every member who attends that con- 
vention will go home with ideas worth 
many dollars and at least three mem- 
bers will go home with handsome prizes. 
These are offered for the three members 
of the association who bring into the 
organization the greatest number of 
new members between this date and 
the opening of the convention. 


Hold Annual Outings 


Attleboro and North Attleboro Concerns 
Entertain Employes at Nearby Resorts 


ATTLEBORO, MAss., July 21.—The 
months of July and August are recog- 
nized as the period for annual vacations 
and for excursions in the way of out- 
ings, field days and out-door gatherings. 
And for many years it has been custom- 
ary for many of the manufacturing 
jewelry and allied plants to enjoy at 
least one of these affairs each summer. 
This year is no exception and every 
week several are held, usually on Wed- 
nesday or Saturday taking advantage 
of the half holiday arrangements. 











R. F. Simmons Co.’s Emnloyes Enjoy a 
Day at Rocky Point 


The employes of the R. F. Simmons 
Co. enjoyed a full day of fun the other 
day at Rocky Point when one of the 
biggest and best of the series of annual 
outings that the firm so liberally pro- 
vides for its workers each year, was 
held as a feature of the beginning of 
the plant’s annual vacation period. Six 
motor buses and upwards of two scores 
of private automobiles were used in 
transporting the party which numbered 
upwards of 250 employes and executives 
to the popular recreation place over- 
looking Narragansett Bay. Headed by 
James Murphy, a general committee of 
the workmen and firm members, includ- 
ing Joseph L. Sweet, who was unable 
to be present having been called away 
by business, and Harold E. Sweet, ar- 
ranged the big day’s program. 

A shore dinner with all the attending 
delicacies was the one event in which 
everybody participated. Afterwards 


there was a general good time with the 
amusement facilities of the park being 
visited by the majority of the excursion- 
ists following the sports program. The 
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baseball game that had been planned 
between the married and single men 
was called off because of the muddy 
condition of the grounds, and instead 
those factions engaged in a tug-of-war, 
the married men being pulled all over 
the lot by the bachelors. Then there 
was a bathing beach parade and carni- 
val of aquatic sports. 


Employes of Straker & Freeman Co. Hold 
Annual Outing 


The annual outing and clambake of 
the employes of Straker & Freeman Co. 
was held last week at Crescent park, 
the party leaving the factory at North 
Attleboro in the morning at 11:30 
o’clock in four motor buses and ar- 
rived at the resort in time to do justice 
to an excellent bake. Louis E. Freeman 
acted as master of ceremonies and saw 
that all had plenty to eat. Frederick 
Morrison and Jack Keeney’ were 
awarded the prizes for being the “cham- 
peen” clameaters. During the after- 
noon the party participated in the va- 
rious games, Eric Pibald and Herbert 
Whiting walked away with the best 
scores at the shooting gallery while 
James Grimes and Howard Moulton 
gave the best account of themselves at 
the punching machine. 








Bandit Chasing Squad 





Philadelphia Police Making That City an 
Unwelcome Place for Crooks 


PHILADELPHIA, July 24.—With the 
members of the newly-organized bandit 
chasing squad waging relentless war on 
all crooks including jewelry thieves, the 
lot of criminals in this city is not as 
enviable as it was. Several known 
criminals from other cities who have 
been under suspicion since their arrival 
here, have left the city after specific 
requests to do so by the detectives and 
warnings that every time they are seen 
here they would be arrested on one 
charge or another and kept so busy 
furnishing bail and proving their in- 
nocence that they would have no time 
for any attempts on jewelry stores. 

The operation of the new police “dead- 
line” which includes the wholesale 
jewelry section and the larger retail 
stores, also has been a crime deterrent 
and since its establishment not an at- 
tempt against jewelry stores has been 
made, although up to a few days ago the 
presence here of a number of criminals 
recognized as jewelry bandits, kept the 
police on watch for any attempts. These 
crooks, the police say, had left New 
York, fearing the Baumes Law and, in 
the belief they were planning crimes 
here, the detective bureau acted prompt- 
ly to checkmate any possible robberies. 
The warning to leave town was so em- 
phatic that the visitors left and jewelers 
are breathing easier. 
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The firm heretofore doing business as 
Thomas C. Lewis & Son at Louisville, 
Ky., has been dissolved. T. C. Lewis 
of this concern is now at Hardinsburg. 
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6 West 48th Street, New York 

























































2 | 


OPPENHEIMER BROS. & VEITH 


DIAMONDS—PEARLS 
PEARL NECKLACES 


527 FIFTH AVENUE : :: : NEW YORK | 
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Loose Pearls for additions 













in all sizes 


Goodfriend Bros., 542 Fifth Ave., New York 
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Robbers Thwarted 





Pluck of New York Diamond Merchant 
Routs Bandits and Saves Gems 
W orth $35,000 


Carrying a brief case containing $35,- 
000 worth of set and unset diamonds, 
Abraham Greenstein, diamond mer- 
chant of 825 W. 179th St., New York, 
was the victim of an attempted hold- 
up last Friday morning. He routed the 
thieves and saved his gems. 

Mr. Greenstein, who was on his way 
to the safe deposit vault in the Inter- 
state Trust Co., 181st St. and Wads- 
worth Ave., had just crossed Washing- 
ton Ave. at 179th St., when two young 
men jumped at him from a car parked 
at the curb. One of them pressed a 
gun against his side while the other 
seized him. For a second Mr. Green- 
stein hesitated and then called loudly 
for help, meanwhile struggling with 
his assailants. A third man jumped 
from the car and joined the struggle. 

Fearing Mr. Greenstein’s calls for 
help and also daunted by his resistance, 
the three young men jumned into their 
car and sped west on 179th St., firing 
two shots at their intended victim. 
They were followed bv a passing auto- 
ist who had heard the screams of a 
woman walking nearby and Greenstein’s 
calls, but he lost sight of the thieves at 
160th St. and Riverside Drive, only get- 
ting the license number which was that 
of a stolen car. 

In a statement to a JEWELERS’ CIRCU- 
LAR reporter Mr. Greenstein, who does 
business from his residence on 179th 
St.. said he had not noticed anvone fol- 
lowing him, but felt a general uneasi- 
ness before the unsuccessful hold-up 
occurred. 


Drop $10,000 Loot 











Timely Appearance of Customer Frightens 
Thieves After They Had Riffled 
Cleveland Jewelry Store 


CLEVELAND, July 21.—Downtown 
Cleveland experienced its first jewelry 
store hold up in some time when two 
thurs held up the establishment of A. 
E. Sisser, retail jeweler, 2080 E. Fourth 
St., last ‘Thursday morning. They 
secured $10,000 worth of loot but were 


. compelled to drop it and flee, owing to 


the bravery of Hyman Mandelthord, who 
entered the store just as the bandits 
were leaving after they had tied Harold 
Abrams and a charwoman, Mrs. Mary 
Paparowski, and left them in the rear 
room. 

The robbery was well planned and 
the layout of the store carefully studied 
by the leader who had visited it twice 
during the week with the supposed in- 
tention of purchasing a diamond ring. 
He selected a ring and paid a $20 de- 
posit (mn it and gave a name and Akron 
address. 

Early Thursday morning he returned 
and asked Mr. Abrams for the ring. 








As the clerk went to the safe to get it, 
the second robber entered the store and 
when Mr. Abrams turned about from the 
safe he found himself covered with a 
revolver. Both he and Mrs. Paparowski 
were then ordered into the rear room 
and the woman was struck on the head 
with the butt of a revolver when she 
screamed. The robbers then tied both 
Mr. Abrams and the woman and selected 
the most valuable pieces of jewelry 
which they placed in a pillow slip they 
had brought with them. While the lead- 
er stopped to select a.few more pieces 
his companion ran to the waiting auto- 
mobile and started it. The other rob- 
ber was on his way out of the store when 
Hyman Mandelthord entered and despite 
the fact that the crook covered him with 
a gun he called for the police and grap- 
pled with the robber and forced him to 
drop his loot. The thieves escaped in 
their machine and so far police have 
been unable to find any trace of them. 

The Sisser store is located on one of 
the busiest streets in the downtown sec- 
tion and hundreds of people were pass- 
ing it at the time of the robbery. 








Alleged Crooks Held 





Two Men Charged with Being Implicated 
in a Series of Thefts Held in 
$5,000 Bail 


PHILADELPHIA, July 24.—For the sec- 
ond time within 24 hours, two alleged 
members of a robber gang, charged with 
being implicated in a series of thefts 
here, were arraigned before Magistrate 
Holland in the Central station and each 
was held in $5,000 bail for court. They 
had been arraigned on one charge and 
were about to be sent to Moyamensing 
prison in default of bail when they were 
identified as they were leaving the court 
room as suspects in the robbery of a 
jewelers’ window. 

When they were arraigned again for 
a hearing on the second charge, detec- 
tives Granitz, Hanley and Haggerty, 
produced jewelry returned from pawn- 
brokers that had been identified by 
Samuel Geyer, a retailer of 63 N. 
Eighth St., as part of the loot taken 
from his window after it had been 
smashed with a brick a few nights be- 
fore. Geyer had given the police a list 
of the jewelry stolen, the value being 
about $700 and detectives found part of 
it in a pawnshop A pawnbroker’s clerk 
then was brought into court and identi- 
fied the prisoners as the men who had 
pledged the jewelry a day or two after 
the window had been smashed 

While the hearing was going on an- 
other man entered the room and was 
at once arrested as an accomplice in the 
window smashing. Like the other two, 
he also was held in $5,000 bail for court. 

The detectives working on the case 
also accuse the prisoners of implication 
in a series of window smashings, in- 
cluding hardware and other stores. Ac- 
cording to the police they were about 
to smash another jeweler’s window a few 
nights before the Geyer break but were 
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frightened away by the sight of a police- 
man, dropping a wrapped brick as they 
fled. 


Get Gems Worth $5,000 


Alleged Thief Caught After His Companion 
Steals Tray of Diamonds from 
Detroit Store 











DETROIT, July 21.—Eluding two wo- 
men store detectives who, it is claimed, 
surprised them in an attempt to steal 
dresses, in the Crowley-Milner Co.’s de- 
partment store, two thieves early this 
week fled into the street. They then 
stepped into the Conheim retail jewelry 
store, 36 Gratiot Avenue, grabbed a tray 
of diamonds and escaped. The jewels 
are estimated to be worth about $5,000. 

The man with the tray escaped but a 
man said to be his companion was later 
arrested as he was boarding a taxicab. 








Death of Max Dorewitz 





Niagara Falls Jeweler Succumbs Following 
an Operation 


BUFFALO, N. Y., July 20.—Max Dore- 
witz, 56 years old, well known jeweler 
of the North End business district of 
Niagara Falls, died in St. Mary’s Hos- 
pital in that city at 5.30 a.m., July 17, 
following an operation for appendicitis 
which he underwent on July 12. 

Mr. Dorewitz was born in Germany 
and learned his trade of watchmaker 
in that country. He came to this coun- 
try 11 years ago and settled in Niagara 
Falls. Since that time he had con- 
ducted his business in the northern end 
of the city. For the past three years 
a store had been located at 2025 Main 

t. 

Although he had been in ill-health for 
several weeks his death came as a com- 
plete shock to his family and many 
friends in the trade. He was well known 
in Buffalo, where he was a frequent 
visitor at the wholesale houses. 

Mr. Dorewitz was a member of 
Niagara Falls Council No. 1397, Royal 
Arcanum, and Niagara Falls Lodge No. 
81, I. O. O. F. He is survived by his 
widow, Anna, and five daughters, Mrs. 
Nat. Greenbaum and Miss Gertrude 
Dorewitz of New York City; Rose, Em- 
ma and Edna Dorewitz, at home. His 
mother, who lives in Germany, also sur- 
vives him. He was the father of the 
late Dr. Maurice Dorewitz of Buffalo, 
who died seven years ago. 

Funeral services were held from the 
family residence, 677 Clinton St., 
Niagara Falls, yesterday afternoon at 
2 o’clock, Rabbi Morris Goldstein of 
Temple Beth El, officiating. Burial was 
in Riverdale Cemetery. 








The partnership existing under the 
style of Silverman Bros. Jewelry Store, 
Fayetteville, Ark., has been dissolved. 
Louis Silverman will continue the busi- 
ness as Silverman’s Jewelry Store. 
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Georgia Jewelers Meet in Atlanta 





Members of State Retail Jewelers’ Association Hold Successful One Day Convention—Plan to 
Admit Wholesalers and Manufacturers te Membership in A. N. R. J. A. Approved— 
Officers Elected and Resolutions Adopted 


ATLANTA, GA. July 20.—R. C. 
Schneider, of R. C. Schneider & Son, 
Atlanta, was elected president of the 
Georgia Retail Jewelers’ Association at 
the close of its ninth annual session here 
on Wednesday. Other officers elected 
were R. L. Williams of Macon, Ga., first 
vice-president; Phil Wyatt of Rome, Ga., 
second vice-president, and E. P. Tomlin- 
son, of McGahee & Tomlinson, Atlanta, 
secretary and treasurer. Macon, Ga., 
was selected as the place of meeting for 
the 1929 convention. 

Jewelers, not only from all parts of 
Georgia, but from Alabama, North Caro- 
lina and South Carolina as well, at- 
tended the meeting, which was one of 
the most successful ever held by the 
Georgia association. 

The convention went on record as in- 
dorsing the Capper-Kelly bill, and mem- 
bers promised to write to their repre- 
sentatives in Congress urging their 
votes for the measure. The proposal to 
admit manufacturers and wholesalers 
into the American National Retail Jewel- 
ers’ Association was approved and steps 
were taken to end the “free engraving” 
evil in the State. 

A committee of leading jewelers was 
appointed by President Ullman to visit 
all jewelers in the State, get their views 
on the elimination of free engraving, 
and present a workable plan to the offi- 
cials to eliminate this evil from the 
trade. 

Morning Session 


The convention opened at 9.30 a. m. 
at the Henry Grady Hotel, with Presi- 
dent Nat L. Ullman in the chair, and 
jewelers from all parts of the State in 
attendance. 

The invocation was given by Rabbi 
David Marx of the Temple, after which 
an inspiring musical selection, “Amer- 
ica,” was played on the phonograph, all 
members standing during the record. 

Mayor I. N. Ragsdale of Atlanta de- 
livered the address of welcome, and 
M. D. Banta of Newnan, veteran Georgia 
jeweler and a past president of the 
association, made the response. 

J. P. Stevens made a short talk in 
which he expressed his confidence in the 
future of the jewelry industry and urged 
the support of the organization, and 
two visiting jewelers, O. F. Russow, a 
past president of the South Carolina 
Retail Jewelers’ Association, and Mr. 
Muncaster, present incumbent of the 
office, were welcomed as guests of the 
association. 

A roll call showed most of the firms 
that were members of the association to 
be represented at the meeting, and the 
following committees were appointed: 

Resolutions: Henry Muench, chair- 


man; J. W. Boone, and Fred Schomberg. 
Membership: A. G. Moser, chairman; 
A. E. Morgan, and Laurence Holzman. 
Nominations: H. S. Banta, chairman; 
J. P. Stevens, E. P. Tomlinson, George 
S. Daniell, and J. W. Boone. 


R. C. SCHNEIDER, PRESIDENT ELECT 


The minutes of the previous meeting 
were read and approved, after which 
President Ullman delivered one of the 
finest addresses ever presented to the 
local jewelers. 


ADDRESS OF PRESIDENT ULLMAN 


Opening his address with the remark 
that nothing was the matter with the 
jewelry business, but something was 
radically wrong with some of the jewel- 
ers engaged in it, Mr. Ullman presented 
some thoughts that certainly left plenty 
of food for reflection on the part of 
those who heard him. 

“We must not,” said he, “delude our- 
selves with the idea that we have a 
choice membership. What we need is 
not just the cream of the jewelry trade 
—we need the milk as well! We must 
have numerical membership if we are 
to be an organization worthy of the name 
and accomplish things worth the doing. 

“We cannot accomplish the things we 
wish to do unless we can sign up 75, 80 
or 100 per cent of the jewelers of the 
State as members of our society. That 
is the first—and greatest—step. 

“Did it ever occur to you that the 
prosperity which the United States is 





enjoying is not an accidental prosperity? 
It is not due to American machinery. 
Russia has plenty of machinery, yet it 
is in anything but a prosperous condi- 
tion. It is not American genius for or- 
ganization. Other countries have as 
much. 

“It is a result of the new American 
philosophy—a philosophy that provides 
individual rewards for individual efforts! 

“This is the philosophy which has 
placed a Vermont country boy in the 
chair of the President of the United 
States. It is the philosophy that has 
made an iron worker’s assistant the 
richest man in America. It is a philoso- 
phy that has made Americans prosper- 
ous—and because individuals are pros- 
perous, the country is prosperous as a 
whole. 

“Why won’t the philosophy hold true 
with groups? Why will there not be 
a similar group reward for group ef- 
forts? I believe there will be. And I 
believe the philosophy of America must 
be extended, under the pressure of eco- 
nomic trends, from the individual to the 
group. We must apply this philosophy 
to the jewelry business to bring back 
prosperity.” 

Mr. Ullman urged the jewelers to 
abandon the practice of giving away 
service for which they ought to make a 
charge to customers, particularly the 
practice of giving free engraving. 

“Not many years ago,” he said, “we 
used to get half a loaf of bread and all 
the butter we could eat on it free when 
we ordered a meal at a restaurant. Do 
we get it now? You know we don’t. 
The restaurant keeper charges for it. 
And why? Because he found that the 
things he was giving away ate up his 
profits. 

“What of the jeweler? Alas, he hasn’t 
advanced a bit in the past five years. 
He is still giving his bread and butter 
away! How? Through the practice of 
giving free engraving to customers, free 
service on watches, free inspection of 
stones, free resetting of stones that have 
worn loose. Nobody else gives these 
little services to his customers free. 
Everyone except the jeweler has recog- 
nized the fact that time is the most im- 
portant element in doing business, and 
that, with increased rents, wages and 
cost of material, the salesman and 
worker must make every minute pay! 

“Only the jeweler goes on doing things 
the way he did 10 or five years ago—and 
he wonders why the jewelry business 
of today isn’t showing a profit. How can 
it when he gives his profits away? 

“Take this business of giving away 
engraving as a typical example. One 
jeweler in Atlanta I happen to know 
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pays out more than $10,000 annually in 
engraving bills—and he does not pass 
this on to his customers. The average 
jeweler pays out between $2,000 and 
$3,000 annually. Do you realize what 
this means? 

“Say you sell a set of silverware for 
$300. Unless you are a mighty good 
jeweler indeed, by the time you have all 
of your costs figured into that sale, you 
will not have made more than $30 profit 
when the sale is completed. Ten per 
cent profit is about the average. What, 
then, happens if you have the set en- 
graved for nothing? It reduces your 
profit to between $15 and $10. 

“Tf you figure this another way, you 
will find that this amount represents the 
sale of $20,000 to $30,000 worth of 
jewelry in the course of each and every 
year. For $2,000 represents the profit 
made on not less than $20,000 worth 
of goods.” 

Following Mr. Ullman’s_ adddress, 
which was very favorably received, in- 
vitations for the 1929 convention were 
received from Columbia, S. C.; Tifton, 
Griffin, and Macon, Ga.; action on the 
selection of a convention city being post- 
poned until the afternoon session. 

Five new members were received and 
introduced to the jewelers present, two 
of them, for the first time in the history 
of the organization, being women oper- 
ating jewelry stores. The two women 
were Mrs. W. W. Burnett, Pelham, Ga., 
and Miss Margaret Sies, Rochelle, Ga., 
and they received quite an ovation when 
they were introduced. The three men 
were Mr. Kaplan, Atlanta; Mr. Higgins, 
Canton, and Mr. Rosenburg, Columbus, 
Ga. 


Afternoon Session 


Following a luncheon at the Henry 
Grady Hotel, the delegates were re- 
convened at 2.30 o’clock and listened to 
an inspiring address by W. G. Frasier, 
regional vice-president of the American 
National Retail Jewelers’ Association. 


ADDRESS OF REGIONAL VICE-PRESIDENT 
FRASIER 


The jewelry business, Mr. Frasier de- 
clared, is built almost entirely upon con- 
fidence. He denounced price cutting, 
untrue advertising, and other practices 
which would tend to destroy the confi- 
dence of the public in the business. 

“When a woman goes to buy hats or 
shoes or dress materials,” said Mr. Fra- 
sier in part, “she knows her stuff. But 
when she goes to buy jewelry she knows 
nothing—absolutely nothing. Did you 
ever stop to think about that, Mr. 
Jeweler? She is dependent absolutely 
upon your honesty and your judgment. 
You can sell her trash—or you can sell 
her fine, high-quality merchandise. And 
which are you going to sell? 

“The aim of every jeweler should be 
to build up the confidence of his public 
—for that is 99 per cent of the business 
of making a jewelry store successful. 
And he should never do anything to 
abuse that confidence. And every one 
of them has full authority to refund 
money, exchange goods, or do anything 
necessary to please a customer! That’s 
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the biggest asset that the retail jeweler 
can possibly have.” 

Mr. Frasier urged jewelers never to 
indulge in price cutting which he de- 
clared was no more good business than 
small-pox was good health! And he 
warned them always to be scrupulously 
honest in any advertising done. In con- 
clusion he explained the operation of the 
proposed Capper-Kelly bill and urged 
the adoption of a resolution permitting 
the manufacturers and wholesalers to 
secure membership in the American Na- 





J. P. STEVENS, WHO ADDRESSED 
THE JEWELERS 


tional Retail Jewelers’ Association as a 
means of discussing and solving the 
various problems confronting the trade. 

At the conclusion of his talk, the reso- 
lution recommended was adopted by the 
convention by a unanimous vote. 

President Ullman then urged the adop- 
tion of some measure to check the prac- 
tice of giving free engraving with sil- 
verware, and at the suggestion of George 
Daniell, the convention authorized him 
to appoint a committee, composed of 
leading jewelers, to study the proposi- 
tion. A committee composed of Mr. 
Banta, Newnan; Mr. Daniell, Marietta; 
Mr. Hammond, Gainesville; Mr. Mor- 
gan, Atlanta; Mr. Moore, Tifton; Mr. 
Schomberg, Columbus; Miss Sies, Ro- 
chelle; Mr. Tomlinson, Atlanta; Mr. 
Wyatt, Rome, and Mr. Wynne, Griffin, 
was appointed by President Ullman and 
instructed to visit the jewelers in differ- 
ent sections of the state and report back 
in September with recommendations. 

A motion was.carried instructing the 
association to send the president and 
secretary to the meeting of the North 
and South Carolina jewelers in Colum- 
bia, with all expenses paid. 

Officers were elected and resolutions 
adopted, after which the regular annual 
banquet of the association was held, and 
the convention closed with a _ theater 
party at the Howard Theater that 
brought to a fitting climax one of the 
finest conventions in the history of the 
Georgia Retail Jewelers’ Association. 
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The following resolutions “were 


adopted: 
Resolutions 


RBSOLVED: That we endorse the Capper- 
Kelly bill providing for the establishment 
of a retailing price on manufactured goods 
and providing for its enforcement by the 
manufacturer. 

* * * 

RESOLVED: That we endorse the plan of 
shipment direct from the manufacturer to 
the retailer, believing this is the most effi- 
cient way for manufacturers to control the 
sale of their merchandise. 

* ~ * 


RESOLVED: That we approve the higher 
mark-up of sterling silver, also American 
watches of standard make. 

* *~ * 


RESOLVED: That we condemn the sending 
of catalogs from manufacturers and whole- 
salers to other than licensed retail jewelers. 

* * . 


RESOLVED: That whereas Kind Providence 
saw fit to take from our midst Hubert W. 
Anderson, who had been affiliated with the 
retail and wholesale business for many years, 
and who is missed by every jeweler. in 
Georgia for the great services that he ren- 
dered to the jewelry industry, this body 
stand up for a moment in silent prayer and 
an expression of sympathy of this body be 
sent to the family. a 

= 

RESOLVED: That this committee recommends 
that Mr. Ullman’s address of this morning 
be printed and mailed to every jeweler in 
Georgia, also to the leading trade papers of 
the country. ; 

* * * 

RESOLVED: That thanks be extended to the 
officers of the Georgia Retail Jewelers’ Asso- 
ciation who served last year; also to the 
retail jewelers of Atlanta, to the different 
committees that served during the year, to 
Mayor Ragsdale, and to Dr. Marx, for their 
cooperation. 

~ * * 

RESOLVED: That thanks and welcome_be 
extended to Mr. Frazier, Mr. Russow and Mr. 
Muncaster for their participation in this 
year’s convention. 

* . *- 

RESOLVED: That we endorse the work be- 
ing done by our National Jewelers Associa- 
tion, Jewelers Security Alliance, and Na- 
tional Jewelers Fire Insurance Co. 








Business Troubles 





The Bay State Jewelry Co., Boston, 
Mass., has made an assignment. 

Bertha J. Lebow, Berwick, Pa., is re- 
ported to be in bankruptcy. 

An involuntary petition in bankruptcy 
has been filed against Herschel Heil- 
bronner, Henderson, Ky. 

An involuntary petition in bankruptcy 
has been filed against Shaw & Co., 
(Walter W. Shaw), Berkeley, Cal. 

The Halpern Jewel Shoppe, Oak 
Park, IIl., has filed a voluntary petition 
in bankruptcy. The assets amount to 
$2,116 and the liabilities, $3,204. 

The Metropolitan Diamond Shop, Los 
Angeles, Cal., has filed a voluntary pe- 
tition in bankruptcy. The assets are 
placed at $8,500 and the liabilities, 
$18,000. 

An involuntary petition in bank- 
ruptcy has been filed against Julius 
Chasen, Newark, N. J. The assets are 
given as $1,500 while the liabilities are 
placed at $4,500. 

Abramson’s Gem Shop, Inc., Syracuse, 
N. Y., is reported to be in bankruptcy. 
The assets amount to $1,000 to $1,500 
and the liabilities between $10,000 and 
$12,000. 

A voluntary petition in bankruptcy 
was filed recently by George W. Nelson, 
operating a retail jewelry store at 
Aurora, Ill. Petition shown assets are 
$697 and liabilities at $6,696. 

















THE JEWELERS’ CIRCULAR July 26, 1928 


9 
—_ 













SU eu A MM MM 


\\ EDINA EMERALD 


HUGGLAL ANTALYA LOOLEEAAND AAAS A ae Ady AANA AED MUETELTHAD MODESTO OOO SEA UGA EAT MONE ENGL UNO DAEHN UNAM LEAUPRUUENDAGDECUSONEONOUOAUUMCU SOU AUINDMUAUROEODAEUALEGEAL AGU REE COU CU EN ATUU CGN DOR MEU LY ADEA EAT ONAN EMEA] 
ow, 


RING STONES 


Our stock of Ring Stones is now complete. Synthetic Sapphires and Rubies, 
“Medina” Emeralds and Aquamarines, Genuine Amethysts and many other 
stones make up our line. 



















In addition, our regular line of calibre and fancy shapes in “Medina” 
Emeralds, Synthetic Sapphires and Rubies is always up to the minute. 


Our Lapidary and setting shop on our premises in New York is fully 
equipped for prompt and efficient service in the setting of platinum and fine 
white gold in both genuine and synthetic stones. 


COOPER & BRASE 


22 West 48th Street, N. Y. 
Telephone: Bryant 3335 
PARIS OFFICE: 20 PASSAGE DES PETITES ECURIES 
Importers—Cutters and Setters of Precious and Semi-Precious Stones 
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DIRECT IMPORTERS 


2 West 467T# Street — New York. 
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Committees Selected 





President of New York State Retail Jewelers’ 
Association Announces Appointments 


BUFFALO, N. Y., July 21.—President 
Edward Leininger of the New York 
State Retail Jewelers’ Association has 
appointed Charles Ward, Jr., of the 
Yonkers jewelry firm of Charles P. 
Ward Son, as a member of the execu- 





CHARLES WARD, JR., NEW MEMBER OF 
THE EXECUTIVE COMMITTEE 


tive committee of the State organization 
to fill the vacancy caused by the death 
several weeks ago of the late Albert 
Kamp of Ossining. 

Mr. Ward has been interested in the 
work of the State association for a 
decade or more, though for several years 
he had found it impossible to attend the 
State conventions. He was present at 
this year’s meeting in Syracuse, how- 
ever, and participated in the discussions 
on trade topics. He was selected for the 
executive committee not only because of 
his thorough knowledge of the indus- 
try’s problems, but because his activity 
is centered in the Westchester area 
which was so capably represented by 
the late Mr. Kamp. 

At the Syracuse convention it was 
decided to send two delegates from the 
New York State Association to the 
A. N. R. J. A. convention in Dallas, 
Tex., in October. Their appointment 
was left to the president. Mr. Leininger 
has selected William D. McNeil, vice- 
president, of Utica, as his companion. 
Emil J. Scheer of Rochester will serve 
as alternate in the event that either 
of the two appointed delegates is un- 
able to make the trip. 

President Leininger also has _ ap- 
pointed the following standing commit- 
tees to serve until the next annual meet- 


ing: 
Trade Interests—Samuel Feldman, 
Brooklyn, chairman; Charles Ward, 


Yonkers; Jerome A. Scherer, Buffalo; 
George Evans, Utica; Fred Maurice, 
Albany. 
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Exhibits Promotion—L. M. Campbell, 
Canandaigua, chairman. 

Legislative—Charles T. Evans, Buf- 
falo, chairman; Emil J. Scheer, Roch- 
ester; Emil Kohn, New York; Charles 
H. Ash, Binghamton; J. Henry Hepp, 
Troy; E. M. Baringer, Gloversville; 
Henry Astor, New York; Ernest Frost, 
Syracuse, and C. C. Bradley, Batavia. 

Resolutions—Emil J. Scheer, Roch- 
ester, chairman; Charles T. Evans, 
Buffalo; William G. McDougall, New 
York; L. M. Campbell, Canandaigua; 
William D. McNeil, Utica; Samuel Feld- 
man, Brooklyn; Charles Ward, Yonkers. 

Auditing—R. F. Brigham, Oneonta, 
chairman; William G. McDougall, New 
York; Charles P. Coster, Rochester; P. 
W. Hallenbeck, Catskill; Charles H. 
Howe, Syracuse. 

Trademarks and Qualities—W. O. 
Streeter, Mount Vernon, chairman; 
William D. McNeil, Utica; Phineas 
Peters, Brooklyn; Robert D. Louis, Au- 
burn; George Evans, Utica; A. Landau, 
Bronx; Henry Hepp, Troy; John J. Die- 
bold, Buffalo. 

Membership—A. Landau, Bronx, 
chairman; Jerome A. Scherer, Buffalo, 


Charles FE. Sunderlin, Rochester; 
Phineas Peters, Brooklyn; A. P. 
Crounse, Albany; Charles Stoecker, 


Syracuse; Alfred Dickinson, Buffalo. 
Deceased Members—Charles H. Howe, 
Syracuse, chairman. 








Hold Important Meeting 





Officers and Directors of Wisconsin Retail 
Jewelers’ Association Plan for 
District Conference 


MILWAUKEE, WIs., July 23.—Officers 
and directors of the Wisconsin Retail 
Jewelers’ Association met at the office 
of the secretary, A. W. Anderson, at 
Neenah, Wis., July 19, for the regular 
quarterly meeting of the organization. 
All of the officers and directors were 
present with the exception of T. J. Dale, 
Kenosha, who is making a trip around 
the world with his wife. It is the first 
time that Mr. Dale has ever missed one 
of the quarterly meetings of the associ- 
ation. 

The principal point of discussion at 
the July meeting was the plan for a 
series of meetings among the jewelers 
of the State this coming fall. No dis- 
trict meetings have been held for the 
past four years, but in view of the 
changing conditions in the trade and the 
important legislative matters soon to be 
brought up, officers of the State associa- 
tion feel that there is need for work of 
this kind. It is expected that at these 
meetings, which will probably number 
six or eight, there will be not less than 
200 or 250 jewelers in attendance. 

According to Henry Stecher, treasurer 
of the association, tentative plans are 
as follows: 

An itinerary will be made out which 
will show the schedules for the meet- 
ings. This itinerary will be sent to 
jewelers throughout the State request- 
ing that they make a point of attending 
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the particular meeting which is most 
convenient for them, both from the 
standpoint of time and location. 

Territory to be taken in will include 
the entire State of Wisconsin, and it 
is planned to divide up the gatherings 
among the various members of the board 
of directors so that each will have a 
part in the proceedings of at least one 
or two meetings. President A. C. Hent- 
schel, Treasurer Henry F. Stecher and 
Secretary A. A. Anderson plan to at- 
tend most the entire series of district 
meetings. Sept. 15 has been tentatively 
set as the time for the first of these 
conferences. 

“It is the plan of the officers and di- 
rectors of the State association to try 
to reorganize the district clubs and to 
tell jewelers in various sections of the 
State what the association is doing for 
them,” said Henry F. Stecher, Mil- 
waukee. “While the State conventions 
are as well or better attended as those 
of any other State there are still many 
jewelers who are deprived of the oppor- 
tunity of being present because circum- 
stances will not permit them to leave 
their stores for two or three days. It 
is these jewelers, especially, that we 
will try to reach. There are a number 
of legislative matters to be watched, and 
there is the chain store competition to 
be met, and there are countless other 
problems before the jewelry trade that 
need the attention not only of active 
members of the State organization but 
of jewelers throughout the State. All 
these subjects will be taken up at the 
conferences.” 

At one time there were six district 
clubs in Wisconsin, according to Mr. 
Stecher, but none of them are function- 
ing at the present time except the Mil- 
waukee District Jewelers’ Club which 
has been meeting regularly 10 times a 
year for the past 23 years. The latest 
series of district meetings was held in 
1924. At the present district confer- 
ences it is planned to have at least five 
directors at each meeting, together with 
the three officers. The itinerary will 
cover a period of from two to three 
weeks. 

Further information and more definite 
plans will be available about Aug. 15, 
according to an announcement made by 
Mr. Stecher. 








Jason Weiler & Sons, Boston, Mass., 
are in receipt of a letter from Jakob 
Fores, Strotzbusch, P. O. Gillenfeld, 
Eifel, Germany, in which he asks for 
information about members of the family 
of Matth. Weiler. In 1857, Matth. 
Weiler with his wife, emigrated to Chi- 
cago and the family was sought for in 
1912, because of some property. In- 
quiries through the German Consul in 
Chicago were without result. Another 
inquiry is now being made for heirs of 
Matth. Weiler in Germany. One of the 
sons of the man learned the goldsmith- 
ing trade and founded a business in that 
line. The Weiler family in Boston is no 
relation to the family of the man re- 
garding whom the inquiry from Ger- 
many is being made. 
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Men’s Star Sapphire 
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Interesting Gem Exhibit 





Goetzke Collection to Be Shown at Newark, 
N. J., Museum This Fall 


NeEwakRkK, N. J., July 20.—The Goetzke 
Collection, comprising every variety of 
stone known to the jewelers’ art, will 
be exhibited at the Newark Museum this 
fall. This will be the first showing of 
the entire collection, although parts of 
it, especially from the birthstone sec- 
tion have been available for some time 
for the use of retail jewelers throughout 
the country. 

Interest in the display lies chiefly in 
its comprehensiveness, rather than the 
size or intrinsic value of individua! 
gems. It has been the purpose of the 
collector, Otto Goetzke, vice-president 
of Church & Co., ring-makers, to pro- 
cure every variety of every mineral 
known to have been used at any time 
in the making of jewelry. 

Each mineral group is further in- 
tended to illustrate the various process- 
es used in perfecting gems. Rough 
stones, embedded in rock, just as they 
came from the mines, are to be shown 
alongside specimens of the same gem 
group in various stages of cutting, pol- 
ishing and mounting. 

Many thousands of specimens are in- 
cluded. An illustration of the thorough- 
ness with which Mr. Goetzke has per- 
formed his task, over a period of more 
than 25 years of collecting, is found in 
the section devoted to enamels and mo- 
saics, for example. Modernistic pieces 
in Italian and Roman mosaic, with ex- 
amples of mosaics of earlier periods, are 
classified according to the times they 
represent. 

Small vials containing tiny pieces of 
enamel glass, bits of marble and pre- 
cious stones used as a kind of inlay in 
making mosaics, form an_ interesting 
color assortment, along with the mate- 
rials used in making enamels. 

The modernistic group illustrates the 
methods of craftsmanship employed by 
the artists of Florentine and Nurem- 
burg and the Orient. An agate mortar 
and pestle, used by enamel makers—be- 
cause its hardness, six and a half, is 
greater than that of enamel glass, five 
and a quarter—is one of the practical 
features of the exhibit. Cards, de- 
scriptive of each group furnish a vast 
fund of reference information. A card 
in the enamel group begins: 

“Enamel is a fusible kind of glass, 
colored with metallic oxides. This is 
finely ground and used, after which it 
is melted and fired in position in the 
enamel oven.” 

The methods of fusing gold and silver 
inlay on transparent enamel is described 
and illustrated. So is the Chinese man- 
ner of using the feather of the King- 
fisher, laying it between enamel inlay 
and fusing together. 

In the entire collection only 12 speci- 
mens are missing. These belong to the 
quartz group and Mr. Goetzke hopes to 
have obtained them by the time the ex- 
hibition opens. At present cards de- 


scribing the properties of these missing 
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specimens occupy the places reserved 
for them in the files. 

One of the very rare mauve speci- 
mens may be seen in the jade group, 
which is complete, even including cer- 
tain stones that resemble jade. There 
are jadeite, the rare Burmese variety; 
nephrite, imperial jade, the much 
prized kind that exhibits patches of 
apple-green, black jade from China, 
specimens from New Zealand, Califor- 
nite which resembles jade, and Serpen- 
tine, a neglected stone. 

One of the interesting features of the 
exhibit from a practical viewpoint, is 
the great variety of stones that lend 
themselves to the making of costume 
jewelry of less expensive “kinds. For 
this purpose there is Smithsonite, mined 
in New Mexico, a rather soft stone, but 
of a charming blue color and admirably 
adapted for use in necklaces. 

Rose and black Rhodonite, Amazon- 
ite, sometimes blue, sometimes green, 
and found on Pike’s Peak; all varieties 
of coral; chrysocolla from Lake Supe- 
rior; and the interesting pink Thulite, 
all are adaptable to modernistic costume 
jewelry design. So are the Azurite and 
the attractive and well-known malachite 
from Arizona. 

The sections devoted to precious and 
semi-precious stones—diamonds, rubies, 
sapphires, beryls, amethysts, opals, 
pearls, topaz, garnets, zircon, tourma- 
line, peridots and the others—are val- 
uable for their completeness. Every 
known. color and every variety in each 
group is represented. Some of the rare 
specimens were found only after a 
search in two continents over a quarter 
of a century. 

The classified gem-stones, together 
with their index cards and the accom- 
panying library on jewelry, form a his- 
torical and practical record of jewelry- 
making and jewelry values that is said 
to be unequalled for completeness. 
Many thousands of specimens are in- 
cluded in this educational collection. 

Each group is accompanied by cards 
giving the characteristics, hardness, 
forms, composition and places of origin 
of the stones, the places from which 
the most valuable specimens are 
brought, the most sought colors and the 
comparative values of different vari- 
eties. 

The exhibition will have gems ar- 
ranged according to color. A_ black 
spinel, known as Ceylonite, will appear 
in the same case with a black tourma- 
line, a specimen of black jasper, another 
of black jade and black onyx, a variety 
of chalcedony. 

The various blue stones will have an 
entire section and the other colors will 
be grouped by themselves. This, it is 
believed, will enable the public to dis- 
criminate more readily between various 
kinds of gems of the same color, and it 
will be of immense value to jewelers 
whose training has not included a gen- 
eral study of minerals. 








The business conducted by John F. 
O’Rourke, Charleston, S. C., has been 
succeeded by J. B. O’Rourke. 
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Dangerous Crook Caught 





Lawrence Ghere Alias: “Cy Peters” Now 
Being Held in San Francisco Jail 


SAN FRANCISCO, CAL., July 21.—Law- 
rence Ghere, alias “Cy Peters” is held 
in city prison here with Nelson Chittick. 
Ghere has long been wanted by Chicago 
officers for jewel robberies, but accord- 
ing to telegraphed advices, they have 
yielded their claim on him to Indianap- 
olis authorities. He is charged with the 
killing, two years ago of Wilkinson 
Haag in Indianapolis, to rob him of a 
10-carat diamond ring. Ghere acknowl- 
edges the thefts but denies the killing. 

The two men were arrested on July 
19, with two women companions, when 
detectives surrounded the house at 4411 
23rd St., believing the whole four to 
have been implicated in the robbery of 
the Arnest Malted Milk Co., 515 Eddy 
St., on July 16. The clue which led to 
them was the telephone number of the 
house, left by a woman with the malted 
milk company prior to the robbery. 
However, the two malted milk men who 
had been left bound, gagged and robbed 
could not identify any of the quartette. 
When police said they would be held for 
further investigation, Ghere offered to 
reveal his eastern record if the two wo- 
men were not held. They said they 
were cabaret entertainers who had 
crossed the continent in company with 
the two men. They were released, after 
Ghere had made a confession, connect- 
ing himself with various jewel robber- 
ies. 

According to Associated Press dis- 
patches, Ghere is wanted for two rob- 
beries in Chicago for $130,000 and $40,- 
000 respectively. He said that at the 
time of his arrest in Chicago for the 
$40,000 robbery the Chicago detectives 
had in turn robbed him of his loot. 
Urging the release of the two women, 
Ghere confessed that he was wanted 
in Chicago for a bond forfeiture in con- 
nection with trial for the robbery of 
$130,000 in diamonds from Norman 
Kadison, New York diamond salesman. 
The robbery occurred in Chicago. Ac- 
cording to Ghere, he turned State’s evi- 
dence in this case against Herman No- 
wicki with whom he was implicated in 
the robbery. In the $40,000 robbery, 
the victim is declared to have been 
David Safir, Chicago gem merchant. 

Chattick, Ghere’s companion denied 
having a criminal record. He said he 
has been employed in a laundry in Ala- 
meda and has been supporting his three 
companions. Police however believe he 
is the Rupert McDonald, wanted in con- 
nection with the Indianapolis murder 
and also for thefts of gems in Chicago. 
Apparently the two women were not 
implicated and as they appear to be 
destitute, the Associated Charities is 
caring for them. 








The business heretofore conducted 
under the style of Carlson & Realson, at 
Frankfort, S. D., has been dissolved. 
Mr. Carlson is now located at Marion. 
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Pennsylvania Jewelers Hold Convention 


Members of State Retailers’ Association Gather at Reading, July 23 and 24—Officers Elected, 
Resolutions Adopted and Social Features Enjoyed 


READING, PA., July 25.—Registration 
of members and guests occupied most 
of the first session of the 23rd annual 
convention of the Pennsylvania Retail 
Jewelers’ Association, held Monday and 
Tuesday, at the Berkshire Hotel here. 

A welcoming address by Mayor J. 
Henry Stump, calling attention to the 
fact that Reading is a Socialist center, 
the largest city in the United States 
under Socialist rule, outside of Milwau- 





CONRAD J. BROTHERLY, PRESIDENT OF 
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kee, and telling the delegates to feel 
cordially at home in a city noted not 
only for its industries but also for its 
hospitality, began the formal opening 
session. 

State President Thomas J. Apryle, 
Johnstown, read his annual message, 
after Paul D. Harbach, State vice-presi- 
dent and president of the Reading 
Jewelers’ Guild, had responded to Mayor 
Stump. 

In his address President Apryle said, 
in part: 

ADDRESS OF PRESIDENT APRYLE 

“We are again assembled as fellow 
jewelers, grouped together for the 
betterment of our industry. As we take 
up the various angles of work, may we 
individually realize that this is our con- 
vention, and that its success will be 
the result of individual application and 
effort. 

“We note with regret the inability of 
Congress at the last session to take 
action on the Capper-Kelly fair-trade 
bill. However, we hope to see this much- 
needed legislation come before Congress 
at the coming fall session. It’s up to 
you. Keep after the representative in 
your district. 

“Confidence and optimism and applied 





common sense are necessary in these 
days of uncertainty and small profits. 
We can accomplish much with intelligent 
cooperation along constructive lines, and 
to this end let us devote our thoughts. 
How best to conduct our business so 
that we may obtain a margin sufficient 
to cover the cost and net us a fair 
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return is one of the important problems. 
Every constructive thought developed 
by our discussions enables us to proceed 
more intelligently in the right direction. 

As the representative to the national 
convention at Milwaukee last September, 
the speaker made a brief report. 

He said President Brotherly had 
asked that a committee be appointed to 
take up the matter of a revised list of 
birthstones in strict accordance with 
scientific principles long established. 

The 1928 convention will be held at 
Dallas, Tex., the home of the national 
past president, Arthur A. Everts. 

At noon, there was a luncheon at the 
Berkshire, at which State Senator 
James E. Norton was the speaker. 

At the conference yesterday after- 
noon, folluwing a discussion on trade in- 
terest and appointment of committees, 
there was an address by Conrad J. 
Brotherly, president of the American 
National Retail Jewelers’ Association. 
Mr. Brotherly said: 

“Under present intensified methods of 
mass production and mass distribution, 
the right of the smaller independent 
dealer in all lines to do business is being 
taken away from him by such large 
combinations of capital as the depart- 
ment store, chain store and other con- 
solidations or combinations. These re- 
tail outlets claim to be selling to the 
public cheaper than the independent re- 


tailer can do, because their larger capi- 
tal creates a greater buying advantage. 
In reality we have seen the downfall of 
the independent retail grocers, etc., sup- 
planted by chain stores. 

“Not only is this system a discrimi- 
nation against the smaller dealer, but it 
is economically unsound. 

“Some manufacturers anxious to keep 
up output, are constantly underbidding 
their competitors, with the result that 
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they approach so dangerous a financial 
condition that most of them must even- 
tually go out of business. 

“TI advocate that Pennsylvania jewel- 
ers whole-heartedly support the Capper- 
Kelly price-maintenance bill, which will 
legalize the fixing of prices by contract 
between producer and dealer. By so 
fixing such prices, the quality of the 
merchandise will not be reduced, as is 
now the case, and if price reductions 
are possible, the public will benefit much 
more than it does now, because the qual- 
ity standard will be maintained and will 
not be lowered by reason of the inequi- 
table price competition warfare which 
is now going on in all industries. 

“Jewelers, I.would urge, should make 
a close study of economics, particularly 
of conditions in their own localities, so 
that they will have the advantage of 
such knowledge as may enable them to 
serve their communities as efficiently as 
possible. 

“IT would recommend the continuance 
of research into the retail jewelry field 
so that our industry may benefit from 
the knowledge which such research 
brings, and which enables us to main- 
tain a sensible relationship both with 
other branches of the jewelry industry 
and the public. 
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Artificial 
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Made for the 


Finest Jewelry Trade 


65 Nassau St., New York, N. Y. 




















WE HAVE A LARGE 
SELECTION ON HAND 
TO FILL YOUR NEEDS 
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J. W. JOHNSON 
ILVERWARE 
14 a INCE 1869 1 W. 47th ST. 
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Do you buy, sell or use gems 
and gem materials? 


This new book should be in the hands of everyone who 
has an interest in gems and gem materials. 

It describes practically every important gem and gem 
material, classifies the materials according to various prop- 
erties, includes tables of comparative gem material: charac- 
teristics and gives the latest available information on manu- 
factured stones. 


Kraus and Holden’s 


Gems and Gem Materials 


By Epwarp Henry Kraus, Professor of Crystallography and 
ieginheny and Director of the Mineralogical boratory, 
University of Michigan, and Epwarp F. Ho.pen, Late 
Instructor in Mineralogy, University of Michigan. 
222 pages, 6x9, 256 illustrations, $3.00. 
Postage Additional. 

The first part of the book discusses those properties which 
are necessary for an appreciative understanding of gems 
such as crystal forms, physical, optical and chemical prop- 
erties, formation, occurrence, cutting, polishing and naming 
of gems. . 

The second part of the book contains reference tables of 
the various characteristics of gems and gem materials, con- 
veniently classified, handy for ready reference. 


Six Features of the New Gem Book 

1. Valuable statistics on production and occurrence. 

2. Full discussion of cutting and polishing of gems. 

3. Full treatment of manufactured stones, incl detailed die- 
cussions of artificial rubies and sapphires, glass imitatione, 
bakelite, etc. 

4. Numerous tables of gems arranged according to various 


properties. : 
Map showing world occurrence of gem minerals. 


Summary Table for ready reference. 
Order your copy to-day from 


Jewelers Publishing Corporation 
239 W. 39th St., New York City 
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IMPORTER of PEARLS 


Specialty of Loose Pearls for Addition CHICAGO 


162 No. State Street 








Price $1.00 The BUYER S’ DIRECTORY Jewelers Publishing Corp., 239 W. 39th St., New York 
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“All jewelers should get back of the 
national publicity campaign in order to 
bring to the attention of the public the 
many traditions of excellence in product 
and high standards of service to the 
community, which form the background 
of the jewelers’ trade and craftsman- 
ship. 

“Pennsylvania jewelers should or- 
ganize more closely than ever. Because 
in this age of associations the force of 
numbers is most effective when applied 
to abuses which now and then crop up 
among those unscrupulous dealers who 
somehow find their way into nearly all 
branches of industry and trade. 
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WILLIAM BODE, TREASURER 


“The jewelry industry has always 
been the leader in purging itself of its 
own troubles and evils. It has not had 
to wait for legislative action or public 
opinion to correct such evils, and we 
hope to be able to say that this policy 
of recognizing and correcting abuses and 
wrong conditions will always be main- 
tained.” 

Herbert S. Mosher, representing the 
Pinkerton National Detective Agency, 
delivered an interesting talk on the sub- 
ject of modern methods of protecting a 
jeweler’s stock. One device which he 
described at length, disturbed by a 
burglar forcing his way into a store at 
night, releases a flood of deadly gas sim- 
ilar to the war-time compounds. It 
makes a storeroom absolutely untenable 
for a human or other living being for 
some hours, but the gases have no effect 
on the delicate surface of precious 
metals or gems. Other means by which 
jewelers can safeguard themselves from 
the highly ingenious modern burglar and 
safe cracker were also mentioned by the 
speaker. 

Committees were named as follows 
for the convention details: 

Resolutions—I. A. Deisher, R. H. 
Hirsch, J. C. Mumma. 

Auditing—Samuel S. Hass, 
Greenberg, D. H. Manmiller. 

Nominations—R. M. Seaman, Paul D. 
Harbach, Albert R. Elliott. 

The male visitors were given a sam- 
ple of real Reading hospitality at a 


David 


THE JEWELERS’ CIRCULAR 


luncheon of the Dutch variety at the 
Iris Club, Wyomissing. The spread was 
marked by singing and a humorous ad- 
dress by H. Luther Frees, a Reading 
newspaperman. 

Albert R. Elliott was toastmaster and 
the singing was led by Gustav A. 
Schlechter, 79 years old and still in 
active business, with his son, C. Ray- 
mond Schlechter, in Reading. Mr. 
Schlechter has for more than 50 years 
been a singer in a Reading church choir. 
Gilbert G. Showalter led in singing 
“Schnitzelbank,” an old time German 
rhyme, a novelty to most of those pres- 
ent. H. Luther Frees of Reading, read 
humorous poetry. 

The delegates were delighted with the 
reception given them. The social fea- 
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F. L. DAVIS, MEMBER OF THE 
EXECUTIVE COMMITTEE 


tures of the convention were all on an 
elaborate scale. 

Wives of the visiting jewelers were 
entertained by a committee of the Read 
ing Jewelers’ Guild Auxiliary. The 
Berkshire Knitting Mills, making full 
fashioned silk hosiery in tremendous 
quantities; the big Reading Hospital, 
costing $3,000,000, and the new Reading 
Art Gallery and School Museum and its 
park were among the places the auxili- 
ary took the visitors to. 


Tuesday 


A speaker on Tuesday morning was 
Bartley J. Doyle, Philadelphia. 

Allentown won next year’s convention 
at the final session of the convention. 

Officers elected are as follows: Presi- 
dent, Fred J. Cooper, Philadelphia; 
vice-presidents, Albert R. Elliott, Paul 
D. Harbach, Reading; Mrs. David 
Greenberg, William P. Wexford, George 
A. Lyone, all of Philadelphia; W. H. 
Kistler, Allentown; W. W. Appel, Lan- 
caster, and Mrs. W. S. Morgan, Eliza- 
bethtown; secretary, William Sutton, 
Philadelphia (reelected) ; treasurer, Wil- 
liam M. Bode, Philadelphia (reelected) ; 
Executive Committee, Thomas J. Apryle, 
Johnstown, retiring president; F. L. 
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Davis and Ralph M. Seaman, both of 
Philadelphia. 

Resolutions in which the Capper-Kelly 
bill, now before Congress, aimed at 
price cutting monopolies, were indorsed, 
and every member of the association 
urged to support, by writing to his con- 
gressman, were presented by a commit- 
tee headed by I. A. Deisher, Reading, 
and unanimously adopted. 

The resolutions also thanked the Read- 
ing Jewelers’ Guild for lavish hospitality 
shown throughout the two days. 

The annual reports of Secretary Sut- 
ton and Treasurer Bode showed satis- 
factory membership gains and a sub- 





W. W. APPEL, VICE-PRESIDENT 


stantial amount in the treasury of the 
association. It was stated that nearly 
all district groups in the State have 
maintained and increased their member- 
ship and have done useful work in com- 
batting local trade evils and meeting 
unfair conditions in business. 

The final speaker of the convention 
was Fred. J. Cooper, Philadelphia, the 
new president. The opening of the ques- 
tion box brought a number of queries 
of interest, answered informally as read 
by the secretary. 

Although adjournment had been set 
for Tuesday noon, it was after 3 p. m. 
Tuesday when the final business meet- 
ing at the Berkshire Hotel broke up. 
After that came a chicken and waffle 
dinner at the Eagles’ Mountain Home, 
on Mt. Penn, overlooking the city, to 
which the visitors were taken by auto- 
mobile, and a dance followed. It was 
described as a “big time” by all who 
could spare the time after the business 
meeting and make the journey up the 
mountain. 

Delegates and visitors at the conven- 
tion included: Thomas J. Apryle, Johns- 
town; William Sutton, Philadelphia; 
William A. Bode and wife, Philadelphia; 
Ralph M. Seaman, Philadelphia; Samuel 
S. Haas, Philadelphia; C. F. Curtis and 
wife, Union City; C. C. Moyer, Orwigs- 
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PRECIOUS AND SEMI-PRECIOUS 


‘BUY FROM THE CUTTERS” 


GEMS 
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S. NATHAN @& CO., Inc. 


Importers and Cutters 
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THE WASHBURN 
MAGIC NUT 
for EAR STUDS—SCARF PINS, ete. 


SH 


Now Made in 
16K. WHITE GOLD 
Platinum—18K—14K—14K B.P.—BSterling 


ai SAFETY AFETY CATCH 


For Brooches, etc. Closed 


Fl 18K., 14K., Large and Small Size 
Descriptive Cireulor on Application 


Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN ‘xiwvors: 








The Buyers’ Directory 


———, 


Price, $1.00 


Jewelers Publishing Corp. 
239 West 39th St. New York 








d FOR RENT 7 
106-108-110-112 West 46th St., 
New York 


Small Floors 
SUITABLE FOR JEWELERS 
Large Windows 
Excellent North Light 
MODERATE RENT 


\ Apply on Premises f 








TELEPHONE BRYANT 6367 


HUGO E. FRENZKE 


Jewelry Designing and Modeling 
Special Order Work 


562 FIFTH AVENUE NEW YORK CITY 














Beaded, Silk and Leather Bags 


Repaired and Refinished 

AN UNUSUAL SHOP for the repairing, 
framing and remodeling of high grade bags 
of every description. French bags a special- 
ty. Sterling Frames in stock or made to 
order. Pocket lighters refinished and re- 
covered in leather. 

A. L. WORKMAN, i West 34 St. 

Est. 20 Years New York City 
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Chicago Jewelry Show 





Artistic Settings Will Add Charm to Exhibits 
at Hotel Sherman, Aug. 6 to 10 


CHICAGO, July 24.—As colorful and 
intriguing as ancient barbaric jewelry 
itself will be the individual settings 
throughout the huge exposition hall of 
Hotel Sherman, where the displays for 
the Third Annual Jewelry Show will 
be on view from Aug. 6 to 10. The col- 
ors, the sights and the sounds will take 
visitors into the atmosphere of the 
Streets of Bagdad. 
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thousands of jewelers, owners of gift 
shops throng the city annually at this 
time. This year the wholesale jewel- 
ers of Chicago, under whose auspices 
the showing is held, have announced 
an innovation in the matter of enter- 
taining their out-of-town guests. They 
have arranged to put up at Hotel Sher- 
man for a three-day period the first 500 
jewelers who register. This will be 
done at the expense of the local organ- 
ization. 

The Hotel Sherman, in co-operation 
with transportation agencies through- 
out the city, also has an attractive 


61 


which are to be dispatched in this coun- 
try by air will be four cents for the 
first ounce or fraction and three cents 
for each additional ounce or fraction. 
The said fee is in addition to the reg- 
ular postage and does not provide for 
the dispatch by air in foreign countries. 
For information concerning the addi- 
tional fees to be paid for dispatch by 
air in foreign countries other than 
Canada, see notice of this office dated 
April 5, 1928, and bearing the caption 
“Air Mail Service between Lima and 
Iquitos, Peru,” published on pages 20 
and 21 of the May, 1928, Postal Guide, 





























SETTINGS FOR DISPLAY BOOTHS AT THE THIRD ANNUAL CHICAGO JEWELRY AND ALLIED TRADES SHOW 


The lure of seeking beautiful gems, 
strange carvings and brilliant baubles 
that takes the traveler into the out-of- 
the-way places of the Orient and the 
Far East will permeate the narrow 
street lined with bazaars that the scenic 
artists of the exposition have visioned 
and are now producing in their stu- 
dios. 

The characteristic architecture and 
colorings of each country will be 
brought into the designs of the tiny 
shops which will house each of the jew- 
elry displays in the showing. Towers 
and minarets, canopies and _ oriental 
rugs in their proper backgrounds will 
all help to form a setting for the mod- 
ern and ancient designs in gold ani 
silver, platinum and precious stones and 
the semi-precious stones that go into 
the completed articles of present day 
jewelry. Each display will have _ its 
little shop or bazaar suited to the type 
of merchandise to be shown, and the 
whole will make a _ colorful, winding 
street of sights to feed the eye. 

The vast space of the exposition hall 
with the added floor of thé ball room 
and the corridors of the Sherman’s 
mezzanine floor are adapted to enhance 
the individual displays and yet give a 
perfect continuity to the whole scene, 
and pleasant scenic variety to the vis- 
itor. The huge pillars of the exposition 
room are so placed as to form long vis- 
tas and aisles, so that the whole show 
will have the appearance of the big cir- 
cus top with its host of smaller shows 
surrounding it. It will not be a case 
of tedious walking through rows and 
rows of exhibits, but a journey through 
fascinating little streets with surprises 
at every turn, and the selection of ar- 
ticles will have the added incentive that 
the atmosphere of the eastern bazaars 
can give. 

This is always one of the greatest 
show weeks in Chicago’s history and 


group of sight-seeing trips even includ- 
ing a flight from the Municipal Airport, 
which can be taken in by show visitors 
in their recreation hours. The visit to 
the annual show may also in this way 
be made a full “vacation week in Chi- 
cago.” 

Two other shows, the Annual Summer 
Gift Show and the Eastern Manufac- 
turers’ and Importers’ Exhibit, will oc- 
cupy the same week in Chicago, en- 
abling the merchant to see the entire 
resources of the jewelry world without 
added effort or expense. 
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New Rates to Affect Air Mail to 
Canada 


WASHINGTON, D. C., July 24.—The 
new air mail postage rate, which goes 
into effect Aug. 1, will be applicable to 
articles in the regular mails posted in 
this country and addressed for delivery 
in Canada, and vice versa, the Second 
Assistant Postmaster General, W. Irving 
Glover, has just announced. The full 
text of the announcement follows: 

Applicable Aug. 1, 1928, articles in 
the regular mail posted in this country 
and addressed for delivery in Canada, 
and vice versa, which are to be dis- 
patched by air, will be subject to same 
postage rate as will be in effect on that 
date for articles in the United States 
domestic mails which are to be dis- 
patched by air, that is, five cents for 
the first ounce or fraction and 10 cents 
for each additional ounce or fraction. 

The said postage rate includes the air 
mail fee, and articles prepaid at that 
rate will be dispatched by air service 
in Canada, where available, as well as 
in this country. 

Applicable on the same date, the air 
mail fee for articles in the regular mails 
posted in this country and addressed 
for delivery in other foreign countries 





and notices dated June 12, 1928, and 
bearing the captions “Air Mail Service 








Milton L. Ernst, New York, Retiring 
From Diamond Importing Busi- 
ness to Engage in Commercial 
Banking 


Milton L. Ernst, a prominent New 
York diamond importer with offices at 
22 W. 48th St., who has been active in 
the trade in the metropolis for years, 
will retire from the diamond business 
during the coming months, after a peri- 
od of 29 years as a manufacturing jew- 
eler and importer of diamonds. 

In 1897, Mr. Ernst became associated 
with the jewelry business with S. C. 
Powell & Co., and in 1900 engaged in 
business for himself at 32 Platt St., as 
a manufacturer of fine gold jewelry. 
He moved later to 88 Gold St., and re- 
mained there until 1922. From that 
date on, he engaged exclusively in the 
diamond importing business, his office 
being moved to 22 W. 48th St. 

Mr. Ernst has been associated with 
the work of the National Jewelers 
Board of Trade, for years, and during 
1926-27 was first vice-president of the 
Board. Prior to that time, he served 
as second vice-president and was for 
years treasurer and on the Finance 
Committee of the Board. 

He has always been interested in 
publicity work and was a member of 
the first committee of the National Jew- 
elers Publicity Association. 

Mr. Ernst will engage in the com- 
mercial banking business. He has sold 
his stock of diamonds to Greene & Ge. 
vertz, New York. 








The plant of the Whiting & Davis 
Co., Plainville, Mass., has been closed 
the past week for the annual overhaul- 
ing and vacation period. 


a 
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ANTWERP AMSTERDAM 


GREENE & GEVERTZ 


Importers of Diamonds 
22 West 48th Street New York 


Announce 


That They Have Purchased the Entire Stock of 


Diamonds of 
MILTON L. ERNST, INC. 
Established 1900 


22 W. 48th St., New York 
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Our Messrs. Mosley Gevertz and Al. H. Greene Will Shortly Visit 
Their Respective Territories Offering This Merchan- 


dise at Unusually Attractive Prices 
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Gilbert Sent to Prison 





Former Jeweler of Pawhuska, Okla., Must 
Serve Term in Atlanta Penitentiary 
for Misuse of the Mails 


Morris D. Gilbert, at one time en- 
gaged in the jewelry business at Paw- 
huska, Okla., has been sent to the At- 
lanta Penitentiary for one year and 
one day after pleading guilty to a 
charge of misusing the mails. Gilbert, 
it is understood, was arrested in Flor- 
ida, about two weeks ago, after being 
sought for several months by the Feder- 
al authorities. 

In the spring of 1925, Gilbert went 
into bankruptcy and in Jenuary, 1927, 
was indicted for violation of Section 
215 of the United States Postal Laws, 
charging him with the misuse of the 
mails. This indictment was returned 
by a Federal Grand Jury at Tulsa, 
Okla. 

After various delays, the case was 
finally set down for trial in May, 1928, 
and witnesses from all parts of the 
country, including a representative from 
the Rating Department of the National 
Jewelers Board of Trade, were _ sub- 
poenaed to attend the trial. On the 
eve of the trial, Gilbert absconded and 
forfeited his bail bond. The presiding 
judge immediately issued a bench war- 
rant for the former jeweler’s appre- 
hension. Since that time, the Federal 
authorities: have been searching for 
Gilbert and about two weeks ago, he 
was apprehended in Florida. 

He was immediately returned to 
Tulsa, Okla., and Gilbert realizing that 
the odds were against him, entered a 
plea of guilty to the indictment and 
threw himself upon the mercy of the 
court. He was thereupon sentenced to 
the Federal Penitentiary where he is 
now confined. 

This case was one prosecuted by the 
Fighting Fund of the National Jewelers 
Board of Trade, under the direction of 
Greenbaum, Wolff & Ernst, counsel for 
the Board. 








Canadian National Exhibition to Be 
Held in Toronto, August 24 
to September 8 


TORONTO, ONT., July 24.—The Cana- 
dian National Exhibition will be held in 
Toronto this year from Aug. 24 to Sept. 
8, inclusive. Since this is the 50th an- 
niversary of the exposition, it is expected 
that there will be a great effort to make 
the event equal in size the Confederation 
celebration of last year, when the attend- 
ance during the two weeks numbered 
nearly 2,000,000. 

The exhibition is intended primarily 
to advertise Canadian manufacturers, 
but many United States and British 
firms take advantage of the attracting 
power of the exhibit for both Canadian 
and American visitors. The grounds 
comprise 350 acres, and the value of the 
80 permanent and 300 temporary struc- 
tures is placed at $8,500,000. Receipts 
In 1927 totaled $1,300,000. The new 
electrical building is expected to be ready 
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for this year’s fair, and construction of 
an automotive building, expected to cost 
$1,000,000, will begin immediately after 
its close. 

Over 50 British firms were represented 
in the British section of the 1927 exhi- 
bition, sponsored by the Federation of 
British Industries, and many articles 
exhibited in this section were shown in 
Canada for the first time. Commercial 
concerns, as well as the colonial govern- 
ments in India, New Zealand, Australia, 
Sierra Leone, and the British West In- 
dies, were also represented. 








P. W. Bowers, Who Conducts Stores 
in Poughkeepsie, N. Y., and 
Ansonia, Conn., Is Petitioned 
Into Bankruptcy 


P. W. Bowers, jeweler, doing business 
on Market St., Poughkeepsie, N. Y.,; and 
105 Main St., Ansonia, Conn., was peti- 
tioned into bankruptcy in the United 
States District Court, New York, last 
Monday. The action was started by 
Goldman & Fier, attorneys, 15 Maiden 
Lane, on behalf of the following cred- 
itors: Accro Bondea Watch Co., $80; 
Harry Abel, $20 and Swartchild & Co., 
$425. 

It is estimated that the concern owes 
about $17,000. The value of the assets 
is placed at approximately $5,000, al- 
though this figure, it is understood, is 
not definite and probably not accurate. 
Not until an inventory is completed will 
the actual worth of the assets be known. 
Included in the assets are merchandise, 
fixtures, instalment accounts receivable, 
ete. 

John Van Dewater has been appointed 
receiver under a bond of $1,000. 








North Dakota Convention 





Program for Annual Conclave of State Or- 
ganization to Be Held July 30 and 31 


GRAND Forks, N. D., July 23.—Presi- 
dent Max Rabinovich of the North 
Dakota Jewelers’ Association has issued 
his formal call for the annual convention 
of the association to be held in Grand 
Forks, N. D., July 30 and 31. The pro- 
gram for the convention is now being 
mailed out from the cfice of the presi- 
dent. 

A number of prominent men from 
various parts of the country are sched- 
uled to give addresses at the meetings 
which will be held in the commercial 
room of the Hotel Dacotah. Among 
these will be W. R. Cooper, past-presi- 
dent of the National Wholesale Jewel- 
ers’ Association; Emil Geist, president 
of the Minnesota Association and T. L. 
Combs, regional vice-president of the 
American National Retail Jewelers’ As- 
sociation. 

The annual banquet will be held on 
the evening of July 31 at the Hotel 
Dacotah and all members, guests and 
visiting jewelers and ladies have been 
invited to attend. 

The convention committees are as fol- 
lows: 


63 


Reception—A. S. Bjornson, Devils 
Lake; V. Monson, Grafton; H. L. 
Winters, Minot. 

Banquet—G. Niema, Fargo; J. G. 
Johnson, Rugby; O. G. Tellner, James- 
town. 

R. McLaughlin of Hope, N. D., is sec- 
retary-treasurer of the organization. 

The program for the two days’ con- 
vention is as follows: 


Monday, July 30 


9.30 a. m. 
Dacotah. 

Registration and payment of dues. 

Convention called to order and welcome 
address by President Max Rabinovich. 

Response, Vice-president R. B. Newton, 
Fargo. 

Report of secretary and treasurer, R. Mc- 
Laughlin, Hope, N. D. 

Official Communications, election of new 
members, appointment of committees by 
President Rabinovich. 

12 o’clock noon. Luncheon, Hotel Dacotah. 

2.30 p. m. Address, the relation of the 
wholesaler to the retail jeweler, W. R. 
Cooper, past president of the National Whole- 
sale Jewelers Association. 

General discussion led by I. Horwitz, 
Fargo. 

Question box under direction of F. W. 
Peterson, Fargo. 

4 p. m. Sight-seeing trip, courtesy of 
E. A. Arhart, P. Girard, F. Waterbury and 
Max Rabinovich. 

8 p. m. Reception for members, visiting 
jewelers, guests and ladies at the home of 
President and Mrs. Max Ravinovich. 


Commercial rooms, Hotel 


Tuesday, July 31 


9.30 a. m. Hotel Dacotah. 

Address—How it nays you in dollars and 
cents to belong to the North Dakota Retail 
Jewelers Associa.ion, Emil Geist, president 
— Retail Jewelers Association, St. 

aul. 

Address—T. L. Combs, Omaha, Neb., 
regional vice-president American National 
Retail Jewelers Association. 

2.30 p. m. Reports of committees. 

Election of officers. 

Election of delegates to National Conven- 


tion. 

Selection of next meeting place. Adjourn- 
ment. 

6.30 p. m. Annual banquet, Hotel Dacotah. 

Speakers will include Mayor John Hulteng, 
O. B. Burtness, Tinley Combs. 

Souvenirs by the International Silver Co., 
which concern will be represented by John 
Green. if 


Jewelry Valued at $1,000 Stolen from 
Alliance, Ohio, Store 


ALLIANCE, OHIO, July 23.—Jewelry 
valued at $1,000 was stolen from the 
show window of the Abe Art Jewelry 
store, East Main Street late Friday 
night, according to police. 

The window was broken with a steel 
bar. Police found fingerprints on the 
window glass and a fountain pen on 
the sidewalk, evidently dropped by one 
of the robbers. 

Eight suspects were rounded up by 
the police but later were released. A 
call has been sent police of nearby towns 
to be on the lookout for the men. 

The robbery is thought to have oc- 
curred between 3 and 5.30 o’clock in the 
morning. 

Police have clues, they report. 














A man using bogus checks drawn on 
the First National Bank of Ada, Okla., 
is swindling jewelers throughout the 
country, according to a warning issued 
several days ago by the Jewelers Se- 
curity Alliance. This man is also said 
to have a forged reference on this bank 
which he used to establish sufficient 
credit to get the checks.cashed. — 
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The Kent Model 


The thirteen new designs illustrated 
are typical of the rare beauty of the 
Kent Model. 
ty This is the newest Jas. Boss, 14K 
? £ 3 _ gold filled 12 size Queen case, with 
ety < rigid bow. 
The quick demand for the fresh- 
ness and modernity of the seventeen 
new designs in this line has led us to 
make them available in the recent 
Crest model, a Jas. Boss 12 size 
i Queen case with swinging instead of 
eo: Ti rigid bow. x. 
Kent Model Keystone List Crest Model 
Engraved, $15.30 Butler, $13.30 


lem KEYSTONE 
WATCH CASES 
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New Contest Started 





Familiarity with Course on Selling Sterling 
Silver Necessary to Win Awards Offered 
by Sterling Silversmith Guild 


Continuing its policy of instituting 
from time to time prize contests for the 
benefit of retail jewelers who are co- 
operating with the Sterling Silversmiths 
Guild in its course of retail sales train- 
ing, the Guild has just announced a new 
and somewhat novel contest. This is 
the third contest sponsored by the Guild, 
the first being one in which retailers 
enrolled in the course in Selling Sterling 
Silver narrated successful sales experi- 
ences, and the second a window display 
contest in which Sterling Silver was 
featured. 

The new contest provides a ready 
means by which those who have studied 
the Guild Course can evidence their 
familiarity with fundamental principles 
in merchandising Sterling as set forth 
by the course, such familiarity being 
indicated by their ability to cite the 
particular unit and unit page number 
where these principles appear in the 
text. 

Concluding this article are five se- 
lected sentences or paragraphs from the 
course in Selling Sterling, each setting 
forth a fundamental principle which 
must be observed in order to attain any 
measure of success in merchandising 
Sterling. If those who have enrolled 
for the course have given it the atten- 
tion and study it deserves, it ought not 
to be a very difficult matter to verify the 
number of the unit and of the page 
where each quotation appears. 

In this contest anyone in a retail store 
now enrolled for the course or who has 
completed it is eligible. Promptness in 
sending in solutions is a most important 
factor. For the first five accurate 
answers received, as evidenced by the 
post marks which appear on the en- 
velopes, the Sterling Silversmiths Guild 
will give a complete copy of the course 
texts substantially bound in genuine 
leather. Those who have made them- 
selves familiar with the principles of 
merchandising set forth in the course 
may secure the textbooks in more 
permanent form or, if they prefer, thev 
may send in their own textbooks and 
have them bound, thus preserving mar- 
ginal or other notes which they may 
have made while studying the course. 

The selected paragraphs which con- 
testants must identify by unit and page 
numbers are as follows: 

“If we are to reach the entire market 
for Sterling, we must get rid of the 
notion that it is only for the people who 
have more money than they can spend 
conveniently. The rich naturally turn 
to Sterling; this class of customers can 
and should be sold more solid silver. 
Thousands of people of moderate means, 
however, take sufficient delight in the 
prestige, beauty and value of the genuine 
to make them ideal prospects for 
Sterling.” 


* * * 


“Sterling is more than a vogue. It 
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is a tradition. It is definitely and 
permanently a part of the well-appointed 
home. Nothing can materially or 
permanently displace it.” 

* * * 
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“Sterling is unique among household 


“ goods for its investment value. Rugs 


and furniture wear out and must be re- 
placed; glass and china break; sub- 
stitutes of baser quality grow shabby 
and shame the user. But Sterling pays 
continued dividends of pleasure, prestige 
and utility through all the years and 
gives no necessity for worry or addi- 
tional outlay; with use, it becomes more 
beautiful, mellowed by age, a source of 
added pride and satisfaction.” 
* * * 

“As silver salesmen, the finest thing 
we have to sell is Sterling. The most 
satisfying thing for the customer who 
can afford it is Sterling. Therefore, un- 
less we tell the full Sterling story, we 
do our customer, our store and ourselves 
a grave injustice.” 

* * * 

“Well-planned selling is always con- 
structive and helpful. It steadily builds 
up desire. It starts by helping the cus- 
tomer select that article which will best 
meet her needs, and focusing her atten- 
tion on it. It helps the customer to vis- 
ualize the beauty of the pattern, not 
only in itself, but in actual use. It 
helps the customer to appreciate its real 
worth, so. that she may feel reassured 
that she will show good judgment in 
choosing it. Then, as a final step, well- 
planned selling helps the customer to 
buy; and this is chiefly a process of 
making it easy for her to indicate her 
desire.” 

* * * 

Announcement is soon to be made by 
the Guild of the prize winners in the 
window display contest. Entries for 
this contest came from every section of 
the country and indicated not merely an 
appreciation of the desirability of fea- 
turing Sterling in window displays, but, 
as well, faithful application of the prin- 
ciples laid down in the Gaild’s course in 
selling Sterling. Three prizes are to be 
awarded in the window display contest, 
the first prize being $50, the second 
prize, $25, and the third, $15. In addi- 
tion the Guild will pay $5 each for other 
photographs accepted. 








Thief Gets Rings Valued at $1000 
From East St. Louis Jewelry Store 


St. Louris, July 23.—Six diamond 
rings, totaling in value $1,000, were 
taken by a sneak thief from a showcase 
in the Zerweck Jewelry Co.’s store at 
348 Collinsville Ave., East St. Louis, 
some time between 12 o’clock noon and 
1.30 p. m., Saturday. 

According to officials of the company 
a burglary and holdup insurance policy 
held by the firm does not cover the loss 
of the diamonds. 

The rings were taken from a tray dis- 
played in a showcase in the store, pre- 
sumably while the majority of the em- 
ployes of the company were off duty 
at lunch hour. The clerks in the store 
told police that they had noticed no sus- 
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picious characters in the store at any 
time. 








An Important Merger 





Gorham Mfg. Co., Providence, R. I., Pur- 
chases Alvin Silver Co., Sag Harbor, 
N. Y., and Latter Plant Will Close 


PROVIDENCE, R. I., July 23.—A merger 
of considerable significance and import- 
ance in the silversmithing industry of 
the country was announced here this 
afternoon when Edmund C. Mayo, pres- 
ident and general manager of the Gor- 
ham Mfg. Co., gave the information that 
the Gorham Mfg. Co. had completed 
negotiations for the purchase and taking 
over of the name, good will, tools, ma- 
chinery, patterns, designs, inventories 
and other assets of the Alvin Silver Co., 
Sag Harbor, N. Y., long established 
manufacturer of silverware. Mr. Mayo 
stated that the negotiations had been 
pending for some time and, although 
the Gorham company’s offer had been 
accepted by the directors of the Alvin 
company some time ago the deal was 
not consummated until today when the 
sale was ratified by the Alvin stock- 
holders. 

It is hoped, Mr. Mayo stated, that the 
new business acquired through the pur- 
chase of the Alvin company will even- 
tually require an addition of 150 to 200 
employes to the Gorham company’s 
present working force at the Elmwood 
plant. Because of the finished stock 
acquired in the transaction, however, 
the operating force of the Gorham com- 
pany will not have to be increased at 
the present time. 

The manufacturing plant of the Alvin 
Silver Co. at Sag Harbor will be closed 
and the property transferred to the Gor- 
ham company’s plant at Elmwood where 
all its merchandise will be produced by 
the new owners. The Alvin Silver Co. 
business, however, will be operated as a 
separate corporation, having its own 
salesmen, but will receive the advan- 
tages of the larger facilities of the Gor- 
ham plant. 








Pennsylvania Jewelers Meet 
(Continued from page 59) 








burg; F. L. Davis and wife, Philadel- 
phia; J. Rodney Allen, Easton; David 
Noges, Oneida; W. W. Appel and Frank 
X. Schaller, Lancaster; Thomas N. But- 
ler, Honesdale; Thomas J. Apryle, Jr., 
Johnstown; Mrs. David Greenberg, Phil- 
adelphia; Fred J. Cooper, Philadel- 
phia; Joseph C. Gegin and wife, Phila- 
delphia; Conrad J. Notherly, Newark, 
N. J.; E. H. Quigley, Harrisburg; E. H. 
Klah, Middletown; C. M. Rebok, Phila- 
delphia; Edward J. Geibel, Philadelphia; 
Mrs. W. S. Morgan, Elizabethtown; 
P. W. Blocher, Elwood City, and Arthur 
Schwemmer, Albert R. Elliott, D. H. 
Manwiller, N. B. Keeport, I. A. Deisher, 
S. H. Schlechter, William Sontag, John 
O. Moser, Jr., Paul D. Harbach, Paul D. 
Harbach, Jr., J. C. Mumma, Walter F. 
Miltenberger and others from Reading. 
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Wanamaker’s Replevins Jewels Sold to a 
New York Jeweler 


Under a writ of replevin obtained by 
John Wanamaker, the Sheriff of New 
York County took from Harry Winston, 
diamond dealer, 527 Fifth Ave., New 
York, last Monday, gems and jewelry 
worth $135,000. The seizure which is 
regarded as one of the biggest involving 
gems on record in New York caused 
considerable interest in the trade, but, 
according to Mr. Winston, the state- 
ments in the New York newspapers, 
which on Tuesday evening and Wednes- 
day morning devoted front page stories 
to the incident, were not accurate. 

In an interview with a JEWELERS’ 
CIRCULAR reporter, Mr. Winston stated 
that on June 6 of this year, another 
New York jeweler came to him with 
seven pieces of jewelry. These he pur- 
chased for $53,000. They included one 
pearl rope containing 194 pearls, one 
ring mounted with a marquis diamond 
weighing about 11 carats; three other 
rings, each containing diamonds weigh- 
ing about three carats; one brooch and 
two loose diamonds weighing 9.60 carats. 

Together with the bill of sale was an 
authorization on the stationery of the 
jeweler in which the jeweler was au- 
thorized to dispose of the pearl rope and 
the six pieces of diamond jewelry. This 
authorization bore the signature of 
M. J. Leslie, who acted as agent for Mrs. 
I. E. Emerson. Mrs. Leslie, it is un- 
derstood, received a check for $52,000 
drawn on the Equitable Trust Co. for 
these pieces. According to Mr. Winston, 
if any profit was made on the resale 
of this jewelry, the jeweler who visited 
him was to receive 35 per cent of this 
profit. 

On June 28, according to Mr. Winston, 
Mrs. Leslie visited his office and offered 
for sale one emerald ring and a pearl 
necklace worth $38,000. At the same 
time Mrs. Leslie produced an authoriza- 
tion which stated that she was acting 
as agent for Mrs. I. E. Emerson. Mr. 
Winston gave Mrs. Leslie a certified 
check for $38,000 for the ring and neck- 
lace and then telephoned to a bank at 
Bryn Mawr, Pa., where Mrs. Leslie has 
an account and was informed that the 
latter had recently drawn a_ check 
for $35,000 payable to John Wanamaker, 
Philadelphia. 

Mr. Winston told the JEWELERS’ 
CIRCULAR reporter that when he learned 
of this he immediately stopped payment 
on the check which he had given to Mrs. 
Leslie. It was this action on his part, 
according to Mr. Winston, that caused 
the investigation which led to the 
replevin action. 

The diamond dealer then told the 
JEWELERS’ CIRCULAR reporter that he 
communicated with the Wanamaker con- 
cern and offered to turn over the jew- 
_ elry which he had in his possession in 
return for the money which he had paid 
out. On Monday he was negotiating 


with the Wanamaker representatives, 






Gems Worth $135,000 Seized 
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Mr. Winston said, when the writ of 
replevin was served. 

Mr. Winston was emphatic in his 
statement that the transaction was legi- 
timate and he bought the jewelry in 
good faith. To bear out this statement 
Mr. Winston told the JEWELERS’ CIR- 
CULAR reporter that he will post a bond 
and claim the goods which were seized. 
Mr. Winston called attention to the fact 
that he had been in business for 17 
years and has handled some of the big- 
gest estates in this country and would 
certainly not be a party to a question- 
able transaction. 

An endeavor was made to get in touch 
with the jeweler who visited Mr. Wins- 
ton, but it was learned that he would 
not be in his office on Wednesday. It 
is understood, however, that Mrs. Leslie 
came to this jeweler well recommended 
by a firm of New York lawyers. 

While Mr. Winston purchased the 
jewelry involved for $91,000, he places a 
wholesale value on the merchandise of 
$135,000 and not $480,000 as reported 
in the newspapers. Mr. Winston also 
states that he has expended $12,000 in 
these transactions which he will also 
endeavor to recover. 








When Platinum Was Scorned 
By P. B. Prior 


OR many centuries platinum was 

scorned and unappreciated, as one 
of the most worthless of metals. Now. 
however, it has come into its own, and 
is regarded as one of the most valuable 
and useful of them all. 

Its story is almost as long and as fas- 
cinating as that of gold, although it has 
never caused such wild excitement, 
strife, and misery. It was known to the 
ancients, as is proved by discoveries of 
old mines at Thebes, in Egypt, and else- 
where; but they by no means appre- 
ciated the wonderful qualities of the 
metal, and it was little used. 

Later on it was employed by counter- 
feiters to make false coins, and some 
hundreds of people have been hanged 
for using platinum for this purpose. 
Yet, strangely enough, today such “base 
metal” would be worth more than gold 
coins of the same weight! 

The modern appreciation of platinum 
really dates from 1735, when Antonio 
de Alloa, a Spanish naval officer, led an 
expedition into South America. There 
he found deposits of an extremely tough 
and durable metal, which he named 
“platina,” from “plata,” the Spanish 
word for silver. Later, large quanti- 
ties were shipped over to Europe, where 
the scientists of the day began to ex- 
periment with it and discover its mar- 
velous qualities. 

The metal soon became more widely 
used and appreciated, although it did not 
then attain the great commercial and 
artistic value it enjoys today. 

Platinum is found in small gray par- 
ticles along with other metals, including 
gold and chrome-iron. Occasionally it is 
discovered in the form of nuggets, 
which are, naturally, extremely valu- 
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able. A 25-pound nugget of platinum 
would be worth over $30,000. It is found 
generally in river deposits in Russia, in 
South America, Borneo, the West In- 
dies, the United States, Australia and 
the Republic of Colombia. 

Previous to the rule of the Bolsheviks, 
Russia supplied 90 per cent of the 
world’s platinum, but today the main 
supply comes from Colombia. 

The uses to which platinum is put 
are almost countless. It is essential to 
science and chemistry, as it is employed 
to make crucibles, being the only metal 
that will stand really intense heat with- 
out melting. Neither is it affected in 
any way by the action of chemicals that 
would eat away other metals. In the 
manufacture of most electrical and 
telescopic instruments it is also indis- 
pensable, as it can be drawn out into 
the thinnest wire without snapping. 

Platinum is used in the making of 
sulphuric acid, and, consequently, it is 
absolutely necessary for the manufac- 
ture of high explosives. 

Dentists owe a great debt to platinum, 
as it enables them to fit artificial teeth 
with plates and rivets which do not tar- 
nish or oxidize. Thin platinum plates 
have been used within recent years for 
making artificial roofs for the mouths 
of soldiers and others suffering from 
facial injuries. It is the only metal 
over which wounds will heal. 








In token of the respect and esteem, 
and as a mark of their appreciation of 
the efforts of Congressman Joseph W. 
Martin, Jr., of North Attleboro in be- 
half of this district during his term 
as a member of the National House of 
Representatives, a “Congressman Martin 
Day” is to be held Wednesday, Aug. 22, 
by the people of the Attleboros and 
neighboring towns. Congressman Mar- 
tin was for a number of years the local 
representative for THE JEWELERS’ Cir- 
CULAR and is well known and popular. 
The event will take the form of an out- 
ing and clambake, and will be held at 
The Hummocks, opening with a pro- 
gram of sports at four o’clock, following 
which the bake will be served. There 
will be a speaking program, with the 
Hon. Chauncey H. Cox, former Governor 
of Massachusetts, and Mrs. Edith Nourse 
Rogers of Lowell, a member of Congress 
from the Bay State, as the principal 
speakers. William L. King, of the manu- 
facturing jewelry concern of E. D. Gil- 
more & Co., will act as the master of 
ceremonies. The committee in charge of 
the arrangements for the affair will in- 
clude several representatives of the 
jewelry industry, and it is expected that 
the occasion will be a memorable one. 
The committee consists of John L. 
Thompson, chairman; Mrs. Harold E. 
Sweet, Attleboro, and Mrs. John E. 
Tweedy, North Attleboro, vice-chair- 
men; Ernest C. Mulvey, secretary and 
treasurer; Frederick E. Sturdy, Frank 
P. Toner, William L. King, William B. 
Sweeney, George H. Sykes, Samuel M. 
Stone, Marcus Ralston, and Frank J. 
Kelley. 
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Costume Jewelry and Its Origin 


ODERN fashion decrees that women 

adorn themselves with large bright- 
ly colored semi-precious stones and 
imitation stones set in gold alloys and 
yellow metals. We call it Costume Jew- 
elry. This year rose quartz and jade are 
being used in pendants or necklaces 
around modiste necks, while bracelets, 
earrings and brooches of the same gems 
are worn to match. Next year perhaps 
the amethyst or lapis lazuli or carnelian 
will be the fad, but always it will prob- 
ably be the fashion to wear these novel- 
ties set in gold and silver plate, for the 
feminine heart is still savage. Bright 
baubles are fascinating to woman and 
she loves to decorate herself with these 
combinations of jewelry to complete her 
costume. 

The love for glittering metals and 
bright flashing stones is as old as vanity 
itself. The barbarian redmen of Amer- 
ica were delighted with gay glass beads 
and exchanged valuable fur pelts and 
more valuable lands for a few bright, 
gaudy baubles. They forgot to fight 
when the colors were dangled before 
their eyes and their rage for the in- 
vaders was changed to childish joy in 
what these intruders brought to the 
country. Savages of all countries, at 
all times, have decorated themselves with 
shining stones and bright glass just as 
women today adorn themselves with 
beads, rings, bracelets, necklaces and 
tiaras. The ideal of riches in the an- 
tique world was gold; during the begin- 
ning of the modern era, the Renaissance, 
the number of alchemists who sought 
the philosopher’s stone and gave their 
life’s endeavor to the hope of transmut- 
ing base metals into gold is incalculable. 
And it will be many, many years before 
the popular mind substitutes another for 
this imperturbable god. 

The rays of the sun in the first days 
of creation must have solidified to gold 
in many places so that mankind might 
have a prodigious amount of the warm 
metal. The inhabitants of India may 
have been the first to gather gold from 
the slopes of the Himalayas or from the 
mountain’s teeming torrents, or the 
savage inhabitants of South America 
may have gleaned it first from the run- 
ning streams and towering mountains 
of their continent. During the Renais- 
sance in Italy and France the precious 
metal was brought from Mexico and 
Peru and all distant parts of the world 
to satisfy the demand for incalculable 
amounts. At one time there may have 
existed in Rome and in the lower Empire 
massive statues made entirely of gold. 
The Golden Calf of the Hebrews was a 
mere nothing when compared with the 
magnificence of Solomon’s Temple. 

Chardin, the traveler, who made a 
journey through Persia at the end of 
the 17th century, on his return told of 
the “accumulated fortunes and riches 
which pass all belief.” He describes the 
“House of Gold,” a tent which needed 
230 camels to carry it from one place 





to another. He speaks of “the tombs 
of two kings of Persia.” The tomb of 
Sefy has, like that of Abas, a pall of 
that rich brocade of Persia which is the 
costliest made in any country in the 
world, and another over it of fine scarlet 
surrounded with a fringe of gold. This 
second covering is attached to the carpet 
on the ground by a braid, which is 
passed through a number of rings of 
gold, as at the tomb of Abas. Close by. 
in two niches, are a quantity of books 
of the law contained in bags of gold 
brocade. It is impossible to see anything 
more beautiful or more magnificent. All 
the utensils belonging to these chapels 
are of gold or of silver. They consist 
of large candlesticks of 50 or 60 marks 
(eight ounces) apiece, of basins, of 
dishes in which food is given to the 
poor, of hot plates, of shovels, of per- 
fume burners, and perfume boxes. 

The Persian workman even today, 
with his inheritance of rare imagination 
and mysticism, handles gold with un- 
surpassed skill. He is subject to 
singular responsibilities for the engraver 
and jeweler must answer to the govern- 
ment for any poor use they may put 
to the metal. 

The poor itinerant goldsmiths of 
India who fashion the fairy necklaces 
and bracelets of delicate beaten gold 
that they have been making for cen- 
turies may give our European and 
American goldsmiths a lesson in skill. 
The fine, supple threads of gold worn 
by the wealthy and titled Indian girls 
and women are wrought by traveling 
jewelers who appear at a certain season 
of the year and establish themselves in 
a little tent by the roadside. These 
jewelers take the few ounces of gold 
measured out to them, fix their small 
anvils on the ground and squatting be- 
sides them hammer, chisel and beat with 
a wonderful degree of patience, skill and 


taste, fashioning these beautiful 
trinkets. 
When the world was young the 


Egyptians carried the goldsmith’s art 
to a high state of excellence. The 
sacred scarabaeus, or beetle, the emblem 
of everlasting regeneration of universal 
strength, is often found in gold. In 
the museums you may see the Egyptian 
mummies with a leaf of gold, wrought 
with infinite mastery, covering the face. 

According to M. A. Castellani, an 
antiquary and jeweler, who wrote a book 
on the ancient goldsmith’s art in 1814, 
even in the brilliant days of imperial 
Rome, the art of Greek and Etruscan 
jewelry was steadily declining. After 
the fall of Rome there was, with regard 
to art, a long night of utter darkness. 
The jewelry of the early Christian era 
was often semi-barbaric because a de- 


‘generate senility always produces in- 


ferior articles from the simple and art- 
less sketches of childhood. 

Though during the Renaissance the 
artists gave little attention to the 
jewelry of the ancients it is worthy of 


modern attention. Ancient jewelry has 
been very cleverly imitated and every 
decade or less a rage for the old de- 
signs springs up and the antique forms 
hold favor for the space of a winter or 
a year. Feminine love of luxury varies 
slightly through the ages and women 
will always love to adorn themselves 
with bright stones and precious, shin- 
ing and expensive metals. The ladies 
of ancient Rome and Greece wore neck- 
laces consisting of a chain upon which 
cameos were suspended, magnificent or 
delicate rings with wrought lions’ heads 
and flower buds, pieces of money in 
their hair, earrings, brooches, pins, 
tiaras ornamented with 1000 enamelled 
flowers. 

The Egyptians, Phoenicians, Greeks 
and Romans had peculiar methods of 
ornamenting their jewelry with granu- 
lated lines. M. A. Castellani, whose 
chief aim was to ascertain the processes 
and methods of work used by the an- 
cients, writes, “We found that all the 
antique trinkets, with the exception of 
those which were destined for funerak 
ceremonies, were made by the applica-. 
tion of one piece to another, or of one 
or more pieces over another, instead of 
owing their ornamentation to the use 
of the chisel or the embossing-iron.. 
Here lies the secret of the fact that an-. 
cient jewelry has a character quite pe-. 
culiar to itself, which borrows its stamp. 
rather from the spontaneous idea and 
the inspiration of the artist, than from, 
the cold and disinterested effect of the. 
goldsmith’s art. Even its imperfection, 
and voluntary irregularities give to an-. 
tique jewelry that artistic aspect so. 
vainly sought for in the greater portion 
of modern works; these, reproduced 
with a tiring uniformity, by means of 
the chiselling and moulding process, ac- 
quire an appearance of sameness which 
deprives our art of that quaint simplic- 
ity of which the charm in antique jew-. 
elry is so great. 

“The first thing to be done, then, was. 
to discover a means of soldering neatly 
and firmly together a given number of 
pieces of different sizes. The granu- 
lated ornamentation—those little, tiny, 
almost invisible beads which form so. 
important a part of antique jewels— 
presented an almost insurmountable dif- 
ficulty. We made innumerable attempts, 
using all the agents possible, and the. 
most powerful process of melting, to 
make a species of solder suitable for. 
such work. We consulted the writings 
of Pliny, of the monk Theophilus and 
of Benvenuto Cellini. We studied the. 
work of the Indian jewelers, of the Gen- 
oese and Maltese; but it was only in a_ 
retired corner of the Marches, at St. 
Angelo, in Vado—a little place hidden 
in the depths of the Apennines, far. 
from every centre of modern civiliza- 
tion—that we were able to find some. 
traces, in the shape of processes still in 
use, which must have been the same as , 
those employed by the Etruscans. 
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“In this region of Italy a _ special 
school of traditional jewelry is carried 
on, resembling sufficiently the ancient 
art in its actual workmanship, though 
without the taste or elegance of the de- 
signs. The peasant women of these 
parts wear necklaces and long earrings 
called ‘Navicelli,’ at marriage festivals, 
not unlike specimens of antique jew- 
elry.” 

“But,” he writes after his half suc- 
cessful experiments to faithfully repro- 
duce the jewelry of the ancients, “we 
are nevertheless convinced that the an- 
cients must have had some chemical 
process by which to fix these intertwist- 
ings which is unknown to us, and with- 
out which, notwithstanding all our ef- 
forts, we have not been able to arrive 
at the reproduction of certain articles 
of exquisite minuteness, and which we 
despair of ever imitating, unless through 
the agency of some new scientific dis- 
covery or other.” 

The Roman Empire when the centre 
passed from Rome to Byzantium, be- 
came semi-Asiatic. The Eastern feeling 
was plainly felt in Byzantine art in all 
its branches. At about that time gilt 
copper was used in place of gold leaf 
and the dawn of a new economy and a 
new world came. 

For many hundreds of years all art 
died and not until the 11th century 
did it begin to awaken. Germany and 
other countries of the Rhine accepted 
the Byzantine traditions and modified 
them. It adapted huge forms to domes- 
tic uses, it broke severe lines with leaf 
ornamentation or changed the shape of 
an arch. So modern goldsmith work 
and jewelry had its conception. The 
master craftsmen of the Renaissance 
in France and Italy did not know and 
did not care for the methods and the 
designs of ancient workmen; they were 
too fully occupied expressing the artis- 
try of their own times to borrow and 
adapt. 

Abbé Suger, head of the Church of 
St. Denis, at the beginning of the 12th 
century, was a great politician and ad- 
viser to the Kings Louis VI and Louis 
VII. He was invested with the regency 
of the kingdom during the second Cru- 
sade. Besides being an able statesman 
and financier, he appreciated the arts 
and was passionately fond of ornament- 
ing the church. Under his supervision 
the jewelers of Lorraine created mar- 
vels of workmanship in gold and since 
Suger was endowed with immense riches 
the. Church of St. Denis was furnished 
with elaborate and finely wrought ap- 
pointments. The influence of Suger on 
the decorative arts was decisive and 
beneficial. His is one of the calmest 
and most powerful figures to emerge 
at the beginning of a new period in his- 
tory. While he might have summoned 
Byzantine artists to his aid he preferred 
fostering the purely French ideas and 
for this he is called one of the restorers 
of the fine arts in France. 

Bishops that were Suger’s contempo- 
raries and successors followed his 
strong example. At the end of the cen- 
tury Abbé Guillaume of Boulogne be- 
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came noted for his pursuit of the gold- 
smith’s craft. The monasteries of Eng- 
land followed the lead and the monks 
there were occupied with the fine art of 
goldsmithery. Here, too, the churches 
were all important and were decorated 
with finely wrought gold and _ silver. 

In France in the 13th century when 
shrines and reliquaries in the shape of 
miniature churches in precious metals, 
bas-reliefs and figures, were abundantly 
made the climax of religious goldsmith 
work came. After that luxurious table- 
plate and ornament were manufactured. 
Elaborate drinking cups, bowls, vases, 
plates and other table appointments and 
ornaments were wrought with infinite 
skill. 

“The goldsmith’s art,” said an able 
art critic, “in the 14th and 15th 
centuries played a larger part than 
one can well imagine in the read- 
ing of historians; the study of the stat- 
utes of the trade and the series of or- 
dinances regulating its fabrication, 
strike one with astonishment when stud- 
ied in relation to the accounts of the 
Kings of France, and the Princes of the 
blood, in their inventories, and in those 
of the churches, in marriage settle- 
ments, and in testamentary documents. 
We learn by these documents the prom- 
inent place occupied by goldsmiths’ work 
in manners, customs, pursuits, tastes, 
applied as it then was to dress, furni- 
ture, and armour, and, in short, to the 
embellishment of life generally. The 
enormous sums it represented made the 
luxury of prosperous times; in them, 
too, lay the resources in times of war 
and trouble. In short, it formed the 
entire possessions of kings, princes and 
lords. When times of crisis 
came, when a war had to be sustained. 
or a ransom to be paid, a money- 
changer was summoned, large chaldrons 
of gold or silver were melted down, and 
money was borrowed on private jewels 
and trinkets. If children had to be 
settled in life and a dowry given them, 
it was the ‘jewel-room’ which furnished 
the required sum. And more: in every- 
day life, scarcely a day passed without 
a dive being made into one’s treasure to 
make a present of jewelry, a golden 
drinking cup, or a simple gilt dish, to 
some favorite or relation, a foreign am- 
bassador, a messenger bearing the tid- 
ings of some victory or defeat, or to 
the modest outrider, who came as fast 
as his horse would carry him to an- 
nounce the birth of a son or a nephew.” 

As the feudal power began to disap- 
pear these excessive splendors changed. 
The magnificence of royalty sank as the 
common people demanded the _necessi- 
ties of existence and the wealthy were 
forced to abandon some of their lux- 
uries. 

That intoxicated period of Italy’s Re- 
naissance which with its brightness, 
grace and genius carried France along 
with it combined the goldsmith’s art 
with that of the sculptor. At the close 
of the 16th century Italy was ruled 
by two schools of art, one at Sienna, the 
other at Florence. From these came 
wonderful works of genius and it is the 
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craft of the goldsmith that lends such 
splendid refinement and finish to the 
first fine statues of the time. 

At Florence, Cione, the father of the 
famous sculptor, painter and architect, 
Orcagna, worked for the Church of St. 
John. The list of his pupils and dis- 
ciples winds up with the name of Philip 
Brunelleschi. In the 15th century 
Lorenzo Ghiberti Brunelleschi, Donatel- 
lo, Jacopo della Quercia, Andrea del Ver- 
rochio, all great artists, used the gold- 
smith’s hand-vise. In the studio of Ver- 
rochio, Leonardo da Vinci worked. An- 
tonio del Pollajulo was goldsmith, paint- 
er, sculptor and engraver. In the days 
of Cosmo de Medici, Thomas Bigardi, 
a goldsmith, of Florence, was nicknamed 
Ghirlandajo, “maker of garlands.” La 
Francia, a painter of the first rank, 
was also a goldsmith. 

Benvenuto Cellini, the romantic, the 
sophisticated chronicler of his_ times, 
the brave and cruel disciple of his pe- 
riod, was first of all a great goldsmith. 
His travels from city to city, his 
changes from workshop to workshop, his 
connections with the great artists of his 
country and those of France, his deal- 
ings with the princes, kings and bish- 
ops read like the startling, daring ad- 
ventures of a mischievous, vain, unscru- 
pulous and bloodthirsty man. He 
gained great fame and some money dur- 
ing his lifetime and modern workmen 
still use his designs as the criterion of 
the goldsmith’s and the designer’s art. 
When one writes of the craft his name 
invariably heads the list of jewelers. 
He was called the greatest goldsmith of 
all time and in the gift shop of today 
there are to be found reproductions of 
his patterns and copies of his ideas. 

Benvenuto, exiled from Italy, went to 
France, there to be patronized by 
Francis I. In France he set up a great 
workshop of his own and exerted con- 
siderable influence on the French mind 
in the art of goldsmith work. His life 
flashes from glory and fame to ignominy 
and disgust. He occupied an important 
place among the artists of his day. The 
love of jewelry that amounted to a pas- 
sion at that time among men as well as 
women in Italy was brought into France 
with a love of costly works. <A desire 
for luxurious jewels aroused in France, 
Benvenuto found a ready position for 
himself for in that art he considered 
himself master. 

All Europe was delighted with the 
work of the artist workmen of France 
and Italy and even austere Germany be- 
gan to imitate the fantasies and minute 
decorations of Italy. Among the French 
goldsmiths there were many that were 
able to maintain the graceful fancy- 
bred traditions of the country. During 
the reign of Louis XIII jewelers in that 
country broke suddenly with the alle- 
gorical figures, of the Renaissance, the 
symbols of virtue and vice in enamel, 
the miniature fighting horsemen, the 
gods and goddesses of Olympus. All 
this was forgotten for the lure of pre- 
cious stones. The jeweler left the mak- 
ing of bas-relief and statues to the 
sculptor, he left the representation of 
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the human form to others and turned 
his attention to the cutting and mount- 
ing of gems. 

In today’s more decadent age when a 
new Renaissance is (as many think) 
about to be born, we are satisfied with 
reproductions of “antiques” of the 
French and Italian workshops of one 
hundred or two hundred years ago, or 
we are pleased with trite machine made 
products. Once in a while an inspired 
specimen of 20th century artistry is 
offered in the market places. But not 
often. The lovers of this minor art 
must wait patiently for another Ben- 
venuto Cellini, or be satisfied with those 
ornaments called “modernistic,” which 
emulate the designs and characteristics 
of the modern art wares.—Art-in-Trade. 








Was He a Preferred Creditor? 


KANSAS customer owed a Kansas 
jeweler, and mailed the jeweler a 
check on the A bank. 

The jeweler deposited the check in 
the B bank, the B bank sent the check 
for collection to the C bank, and the C 
bank sent the check direct to the A bank 
on which it was drawn. 

As the drawer of the check had ample 
funds on deposit at the time, the A bank 
charged the check to the customer, and 
sent a draft for the proceeds to the C 
bank. 

Before the draft could be presented 
for payment the A bank failed, the C 
bank charged the check back to the B 
bank, and the B bank, in turn, charged 
it back to the jeweler. 

“Why don’t you go after the receiver 
of the A bank, and have the amount of 
your check allowed as a_ preferred 
claim? If you can succeed, you will be 
paid in full, but if you rank as a com- 
mon creditor you will get only a few 
cents on the dollar,’ the cashier of the 
B bank suggested. 

“T’ll do that very thing,” the jeweler 
agreed, sued in the Kansas courts, and 
the Supreme Court of that State, in a 
recent case reported in 243 Pacific Re- 
porter 321, ruled that the jeweler could 
not be ranked in a classification of pre- 
ferred creditor. 

“It is argued that the A bank itself 
was an agent to collect from itself the 
sums due on the checks. That carries 
the course of reasoning to a rather fine 
point; but even so, as ‘agent to collect 
from itself’ it was acting for the jeweler 
and it accepted ‘from itself’? drafts in 
lieu of cash, and even in this subtle 
logic no tangible theory of trust fund 
or basis for holding the jeweler to be a 
preferred creditor is discerned. The A 
bank’s failure to pay the checks in cash, 
and the subsequent failure of the draw- 
er to honor the A bank’s drafts, merely 
results in the continuance of the A 
bank’s binding liability to pay its obli- 
gations to the payee of the checks is- 
Sued by its depositors. Such a situation 
disclosed the ordinary relation of debtor 
and creditor between the bank and the 
jeweler—nothing more,” was the rea- 
soning of the court.—M. L. H. 
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The Technically Trained Man* 
By EDMUND C. Mayo 
President of the Gorham Mfg. Co. 


WENTY-FIVE years ago _ business 

was operated on more or less of a 
“rule of thumb” basis, and a great many 
successful business men acted on what 
was termed “hunches.” The great catas- 
trophe of 1920 wiped these methods from 
the slate and as a result we have this 
new era. This application of science to 
business, together with our Federal Re- 
serve banking system, will in all prob- 
ability prevent you from having to face 
such business panics as we have known 
in the past. It will be a sorry manage- 
ment indeed who will be caught with 
large inventories and over-production 
such as we had in 1920 with all the data 
available today. Witness the stock mar- 
ket. On days when some stocks drop 
ten points, others are making new highs. 
Why? Because individuals have caught 
the spirit of the times and are doing a 
little analyzing and research work. 

The technically trained man must 
broaden his vision as to the scope of his 
field. He must no longer think in terms 
of foundries, machine shops and mills, 
but the whole field of business is his. I 
recently had the pleasure of going be- 
hind the scenes in a large department 
store. This store employed 6000 men 
and women. Eight hundred were col- 
lege graduates and 300 were technical 
graduates. It may seem a far cry from 
the foundry to a department store, but 
the operating machinery of this store 
was so tremendously complicated that it 
necessitated the employment of techni- 
cally trained minds to operate it. 

Materials, processes and forecasts 
have yielded to the field of science and 
now we have the field of distribution 
clamoring for the application of the 
scientific yardstick. There are whole 
industries existing today that have not 
changed their methods of distribution in 
thirty years. What a wail for help we 
hear from them, and what an opportu- 
nity for the technically trained man to 
tackle this problem. This is practically 
a virgin field and will in time yeld to 
the searching analysis of the technically 
trained man. 

I have outlined to you very briefly 
the situation as it exists today, but I 
feel that my talk will have been of little 
value to you unless I give you some 
concrete idea as to the qualifications of 
a man to successfully fill the important 
positions that will be open to you. The 
average executive demands that a man 
be industrious, accurate, thorough and 
have good judgment in order to hold a 
responsible position in an organization. 

Knowledge is essential, but when you 
are graduated from this institute it is 
not expected that you have knowledge 
as applied to any specific industry. Any 
recently graduated college man is a dead 
expense to a corporation for at least six 
months from the date of his employ- 
ment. What you have to offer is a 
trained mind. 

Industry is the most important char- 
acteristic. A man may have all the 
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qualifications in the world, but if he 
won’t work he is useless. Right here in 
this institute is the place for you to lay 
the foundations for this characteristic. 
Man is a creature of habit and unless 
you form the habit of hard work while 
you are here, you will find it very diffi- 
cult to develop it afterwards. Many men 
feel that what they do in college is not 
important. I want to say that what you 
learn in college may not be of import- 
ance, but what you do in college may 
materially affect your career. 

Accuracy. Accuracy is absolutely es- 
sential to success, especially as applied 
to statements. Subordinates so often 
tell their superiors what they think their 
superiors want to hear. I have had 
young men in my organization whose 
every statement I have had to allow for 
shrinkage, although I would never ques- 
tion their honesty. When I find a man 
in our organization whose every state- 
ment I can rely upon 100 per cent he is 
a marked man for advancement. In in- 
accuracy of statement we have to fight 
against the tendency of the age. Our 
whole national advertising fabric is 
seething with inaccurate statements: 
They tell us in magazine pages that 
“four out of five have it.” As a matter 
of record, as far as can be ascertained, 
only one in 165 have it. “When better 
cars are built, Buick will build them,” 
and yet the same corporation that owns 
the Buick sells the Cadillac. 

Thoroughness. <A lack of thorough- 
ness has caused more failure in life than 
any other single characteristic. This 
is a characteristic you can cultivate in 
this institute that will stand you in good 
stead when you go out in to the world. 
Whatever task is given you, do it thor- 
oughly. Anticipate questions that may 
be asked, and have the answers. Never 
do a thing half way; either do it thor- 
oughly or leave it alone. 

Judgment. It is not expected that 
a newly graduated college man should 
have judgment regarding the affairs of 
any particular industry. We are not 
born with judgment. We may have a 
judicial mind, but that is a different 
thing. Judgment is the by-product of 
successful decisions. Work hard to cul- 
tivate and develop your judgment. 

Don’t get the luck complex. Some of 
us may have luck, but luck never comes 
to the man who is not trying with all 
his might. 

Young gentlemen, never in the his- 
tory of man were the opportunities of 
the technically trained so great. Gird 
yourselves with the weapons of Indus- 
try, Accuracy, Thoroughness and Judg- 
ment. Be clean, honest and two fisted, 
and the world is yours. 





*From an address before the faculty and 
— of the Worcester Polytechnic Insti- 
tute. 








One of the show windows of the Ralph 
B. Grammer jewelry store at 148 W. 
Fourth St., Williamsport, Pa., was 
broken one morning recently by window 
smashers, who got away with rings val- 
ued at about $500. 
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John Kelso, Dorrance St., was a busi- 
ness visitor in Boston the past week. 

Mr. and Mrs. Charles E. Westcott are 
at the Shirley Hill House, Shirley Hills, 
N. H. 

Fritz Kraus, with the T. W. Lind Co., 
was registered at the Breslin in New 
York City the past week. 

The plant of the C. J. Fox Co., 236 
Aborn St., closed July 21 until July 30 
for an overhauling and repairs. 

Mr. and Mrs. W. A. Locke have taken 
up their residence for the summer at 
their cottage on Prudence Island. 


Frederick W. Aldred, of Gladding’s, 
has returned from a week-end spent at 
Cragge Mountain Farm, Freedom, N. H. 

Mr. and Mrs. Dwight S. Coultas are 
at their summer home at Lake Winnipe- 
saukee, N. H., until the middle of Sep- 
tember. 

Col. Joseph Samuels, The Outlet Co., 
has been elected president of the Narra- 
gansett Athletic Association, Narragan- 
sett Pier. 

Col. and Mrs. H. Anthony Dyer and 
daughter, who are in France on an auto- 
mobile trip, are now in Dimard for a 
short stay. 

The plant of the Gorham Mfg. Co., 
at Elmwood, was closed the past week 
for the annual inspection, overhauling 
and vacation period. 

William G. Lind, head of the T. W. 
Lind Co., spends the week-ends this sum- 
mer with his family at their summer 
home on Cape Cod. 

Andrew Doleman is a member of the 
Rhode Island team that is playing this 
week at Nashua, N. H., for the New 
England amateur golf championship. 

A mortgage for $3,000 against prop- 
erty of William J. Kenney et ux has 
been discharged by the Rhode Williams 
Safety Fund and Loan Association. 

Mr. and Mrs. William G. Thurber have 
returned to their home here following 
several days spent in New York, where 
they were registered at the Ambassador. 

H. J. Deyell, formerly in the refinery 
business in this city, but now residing 
in Buffalo, N. Y., with his wife are 
spending the summer at Seaconnet Point, 
Narragansett Bay. 

Isaac L. Rice, the New England Glass 
Works, has returned from an automo- 
bile tour of the Middle West as far as 
Mt. Clemens, Mich., on which he was 
accompanied by Mrs. Rice. 

Edgar M. Docherty, Ralph Gregory, 
and Edward M. Wheeler were among 
those who enjoyed the annual field day 
and outing of Roosevelt Lodge of Masons 
at the Warwick Club last week. 

The case of Baskin & Lang, Inc., 
against Louis Feingold was heard before 
Judge Rueckert in civil session of Sixth 
District Court last week and judgment 
entered for the plaintiff for $250. 

The Jewelers’ Supply Co. has removed 
from 36 Garnet St. and has been busy 
the past week getting settled in its new 
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quarters in the new Farnham building 
at 1144 Eddy St. 

Creditors of Aaron E. Markoff, retail 
jeweler, 1853 Westminster St., are con- 
sidering an offer of 20 cents on the dol- 
lar. The liabilities are scheduled at 
$5,630 and the assets at $2,300. 

The W. R. Cobb Co is preparing to 
remove its manufacturing jewelery plant 
from 244 Pine St., Pawtucket, to the 
Manufacturers’ building, 101 Sabin St., 
this city. 

George —!) Chicago repre- 
sentative of the George Kollstede Co., 
is at the firm’s factory, 195 Rhodes St., 
this city, preparing for the fall cam- 
paign. 

Benjamin Brier, the Brier Mfg. Co., 
accompanied by Mrs. Brier and their 
daughter, this city, sailed from New 
York last week on the steamship Paris 
for a 10 weeks’ trip in Europe. 

G. S. Champlin set the pace at the 
Warwick Country Club’s Saturday ball 
sweepstakes when he completed the 
double trip around the golf course at 
Warwick Neck in 47-46—93. 

Speidel Bros. have taken the entire 
fifth floor of the new Doran building, 
70 Ship St., which they will use exclu- 
sively for the production of watch brace- 
let, wrist strap buckles, springbars, etc. 

William G. Thurber, the _ Tilden- 
Thurber Corp., who retired as Funds 
Holder of the Town Criers of Rhode 
Island at the annual meeting last week, 
was presented with a handsome smok- 
ing set. 

A voluntary petition in bankruptcy 
was filed the past week in United States 
District Court for Rhode Island by Wel- 
come L. Shepard, Natick. He listed his 
liabilities at $1,171 and his assets at 
$335. 

Adelbert E. Place, of the O. E. Place 
& Sons Co., was among the Sir Knights 
from this city who attended the 37th 
triennial conclave of the Grand Encamp- 
ment of Knights Templar at Detroit the 
past week. 

Frederick A. Ballou, B. A. Ballou & 
Co., Inc., and Ellis W. MacAllister, the 
Irons & Russell Co., have returned from 
a two weeks’ fishing trip in the Moose- 
head Lake section of Maine. They re- 
port a good time and good fishing. 

E. L. Cummings, A. Doleman, Manton 
N. Coombs, E. D. Crandall, and A. I. 
Harvey were among the 44 contestants 
in the best ball competition on the golf 
course of the Wannamoisett Country 
Club last Saturday. 

The Jewelers’ Supply Co. is getting 
settled in its new quarters in the Farn- 
ham factory building, just completed at 
1144 Eddy St., having removed its plant 
there from 36 Garnet St. the past week, 
during the shut-down. 

John Fielding, the Whitaker-Fielding 
Co., is abroad touring England and 
Scotland, and expects to remain until 
early in August. Two years ago Mr. 
Fielding made a tour over Continental 
Europe, but on this trip his visit is 
limited to the British Isles. 

The Automatic Gold Chain Co. has 
added to its former floor space all the 
room on the ground floor of the Doran 
building, 70 Ship St., formerly occupied 
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by Calvin Dean. Additional machinery 
and equipment is being installed, sub- 
stantially increasing the production ca- 
pacity of the concern. 


Ralph K. Stone, formerly of the 
Chapin-Hollister-Stone Co., has entered 
business at 101 Sabin St. under the firm 
style of The Ralston Co., where he will 
manufacture a line of 14-karat gold neck 
chains, beads, sautoirs. He will also 
manufacture rosaries in gold and ster- 
ling silver and findings. 

William P. Chapin, Jr., assignee of 
the manufacturing jewelry concern of 
Craft & Newman, Inc., has filed a peti- 
tion in Superior Court for permission 
to sell all of the tangible assets of the 
concern at private sale at not less than 
$835. A hearing on this petition will be 
held at 9.30 a. m. on July 30. 


Favorable action has been taken by 
the City Council of Cranston on the 
petition of Kestenman Bros., manufac- 
turing jewelers, now at 150 Chestnut St., 
this city, for permission to build a fac- 
tory building to cost approximately 
$30,000 in the Arlington section of that 
city. The plant would employ 150 per- 
sons and would occupy 1000 sq. ft. of 
land. 

Benjamin L. Hall, a retired manufac- 
turing jeweler, and a Past Departmaecut 
Commander of the Department of Rhode 
Island Grand Army of the Republic, was 
a guest of honor at the reunion of the 
survivors of the First and Second Rhode 
Island Regiment at Duby’s Grove last 
Saturday on the occasion of the celebra- 
tion of the 67th anniversary of the first 
battle of Bull Run in the Civil War. 

A young man who had an accident in 
the jewelry store of W. C. Paquette, 
Thames St., Newport, was sent to jail 
for five days the other morning. He was 
looking over some rings in Mr. Paquette’s 
stock, and when he reached into a pocket 
to get a piece of tobacco, one of the 
rings stuck to his fingers and stayed 
in his pocket. However, he decided to 
plead guilty to the charge of larceny 
when he was taken before the court. 
He gave his name as George Jones and 
said he lived in Brooklyn, but the police 
believe this to be fictitious information. 

The funeral of John A. Haslam, who 
died at the Homeopathic Hospital on 
Tuesday, July 17, on his 70th birthday, 
was held from the residence of his son, 
Charles R. Haslam, 132 Everett Ave., 
Friday afternoon and was attended by 
a large number of the older members of 
the jewelry industry. He was born in 
Fall River, Mass., July 17, 1858, and 
after attending the public schools of 
that city came to Providence, where he 
learned the jewelry business. After 
working for several concerns, he entered 
the employ of the Irons & Russell Co. 
nearly 30 years ago and remained with 
that concern until his death. For many 
years he held a responsible position as 
head of one of the factory departments. 
He is survived by two sons and six 
grandchildren. He was Past Grand 
Warden of the Grand Lodge of Rhode 
Island, of the New England Order of 
Protection, a Past Noble Grand of West- 
minster Lodge, Independent Order of 
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Odd Fellows, and a member of Mianto- 
nomah Council, Junior Order of United 
American Mechanics. 

Mr. and Mrs. Frank L. Barrows have 


returned from a visit to relatives at 


Manchester, N. H. 

The Jewelers Supply Co., formerly 
located at 36 Garnet St., is now in its 
new factory at 1144 Eddy St. 

Mr. and Mrs. Danforth K. Barrett 
have been spending a couple of weeks 
with relatives at Buttonwoods Beach. 

John M. Humphrey, well-known clock- 
smith, this city, died last week at his 
home in Eden Park after an illness of 
several months. He was born in 
Gloucester, Mass., a son of John and 
Mary Humphrey, but as a boy he ran 
away from home and followed the sea 
for a number of years. Later he learned 
the watchmaker’s trade and came to this 
city, where he entered the employ of the 
George H. Taylor Co., with whom he 
had been for many years. He super- 
vised the care and repairing of most 
of the electric clocks in the public build- 
ings throughout the State, being con- 
sidered one of the most expert workmen 
in this line in New England. He is sur- 
vived by his widow, a son and a daughter. 

The following jewelry buyers have 
been reported in this city and vicinity 


during the past week: S. Sharpio, S..- 


Sharpio & Co., Montreal; Mr. Silver- 
stein, the President Novelty & Jewelry 
Co., Inc., New York city; A. M. Palm, 
Pittsburgh, Pa.; Mr. Hess, Hess & 
Wierner, Inc., New York city; Messrs. 
Cummings and Cohen, The Boston Store, 
Chicago; Mr. Schor, the United Mail 
Order House, New York city; Mr. Avi- 
dan, Lippman, Spier & Hahn Co., New 
York city; Harry Bernon, Cleveland, 
Ohio; Mr. Waxman, M. Waxman & Co., 
Chicago; Mr. Rosenfeld, the S. M. & R. 
Co., Chicago; Mr. Wertheimer, Wert- 
heimer, Plehn & Levy, New York city; 
Mr. Rydell, the National Bellis Hess 
Co., Inc., New York city; Mr. Lisson, 
Turk & Lisson, Rochester, N. Y.; Mr. 
Feldman, Turow & Feldman, Chicago; 
Sam C. Lewis, Detroit, Mich.; Mr. 
Jacobs, R. Jacobs & Co., Cincinnati; 
Mrs. Bailey, Marshall Field & Co., Chi- 
cago; Mr. Freudenberg, M. Freuden- 
berg, Inc., New York city; Mr. Rein- 
schreiber, Cahn & Co., New York city; 
Mr. Kaskill, D. Lisner & Co., Inc., New 
York city; Mr. Alexander, Raymond & 
Co., New York city; Mr. Goldfarb, 
W. L. & B. Goldfarb Co., Oklahoma 
City, Okla. 


Fall River, Mass. 











The nine representing the Morin 
jewelry store in the Maplewood Base- 
ball League is making a strong bid for 
pennant honors and last week defeated 
one of the league leaders by a score 
of 6 to 2. 

The Watuppa Water Board has 
agreed to settle the claims of the R. A. 
MeWhirr Co., the W. T. Grant Co. and 
others for damages to their stocks 
caused by water which flooded their 
stores in S. Main St. last January, when 
one of their water mains burst. The 
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total settlements will “aggregate ap- 
proximately $10,000. 











Me., for a fortnight’s sojourn. 

The employes of the George L. Brown 
Co. enjoyed their annual vacation last 
week. 

George E. White has been spending a 
short period with friends at Silver 
Beach. 

Mr. and Mrs. Harry Robinson spent 
the last week-end with friends at Prov- 
incetown. 

C. O. Sweet has gone to Melrose, 
Mass., for several weeks’ rest and re- 
cuperation. 

Edwyn F. Leach, the General Findings 
& Supply Co., is at Fairles, Vt., until 
Labor Day. 

Mr. and Mrs. G. W. Harris are spend- 
ing the summer at Shawomet Beach, on 
Narragansett Bay. 

The Baer & Wilde Co. is increasing 
the facilities and working force of its 
polishing department. 

Edwin F. Thayer and Miss Dorothy 
Thayer are visting at Greenville, Me., 
until early in August. 

Mr. and Mrs. Frederick Schwinn are 
spending a couple of weeks at the High- 
land House in New Truro. 

Mr. and Mrs. Edmund Gingras have 
returned from an automobile trip to 
Lake Winnepesaukee, N. H. 

The factory of the Bay State Optical 
Co. has been closed the past week for 
the annual vacation period. 

Willard MacDonald has gone to Block 
Island, where he will recuperate during 
the remainder of the summer. 

Alfred J. Becker, the Hub Jewelry Co., 
and wife have been touring the White 
Mountains the past week by automobile. 

Employes of the Marathon Co. have 
been enjoying their annual vacation the 
past week while the plant was shut 
down. 

Stephen H. Garner, the Leach & Gar- 
ner Co., and family have opened their 
summer home at Orleans, Mass., for the 
season. 

J. L. Sweet is spending a few weeks 
in the vicinity of Philadelphia, where 
he is enjoying golf and a general respite 
from business. 

Mr. and Mrs. Harold E. Sweet enter- 
tained at a house party over the last 
week-end at their summer home in Fal- 
mouth. 

Joseph Finberg, the Finberg Mfg. Co., 
is confined to his room at Touisset by 
an attack of pneumonia, but is reported 
as being improved. 

Mr. and Mrs. R. H. Sherman are at 
the Maine cottage, Ocean Grove, Har- 
wickport on Cape Cod, for the remainder 
of the vacation period. 

The plant of the C. H. Allen Co., at 
Pine and Dunham Sts., has been closed 
the past week for the annual overhaul- 
ing and vacation period. 

Mr. and Mrs. Daniel Lamond and 
Harold McLane left last week to make 
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an automobile tour of Nova Scotia, 
where they will visit friends and rela- 
tives. 

Mr. and Mrs. Arthur Guyot and 
daughter are sojourning at New Found 
Lake, N. H. They made the trip by 
automobile and will tour the surround- 
ing country before returning to their 
home here. 

The Apco-Mossberg Corp. plant, part 
of which was formerly the Apco Co., 
Providence, is engaged in a 24-hour-day 
production drive which promises to last 
for a number of months, according to 
President Wilson. 

Frederick Whittaker, who is spending 
the season at his summer home on Pru- 
dence Island, Narragansett Bay, was 
elected president of the Prudence Island 
Improvement Association at its annual 
meeting last week. 

Among the most consistent golfers at 
the weekly tournaments over the courses 
of the Highland Country Club are 
Harold D. Baker, Lon Keeler, Fred 
Schwinn, George Shepardson, Eben 
Wilde, Leon Flanders. 

Joseph Rioux has the sympathy of the 
entire trade in the death the past week 
of his mother, Mrs. Adele Rioux, who 
had lived in North Attleboro for 47 
years. Beside Mr. Rioux, of Bliss Bros., 
Mrs. Rioux is survived by three other 
sons, four daughters, 25 grandchildren 
and six great-grandchildren. 

Attleboro firms that will have exhibits 
at the third annual jewelry show at the 
Hotel Sherman, Chicago, Aug. 6, 7, 8, 9 
and 10 will include the following: Baer 
& Wilde Co., Bates & Bacon, S. O. Big- 
ney & Co., Bliss Bros. Co., Filkwik Co., 
R & G Co., F. H. Sadler & Co., D. F. 
Briggs Co., and R. F. Simmons Co. 








New Enterprises 





L. D. Tolbert opened store at 452 Pine 
St., Long Beach, Cal., under style of the 
Tolbert Jewelry Co. 

Konrod Kath, Milwaukee, Wis., jewel- 
er and watchmaker, is opening a jewelry 
store on Tayeo St., Menasha, Wis. 








At the recent annual meeting of the 
Swiss Time Piece Chamber of Com- 
merce, held in La Chaux de Fonds, an- 
nouncement was made that 18,454,165 
clocks and watches had been exported 
in 1927 to a total value of $54,000,000 or 
about 100,000 more than in the 12 
months immediately preceding. The 
showing was particularly satisfactory in 
view of the fact that enormous numbers 
of German wrist watches had been 
thrown on the market in 1927 at ex- 
traordinarily low prices. It is a difficult 
matter to make any serious inroad on 
the Swiss watch trade, which has 
flourished for three centuries and a half. 
The industry was originally establishea 
at Geneva, but about the beginning of 
the 18th century it spread to the Neu- 
chatel portion of the Jura and this town 
of La Chaux de Fonds and the nearby 
town of Le Locle became the central 
points in a great watch and clock pro- 
ducing section. 
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Mrs. G. B. Sefkin, Washington, D. C., 
correspondent of THE JEWELERS’ CIR- 
CULAR, was in Birmingham the past 
week on a business trip and visiting old 
friends. Birmingham was her home 
before moving to Washington some time 


ago. 

"The handsome R. H. McIntosh silver 
trophy has been won by Harold Lowery, 
at Highlands Park here, by defeating 
Jim Roberts seven to six in the annual 
municipal golf tourney. The trophy cup 
offered this year was one of the most 
beautiful ever won in Birmingham and 
was admired by hundreds of people. 

The Murray Book & Jewelry Co., the 
oldest business firm in Huntsville, has 
been purchased by the McAnelly Hard- 
ware Co., the second oldest business firm 
in that city. The Murray company for 
many years has been one of the leading 
retail jewelry stores in Huntsville. Be- 
sides an extensive line of jewelry this 
firm also carried a line of stationery 
and books and conducted a printing 
business. 

This being the vacation season in Bir- 
mingham, business is rather dull due to 
so many people being out of the city 
at this time, it is said. Industrial con- 
ditions, however, are on the upward 
climb. Many large factories and steel 
and iron plants have recently employed 
several hundred additional men. Many 
new buildings are going up in various 
sections of the city. The indications are 
that there will be good business for 
jewelers this fall and winter. 

Two men were recently arrested by 
Birmingham police and held for the 
police at Atlanta, Ga., on the charge of 
grand larceny. When arrested these 
two men had in their possession a large 
quantity of jewelry and watches, which 
the police say was stolen from a jeweler 
at Atlanta, Ga. The two men were 
driving an automobile reported to have 
been stolen at Chattanooga, Tenn., 
when arrested in Birmingham. Owner- 
ship of the automobile has not been 
established. 








Atlanta 

Mr. Hillsman of Hillsman & Hay- 
good, is in New York and other eastern 
cities for two weeks. 

P. J. Eppenstein of the Elgin-Ameri- 
can Mfg. Co., spent two days in At- 
lanta during the week. 

George Shuter, well-known salesman 
with Jones & Woodland, Newark, N. J., 
> a recent visitor in Atlanta for a 

ay. 

James Curran, representative of the 
Gorham Co., was in Atlanta last week in 
the interest of his firm, spending several 
days. 

George Dary has left for a two weeks’ 
trip to Florida. Mr. Dary will motor 
along the new Tamamia Trail and see 
most of the State. 
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J. W. Watkins with the International 
Silver Co., Meriden, Conn., spent several 
days last week in Atlanta calling on the 
local trade. He reports business condi- 
tions in his territory as generally satis- 
factory. 

E. B. Freeman, Jr., has left for a 
three weeks’ motor trip to New York 
and other eastern States. He is accom- 
panied by his mother, Mrs. E. B. Free- 
man, Sr., and will visit many points 
of interest. 

Word has been received here of the 
death of Carl Brunstermann, Augusta, 
Ga., jeweler, who was struck and in- 
stantly killed by an automobile while 
walking along a road at the edge of the 
city. W. S. Rogers, the driver of the 
car, was exonerated by a coroner’s jury. 

Members of the Atlanta Retail Jewel- 
ers’ Association closed their stores last 
Saturday afternoon for the first of a 
series of Saturdays to extend through 
July and August. All members of the or- 
ganization observed the closing, and it 
is expected that several other jewelry 
stores will also fall into line and close. 
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Rudolph Raude, Market St. retailer, 
will leave about Aug. 1 with his family, 
for a month’s rest at Bay View, Mich. 

Fire loss estimated at $100,000 or 
more, including stock, fixtures and 
building, was suffered by the J. G. Mc- 
Crory Co., store, in Louisville, early the 
morning of July 21. The building was 
virtually wrecked. 

A window smasher recently broke two 
plate glass windows at the store of 
Wilson Bros., 212 W. Chestnut St., 
securing four watches valued at about 
$100, and breaking $80 worth of glass. 
It was the third window smashing in 
two months for the store. 


Establishment of air mail service be- 
tween Louisville and Cleveland, with 
connections East and West from that 
point, will result in quick service to 
New York, Chicago, New England and 
other points, effective Aug. 1, and which 
should be an aid to local jewelers in 
securing rush merchandise as needed. 


Jacob Bielenson, jeweler of Helena, 
Ark., who died following an operation 
at Memphis, Tenn., the morning of July 
19, was brought to Louisville, on July 
20, and buried from Adath Israel Chapel 
at the cemetery. Mr. Bielenson married 
Miss Julia Meyer of Louisville. He is 
survived by his widow and a son, Law- 
rence, of Los Angeles, and one brother, 
Louis Bielenson, of New York. Death 
was due to appendicitis. 

That the wages of sin are death, and 
sometimes to the innocent was shown 
in Louisville a few days ago when Mrs. 
Edna Cardin, 23 years of age, and 
pretty, was a suicide. She was the wife 
of John Cardin, hold-up man, who is 
serving a seven-year penitentiary sen- 





.tence for being a member of a band that 


robbed Herman Hamburger, New York 
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diamond salesman, of about $90,000 in 
diamonds in 1926, and also implicated 
in a later robbery of Sam Newman, 
another New York salesman. A few 
weeks ago the girl sued for divorce, but 
apparently became so sickened of exist- 
— that she decided to end 
it all. 








Allentown 





Dr. Robert J. Beitel, Jr., Catasauqua 
optometrist, spent the week-end at the 
Primaret Cottage, Asbury Park, N. J. 

Paul E. Schertzinger, wife and son, 
James, of Slatington, have returned 
from a 10-day trip spent along the Sus- 
quehanna River. 

Melvyn D. Pugh, Northampton jewel- 
er and optometrist, has anounced that 
he will close his store on the remaining 
Wednesday afternoons in July and dur- 
ing the month of August. 

The following traveling men are call- 
ing on the trade in this locality: F. M. 
Harder with J. R. Wood & Sons, F. L. 
Avery with Louis Manheimer & Bros., 
Inc., and R. A. Galbraith with Inter- 
national Silver Co. 

Joseph D. Wetherhold, 960 Chew St., 
who was with E. H. Wetherhold & Son 
for seven years before that firm retired 
from business, has opened a shop at his 
residence where he will do trade work 
in the repairing of watches, clocks and 
jewelry. . 

Melvyn D. Pugh, Northampton jewel- 
er and optometrist, was appointed chair- 
man of the program committee and was 
also made a member of the music com- 
mittee of the Northampton Rotary Club 
at a meeting held Thursday evening at 
the Allen House. 


A large sedan, owned by Jeweler E. 
J. Faust, 616 Second St., Catasauqua, 
and driven by his son, Paul, was badly 
damaged Friday afternoon in a head-on 
collision with a Mack truck. The ac- 


cident occurred on the Allentown- 
Catasauqua pike near’ Helfrich’s 
Springs. No one was seriously injured, 


although the driver of the sedan re- 
ceived a few face lacerations. 


Local jewelers, along with merchants 
in general, participated in the Com- 
munity Day Shopping Festival held in 
Allentown July 17 and 18, by featuring 
specials in jewelry, silverware, clocks 
and novelties. Liberal space was used 
in the daily papers to advertise these 
specials and suitable window displays 
were arranged for the purpose of at- 
tracting the attention of passersby. 








Designs for France’s new gold and 
silver coins will be selected in a competi- 
tion open to all French artists, H. C. 
MacLean, American trade commissioner 
at Paris, reports to the Department of 
Commerce. The coins, 100 francs gold 
and 10 and 20 franc silver, are to be 
minted soon. Engravings of models for 
the new coins must be submitted before 
Sept. 1, according to the announcement 
of the competition. 
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“Creasure 
Solid Silver 











“And, dearest, our silver just must be Sterling because— . 
well, you know—it must. And TREASURE. They have 
We can start small 
with just enough. And, of course, every two or three months 
you'll get a raise or something and then we'll buy some more.” 





ULY or January, August or October—seasons have no 

bearing on the time when thoughts turn to silver. When- 
ever the bride-to-be thinks of her wedding day and her 
home-to-be, she thinks of silver. 


And while August may not rank as a leading month for 
purchases of silver, many future brides-to-be are, no doubt, 
right now considering the selection of their pattern. 


Recognizing this fact, “Treasure” national advertising 
continues unabated with full page advertisements in Vogue, 
Vanity Fair, House & Garden, House Beautiful, etc., 
through the summer months. 


And the featuring of “Treasure” patterns in your win- 
dows at this time is equally sound business judgment. 





Rocers, LUNT & BOWLEN COMPANY-Silversmiths THE 
Creators of Distinctive Tableware GREENFIELD, MASSACHUSETTS me ee 


Member of the Sterling Silversmiths Guild of America. 
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Editorials 





Proposed Change HE fact that 

in the ere B. 
Calendar Kellogg, Secre- 
tary of State, has 
appointed, at the request of the 
League of Nations, a National Com- 
mittee for Calendar Simplification 
representative of business, scientific 
and educational groups, indicates that 
there is a determined effort to put into 
effect a reform which has many advan- 
tages and which has already been de- 
layed much too long. A survey made 
by a special committee of inquiry of 
the League showed that a strong senti- 
ment favors a simplified international 
calendar in which the year would be 
divided into 13 months of 28 days 
each, and now that a national com- 
mittee has been appointed in this 
country to determine the trend of 
public sentiment relative to throwing 
out the present Gregorian system and 
substituting the much more desirable 
simplified arrangement, jewelers and 
the public at large will doubtless hear 
more about this important subject and 
come to give it the considerat:on it 
justly deserves. 

Spasmodic efforts have been made 
from time to time in the past and 
legislation has been introduced in 
Congress on many occasions, but the 
attempts have lacked the strength to 
carry the project forward to a suc- 
cessful consummation. It is to be 
hoped that the present agitation will 
not be dropped until the proposed re- 
form has been solidly established. 
Jewelers can do much to aid this move- 
ment by explaining to customers the 
advantages which will come out of the 
plan if it is successfully carried out. 

As pointed out in an article from 
our Washington, D. C., correspondent, 
which was published in last week’s 
issue of THE JEWELERS’ CIRCULAR, and 
as has been previously outlined in this 
journal, there are so many arguments 
in favor of scrapping the present 
clumsy system that it would seem that 
objections to the plan would carry 
little weight. 

Under the proposed change all 
months would be equal, having exactly 
the same recurring 28 days and the 
day of the week would always indicate 
the monthly date and vice versa. 

Both day and date could be recorded 
on clock and watch dials. The com- 
plete four weeks would exactly quarter 
all months, harmonizing weekly wages 
and expenses with monthly rent, ac- 
counts, etc. Pay-days would recur on 
the same monthly date which would 


facilitate both business and home life. 
Each week-day would recur on its four 
fixed monthly dates, thereby making 
more regular the weekly and monthly 
work, payments, production, etc. 

All periods for earning and spend- 
ing would be either equal to or exact 
multiples of each other. Holidays and 
other permanent monthly dates would 
always occur on the same week-day. 
Every month-end would coincide with 
the week-end. Fractions of weeks at 
month-ends would cease. 

The month of exactly four weeks 
would obviate many of the adjust- 
ments now necessary between four 
and five-week months. All months 
would be comparable without any 
adjustments being made for unequal 
days or unequal number of weeks. A 
great amount of clerical work would 
be eliminated in the preparation of 
accounting and statistical reports in 
government, business, scientific, health 
and home affairs. 

As there would be 13 monthly settle- 
ments during the year instead of 12 
there would be a faster turnover in 
money; the same volume of business 
could be handled with less money. 
This would result in considerable sav- 
ing throughout the country as a 
whole; there would be a saving of 
money in printing calendars, and of 
time in referring to calendars. 

It is expected that the survey in 
this country will be completed before 
the end of the year when a report will 
be compiled and submitted to the 
Secretary of State for the information 
of the League of Nations. 

In the face of all the advantages 
outlined, it will take considerable time 
and expenditure of effort before the 
general public will become enough in- 
terested to give the work in hand 
proper support and come to demand so 
desirable a change. In this the jeweler 
can and should do his part. 





Canadian Jewelry HE recent 
Trade Shows quarterly re- 
Improvement port issued by 


the Canadian Gov- 
ernment showing the value of imports 
in the jewelry and allied trades for 
the months of January, February and 
March, 1928, also includes figures for 
the fiscal year ending March 31 last, 
and since these totals are the latest 
available information on the yearly 
trade of the Dominion, they are of par- 
ticular interest to jewelers of the 
United States and form a basis of 
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comparison between our own country 
and that of our neighbor to the North. 

A study of the table of imports 
shows that during the Canadian fiscal 
year unset diamonds to the value of 
$3,067,838 were received in that coun- 
try as compared with $2,799,520 for 
the fiscal period ending March 31, 
1927. The receipts of unset diamonds 
which are shown in the table of im- 
ports of the Canadian Government are 
distributed between the United King- 
dom, $987,296; the United States, 
$17,926; Belgium, $1,025,091 and the 
Netherlands, $975,130. In addition 
precious stones and imitations thereof, 
not mounted or set, and pearls and 
imitations thereof, pierced _ split, 
strung or not, but not set or mounted, 
reached a total of $521,303. 

Our Canadian cousins also im- 
ported jewelry valued at $1,857,592 
which came from the United King- 
dom to the amount of $131,405; from 
the United States, $1,145,239; from 
Czechoslovakia, $295,371 and the bal- 
ance from France, $98,521 and from 
Germany, $139,788. 

Watch imports totaled $414,011 
while clocks were valued at $959,669. 
Manufacturers of silver and articles 
consisting wholly or in part of Ster- 
ling or other silverware reached 
$342,411. 

A comparison of the above figures 
with those for the twelve months 
ending March 31, 1927, shows an in- 
crease during the period completed in 
March of this year in every instance 
and indicates a healthy growth in the 
jewelry and allied trades in the 
Dominion of Canada. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ending July 23, 1928 


The U. S. Assay Office reports: 
Gold bars exchanged for gold 


Ce a eae ra arr en $460,862.14 
Gold bars paid depositors...... 52,727.72 
TAR 6akse coca ssuesenaar $513,589.86 


Of this gold bars exchanged for gold 
coins are reported as follows: 





Date Exchange 
See BBs sawsss kde eee nueinea $93,356.49 
| eer Cre ee 50,906.43 
SO ere et eee 82,963.43 

Biss ick Oh sherk ohinas 125,016.00 
PPE re rr ees 51,626.94 
rr ee sore 56,992.85 

DOE vss caeeuwssesvewaes $460,862.14 


Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 

Selling Price 


London U.S. Gov’t New York 
Date Official Assay Bars Official 
owiy 17.... Zit 614 58% 
e 38... Bae 61% 58% 
8.265 Ie 61% 58% 
ZA «as, “aun 61 58 5g 


21.... 87% 61% 58% 
23.... 874 ‘ 595% 
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Raymond C. Potter, of the Webb C. 
Ball Co., Inc., Cleveland, Ohio, has re- 
turned to Cleveland after passing a short 
time here on business. 

E. T. Ozment of the Fincher & Ozment 
Jewelry Co., Tuscaloosa, Ala., and Mrs. 
Ozment, have been passing several days 
in New York. 

It was announced at Albany, N. Y., 
last week that the Knickerbocker Watch 
Co. of this city had increased its capital 
from $250,000 to $500,000. 

Paul H. Oppenheimer, the American 
Watch Case Co., is camping with his 
family at Barker, Me. He will be back 
in New York on or about Aug. 1. 

Busch’s Jewelry Co., Brooklyn, has in- 
creased its capital from $50,000 to $150,- 
000, according to information filed at 
Albany, N. Y., several days ago. 

The business of the Tremont Clock 
Corporation was incorporated at Al- 
bany, N. Y., last week with a capital of 
$10,000. 

Sigmund Drucker, jeweler, has leased 
space in the Wittemann building, Ful- 
ton St., Brooklyn, for a term of 21 
years. The aggregate rental is said to 
be $250,000. 

Dudley T. Fagan, representative of 
Factory S of the International Silver 
Co., left Sunday evening on a business 
trip which will include the larger cities 
in the Middle West. 

Word from Arthur Essing, assistant 
secretary of the Jewelry Crafts Associ- 
ation, is that. he is having a fine trip 
in Europe, at present being in and 
around Florence, Italy. He intends to 
return to this country late in September. 

F. M. Ellis, of 11 Maiden Lane, has 
added to his other lines, that of H. 
Troob, whose manufacturing plant is 
at 19 Calendar St., Providence, R. I. 
This will add a line of old fashioned 
bracelets, as well as those of new de- 
sign to his other lines. 

Joseph D. Little, manager of the ster- 
ling silver galleries, the International 
Silver Co., left Wednesday for a visit to 
New England. Mr. Little will be in and 
around Portland, Me., for a short time, 
later going to his country place in New- 


bury, Mass., where he will join Mrs. 


Little. He plans to return to New York 
the early part of August. 

All New York jewelry manufacturers 
are cautioned not to let their certificate 
of fitness permits for men operating 
melting torches lapse. If they do there 
is danger that they will receive a viola- 
tion order which will insist that they 
obtain a certificate for every man oper- 
ating blow-pipes or other devices for 
heating, melting and welding. 
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Philip Lomberg, jeweler and real 


estate dealer, died July 18, at his 
home, 9 E. 97th St., this city, after 
a lingering illness. Mr. Lomberg was a 
Past Master of Midian Lodge, F. & A. 
M. Deceased is survived by his widow, 
his father, a son, three brothers and two 
sisters. Funeral services were held last 
Friday in the chapel of Alpert Bros. 
Funeral Parlors. 

It has been announced to the trade 
that David Schwab, formerly of David- 
son & Schwab, has become associated 
with the La Salle Jewelry Mfg. Co., 
maker of platinum diamond jewelry, 64 
W. 48th St., as vice-president of the 
company. Mr. Schwab takes this oppor- 
tunity to inform his many friends in 
the trade that he will continue’ to call 
on the trade in the middle western terri- 
tory. He is spending the month of July 
in Stamford, Conn. 

“Baltimore Willie’ Unkelback who 
was brought to New York to testify 
against Nate Weinzimmer, convicted 
chauffeur for the Whittemore gang, has 
asked that he be sent to Auburn prison 
instead of returning to Dannemora. 
Branded as a “squealer,” it is said that 
he fears what may happen if he is sent 
back to Dannemora. He is being heid 
in West Side jail while his plea is being 
considered and it is believed that he wili 
be sent to Auburn in a few days. 

The show window at Isadore Fisch- 
man’s jewelry store, 959 Prospect Ave., 
Bronx, was smashed at eight o’clock, 
Sunday morning by an unidentified man. 
The thief took two watches valued at 
about $35, leaving several thousand 
dollars’ worth of jewelry intact. He 
would undoubtedly have made away 
with more, but was frightened by the 
cries of a woman approaching the store 
who heard the crashing of the glass. 
The thief fled through a nearby alley 
and disappeared. 

Stern Bros. & Co. had a distinguished 
visitor at their Long Island City dia- 
mond cutting works last week in the 
person of Sir Thomas Cullinan, in 
whose honor the largest diamond in the 
world, “The Cullinan Diamond,” was 
named. Sir Thomas was formerly 
chairman of the board of directors of 
the Premier diamond mine and is on his 
first visit to this country. Sir Thomas 
enthusiastically expressed his admira- 
tion of the modern and ingenious equip- 
ment of the factory. 

Isaac Lesselbaum, watch dealer and 
jeweler, 72 Bowery, who was petitioned 
into bankruptcy June 29, has filed sched- 
ules in the United States District Court 
listing his liabilities at $5,698 and assets 
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at approximately $980. Among the 
largest unsecured creditors are: David 


Schenker, $346; H. Seidman, $652; I. 
Manuslowitz, $252; B. Kimmel, $255; 
Leon Richter, $314; Rosenfeld Chain 
Mfg. Co., $395; J. J. Schmukler, $1,044. 
The assets include: stock in trade, $900; 
deposits, $60; cash on hand, $5, and fix- 
tures $15. 

George Williams who, as reported in 
these columns last week, was arrested 
in this city on a charge of having par- 
ticipated in the holdup and robbery of 
the jewelry store and pawn shop of the 
Commonwealth Co., 1675 Broadway, is 
said to be wanted by the Los Angeles, 
Cal., police. Since Williams’ arrest last 
week the police claim they have infor- 
mation which may lead to his identifi- 
cation as one of the men who also took 
part in the robbery of an antique shop 
at Madison Ave. and 51st St., six 
months ago. He is also suspected of a 
holdup in Brooklyn where he is charged 
with having stolen jewels worth $9,000 
from Mrs. William F. Calder, wife of 
the former United States senator, and 
her sister. Williams is now being held 
without bail. 

Thefts of postoffice money-order 
blanks of a potential maximum value 
of a million and a half dollars since the 
first of the year have been disclosed by 
Chief Postoffice Inspector C. M. Clara- 
han at the General Postoffice, 33rd St. 
and Eighth Ave. In the most recent 
robbery, at Ridge Springs, S. C., July 
12, an aggregate potential value of 
$399,999 was stolen, while another theft 
previously in Buffalo, amounted to $19,- 
300. Money order thieves generally 
work in sub-station postoffices in drug 
stores, operating in pairs. While one 
asks the druggist to wait on him for 
something which he knows to be at the 
other end of the store, the other helps 
himself to any money order blanks in 
sight. With a “faked” rubber stamp 
to reproduce the postoffice stamps, the 
thieves have little difficulty in cashing 
the money orders, usually going to some 
small tradesman or an_ unsuspecting 
hotel clerk or manager. 

At a recent meeting of the Reserve 
Officers Association of the United 
States, Department of New Jersey, Ma- 
jor Eugene H. Valle of Tenafly, N. J., 
was elected secretary of the organiza- 
tion. Major Valle is the train com- 
mander of the 78th Division, Organ- 
ized Reserve, U. S. A. He is a diamond 
merchant, with offices at 170 Broadway, 
this city. Major Valle has been or- 
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Over One Hundred Years the Jewelers’ Bank 





CHATHAM 
pHENIx A Bank’s Best Friend 
& ee Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 


Natioja BANS 











SOCCCOOO 
TRUst COMPANY We Welcome New Business 
Main Office—149 Broadway 
Surplus and Branches—Battery to the Bronx 
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376 Grand St. 
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SALMON P. CHASE, Secretary ef the Treasury ander LINCOLN 


Permanent Trust Service 


Always on duty 


That National Banks have # Through our Trust De- 
complete trust powers is artment, we serve in- 
not generally understood. dividuals as trustee, ex- 
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Large capital resources and a perpetual charter 
make for stability and permanence. 
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CHASE NATIONAL BANK 
of the City of New York 


57 Broadway, Head Office 
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Two Convenient Branches: 
75 Maiden Lane _ Madison Ave., at 4ist St. 
Capital and Surplus and Undivided Profits $107,000,000 
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Banking Service for the Jewelry Trade 


E offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 
financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


AMERICAN EXCHANGE IRVING TRUST COMPANY 


81 Fulton Street, 
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dered to active duty with the 78th 
Division staff of which he is a mem- 
ber on Aug. 10 at Sea Girt, N. J. 

The business of Shafran & Mandel, 
jewelers, this city, was incorporated at 
Albany, N. Y., recently, with a capital 
of $20,000. 

F. J. Brady, Orlando, Fla., is in this 
city on a buying trip and while here is 
making his headquarters with I. Tan- 
nenbaum & Co., 121 Canal St. 

Louis Freund of Henry Freund & 
Bro., 20 W. 47th St., left Sunday on a 
business trip through the West which 
will keep him away from New York 
for about three months. 

Joseph Good of the Goodseal Watch 
Co., Inc., 48 W. 48th St., is now in 
Switzerland where he went on a pur- 
chasing trip. Mr. Good sailed for Eu- 


_rope on the Majestic on July 12. 


Samuel Goldberg, dealer in antique 
jewelry, 22 W. 48th St., recently re- 
turned from Europe. He was abroad 
three months, during which time he col- 
lected jewelry and fancy stones for the 
trade. 

Mack H. Shlakman, formerly a mem- 
ber of the Preston Watch Case Co., is 
now engaged in business on his own 
account under his own name at 48 W. 
48th St. Mr. Shlakman is now doing 
diamond setting, lapidary work and is 
also importing precious and _ semi-pre- 
cious stones. 

Announcement has been made that 
Greene & Gevertz, importers of dia- 
monds, 22 W. 48th St., have purchased 
the entire diamond stock of Milton L. 
Ernst, Inc., 22 W. 48th St. Both Mr. 
Greene and Mr. Gevertz will call on 
their respective trades shortly offering 
this merchandise. 

A meeting of the creditors of N. Ro- 
sen & Co., Inc., now in bankruptcy, will 
be held on July 31, at 11:30 a. m. at 
the office of Peter B. Olney, Jr., referee 
in bankruptcy, 7 Dey St. Creditors are 
requested to attend in order to approve 
their claims, appoint a trustee, exam- 
ine the bankrupt and transact such 
other business as may come before the 
meeting. 

Robert S. Tipping, secretary of the 
Jewelry Crafts Association, 48 W. 48th 
St., has sent out final notices concern- 
ing the new jewelry trade apprentice 
school. He states that if there is not a 
better response within the next week 
the project will be abandoned. The em- 
ployment department of the Jewelry 
Crafts Association notes that there has 
been an increase in demand for jewel- 
ers indicating an improvement in busi- 
ness. 

The Helbein-Stone Co., manufacturers 
of Helbros watches, 48 W. 48th St., re- 
cently underwent a _ reorganization, 
which, according to the concern’s own 
announcement merely means a more 
determined effort to continue its policies. 
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On May 1, the capital stock of the Hel- 
bein-Stone Co. was increased and Samuel 
J. Baril and Ben Furman, long asso- 
ciated with the firm, were admitted as 
members. The officers of the organiza- 
tion are: William Helbein, president; 
Nathan G. Stone, vice-president and 
treasurer; Samuel J. Baril, vice-presi- 
dent and Benjamin Furman, secretary. 
The concern was organized by William 
Helbein and Nathan G. Stone in Chi- 
cago. 

An involuntary petition of bankruptcy 
was filed in the United States District 
Court Monday against the Happy Jewel- 
ry Co., manufacturer of jewelry, 66 
Nassau St. The petitioners are: Blan- 
card & Co., Ine., $1,000; Guiseppe 
D’Elia, Inc., $1,000; and Frank Carote- 
nuto, $500. A meeting of the creditors 
was held on Tuesday afternoon at the 
office of Goldman & Frier, attorneys, 15 
Maiden Lane. At this meeting the fol- 
lowing were selected to serve as a credit- 
ors’ committee: G. D’Elia, Mr. Blanch- 
ard of Blanchard & Co.; A. Beneficio, 
Mr. Breslavsky of the 14 Karat Finding 
Co., and David Belais. The committee 
was also authorized to retain an account- 
ant and an order will soon be obtained 
for that purpose. 











Miss Marjorie Farrow, daughter of 
Herbert L. Farrow of Carter Gough 
& Co., is at Camp Barnard, Burlington, 
Vt., until September. 

Louis Lelong, head of the refining 
firm of L. Lelong & Bro., 345 Halsey 
St., is spending the summer with his 
family at Belmar, commuting to Newark 
each day. 

Jerome B. Wiss and H. V. Paul of 
Wiss Sons, Inc., attended the recent an- 
nual sales conference for retail jewelers 
at the Gorham Mfg. Co.’s factory, in 
Providence, R. I. 

Albert M. Krementz, the Frank Kre- 
mentz Co., 165 Emmett St., returned to 
business early this week after camping 
at Big Moose Lake, N. Y., for a fort- 
night. His son, A. Martin Krementz, 
Jr., is camp counsellor at Camp 
Shenango, Cooperstown, N. Y., for two 
months. 

Walter M. Krementz, secretary-treas- 
urer of Krementz & Co., 49 Chestnut 
St., with Mrs. Krementz and their chil- 
dren, Letitia and W. M., Jr., have gone 
to Maine for July and August. Mr. 
Krementz’s_ sister, Miss Louise Kre- 
mentz, East Orange, is spending the 
summer at Madison Beach, Conn. 

Mr. and Mrs. Harry C. Larter will 
go to Ogunquit, Me., for the month of 
August. Their daughter, Martha, will 
accompany them. Another daughter, 
Miss Suzanne, is at Camp Renola, Bel- 
grade, Me., for the summer. A third 
daughter, Mrs. William H. D. Cox, has 
been spending some time at Lake Cham- 
plain, returning home last week. 

Norbert Bertl, Springfield Ave. jewel- 
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er, will go to the convention of the 
American National Retail Jewelers’ As- 
sociation at Dallas, Tex., early in Oc- 
tober, as delegate from the New Jersey 
association. He will accompany the 
national president, Conrad J. Brotherly, 
who also conducts a retail business on 
Springfield Ave. Mr. Bertl will take 
this time for his vacation and expects 
to be away about three weeks. 


NOR Le fe 
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John Kelly has returned from a vaca- 
tion period spent at Onset, on Cape Cod. 

William McCarthy is on a visit to a 
brother in New Brunswick for a couple 
of weeks. 

J. Noble Shawe and Arthur Edwards 
of this town are trout fishing at Mon- 
tague, Prince Island. 

Mr. and Mrs. Harry W. Fisher have 
returned from a recreation period down 
on Cape Cod. 

The Paye & Baker Mfg. Co., plant has 
been closed the past week for the annual 
vacation period. 

Mr. and Mrs. Earl Robinson have been 
spending the past week down on Cape 
Cod. 

James Hayes, with the Evans Case 
Co., is at the Sturdy Memorial Hospital 
suffering from appendicitis. 

Shops in the Whiting building resumed 
work last week after a two weeks’ vaca- 
tion period. 

Congressman Joseph W. Martin, Jr., 
was the speaker at the past week’s meet- 
ing of the North Attleboro Rotary Club. 

Mr. and Mrs. Daniel N. Baker the 
past week announced the engagement of 
their daughter, Miss Marion Baker, to 
Ross Donaldson. 

Miss Margaret Hill, who has been 
employed for some time at the J. F. 
Sturdy’s Sons Co., and George R. Fisher, 
with the Evans Case Co., were recently 
married and have just returned from 
their honeymoon. 

The Manufacturers’ Shops team 
gained a step on the J. F. Sturdy’s Sons 
Co. team by defeating the Mason Box 
Shop nine in the baseball league game 
the other evening, playing a pennant- 
winning brand of ball. 

The following North Attleboro con- 
cerns will have exhibits at the third 
annual jewelry show, to be held Aug. 
6, 7, 8, 9 and 10 at the Hotel Sherman, 
Chicago: Clark Lighter Co., Evans Case 
Co., and J. F. Sturdy’s Sons Co. 

Wallace D. Kenyon of the Webster 
Co. spent a part of the past week on 
Block Island attending the annual con- 
vention of the American Legion, and put 
some of the native Block Islanders to 
shame by his prowess at swordfishing. 
With two companions, he went out with 
Elmer Dodge, who comes of an old New 
Shoreham swordfishing family, and re- 
turned with four of the prize creatures, 
a day’s catch better than most of those 
in the business get. 
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In All Its Branches 
Commercial and _ Travelers’ 
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Elmer Horn, of the staff of M. Sickles 
& Sons, is off on a six weeks’ trip to 
California and other points on the Pa- 
cific Coast. 

Miss Katherine Gartman, 717 Sansom 


St., the only woman manufacturing 
jeweler in the city, is spending her vaca- 
tion in Boston, Mass. 

I. Shifren, wholesale jeweler at 126 
S. Eighth St., has reorganized the “Four 
Horseman” Club, composed of jewelers, 
which was one of the liveliest organiza- 
tions in the trade. 

Mr. Stevens, vice-president, president 
and treasurer of the New Haven Clock 
Co., accompanied by Mr. Schedney, East- 
ern salesman for the concern, have been 
visiting the wholesale trade here. 

Irwin Rosenblum of the Philadelphia 
Jobbing House, 715 Sansom St., has re- 
turned from a motor trip to Canada and 
the New England States. Morris Rosen- 
blum, member of the concern, has just 
left for his annual trip to the West. 

Philadelphia wholesalers who went to 
New York to attend the Elgin National 
Watch Co.’s luncheon at the Sherry- 
Netherlands Hotel, included Robert E. 
Coates, of L. P. White; Merritt Hurl- 
burt, of H. O. Hurlburt & Sons; Max 
E. Gordon, of Aisenstein & Gordon, and 
Edward Sickles, of M. Sickles & Sons. 

The directors of the Behr-Gordon 
Safe, Building and Loan Association, 
recently formed by a merger of both 
organizations, were the dinner guests 
of Max E. Gordon, president of the 
association, at the Green Valley Coun- 
try Club. All the officers and members 
of the association are jewelers, either 
wholesale, retail or manufacturing. 

Jacob Luxemburg, retailer of Houtz- 
dale, Pa., where he also is director of 
the local national bank, has been in the 
city looking over new things in the 
jewelry line for his late summer and 
fall trade. While business in the mining 
regions has not been as brisk as usual, 
due to the long strike and depression 
in the bituminous coal trade, Mr. Luxem- 
burg believes now that the miners have 
been given the right to make their own 
district agreements with the coal op- 
erators, conditions will begin to improve. 

Paul Dreher, lapidist, who has been 
at 717 Sansom St. for a long period, 
has moved into the building at No. 719, 
which he recently purchased. He has 
made extensive alterations and renova- 
tions to the building, and his establish- 
ment now occupies the first floor, for- 
merly occupied by Harry W. Smith, 
manufacturing jeweler, who has moved 
into the Cooper building. A new front 
window arrangement affords excellent 
light for the delicate work done by Mr. 
Dreher’s staff, and other arrangements 
made for efficiency. 

_ Philadelphia jewelers are having con- 
siderable fun just now over the fact 
that the trade is represented on both 
sides of the political fence in the well- 
known firm of Hoover & Smith, 726 
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Chestnut St. It is expected the jewelry 
vote here will be somewhat equally di- 
vided; but with both candidates repre- 
sented equally in its firm name Hoover 
& Smith feel assured of being on the 
winning side. Hoover & Smith have 
closed their factory for a fortnight to 
give their employes a vacation during 
the dull period. 

The State of Pennsylvania, through 
its Department of Labor, is aiding in 
the rehabilitation of many industrial 
workers who have been disabled by acci- 
dents by training them in other occupa- 
tions for which they show a preference, 
and through the Bureau of Rehabilita- 
tion many of these men are receiving 
financial assistance in paying for train- 
ing courses, on the completion of which 
they will be enabled to earn a living, 
in some cases better than they could 
before. Several are being aided to learn 
watch repairing and others jewelry en- 
graving. There is a good demand for 
trained men in the latter line in this 
city just now, and it is expected by the 
bureau that a number of its wards will 
be able to obtain good paying jobs. 











F. F. Davidson Jr. of Thomas Long 
Co., has gone to Hanover where his wife 
is staying for a period of several weeks. 

Mr. and Mrs. Eugene Sanger have 
gone to Kittery, Me., for their vacation. 
Mr. Sanger is a member of the Sanger 
Co., Washington building. 

J. Mahoney of M. S. Page Co. has 
returned to his work after a brief ab- 
sence. He will resume traveling for 
the company, covering New England in 
the near future. 

The Waltham watch factory reopened 
July 16 after four weeks’ shutdown due 
to the summer vacations. Considerable 
readjustment is being made owing to 
conditions in the trade, with the result 
that upwards of 400 employes have been 
laid off. 

Charles Huggins, one of the most 
popular jewelry salesmen in this city, 
and for many years connected with D. 
C. Percival Co., reports from Rangeley, 
Me., that he is catching large trout. He 
is even going to try to excel President 
Coolidge’s record of hooking them two 
at a time. 

Victor Day, assistant treasurer of the 
Smith, Patterson Co., was one of the 
speakers at the 30th convention of the 
National Credit Association at the Hotel 
Statler July 16. Mr. Day has made a 
special study of the credit phase of 
business and brought to the convention 
many new facts of much importance to 
the business. 

Chemical analysis of tableware re- 
cently advertised for sale in this city as 
“finest nickel silver” showed that it con- 
tained no silver. The Boston Better 
Business Bureau issued a warning to 
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the effect that this description was mis- 
leading and should not be used. Inas- 
much as this tableware was branded 
as “nickel silver” the case was turned 
over to the national bureau for 
action. 

The funeral of John S. Dutch, for 
years an employe at the Waltham watch 
factory, took place July 17. He was 
born in Seaport, Me., and had lived in 
Waltham since 1871. He was a member 
of Norumbega Lodge, K. of P., and a 
delegation from that organization at- 
tended the services, as also did one from 
the Sons and Daughters of Maine, with 
which he was affiliated. 

Licenses were refused to two auc- 
tioneers in Haverhill and Brockton dur- 
ing the last two weeks owing to the 
opposition of Louis S. Smith, secretary 
of the State association. Mr. Smith ap- 
peared before the board of aldermen in 
each case and objected to the issuance 
of licenses on the ground that the pro- 
posed auctions were illegitimate under 
the State law. As a result these auc- 
tioneers were prevented from holding 
auctions. A third auctioneer in Fall 
River who intended to hold a public auc- 
tion changed his mind, having learned 
that he would meet with opposition from 
the State association. 

Following a plea of not guilty to 
charges of larceny of jewelry and of 
conspiracy to steal jewelry and to re- 
ceive stolen jewelry, Frank Wallace was 
ordered held in $3,000 for a continuance 
to be held July 25. He was arrested 
recently after the alleged robbery took 
place in the Jewelers’ building, when 
one of two men snatched a jewelry case 
which a porter had put down for a mo- 
ment to open the door into the offices 
of M. S. Page Co. The case was the 
property of M. H. Payton of Clifford 
St., Providence, wholesale jeweler. 
Wallace is charged specifically with the 
larceny of 229 bracelets, valued at 
$1,603. 

After being in the jewelry business 
for almost 50 years George McL. Pres- 
son of Farmington, Me., has retired, the 
business being taken over by George H. 
Brown, who has been with Mr. McL. 
Presson for the last 25 years. Alex- 
ander H. Presson, who has been with 
his brother for many years, will con- 
tinue with Mr. Brown. Mr. George 
McL. Presson will devote his entire time 
to optometry with which he has been 
connected since 1882. He was graduated 
from the Philadelphia Optical College. 
He has been president of the Board of 
Registration and Examination in Op- 
tometry since its foundation in 1909, 
president of the Maine Optometrists 
Association three times and has taken 
an active part in securing legislation 
aiming to protect the public from 
“fakers” in the optical line. He was 
adjutant general of the State for years 
and played an active part in the World 
War. Mr. McL. Presson has taken 
offices and has had them finely equipped 
for his practice, the establishment in- 
cluding reception room, examination 


room, laboratory and office for his secre- 
tary, Miss Orena Linscott. 
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TRADE CONDITIONS 


For the past 10 days wholesale and retail 


business in Baltimore and Maryland has 
been more or less subnormal, but a general 
improvement is anticipated. Local condi- 
tions caused by vacations, damage to crops 
in some sections of the state and cautious 
buying on the part of the public is respon- 
sible for the reduced trade. Retailers in 
Baltimore and the towns of the state are 
agreed, however, that there is a bright out- 
look for fall trade. There is a steady de- 
mand for standard articles which have been 
extensively advertised. The demand for cos- 
tume jewelry has been phenomenal, it is 
reported. As considerable amount of the 
costume jewelry is imported, the demand for 
this form of jewelry is beneficial to foreign 
trade. American made costume jewelry, 
however, is in steady demand. 





Michael Caplan, N. Liberty St., has 
returned from a visit to his wife who is 
spending the summer at Atlantic City. 

Carl J. Doederlein, Park bank build- 
ing, has gone on a business trip to the 
counties of the Eastern Shore of Mary- 
land. Scores of retailers will be visited 
by Mr. Doederlein on his trip. 

Henry Castelberg, accompanied by his 
wife, is spending most of the summer 
at Atlantic City, where he has taken a 
cottage. Once a week he makes a trip 
to Baltimore supervising his business 
interests here. 

Jay G. Engel, of J. Engel & Co., has 
taken a few days off, and accompanied 
by Doctor and Mrs. Erwin E. Mayer and 
Dr. Herman Smith, he motored to the 
mountains of Western Maryland and 
West Virginia. 

The handsome silver cup to be awarded 
the winner of the Washington-Baltimore 
jewelers’ golf contest has been on dis- 
play for several days in the Lexington 
St. window of John W. Mealy Sons Co. 
The cup was donated by Jacob Engel, 
of Baltimore. 

Considerable progress has been re- 
ported on the survey being made here 
for the cooperative jewelers’ advertising 
campaign which is scheduled to begin 
this fall. It will be a week or more be- 
fore officers of the Baltimore Jewelers’ 
Association will be in possession of facts 
on which to base the campaign. 

H. J. Schwarz has taken over control 
of the H. J. Schwarz Co., since the death 
of W. M. Mueller, who was the treas- 
urer of the firm. Two stores are now 
being operated by Mr. Schwarz and his 
organization—one at Eastern Ave. and 
Highland Ave., and the other at Monu- 
ment St. and Collington Ave. Mr. 
Schwarz virtually was the founder of 
the business. 

Gilbert Freindlich, manager of the 
jewelry department of the Baltimore 
Wholesale Corporation, recently returned 
from a trip to Europe which combined 
business and pleasure. Within a few 
years Mr. Freindlich has enlarged and 
built up his department which in its 
class, is second to none South of the 
Mason and Dixon line. Mr. Freindlich 
reports improved business conditions in 
the jewelry centers of Europe. 

Baltimore jewelers this week will meet 
the golf team of the Washington jewel- 
ers, the match to be played on the links 
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of the Washington team will motor here 
and after the game they will be enter- 
tained by leading Baltimore jewelers at 
the Suburban Club. C. Howard Millikin, 
president of the Delaware, Maryland, 
District of Columbia Jewelers’ Associa- 
tion, will head the committee of local 
entertainers. 

Having kept her marriage secret for 
nearly a year, Miss Julia Langville, 
secretary to Carl J. Doederlein, whole- 
saler, has returned from a honeymoon 
trip to New York, Asbury Park and At- 
lantic City. Miss Langville became the 
bride of Harry R. Tyler, Jr., Sept. 3, 
1927. The couple slipped away to Elk- 
ton, Md., where the knot was tied. The 
bride is the daughter of Mr. and Mrs. 
George Langville. Mr. and Mrs. Tyler 
are living at 615 Allendale St. 
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Harry Merry of the wholesale jewelry 
firm of Pudrith & Co., Detroit, was a 
visitor in Buffalo last week. 

C. C. Bradley, Batavia jeweler, was 
among the out-of-town dealers who 
visited the wholesale trade here last 
week. 

Carl I. Walz, Tonawanda St. jeweler, 
is one of a committee making arrange- 
ments for the annual outing of the 
Riverside Businessmen’s Association 
which will be held at Crystal Beach, 
Wednesday, Aug. 8. 

E. B. Petterson, Corning, N. Y., 
jeweler, recently took a trip by airplane 
to Canada in a Ford monoplane owned 
by the Sky View Lines, Ltd., of Canada. 
The plane is now located at the Oakes 
Flying Field, Chippawa, Ont. 

Jerome A. Scherer, prominent Fill- 
more Ave. jeweler, with Mrs. Scherer, 
will leave July 29 for a week’s vacation 
at the camp of the Buffalo Society of 
Natural Sciences in Allegany State 
Park. Mrs. Scherer will remain there 
until Aug. 12, being joined Aug. 4 by 
their daughter, Miss Hildegarde 
Scherer. 

A man, 33 years old, of this city, is 
being detained at police headquarters 
on an open charge, as the result of the 
discovery of a quantity of jewelry in his 
room, believed to have been stolen from 
Rutstein Bros. jewelry store, 221 Main 
St., on the night of June 19. Police 
declare the jewelry, valued at $200, has 
been identified by the jewelers as that 
stolen from their store. 

Charles G. Oelheim of Leininger-Oel- 
heim, Inc., spent a few days at his 
summer home on Grand Island last 
week. On Saturday Mr. Oelheim was 
host to the officers and directors of the 
Riverside Independence Day Associa- 
tion which recently conducted the 
Fourth of July celebration in Riverside 
Park. Mr. Oelheim, a resident of this 
section of the city, is a director of the 
association. 

John E. Yox, Bailey Ave. jeweler and 
one of the leading business men of his 
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of the Suburban Club. About 12 members 
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community, was a member of the com- 
mittee responsible for the successful 
outing held by the Kensington Business- 
men’s’ Association in Goettleman’s 
Grove, on Wednesday, July 18. Mr. 
Yox is also chairman of the transporta- 
tion committee planning for the joint 
outing of the Kensington Businessmen’s 
Association and the Kensington Tax- 
payers and Citizens’ Association, to be 
held at Erie Beach, Ont., on Aug. 8, 

John Baringer, only son of Mr. and 
Mrs. Edward M. Baringer of Glovers- 
ville, N. Y., was married to Miss Anne 
Scheiterle of Olean, at the  bride’s 
home on Sunday, July 15. The bride- 
groom is a graduate of the Pennsyl- 
vania School of Horology and is as- 
sociated in the jewelry business with his 
father, being the junior member of the 
firm of A. D. Norton & Co., Inc., of 
Gloversville. E. M. Baringer is a mem- 
ber of the executive committee of the 
New York State Retail Jewelers’ As- 
sociation and is well known in the trade. 
The newlyweds left on a honeymoon to 
the Thousand Islands and on their re- 
turn will make their home in Glovers- 
ville. 

The pioneer jewelry firm of G. Mer- 
curio & Son, founded by the late Gaetano 
Mercurio almost two score years ago 
in the Italian quarter of the city, will 
open a second store at 285 Niagara St., 
about Aug. 15. When the senior mem- 
ber of the firm passed away 13 years 
ago, the business passed on to his widow 
and two sons, Anthony and the late 
Joseph G. Mercurio. Anthony had 
charge of the original store at 224 Ter- 
race, its present location, while Joseph 
managed a second store at 353 Front 
Ave. After Joseph’s death three years 
ago, his brother took complete charge 
of the stores. Within the past two 
months the store in Front Ave. was dis- 
continued in expectation of the opening 
of the new Niagara St. branch. The 
latter thoroughfare has become most de- 
sirable as a business street since the 
opening of the Peace Bridge to Canada. 
While small, the new store will be 
equipped with the latest type of fix- 
tures, comparing favorably with down- 
town stores, except in the matter of size. 








Canada Notes 





Victor Barberi, Cobalt, Ont., Canada, 
is now located in Kirkland Lake. 

Charles H. Ward, London, Ont., has 
been succeeded by John Collinson. 

F. W. Sorrell, Sandwich, Ont., has as- 
signed and Henry Russell has been ap- 
pointed custodian. 

The style of the business known a3 
Charles R. Sumner, London, Ont. 
Canada, has been changed to Charles 
R. Sumner & Sons, Ltd. 








E. C. Bentley, a jeweler of Whites- 
burg, Ky., recently bought the repair 
shop owned by Wesley Wright in Neon 
and is operating it himself. Mr. Bent- 
ley has had 18 years’ experience in the 
watch business. 
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Chicago Notes 





George Gubbings of the Illinois Watch 
Case Co. just returned from a short 
business trip to St. Louis and Kansas 
City. 

Walter C. Taylor of the Elgin Amer- 
ican Mfg. Co., is making a business 
trip to Terre Haute, Cincinnati, Mem- 
phis and cities of the South, and will 
be away for several weeks. 

Louis Heyman of Oscar Heyman & 
Bros., New York manufacturers, spent 
several days of the past week in Chi- 
cago calling on the trade and renewing 
old acquaintances. 

W. L. Little and Joe Carr of the sales 
force of the Stein & Ellbogen Co., left 
last Sunday for their respective terri- 
tories and will be away for several 
weeks. 

Oliver Artes of the Keystone Watch 
Case Co., just completed a business trip 
to Denver, Kansas City and other cities 
in this territory, and reports business as 
fair. 

J. M. Ritter and L. Ritter, manufac- 
turers representatives, have moved their 
offices from the sixth floor to room 1310 
Columbus Memorial building. Here 
they have secured comfortable quarters. 

Charles Baumrucker of Jones & 
Baumrucker Co., left last week with 
his wife and family to motor to 
Minocqua, Wis., where he will remain 
for two weeks. 

William Botowsky, diamond broker, is 
now located in room 1310 Columbus 
Memorial building. For the past year 
he made his offices on the sixth floor of 
the Columbus building. 

George Apple, general manager for 
Marks Bros., and Mrs. Apple, are in the 
northern woods of Wisconsin, spending 
two weeks enjoying this wonderful coun- 
try. 

Percy J. Eppenstein has just com- 
pleted an extended business trip through 
the South and West and, after remain- 
ing at the home offices at Elgin for a 
few days, left on another trip through 
the same territory. 

Miss Josephine Merrill, in the retail 
business for herself with offices on the 
24th floor of the Pittsfield building re- 
turned this week from Maple City, 
Mich., where she spent a few weeks 
with friends. 

Hugo Ziehm, setter to the trade, has 
Temoved his office from the eighth floor 
of the Heyworth building to room 1700 





Pittsfield building. In making the 
change Mr. Ziehm has larger and more 
private quarters. 

O. A. Starke, Jr., and A. W. Church 
of the Star Watch Case Co., Ludington, 
Mich., spent a few days in Chicago last 
week visiting at the local offices and at- 
tending the monthly golf tournament of 
the Chicago Jewelers’ Association. 

Otto Lieberman of the Stein & Ell- 
bogen Co., left last week with his wife 
and family for Washington Island, Wis., 
where he will spend four weeks enjoy- 
ing a rest before starting out on his 
strenuous fall business trips. 

S. C. Lund, secretary-treasurer of the 
A. C. Becken Co., wholesale jeweler at 
35 E. Wacker Drive, is spending a couple 
of weeks with his family motoring to 
Washington, D. C., and other cities in 
the East. 

Ed. Gerkin, secretary of Leubusher- 
Schumann & Co., returned to Chicago 
this week from Muskegon, Mich., where 
he spent a few weeks with his wife 
and family, visiting at the home of 
Mrs. Gerken’s parents. 

Marks Bros., credit jewelers, with 
main store at 144 N. State St., have 
taken a lease on suite 601 Columbus 
Memorial building for a term of years. 
This suite is to be used for general of- 
fices and buying headquarters. 

Joseph T. Brennan and Park V. 
Bovyer, western representatives for 
Buss-Linthicum-Thorson, left Chicago 
last week for their first fall trip over 
their respective territories. They spent 
a few days at the home offices getting 
their new lines in shape. 

W. R. Anderson of W. R. Anderson 
& Co., 55 E. Washington St., platinum- 
smiths, is motoring through the East 
and Canada with his family. Mr. 
Anderson will be away for about three 
weeks, enjoying a rest and visiting 
places of interest. 

Sam Leibson, western coast represen- 
tative for Rettig, Hess & Madsen, Inc., 
left recently for his first trip of the 
season through his territory. Paul R. 
Gruen representing the same concern, 
returned this week from a two weeks’ 
business trip to Kansas City and the 
Middle West. 

James F. Eppenstein of the Illinois 
Watch Case Co., and the Elgin Ameri- 
can Mfg. Co., and Mrs. Eppenstein, re- 
turned recently from a tour through the 
countries of Europe. Mr. Eppenstein 
made the trip for his health and now 


feels fine again and able to resume his 
duties. 

George Goldberg of the Schless-Har- 
wood Co., New York city, spent several 
days of the past week in Chicago call- 
ing on the trade and visiting with 
friends. Mr. Goldberg is making his 
usual fall trip through the Middle West 
and West territory. 

N. S. Worth of the Eclipse Fountain 
Pen & Pencil Co., moved his office from 
room 601 to the thirteenth floor of the 
Columbus Memorial building, 31 N. 
State St. The new offices are nicely 
located and the space more desirable for 
his needs. 

V. A. Corrigan of the Houston Watch 
Co., Houston, Tex., spent a few days of 
the past week in Chicago visiting with 
members of the trade. Mr. Corrigan is 
making a motor tour through the East 
visiting at Niagara Falls and other 
famous places. He is accompanied by 
his wife and relatives. 

T. N. Donnelly & Co. announced last 
week that Joseph P. Gorecki, is now 
associated with them. Mr. Gorecki 
needs no introduction to the jewelry 
trade in Chicago. For more than 20 
years he was manager for George N. 
Poe, retired pawnbroker, and for the 
past couple of years has been connected 
with other houses in the city. 

Sam Weiser recently purchased the 
304 W. Madison St. branch of the Gol- 
ling Jewelry Co. Mr. Weiser has been 
associated with: this concern for the past 
year as manager of the Madison St. 
store. He is an optometrist and previous 
to his connection with the Golling 
Jewelry Co., he had charge of the op- 
tical department for Marks Bros. The 
main store of the Golling Jewelry Co. 
is located at 72 W. Madison St. 

Sproehnle, Inc., watch wholesalers, 
located on the eleventh floor of the Hey- 
worth building, announced this week 
that James J. Bivona, has completed 
satisfactory arrangements to associate 
himself with their sales force. This ar- 
rangement will take place on Aug. 1. 
Mr. Bivona will represent them in New 
York and the East and will make his 
headquarters at New York city. Mr. 
Bivona has been associated with the 
North American Watch Co. for the past 
four years as the Chicago manager and 
his resignation with this concern takes 
effect when his new contract commences. 
He has the well wishes of his many 





(Continued on page 92) 
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friends in his territory for his success 
in this new venture. 

H. G. Schafer of the Towle Mfg. Co., 
left on Saturday for Delevan, Wis., 
where he will spend two weeks with 
friends. 

Arthur L. Fuller, manager of the Chi- 
cago office of the Towle Mfg. Co., and 
Mrs. Fuller, left last Saturday on a 
two weeks tour through the West to 
Yellowstone Park. 

I. Lachman of I. Lachman & Sons 
Co., Seattle, Wash., took time to call on 
his many friends in Chicago last week 
on his way to the East, where he will 
visit the markets and renew old ac- 
quaintances. 

E. Glassman, engraver, with offices at 
5 S. Wabash Ave., accompanied by his 
son Arthur, left last Saturday for a 
motor tour through Wisconsin and 
Minnesota and will return home in 
about 10 days. 

J. L. Art & Co. have just completed 
a successful auction sale for Frank 
Mayr & Sons, South Bend, Ind. The 
latter are the oldest jewelers in South 
Bend, and have a very fine stock, the 
sales on which brought good prices. 

George Arbogast, sales manager for 
the Jones & Baumrucker Co., accom- 
panied by his wife and family, left re- 
cently for Heyward, Wis. Mr. Arbogast 
will spend two weeks there getting his 
family established until the middle of 
September and enjoying a good rest. 

S. Argo of Argo & Lehne, retail 
jewelers at Columbus, Ohio, and Mrs. 
Argo, made their first visit to Chicago 
last week. They made the trip by motor 
and spent a busy week here visiting with 
members of the trade and taking in the 
sights. 

A distribution of five per cent has just 
been made to creditors of A. L. Wil- 
liams & Co., through the office of Gold- 
man, Allshoused & Healy. This makes 
a total payment of 30 per cent to credi- 
tors, and a final payment of five per cent 
is due and payable Jan. 15, 1929. 

Jacob Halpern, operating as Halpern’s 
Jewel Shoppe, Oak Park, IIl., filed a 
voluntary petition in bankruptcy last 
week. He lists assets at $2,116.50 and 
liabilities at $3,204.82. Fred Hummel 
has been appointed receiver. Halpern 
has been in financial difficulties for some 
time. 

H. C. DeGrummond of the DeGrum- 
mond Art Shop, Temple, Tex., visited 
with members of the trade here last 
week. Mr. DeGrummond was accom- 
panied by his wife and this was their 
first visit to this city. They spent a 
great deal of their time going to places 
of interest and left much enthused with 
the greatness of Chicago. 

The entire trade of Chicago were 
shocked last week when they learned of 
the sudden death of Mrs. Elizabeth 
Seifried Hovey, wife of Fred B. Hovey, 
former attorney for the National 
Jewelers’ Board of Trade at Chicago. 
Mrs. Hovey met a tragic death last 
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Thursday noon while out on the Oak 
Park Golf Links. She had been golfing 
with a friend when an electrical storm 
broke. She took refuge under a tree. 
A few minutes later the bolt of light- 
ning struck the tree, killing Mrs. Hovey 
instantly. Funeral services were held 
on Saturday afternoon from her late 
home, 635 N. Elmwood Ave., Oak Park, 
Ill., and interment was at Forest Home. 
Mrs. Hovey is survived by her husband, 
Fred B. Hovey, one son, Fred B., Jr., 
and one daughter, Elizabeth. 

W. L. Clark, manager of the Chicago 
office and division of the Parker Pen 
Co., has been appointed general sales 
manager of the company and about 
Sept. 1, will remove his family to Janes- 
ville, Wis., general offices of the organ- 
ization. He succeeds Horace L. Black- 
man, who recently resigned after a ser- 
vice of 12 years to take up residence in 
California. Mr. Clark entered the em- 
ploy of the Parker Pen Co. in 1922 and 
took charge of the Chicago office, after 
20 years experience with the Moline 
Plow and Moline Wagon companies as 
branch manager, advertising manager 
and eastern trade manager. The com- 
pany, which had only a one room office 
when Mr. Clark took charge, now oc- 
cupies the entire second floor of the 
Century Building, at 202 S. State St. 
M. M. Morrissey, who has been associ- 
ated with the Parker Pen Co. for a 
great many years as their representa- 
tive, will assume charge of the Chicago 
office and succeed Mr. Clark about Sept. 1. 











Edward Riedematter, traveling repre- 
sentative for A. Sauer & Co., left Mon- 
day for a four weeks tour of Indiana 
and Illinois while Edward Meier of the 
same firm left for a trip through Ken- 
tucky and West Virginia. 

The factory and offices of the Dorst 
Co., 2100 Reading Road, were closed 
during the week for the annual vacation 
period and also the annual house clean- 
ing which the shop undergoes each year. 
Arno Dorst held sway at the plant and 
watched the progress of the work. Mr. 
Dorst probably will take a vacation later 
on in the year. 

R. J. Petersen, Buffalo, N. Y., former 
president of the National Wholesale 
Jewelers’ Association and Mrs. Petersen 
have been the house guests of M. 
Schwab at his Avondale residence dur- 
ing the entire week. The visitors were 
in the Queen City during one of the 
most torrid spells in the history of the 
city. 

A large gift shop will be established 
immediately under the rotunda of Shil- 
lito’s store on the sixth floor of the es- 
tablishment by the F. & R. Lazarus Co., 
new owners of the store. Shillito’s, a 
century old company in Cincinnati, was 
recently acquired by the Lazarus firm 
and the new owners are making a num- 
ber of changes in addition to remodeling 
the entire structure. The gift section 
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will be placed in one of the most ad- 
vantageous points in the building and 
will be directly under the huge. sky- 
light that surmounts the central part of 
the structure. 

Maurice Phillips of the Richter & Phil- 
lips Co., underwent the experience of 
finding a burglar right beside his bed 
at his home early Monday morning. He 
was awakened by the piercing scream of 
Mrs. Phillips who also was aroused by 
the burglar. The shout of Mrs. Phillips 
brought the jeweler to consciousness 
and it sent the burglar on his way with 
Mr. Phillips behind him. The home of 
Ed Richter in Hyde Park was also 
broken into by an intruder two weeks 
ago but nothing was stolen. Jesse Phil- 
lips of the same concern, returned to 
Cincinnati from Detroit, where he at- 
tended the meeting of the International 
Association of Advertising Clubs. Mr. 
Phillips is president of the local ad- 
vertisers club and was at the head of 
the Queen City delegation whose ex- 
hibit of new buildings proved one of 
the high spots of the meeting. C. E. 
Richter is enjoying a motor trip through 
Canada. He left Cincinnati last week 
and motored to Detroit where he at- 
tended the Templar conclave as he is a 
member of Hanselmann Commandery. 
From there he drove on to Canada. 








Salt Lake City 


The William M. McConahay jewelry 
store on S. Main St. reports 317 sales 
on Friday, July 13, as a result of their 
special “Jinx Day Sale.” 

A new and thoroughly modern elec- 
trically motivated and controlled clock 
is to be installed in the tower of the 
city and county building during the next 
30 days, according to an announcement 
made this week by the commissioners. 

Maurice Barnett, Barnett & Weiss, 
East Broadway jewelers, missed his car 
the other day and police officers shortly 
afterward discovered that it had been 
stolen by a 17-year-old youth, who had 
wrecked it. 

Harry B. Miller, head of the H. B. 
Miller Co., jeweler and watch inspector, 
is planning a motor trip of about 1800 
miles to the East. C. W. Williams and 
family are motoring to Cheyenne, where 
Mr. Williams has a brother. 

A negro, described as a transient, 
made a fatal blunder the other day 
when he offered for sale to two pedes- 
trians a 15-cent imitation diamond ring, 
which he claimed to be worth much more 
than the price he was willing to take 
for it, $95. The officers took the man 
to the police station, where he was 
booked. 











The business of S. D. Hardy, Nor- 
folk, Va., was incorporated recently 
with a capital stock of $10,000 to $50,- 
000. This concern is authorized to manu- 
facture, buy, sell and deal in silverware 
and jewelry. The officers of the concern 
are S. D. Hardy, president; I. R. Hardy, 
secretary, and T. M. Owens, all of Nor- 
folk. 
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Mrs. W. E. Wright, Charlotte, Mich., 
paid a visit to Detroit last week where 
she was a visitor at the wholesale 
houses. 

Fred Flachsman, retail jeweler, 2859 
Gratict Ave., who has not been in the 
best of health of late, recently entered 
the Ford hospital for treatment. 

Edward F. Wright and Maurice Eng- 
gass, both retail jewelers, have been 
honored by election as vice-presidents 
of the Retail Merchants’ Association. 

Edward Krainbruck, retail jeweler, 
Ionia, was in Detroit last week attend- 
ing the Knights Templar conclave. He 
also was a caller at the wholesale houses. 

Fred Schaefer, western representative 
for the E. H. Pudrith Co., is at the 
home office in Detroit for a few days 
before starting on a trip out in the 
State. 

Anthony Ruck, of the E. H. Pudrith 
Co., has the sympathy of friends as the 
result of the death of his father which 
took place while the family was on a 
motor trip through the East. 

William Fenske, who was_instru- 
mental in organizing the Greater De- 
troit Retail Jewelers’ Association and 
then chosen as its president, has recent- 
ly been made a director of the Detroit 
Board of Commerce. 

Some time between July 25 and Aug. 
1, a new instalment store will be opened 
at 1015 Woodward Ave., in the Majestic 
building, under the style of the Gerson 
Jewelry Co. This will be another one 
of the Gerson concern’s chain of stores. 

Jerry Nay, city representative for the 
Detroit branch of the Scribner & Loehr 
Co., who recently suffered an attack of 
appendicitis, is able to be at the store 
again. He is not in the best of health 
and expects soon to enter a Detroit hos- 
pital for an operation. 

Last week was a great week for the 
Detroit jewelers, the occasion being the 
triennial conclave of Knights Templars. 
Many jewelers are members of this 
order and great numbers of them from 
Canada have been in the city. The 
climax of the conclave was the great 
parade which took five hours to pass. 

H. W. McCallough, retail jeweler, 
3377 Gratiot Ave., held a formal open- 
ing on Saturday, July 14, the occasion 
marking the completion of an expansion 
program which has been in progress 
for some time. The store space has 
been practically doubled and new fix- 
tures installed. The attendance at the 
opening was large, with extensive sales 
reported. 

Detroit electroplaters already are dis- 
cussing plans for the next year’s con- 
vention of the American Electroplaters’ 
Society. Detroit won double honors at 
the recent gathering of the organiza- 
tion in Toronto when the former city 
was awarded the convention for next 
year and E. V. Allan, president of the 
local society, was awarded first prize for 
chromium plating against competitors 
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from all parts of the United States and 
Canada. The convention here next June 
will mark the association’s 17th annual 
meeting. 

The police are searching for two well 
dressed men who, posing as jewelers, 
traded a handful of imitation unset 
stones to a woman customer in return 
for $3,000 worth of diamond rings and 
earrings. The men, the woman said, 
met her on the street near her home, 
and introduced themselves as jewelers. 
When she admitted she had some jewels 
she intended to exchange for unset 
stones, they produced a handful of their 
supposed gems. The exchange was made 
and the two left with four platinum 
rings and a set of diamond earrings. 
Later it was found the unset stones were 
glass. 

On Thursday of last week, the day 
of the Knights Templar parade, two 
hold-up men thought they found things 
easy in the Statler Hotel when they 
arrived at the room of Alex Katz of 
Chicago, listed as a jewelry salesman. 
Mr. Katz was resting on his bed with 
the door open about 6 p. m., he told the 
police, when two men entered his room 
with drawn revolvers. They proceeded 
to bind him face down with cords torn 
from window shades and used adhesive 
tape to prevent an outcry. It was in 
this condition hotel employes found him. 
The class of merchandise carried by Mr. 
Katz is brilliant but hardly profitable to 
hold-up men and the small amount of 
cash secured was small recompense for 
their trouble. 

When John T. Eddington, 33 Miami 
Road, Pontiac, Mich., retail jeweler, 
awoke at 7 a. m., on July 19, he found 
two men leisurely ransacking his home. 
Both were armed and told him and Mrs. 
Eddington if they made an outcry they 
would be shot. The thieves obtained $43 
in cash and a number of valuable 
articles. Completing their search, they 
asked Mr. Eddington for the keys to his 
store and his automobile. For half an 
hour they tinkered with the automobile 
in full view of Mr. Eddington’s neigh- 
bors before they were able to start it. 
They then drove away. Later the car 
was found at Westminster and Polan 
Sts., Detroit. Police obtained a number 
of excellent fingerprints on the car and 
believe identification of the thieves will 
soon be made. 








Illinois Notes 


The Elgin National Watch Co. 
resumed activities in all departments 
last week after the annual _ two- 
weeks’ vacation and 3,500 employes 
returned to their benches. | President 
DeForest Hulburd attributed the cur- 
rent recession in business to keen com- 
petition between American and foreign 
manufacturers with slight falling-off 
in actual sales demand. 

Sixteen officials of the Illinois watch 
factory, Springfield, Ill., and visiting 
members of the staff of the Hamilton 
Watch Co., Lancaster, Pa., were en- 
tertained at a dinner given by the II- 
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linois Watch Co. in the Old Salem cafe 
in New Salem last week. It was a re- 
turn of the courtesy offered the Spring- 
field factory executives by the Hamilton 
group a few weeks ago in Lancaster. 
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The merchants and business men of 
Princeton, Ind., held an auction day re- 
cently at which special bargains were 
offered and the retail jewelers of the 
city participated in the event. 

T. C. Bayse, one of the oldest retail 
jewelers in southern Indiana, who for 
many years has operated a store at 
Rockport, Ind., was a business visitor 
in Evansville a few days ago. 

The pearl button factory at Leaven- 
worth, Ind., one of the oldest in southern 
Indiana is being operated on fairly good 
time. The company has been having 
some difficulty in getting all the mussel 
shells that are necessary to keep the 
plant in steady operation. 

William B. Carleton, local corre- 
spondent of THE JEWELERS’ CIRCULAR, 
spoke at the weekly meeting of the 
Princeton Rotary Club at Princeton, 
Ind., on Tuesday noon, July 24, on his 
recent trip to Houston, Tex., where he 
attended the Democratic national con- 
vention. 

Miss Mildred Bazler, 28 years old, who 
has been associated with her mother in 
the operation of a retail jewelry store 
at Logansport, Ind., for the past few 
years, died at her home in that city on 
Sunday, July 15 after a short illness. 
She was well known to the trade in that 
section of the State. 

Len Blanc, 63 years, one of the oldest 
business men and prominent retail 
jeweler of Henderson, Ky., suffered a 
stroke of apoplexy in the front yard 
of his home a short time ago and has 
been in a serious condition since then. 
He is widely known to the trade in 
northern and western Kentucky. 

Fred G. Heinzle, retail jeweler at Tell 
City, Ind., went to Lincoln City, Ind., 
on Sunday, July 15, to attend the fifth 
annual picnic of the Boonville Kiwanis 
Club in the Nancy Hanks Lincoln Park 
and which was attended by nearly 8000 
people. This picnic and patriotic 
gathering is given each year as a tribute 
to the memory of Nancy Hanks Lin- 
coln, the mother of Abraham Lincoln. 
Mrs. Lincoln’s body lies buried in this 
park, which was named in her honor. 




















A. W. Baker, of Laurel, was elected 
president of the Mississippi Retail Jewel- 
ers’ Association at the organization 
meeting held recently, and the secretary 
is J. L. Albriton, Jackson, Miss. The 
new state organization will send a rep- 
resentative to the A. N. R. J. A. conven- 
tion. The Capper-Kelly Bill was unan- 
imously endorsed as was the all-inclusive 
organization plan recommended by 
President Brotherly of the American. 
National Retail Jewelers’ Association. 
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C. §S. Clinton, North Platte, Neb., 
visited this market en route to Excelsior 
Springs, Mo., for a two weeks’ sojourn. 

W. O. Hensley, traveler for the E. O. 
Baumgarten, Kansas City branch Nor- 
ris-Allister-Ball-Bridges Co., has re- 
turned from a trip to Chicago. 

S. C. Harmony, Harmony & Hahn, 
Placentia, Cal., stopped over here a day 
on his way to Neosho, Mo., where he is 
visiting relatives. 

The travelers for the Knaul-Cuthbert- 
Munn Jewelry Co., have been on the 
road for the past week and have sent 
in some encouraging orders. 

The Andrews Jewelry Mfg. Co. is 
moving from the sixth to the fifth floor 
of the Merry building. More conve- 
nient working conditions will be enjoyed 
in the new location. 

Louis Oppenstein, of Oppenstein 
Bros., recently consummated a 99-year 
leasehold on the site of the Boley build- 
ing, 1124 Walnut St., the ground floor 
of which is occupied by the Oppenstein 
Bros. Jewelry Co. 

William Mace, the Mace-Ryer Jewelry 
Co., will leave Aug. 1 for Glenwood, 
Minn., to be gone two weeks. Kenneth 
Sturgis, formerly with the C. A. Kiger 
Co., is now with the Mace-Ryer Jewelry 
Co. 
Charles E. Thistle, president of the 
Woodstock-Hoefer Watch & Jewelry Co., 
and his family have motored to Nippon, 
Ont., where they are sojourning at the 
Nippon River Bungalow Camp for sev- 
eral weeks. All of the concern’s travel- 
ing salesmen have gone on the road. 

Among the recent visitors in the city 
were T. L. Davies, Fall City, Neb.; J. 
A. Zimmerman, Warrensburg, Mo.; L. 
N. Brunson, Gowrie, Iowa; W. A. Dick- 
man, Butler, Mo.; J. R. Lucas, Platte 
City, Mo.; Mr. Campbell, Campbell 
Bros., Osawatomie, Kan.; W. W. White- 
side, Liberty, Mo. 

The Jaccard Jewelry Corp. is enlarg- 
ing and rearranging its store space by 
moving all of the offices to the second 
floor, where large roomy quarters will 
be fitted up for this concern. A 
women’s rest room is also being fitted 
up on the second floor. This rearrange- 
ment will give more room on the main 
floor for display purposes. Gilbert Jac- 
card and Walter B. Jaccard attended 
the recent sales conference of the Gor- 
ham Mfg. Co. at Providence, R. I. Wal- 
ter B. Jaccard has returned home and 
Gilbert Jaccard is remaining in New 
York for a visit. 

Fred Sands, manager of the Jewelry 
Show which is to be held in the Hotel 
Baltimore Aug. 20-24, has returned 
from a trip through this territory in 
the interest of the show. Mr. Sands 
found all of the jewelers he visited 
enthusiastic about the coming event. 
Practically all of them stated that they 
intended to make the show as part of 
their summer vacations, some stating 
that they would close their shops if 
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necessary for a few days in order to 
visit the exhibition. Mr. Sands believes 
that the attendance will be far ahead 
of last year. The fifth annual gift show 
will be held in the Hotel Baltimore at 
the same time and the two events will 
have much to interest jewelers and art 
and gift wares dealers all through this 
territory. A meeting of wholesale jewel- 
ers was held at noon Thursday, July 12, 
to go over some details in preparation 
for the show. Mr. Sands is working now 
on plans for the protection of merchan- 
dise during the show. 











TRADE CONDITIONS 


That business generally is on the upgrade, 
and that the jewelry business particularly 
has picked up considerably during the past 
three weeks, is indicated by a report from 
the Mid-West Shippers’ Advisory Board on 
the one hand, and the local and retail jewelry 
factors in the state on the other. A repre- 
sentative number of local jewelry whole- 
salers have expressed the opinion here that 
business will continue to be good now until 
after Christmas and retailers are optimistic 
also. The report of the Mid-West Shippers’ 
Advisory Board, which covers Illinois, Iowa 
and Wisconsin, western Indiana and north- 
ern Michigan, estimates that the level of 
agricultural and industrial activity in gen- 
eral in Mid-West territory will be 25 per cent 
higher in the next three months than in the 
corresponding months a year ago. This re- 
port, made for the information of the public 
and to acquaint the railways of this terri- 
tory with the probable traffic demands to be 
made on them in the coming three months, 
is used as a basis upon which jewelers pre- 
dict future good business. The fact that 
there has been a consistent increase recently 
also leads to this prediction, jewelers state. 





Henry Wandt, Wauwatosa retail 
jeweler, recently attended the Shriners’ 
conclave at Detroit, Wis. 

The jewelry fraternity of Milwaukee 
has extended its sympathy to Percy J. 
Fleck, retail jeweler, Brodhead, Wis., 
whose mother died June 29 at the age 
of 81 years. 

Edwin Schwanke, the Alsted Kasten 
Co., Milwaukee retail jeweler, attended 
the annual sales conference for retail 
jewelers at the Gorham Mfg. Co.’s fac- 
tory in Providence. 

Konrad Koth, watchmaker’ and 
jeweler, who has been engaged in busi- 
ness in Milwaukee for several years, 
has opened a new store at Menasha, 
Wis. 

Among retailers in the State who 
called at local wholesale houses during 
the week are M. Schneider, Burlington; 
E. Chady, Whitewater; G. H. Frank, 
Jackson; R. Nichol, Sr., Kenosha; and 
J. O. Cox, Jackson. 

James H. Havlista, president of the 
O. H. Bingenheimer Co., will leave for 
a sojourn in the northern woods on 
Friday, July 28. Edward M. Wals, pres- 
ident of the Reliance Silver Co., also 
plans to spend a vacation touring in the 
North. 

A $600 package of jewelry sent by 
Flemming Bros., jewelers, Eau Claire, 
has been stolen from a safe in the ex- 
press office here. The jewelry was sent 
on receipt of a small down payment on 
the articles by some young man who 
gave his address as Blair and used a 
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fictitious name. The package arrived 
and was not called for, so the station 
express agent locked it in the safe. 
During the night the safe was blown 
open and rifled of its contents. 











The Kamman jewelry store at Sey- 
mour is being remodeled. 

Theodore Citz recently held a success- 
ful auction sale at his store in Sullivan. 

Helmer Bloomquist, Greencastle, has 
given up his store and moved his mer- 
chandise into his home. 

Irwin Goodman of Goodman & Co., is 
calling on customers in the Calumet re- 
gion. 

Harry O. Cobb, formerly engaged in 
business here has re-established himself 
at 254% W. Washington St. 

Jacob Huffman is now representing 
the Baldwin-Miller Co. in this State and 
parts of Ohio. 

M. Greenleaf, Rogers & Co., is visit- 
ing in New York and will return to 
Indianapolis by way of New Orleans. 

L. Yeager, Rogers & Co., is on a 
motor trip through southern Indiana, 
Ohio and Kentucky. He is accompanied 
by his family. 

The White-Haines Optical Co. will 
hold its annual picnic some time the 
latter part of the month, at the Eddie 
Krebs farm. 

Ernest Dimick, Baldwin-Miller Co., 
recently visited in Kansas City. He was 
a delegate to the B. Y. P. U. conven- 
tion, held in that city. 

R. D. Evans, manager of Rites jewelry 
store, is in Los Angeles on a two weeks’ 
pleasure trip. Mr. Evans motored West 
and is accompanied by his wife and 
daughter, Betty. 

Gerald Simmons and Hanns Schultz 
are new salesmen in the employ of the 
Chas. E. Peek jewelry store. Joseph 
Romer and Dana Star have been added 
to the staff of watchmakers. 

Announcement has been made of the 
marriage of Charles Johnson, Bryan, 
Ohio, to Mrs. Smith, manager of the 
Winneberg department store, that city. 
Mr. Johnson is a brother of Harry L. 
Johnson, local jeweler. 

Extensive alterations are being made 
at the Farracco jewelry store at Clin- 
ton. About $3,000 is being expended on 
changes in the interior, and a like 
amount has been spent on a new front. 








On Feb. 16, the George B. Barrett Co., 
Pittsburgh, Pa., was adjudicated bank- 
rupt and the first meeting of creditors 
will be held on July 31 in Room 28 in 
the St. Nicholas building, 450 Fourth 
Ave., Pittsburgh, at 9.00 a. m., Eastern 
Standard Time, at which time the credi- 
tors may attend, prove their claims, 
appoint a trustee, examine the bankrupt 
and transact such other business as may 
properly come before the meeting. The 
schedules filed by the bankrupt show the 
debts to amount to $108,483 and assets 
of $19,650. 
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has left for the Fort Thomas, Ky., 
Citizens Military Training Camp. 

E. H. Dutter, manager of the silver 
department, the Cowell & Hubbard Co., 
has left for the East on a buying trip. 

Local jewelers who served on the 
committees for the Al Sirat Grotto picnic 
that was held at Euclid Beach were: 
Larry Bach acting as general chairman 
of the entertainment committee; James 
Mikes, Harry T. Straum, Abe Sisser 
and Ed. Newell. 

Walter E. Haywood, retail jeweler, 
whose place of business was located at 
Hough Ave. and Crawford Road, recent- 
ly suffered a complete loss by fire, the 
structure being practically razed. It is 
Mr. Haywood’s intention to open tempo- 
rary quarters near his former location 
as soon as possible. 

The following retail jewelers were in 
Cleveland the past week; C. E. Schiltz, 
North Canton; Tom Joseph and Tom 
Hood, Akron; Mr. Herrick, Oberlin; Mr. 
Porter, Mantua; L. E. Schute, Middle- 
field; I. Schiff, Lorain; A. R. Kimpton, 
Oberlin; John Rich, Painsville; D. Leon- 
hizer, Huron; Mrs. Wheeler, Lorain; 
Mrs. H. S. Burr, Elyria. 

Police recovered the automobile of 
Hyman Rotbart, downtown jeweler and 
member of the firm of Rotbart Bros., E. 
Ninth St. and Prospect Ave., on Tues- 
day, July 17, but so far no trace of the 
bandits who took the machine after 
robbing Rotbart of $80 and personal 
jewelry has been found. Further in- 
vestigation by police shows that Mr. 
Rotbart’s secretary, James Kolensky, 
received a telephone call on Tuesday de- 
manding that the jeweler’s car and 
$5,000 be left on E. 30th St. between 
Chester Ave. and Euclid Ave. Police 
arranged to have the car parked at the 
designated point and containing a decoy 
package but no one appeared. 











Stas S 


L. T. Babcock, Central building re- 
tailer, returned last week from a sojourn 
at Saranac and Lake Placid. 

S. Abramson, member of the firm of 
Marks & Abramson, retailers, 64 State 
St., is enjoying a fishing trip in Canada. 

Isaac Glaser, member of the Glaser 
firm conducting retail stores at 43 and 
220 Main St. E., returned last week 
from a business trip to New York city. 

Henry Oemisch, head of the retail 
firm bearing his name which formerly 
was located at 101 East Ave., has moved 
his store to the Taylor building. 

Russell Scheer, junior partner in the 
firm of Emil J. Scheer, retailer, 259 
Main St. E., returned last week after 
attending the Gorham Mfg. Co.’s retail 
sales conference at Providence. 

Harry Benewick, general manager of 
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Smalls’, Inc., retailers, 37 Main St. E., 
and his family returned last week from 
a motor trip to Montreal and other 
Canadian cities and the Adirondacks. 

Isadore Gamler, head of the retail 
firm bearing his name at 224 Main St. 
E., will motor to New York city this 
week to witness the Tunney-Heeney 
fight. 

Joseph Kopelowich, head of the whole- 
sale firm bearing his name at 47 Clinton 
Ave. N., will leave next week for a 
sojourn at Alden. In his absence, his 
daughter, Miss Evelyn Kopelowich, will 
be in charge of the establishment. 

Harry Rosenberg, head of the retail 
firm bearing his name at 89 State St., 
was sitting up and visiting friends in 
the hospital last week while convalesc- 
ing from injuries received two weeks 
ago in an automobile accident. 

Benjamin Turk, member of the firm 
of Turk & Lisson, manufacturers, Cen- 
tral building and his bride, the former 
Miss Sadye Levin of Rochester, returned 
last week after a trip to Montreal and 
other Canadian and New England 
points. 

Mack Schoenberg, assistant in the 
Brothers Jewelry Co., retailer, 41 Clin- 
ton Ave. N., returned to Rochester last 
week after taking charge of the Broth- 
ers retail store in Erie, Pa., in the ab- 
sence of Edward Boes, Erie manager, 
who was enjoying a rest. 

The stock of Holcomb & Canfield, East 
Rochester retailers, for which Haskell 
H. Marks, member of the firm of Marks 
& Abramson, retailers, 64 State St., was 
recently named receiver, was sold last 
week to Louis Weiss of Rochester. The 
East Rochester firm recently was ad- 
judicated a voluntary bankrupt. 

George Wagar, retailer, 168 Lyell 
Ave., last week was named as a member 
of the committee of arrangements for 
the annual picnic of the Lyell Avenue 
Business Men’s Association, of which 
he is a member. The outing will take 
place Wednesday at Island Cottage. 
Mr. Wagar is aiding in arranging for 
a parade which will traverse the chief 
streets of the section prior to the picnic. 

Bertram Moll, formerly New York 
and Pennsylvania representative for 
Cross & Beguelin, has re-entered the 
jobbing business for himself at 102 Clay 
Ave. Mr. Moll will carry costume and 
novelty jewelry only and expects soon 
to show a large assortment of this class 
of merchandise. Mr. Moll is well known 
in the trade and has been calling on 
jewelers for the past 18 years. 

Approximately 75 per cent more floor 
space will be added to the retail store 
of Emil J. Scheer, retailer, 259 Main 
St. E., when alterations begun last week 
are completed, it was announced by 
Russell J. Scheer, junior partner in the 
firm. The inner wall will be removed 
and part of the floor space of the ad- 
jacent store will be added. Space also 
will be leased on the second floor, pro- 
viding room for an enlarged department 
devoted to clocks and sterling silver. 
Diamonds, watches and jewelry will 
occupy space in the main store front. 
Offices will be located on the ground 
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floor. Wall cases will be moved into the 
ground floor addition and new fixtures 
installed throughout. The new altera- 
tions are expected to be completed by 
Oct. 1, Mr. Scheer, Jr., states. 

Fate, last week, placed Mrs. George 
Klee, wife of a member of the firm of 
Klee & Groh, retailers, 143 Main St. E., 
in the hospital as Mr. Klee was on the 
verge of leaving it. Mrs. Klee slipped 
and fell, receiving injuries which con- 
fined her to the hospital while on the 
way there to visit Mr. Klee who had 
been admitted a few days before after 
a slight relapse believed due to injuries 
received in an automobile accident last 
winter. Mrs. Klee is expected to be 
under medical care for several weeks. 
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J. L. Menner, secretary of the Samuel 
Weinhaus Co., is taking an eastern trip, 
in spending his vacation. P. J. Hershin- 
ger, of the same house, has gone on an 
automobile trip to Kansas. 

These are the sort of days which 
George W. Best, secretary of the Heeren 
Bros. Co., enjoys on his farm in Butler 
County, to which place he hurries after 
business hours. 

Al J. DeRoy recently observed his 
birthday, entertaining his friends at 
Gammon’s Grove at Wildwood. Mr. 
DeRoy is a member of the firm of 
Joseph DeRoy & Sons. 

The clock on the North Side Carnegie 
Library has been running three minutes 
fast and August Loch sent a repairman 
to fix it. It is the first time since 1890 
that the clock has been out of order. 

David Davis, of the Barnet Davis 
house, is leaving for Europe on a dia- 
mond buying trip and expects to be 
abroad for several weeks. The diamond 
market continues firm, aecording to re- 
ports received by this house. 

The Retail Credit Men’s Association 
and the Pittsburgh Credit Bureau ex- 
pect to have their broad tape ticker ser- 
vice in operation next November in giv- 
ing this service to the jewelry trade and 
others in the downtown district. 

Considerable of the jewelry which was 
blown out of the store of Burk Bros., 
Smithfield St., when an explosion oc- 
curred there recently has been recovered. 
The stock, generally speaking, however, 
was made worthless because of the blast 
and the flames which followed. Celluloid 
used in the optical department is be- 
lieved to have been responsible for some 
of the damage done when the fire started. 

Pittsburgh wholesale houses have their 
salesmen out on the road and generally 
speaking some encouraging business is 
being booked, according to some of the 
leaders in the trade. All reports indi- 
cate that there is a better feeling as to 
the future state of trade. Collections 
also are reported as improving and this 
is regarded as another healthy sign of 
the times. Merchants are not buying 
large bills, dealers say, but they are 
placing orders in accordance with re- 
quirements. 
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Ernest Best has opened a shop at 
Laguna Beach, in the Chamber of Com- 
merce building. 

William E. Phillips, wholesale jewel- 
er, Title Guarantee building, is on a 
pleasure trip to New York. 

L. Krasney, watchmaker for the trade, 
has removed his headquarters to 1224 
Chester Williams building. 

Mrs. Fenia Skinner, head of Skinner 
& Co., Title Guarantee building, is ex- 
pected back from an extended trip to 
Alaska. 

Mr. and Mrs. William R. Davis, 
Springfield, Mo., were seen in Los 
Angeles recently. Mr. Davis is touring 
California with Mrs. Davis. 

Lee Fernstrom, formerly manager fer 
the Anderson Jewelry Co., Ogden, Utah, 
is now connected with the Gensler-Lee 
Co., Chester Williams building. 

The Brannan-Hoyal Jewelry Co., 
Douglas, Ariz., has been succeeded by 
the Hoyal Jewelry Co., Wilma D. Hoyal 
having purchased the Brannan interests. 

Ira Smith, manufacturers’ agent, 
Broadway Central building, is taking 
his routine trip through the Salt Lake 
West territory, going as far north as 
Portland. 

Harry Delmint, formerly with Armer 
& Brown, jewelers supplies, Title Guar- 
antee building, has gone to San Fran- 
cisco, where he is connected with R. & 
L. Myers. 

W. Allan Nickerson, San Francisco, 
is at the Alexander Hotel showing a 
large line of merchandise from various 
Eastern factories. He will be here about 
10 days. 

George D. Davidson, operating two 
stores at 645 S. Hill St. and 445 S. Spring 
St., has inaugurated a new form of pub- 
licity. The firm broadcasts the time 
three times each day over station KNX. 

C. C. Gross, the Traub Mfg. Co., De- 
troit, is in Los Angeles for 10 days, as 
is Fred Kilne of Juergens & Anderson, 
Chicago. Both report a better condition 
of business than they had anticipated. 

Mrs. Robert Myers, wife of the senior 
member of R. & L. Myers, San Fran- 
cisco, with her son, are in Los Angeles 
for the summer. They will remain un- 
til it is time for the son to return to 
school. 

Mr. and Mrs. George D. Davidson, the 
former operating two retail stores and 
having an interest in the G. G. Voege 
Co., wholesale jewelry house, are in Jer- 
sey City, where Mr. Davidson is com- 
bining business with pleasure. 

Edward J. Cadigan, Inc., Fifth Ave., 
New York, has appointed Melvin J. Lat- 
tie its Pacific Coast representative, with 
offices in the Transportation building, E. 
Seventh St. Mr. Lattie is well known to 
the jewelry trade on the coast. 

Clarence Coleman, silver buyer, Don- 
avan & Seamans, 743 S. Broadway, will 
leave next week for San Juan Capis- 
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trano, near San Diego, when he will be 
accompanied by _ his _ brother-in-law, 
George W. Randall, buyer for a large 
Boston house. 

Bobby Lee, the wife of Lee Bor, wealthy 
Chinese jeweler, First St., was found 
murdered last week, her body having 
been thrown from a speeding automo- 
bile, the police believe. The girl’s hus- 
band was arrested but will not comment 
on the matter. 

Among out-of-town buyers here re- 
cently were: C. E. Perham, San Pedro; 
H. Ginsberg, the Ginsberg Jewelry Co., 
Reno, Nev.; J. H. Hall, Pasadena; J. E. 
Jessop, San Diego; Mr. Davis, the Davis 
Jewelry Co., Long Beach, and J. E. 
Green, Sawtelle. 

L. D. Tolbert, formerly manager for 
A. L. Brown has opened a new store, 
452 Pine St., Long Beach. It is called 
the Tolbert Jewelry Co., and is handling 
a general line of merchandise. Mark 
Noblitt has been employed as head of the 
repair department. 

L. Grundy, who handles the bead and 
mesh bags of the E. A. George, Inc., 
Title Guarantee building, has returned 
to the city from a trip to Albuquerque, 
N. M., where he makes his headquarters. 
He reports that business in New Mexico 
far exceeds what he had expected at this 
time of the year. 

Among the jewelry salesmen repre- 
senting outside wholesalers seen in Los 
Angeles recently are: Ed Prentiss, fac- 
tory representative, San Francisco; 
Henry Meyer, Dominick & Haff, New- 
ark, N. J.; George Miller, Brooklyn, 
N. Y.; Frank Dutcher, New York, and 
Tom Bennetts, San Francisco. 

Among the diamond salesmen seen in 
Los Angeles recently are: Harry Gar- 
bey, Harry Winston, New York; Ralph 
Lewis, with Powell & Co., diamond im- 
porters, New York; Sam _ Rothstein, 
Whitelaw Bros., New York. Jack Mil- 
ler, representing Nathan Miller, plati- 
num mountings, New York, is also in 
the Southland. 

E. J. Gorman, representative for the 
Edson Adams Co., San Francisco, was 
in Los Angeles last week, having just 
returned from a lengthy trip to the Reed 
& Barton factories in the East, for 
which the Edson Adams Co. is Pacific 
Coast representative. Mr. Gorman also 
visited the factories of Krementz & Co. 
and T. G. Hawkes & Co., Corning, N. Y. 

Members of the Los Angeles Jewel- 
ers Bowling League are beginning to 
make arrangements for a greater fall 
tournament than ever. Last season, one 
of the most enjoyable ever experienced, 
there were eight teams, representing the 
larger jewelry houses. This year it is 
the aim of the officers to put in at least 
10 competitive teams and plans are be- 
ing made to put up a more valuable list 
of prizes than ever before. 

Leslie McClanahan, L. V. Brown and 
L. Morgan, buyers of the various jewel- 
ry lines for Bullock’s Department Store, 
are in the Eastern markets purchasing 
new stock for the store which Bullock’s 
is to open in its new building, when com- 
pleted at the corner of Hill and Seventh 
Sts. Mr. Morgan is merchandise man- 
ager; Mr. McClanahan, general jewelry 
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buyer, and Mr. Brown, buyer of silver 
wares. The store will be opened in time 
to care for the fall holiday trade. 

Albert C. Todt, diamond cutter, Title 
Guarantee building, was the host, Thurs- 
day evening, to a number of his friends 
in the jewelry business. A _ bachelor’s 
dinner was given at Mr. Todt’s resi- 
dence, 420 Temple St., and there were 
enough appetizing viands to please any- 
one’s palate. Among the guests were 
Raymond LaBorda, diamond cutter, 
Title Guarantee building; Joseph and 
Frank Moody, Moody Bros., diamond 
setters, same building; William Lees, 
diamond setter. 

James A. Montgomery, Montgomery 
Bros., 635 W. Seventh St., has received 
a letter from the secretary of the Cali- 
fornia Gold and Silversmiths Associa- 
tion, in which it was stated that a fall 
meeting of the association will be held 
in September, at San Francisco. Mr. 
Montgomery, J. H. Hall, Pasadena, and 
J. E. Jessop, San Diego, comprise the 
three southern California members of 
the executive committee. Mr. Montgom- 
ery is taking an active interest in the 
meeting and will cooperate, he says, 
with the northern members to make the 
gathering one of the most successful and 
pleasant that has ever been held. 

Ben Klein, Title Guarantee building, 
is one of the wholesale jewelers of this 
city who believes in making a speedy 
trip when he goes away on business or 
pleasure. Recently Mr. Klein had to go 
to San Francisco in a hurry, on urgent 
business, so he took the Western Air 
Express Co.’s airship and flew to his 
destination. Returning by air, he flew 
back to Los Angeles with Captain Lyons 
and Aviator Warren, the two Americans 
who made the trip from Los Angeles to 
Australia with Kingsland-Smith in the 
Southern Cross. He said he never en- 
joyed a better journey than the ones by 
plane, and although there was but little 
conversation, he was much interested in 
the two intrepid flyers who made the 
longest flight ever made over an expanse 
of water. 

Although detectives under Captain 
Cahill are running down several clues, 
there has been little development in the 
robbery of Jacob Perl, who, as reported 
in THE JEWELERS’ CIRCULAR last week, 
was held up in the Jewelers’ building, 
ten days ago, and relieved of precious 
gems, amounting in value to approxi- 
mately $100,000. Mr. Perl looked over 
the Rogue’s Gallery at headquarters and 
picked out a man who he says he be- 
lieves is the man who robbed him. The 
detectives working on the case are sat- 
isfied that the holdup was not a chance 
“job,” but believe that Mr. Perl was 
trailed until an opportunity presented 
itself wherein the robbery could be ac- 
complished with no great danger of ap- 
prehension. The robbery was done so 
quickly that there was little time for 
Mr. Perl to size up the bandit, but the 
victim got what the police believe to be 
an excellent description. The police feel 
confident that they will soon run down 
the highwayman as the one picked out 
by Mr. Perl is easily recognizable should 
the detectives get on his trail. 
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Mrs. Walter B. Shoemake, wife of a 
prominent jeweler of Modesto, Cal., is 
spending several days in San Francisco. 


George Dupen, jeweler, Hollywood, 
and Mrs. Dupen are in San Francisco 
on a pleasure trip. 

Mrs. Duncan, Los Vegas, Nev., is 
visiting here and making purchases for 
her jewelry store in Los Vegas. 

A pleasure trip to Lake Tahoe is being 
enjoyed by Sam Kierski, well known 
manufacturers’ representative of this 
city. 

Morris Jacoby, Portland, Ore., who 
has been visiting some of his friends 
in the trade here, is preparing to open 
a new store in Portland. 

S. H. Friend and his assistant, Leo 
Press, will leave for Europe the middle 
of August to visit the diamond markets. 
They expect to be gone for four weeks. 

Al. Benard, manufacturers’ represen- 
tative, has returned from a_ sojourn 
which he and Mrs. Benard spent partly 
at their country place in Belvedere and 
partly in the Napa Valley. 

Mr. Butler, manager of the service 
department and Arthur Caire, manager 
of the material department of the E. 
W. Reynolds Co., visited some of their 
friends in the trade here during the 
Gift and Art Show, at the Palace Hotel. 

Out of town jewelers visiting the 
trade include: Mr. and Mrs. Will 
Kuechler, Stockton, Cal.; George Dreiss, 
Chico, Cal.; I. Behrstock, I. Behrstock 
& Co., Los Angeles; Wm. Konick of Cor- 
vallia, Ore.; Ernest Mueller, Eureka. 

Frank Barlow of Centralia, Wash., 
is in San Francisco buying for his 
jewelry store. Speaking of business in 
Centralia, Mr. Barlow stated that it is 
good. Crops are in fine condition and 
prospects are excellent for a good fall 
business. 

A. W. Huggins, president of A. I. Hall 
& Son, has returned from a long motor 
trip with Mrs. Huggins through Oregon 
and Washington. The journey was 
taken both for business and pleasure. 
Mr. Huggins called on a number of the 
firm’s customers and in spite of warm 
weather, they enjoyed the trip. 

Joseph T. Kielty of Kielty & Beard, 
150 Post St., has been appointed to fill 
the vacancy existing upon the Pacific 
Coast Adjustment Committee. Mr. 
Kielty’s firm is an old member of the 
board and he personally has been in 
close touch with the board’s activities 
for several years. His appointment, 
therefore, adds strength to an already 
strong committee. 

Members of the trade here who knew 
the late William Mankey of Nampa, 
Idaho, learned with interest that when 
that well known, and _ old-established 
jeweler died recently, all the stores in 
the town were closed during his funeral! 
and the people of Nampa attended in a 
body. J. H. Spiro is one of the local 
members of the trade who knew the late 
William Mankey for years. Frank Scott. 
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was associated with the deceased in the 
jewelry business. 

Reports in the local trade indicate 
that business is fair for this time of 
the year and dealers are hopeful for 
increased demands for their products in 
the early fall. Tourists and vacationists 
from the East and other parts of the 
country who invade California and 
other Pacific Coast cities each summer 
aid somewhat in stimulating business. 
This business, however, is only transient 
and jewelers feel that within six weeks 
or two months trade will show a 
decided improvement. 








Pacific Northwest 

Raymond Jones, jeweler and watch- 
maker, expected to move about July 15, 
into the remodelled store in the McKiel 
building, Clatskanie, Ore. 

D. A. Hodges, for years a jeweler of 
Mount Vernon, Wash., has given up his 
interests in that city and, with a part- 
ner, is opening an upstairs jewelry store 
in Seattle. 

The K. Falkenberg Jewelry Co., Walla 
Walla, Wash., has added the stock of 
Albert Hansen, jeweler of Seattle, 
Wash., who has just retired from active 
business. 

Emil Nelson, formerly a prominent 
jeweler in Astoria and more recently of 
Portland, Ore., has opened a jewelry 
store in St. Helens, Ore. His daughter. 
Miss Nelson, occupies half the store 
with her optical parlor. 








Pacific Southwest 

Charles Olsen, jeweler, Gridley, Cal., 
has taken a new location in the Veach 
store building on Kentucky St. in that 
town. 

R. H. Croft, formerly in the jewelry 
business at San Fernando, Cal., has 
opened a new jewelry store in Blythe, 
Cal. He is putting in a stock of goods 
and plans to do watch and jewelry re- 
pair work, as well as selling jewelry 
lines. 

The projected widening of Colorado 
St., Pasadena, caused C. O. Arnold to 
move after being in business as a jewel- 
er for 14 years in Pasadena. The new 
quarters in the Flagg Studio building 
will not be affected by the widening of 
Colorado St. 

Between three and four months ago, 
L. C. Wiley, Murphysboro, IIl., passed 
through Albuquerque, N. M., with his 
wife and two daughters. They were so 
much captivated by the city, that Mr. 
Wiley arranged to settle there. They 
returned to their home in Murphysboro, 
arranged to ship their household effects 
and the fixtures of Mr. Wiley’s jewelry 
store and moved to Albuquerque where 
the Wiley jewelry store is now located 
at 118 S. Fourth St. Mr. Wiley is an 
experienced jeweler and watch man, 
having been in the business for 24 years. 

E. R. Sawyer, Santa Rosa, Cal., 
jeweler, recently celebrated the 52nd 
anniversary of the establishment of his 
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store in that town. Founded in 1876, 
the business passed from the original 
owner, L. D. Gardner, to Mr. Sawyer’s 
father, more than 41 years ago, and 
Mr. Sawyer, Jr., has been connected 
with the concern since that time. 











Co., Omaha, with his family has been 
sojourning at Clear Lake, Jowa. 

Louis Larson, Omaha, has taken his 
family to Niobrara, Neb., to visit re- 
latives at that place. 

Lloyd F. Lockwood, watchmaker, 
Sidney, Neb., was in Omaha last week 
on a pleasure trip. 

John Kroyer and wife, Omaha, are 
enjoying an automobile tour in parts of 
Kansas. 

E. S. Sherrard, Sidney, Neb., who 
called on the wholesalers here, reported 
that the wheat and other crops are in 
excellent condition in his section of 
the State. 

Mrs. A. F. Smith, wife of the head 
of the A. F. Smith Co., Omaha, is spend- 
ing a few weeks in Los Angeles, visiting 
her parents. Franklin Smith of the 
Smith concern is sojourning on a ranch 
in Pine Dale, Wyo. 








Notes from Here and There 





The business of W. E. Smith, Hart- 
ford, Wis., is being sold out at auction. 

G. H. De Temple, jeweler at Aber- 
deen, Wash., reports being robbed of 
merchandise valued at $5.000. 

George E. Fatzinger, Janesville, Wis., 
has sold out to the K. F. Kantlehner 
Co., Inc. 

The Diehl, Taff & Feitsam Co., Inc., 
Belleville, Ill., has been succeeded by 
August Diehl & Son. 

Gunnlaugur Bjornson has succeeded to 
the business of Clarence H. Hannaca, 
Chicago. 

The firm of Kerr & Holweg, Lime 
Spring, Iowa, has been succeeded by 
Edward H. Holweg. 

Joseph H. Coutu, formerly of New 
Bedford, Mass., has moved to Provi- 
dence, R. I. 

The Western Distributing Co., De- 
troit, Mich., will, in the future, be known 
as Slaton, Seymour & Slaton. ‘ 

The Pommier Co., Minneapolis, Minn.} 
is now known as Pommer, McGovern & 
Co., Ine. 

The style of the business formerly 
conducted by R. L. Kennedy, Bowling 
Green, Ky., has been changed to Kennedy 
& Conklin. 

The firm of Lajoie’s Son & Perreault, 
Worcester, Mass., has changed its name 
to the Lajoie’s Son & Perreault Co., 
Inc. 

The style of the Rupert-Barnett Opti- 
eal Co., Kansas City, Mo., has been 
changed to Rupert-Barnett-Ramel Opti- 
eal Co., Ine. 
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Timely Trade Topics 








Dealers’ Helps in Window Displays and Merchandising. 
Notes on New Products and Gossip of the Trade 

















Summer Sales Conference of 
Sheets-Rockford Silver Co. 
The summer conference of the execu- 


tives and sales representatives of the 
Sheets-Rockford Silver Co., Rockford, 


Ill., was held during the week of July 2, 
with July 4 and Friday night devoted 
Thursday 


to recreation and relaxation. 


the salesmen were shown how they could 
tie up with this advertising. 

Talks at the dinner were made by C. 
B. Engstrom, vice-president of the Wil- 
liams & Cunnyngham agency, through 
which the advertising is placed and by 
G. M. Mulroy, special representative of 
the national advertising department of 
the Chicago Tribune. These men ex- 








EXECUTIVE AND SALES REPRESENTATIVES OF SHEETS-ROCKFORD SILVER CO., 
WHO ATTENDED SALES CONFERENCE 


and Friday were the intensive days of 
the week. 

On these days talks were given by R. 
W. Sheets, president; P. P. Bennet, vice- 
president, and J. A. Gulbrandsen, gen- 
eral sales manager. The officers told of 
the progress made so far during the 
year and outlined a plan of intensive 
effort during the remaining months of 
the year. The slogan of the conference 
was “Put Your Heart in Your Work,” 
and Mr. Gulbrandsen had placards 
throughout the factory with this and 
“Time Is Opportunity” and “Think” dis- 
played. 

Considerable time was spent in the 
factory where C. W. Hammond, superin- 
tendent, explained the processes of man- 
ufacturing silver plate that has been 
“Better Than Standard for 50 Years.” 

As a fitting close for the conference 
the company gave a dinner Friday night 
at which the complete advertising plans 
of the year were explained in detail, and 


plained the kind of advertising to be 
done, and explained the portfolios pro- 
vided for salesmen. 

R. W. Sheets, president, called the 
meeting to order when the menu had 
been finished, expressed his complete 
satisfaction with the results of the con- 
ference and paid tribute to his associates 
and all the men. 

Short talks were also given by sev- 
eral of those attending, including a 
number of the salesmen who spoke 
enthusiastically of the benefits received 
during the week and the -helpful co- 
operation they were receiving from offi- 
cers of the company. 

Those attending the dinner were R. 
W. Sheets, president; P. P. Bennet, 
vice-president; J. A. Gulbrandsen, sales 
manager; C. W. Hammond, superintend- 
ent; B. B. Early, legal advisor; L. E. 
Scott and B. W. Maguire of the board of 
directors; C. B. Engstrom, vice-presi- 


dent of Williams & Cunnyngham agency; 


G. M. Mulroy, representative of the 
Chicago Tribune; Claud Wheeler of 
THE JEWELERS’ CIRCULAR; E. M. Cum- 
mings, Fred McCleneghan and Howard 
Munk of the Williams & Cunnyngham 
Rockford office. Salesmen present were 
H. M. Wadsworth, E. J. Malone, C. D. 
Bowden, F. L. Van De Walker, A. J. 
Hess, S. W. Risien, H. S. Patterson and 
J. S. DeLong. 


* @ 


Wachenheimer Bros. Inc., Providence, 
R. I., Outline Result of Research 
Covering Terms of Sale 


After spending years seriously study- 
ing the problem of constructive terms 
of sale for the jewelry trade, Wachen- 
heimer Bros., manufacturing jewelers 
of Providence, R. I., have sent out a let- 
ter outlining the result of their research 
covering terms of sale to the wholesale 
distributor of jewelry, which they be- 
lieve, are mutually fair, honest and 
modern. The terms which they outline 
are as follows: 

Beginning July 1, 1928, our terms, 
which we consider consistent with the 
best interests of all branches of the 
jewelry industry, will be as follows: 

Merchandise invoiced in January, 
February and March will be payable 
April 10, less 2 per cent cash dis- 
count. 

Merchandise invoiced in April, May 
and June will be payable July 10, less 
2 per cent cash discount. 

Merchandise invoiced in July, Aug- 
ust and September will be payable 
Oct. 10, less 2 per cent cash discount. 

Merchandise invoiced in October, 
November and December will be pay- 
able Jan. 10, less 2 per cent cash dis- 
count. 

All invoices will be payable on the 
above dates less the cash discount. In 
order to cooperate with those distribu- 
tors who, due perhaps to a rapid in- 
crease in their business, may not be 
able to meet their obligations at ma- 
turity, on the due date the concern will 
accept a 6 per cent interest bearing 
trade acceptance or a note for the net 
amount of all invoices for a period not 
in excess of 90 days. 

For a number of years, Wachen- 
heimer Bros. have suggested that over- 
buying is unscientific. They have ad- 
vocated to the trade in general a de- 
pendable method of doing business based 
on: 

(1) Avoidance of depreciation; (2) 
turnover of merchandise with minimum 
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liabilities; (3) no over-buying; (4) 
constant preparedness and (5) reorder- 
ing as fast as the goods sell. 

In commenting upon these sugges- 
tions, the concern says: 

“When merchandise is selling it is 
well to have a small stock on hand. Be- 
fore the end of the year it should be 
possible for wholesale distributors to 
lower their stocks and be assured of 
small inventory. If the same conditions 
of turnover of merchandise could be 
presented to the retail jeweler, we feel 
sure that instead of having large stocks 
on hand the retailer would be well sup- 
plied with funds to meet his obligations 
immediately after the season. 

“Permit us to state that we believe 
the wholesale jeweler is the dependable 
distributor for the manufacturer to the 
retail jeweler, and above all is a whole- 
saler and should not sell at retail. By 
accepting standards that are clean-cut 
and efficient we all can assist the jew- 
eler in the stimulation of his business. 

“We ask your kind consideration and 
cooperation in our constant and consis- 
tent efforts to illustrate to the craft a 
proper basis on which the whole jewelry 
industry may function profitably.” 


* * * 


‘Sales Force of C. A. Kiger Co., Kansas City, 
Mo., Holds Semi-Annual Conference 


The C. A. Kiger Co., wholesale jewel- 
er, Kansas City, Mo., held its semi- 
annual sales meeting and school of in- 
struction the week of July 9. These 
meetings and schools of instruction are 
held twice a year by the company for 
the benefit of its salesmen. Due to the 
many additions to its line the course 
was lengthened to three days this time 
instead of the usual one day. 

R. D. Rainsburg, manager of the 
jewelry department; H. E. Harris, man- 
ager of the watch department, and E. 
A. Kiger, manager of the diamond de- 
partment, each devoted a full day to in- 
structing the salesmen in the different 
items in their respective departments. 
This school of instruction is highly bene- 
ficial both to the salesmen and to the 
jewelers in their territories. Having 
the benefit of this schooling the sales- 
men are better equipped to go on the 
road and acquaint their customers with 
new methods of merchandising as well 
as explaining to them the items which 
are in style at the present time in the 
different departments of the business. 

Saturday, July 14, was spent at the 
Kiger farm where an interesting base- 
ball game took place between the sales- 
men and the house force, umpired by 
Arthur H. Clark, of the Clark Tool & 
Material Co. The game was won by 
the salesmen. That evening a banquet 
was held at the farm for the traveling 
salesmen and house force. Short talks 
were made by H. H. Kiger and E. A. 
Warner, advertising manager and editor 
of Diamond Dust. The road salesmen 
left for their respective territories Sun- 
day, July 15. All of them are of the 
opinion that this fall will be one of the 

est seasons that the retail jewelers 
have ever enjoyed. 
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A. Wittnauer Co. Holds First Conversation 
by Telephone Going West Between New 
York and Switzerland 


The telephone service between Amer- 
ica and Switzerland was officially in- 
augurated on July 18. The first incom- 
ing call was sent from Berne to the 
Swiss Consulate in New York and the 
honor of the first business call between 
the two countries went to the A. Witt- 
nauer Co., manufacturer and distributor 
of fine Swiss watches. 


On that morning the Wittnauer com- 
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see that her company, which had always 
been so prompt in responding enthusi- 
astically to every new scientific achieve- 
ment, should maintain that reputation 
by being the first one to take advan- 
tage of this new telephone service be- 
tween continents. Miss Wittnauer also 
mentioned that while it was very hot in 
New York, it was quite cool in Switzer- 
land and that she was leaving for Paris 
on the morrow and expected to be in 
New York by the middle of August. 

The telephone conversation lasted five 
minutes, during which time 500 hun- 











OFFICIALS OF A. WITTNAUER CO. HOLDING FIRST WEST TO EAST TELEPHONE 
CONVERSATION BETWEEN NEW YORK AND GENEVA, SWITZERLAND 
Left to Right—R. A. Reeves, Director; Harry Ulmer, Secretary; Frank L. Hilton, Director ; 
Edward Detjen, Vice-President, and J. P. V. Heinmuller, Vice-President. Left to Right in 
Back—Miss E. Merz, Maurice Merz, William Zint and Otto Deck 


pany placed its telephone call for the 
Geneva office, and in less than an hour 
afterward, was put in communication 
with Miss Martha S. Wittnauer, presi- 
dent of the company, and now visiting 
the company’s various offices and fac- 
tories in Switzerland. J. P. V. Hein- 
muller, vice-president of the company, 
opened the conversation, mentioning the 
fact that this was the first call ever 
made to Switzerland and placed an 
order for 6000 Longines watches of one 
model. Mr. Detjen, vice-president of 
the company, followed in the conversa- 
tion and gave his business report of the 
directors’ meeting that was in progress. 
Harry Ulmer, secretary, placed an 
order for 50 Agassiz watches and Mr. 
Hilton, one of the directors of the com- 
pany, in his short conversation with 
Miss Martha S. Wittnauer, stressed the 
fact that it was particularly appropri- 
ate that the Wittnauer company, which 
had done so much to broadcast the fame 
of Swiss workmen, through its distribu- 
tion of their fine products, should be 
honored by holding the first commercial 
telephone conversation with Switzer- 
land. 

Miss Martha S. Wittnauer, according 
to her own statement, heard very dis- 
tinctly every word transmitted to her. 
She was very pleased, she admitted, to 


dred words were spoken at the cost of 

$75, It is interesting to realize that the 

same number of words sent through 

cable would have cost $150—and would 

not have brought an immediate answer. 
* * * 


Alliance Formed Between Gruen Watch Co., 
Cincinnati, Ohio, and Alpina Genessen- 
schaft in Europe 


CINCINNATI, July 19.—An_ alliance 
which expands the international renown 
of Cincinnati and also creates a great 
parent concern out of the Gruen Watch 
Co. in the Queen City, has been an- 
nounced by Fred G. Gruen, president of 
the watch company. A union of inter- 
ests, which gives the local company a 
prominent position in the field of inter- 
national distribution, has become effec- 
tive between the Gruen company and 
the Alpina Genessenschaft. 

It required negotiations extending 
over a period of 15 months to bring the 
amalgamation into effect as the Euro- 
pean dealer recently ratified the deal in 
a meeting at Berlin. 

Through this action the Gruen com- 
pany of Cincinnati becomes thoroughly 
entrenched in the markets of Europe 
and completes the foundation of a sales 
organization on the continent. 

The Alpina Genessenschaft is a co- 
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operative association of watchmakers’ 
stores selling only clocks and watches 
and primarily specializing in the associ- 
ations’ products. 

To cooperate and combine with the 
Alpina, therefore, the Gruen Watch Co. 
has formed a separate subsidiary known 
as the Alpina-Gruen Gilde Uhren A. C. 
The Alpina has been given stock in this 
subsidiary, although control and man- 
agement are vested in the Gruen parent 
company. This company distributes 
Gruen watches and the products of the 
Gruen Guild’s seven plants here - and 
abroad through the Alpina members in 
European countries, but reserves the 
right to distribute through other stores 
not Alpina members, provided they are 
of the standard tacitly agreed upon by 
the association and the company. 

The extent of the Alpina Genessen- 
schaft activities and membership is ex- 
hibited by the fact that in Germany 
alone 900 stores, leaders in each com- 
munity, are numbered in its organiza- 
tion. In addition, the Genessenschaft is 
spread through Austria, Italy, Spain, 
Switzerland, Belgium, Norway, Sweden, 
Denmark, Poland, Czechoslovakia and 
Roumania, although its largest single 
membership is in Germany. 

In speaking of the new deal Mr. 
Gruen said: 

“Through an amalgamation of dis- 
‘ributing interests similar in many re- 
spects to the production trusts, the 
European cartels, the Gruen company 
has been enabled to insure itself of a 
sales field dependent on the conditions 
of no single country. In the United 
States, Gruen guild products are dis- 
tributed through highest standard stores 
in each community, and by this latest 
move these products are entered in the 
finest stores of European countries. 

“The watches are extensively adver- 
tised in the American way among all 
the leading European publications. 
From Cincinnati we direct the adver- 
tising and sales policies in the same 
way we have built up the American 
end of the business. 

“The Swiss Government reports show 
that Gruen company exports more fine 
watches than any other one concern. 
The Alpina rules provide that no store 
may get Gruen articles unless it stocks 
them with a properly representative line, 
according with the size and nature of 
the city. Stores have to display their 
goods in certain ways; some have to 
alter their windows and even change 
their locations to meet requirements. 
The emblem goes on a certain place on 
the windows. Advertising is also worked 
out for each store. 

“This gives an idea of the detail as- 
sociated with the union with the result 
that this Alpina combination and the 
Gruen watch interests make it the 
largest watch concern in the world to- 
day doing business internationally.” 

* * * 
L. G. Balfour Co., Attleboro, Mass., Holds 
Sales Convention 
ATTLEBORO, MAss., July 21.—In the 


new addition to the factory plant of 
the L. G. Balfour Co., which has re- 
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cently been completed, there gathered 
the past week the officers and heads of 
departments together with the salesmen 
and sales managers of the concern com- 
ing from all parts of the country, to 
meet at a sales convention to discuss 
business conditions and consider prob- 
lems that are to be met from time to 
time with the purpose in view to make 
the business of the firm continue to 
grow. 

There were between 60 and 75 men 
who had thus gathered. They came 
from the farthest points of the United 
States. Seattle was represented and so 
was Minneapolis and Dallas, Texas. 

The convention began its sessions last 
Monday afternoon with an address by 
Lloyd G. Balfour, head of the concern, 
which included a cordial greeting to the 
gathering, a synopsis of the purposes 
and scope of the convention and a his- 
tory of the company followed by an 
outlining of the policies that have been 
adopted and that brought such success 
to the concern. This was followed by 
other talks by Manager Henry A. Niven 
along departmental lines and a descrip- 
tive talk regarding the factory by the 
superintendent, Joseph R. Brooks. 

At the close of these talks the party 
was divided into groups and a trip was 
made through the plant with Superin- 
tendent Joseph R. Brooks, W. C. Patt, 
Earl Kiff, Maynard Worrall, Henry No- 
vack and Augustus V. Friensehner, act- 
ing as guides. Then there was the 
luncheon served at noon which was fol- 
lowed by talks on various topics re- 
lating to the manufacture of the com- 
pany’s products by the following fac- 
tory men: John Osterberg, Augustus V. 
Friensehner, George Knowles, W. C. 
Patt, Hugh Dunbar, Harry Fisher, Al- 
bert Bennett, Albert Whittaker, Wil- 
liam Reynolds, Frank Hagermand and 
Joseph Brooks. 

There were numerous questions asked, 
in fact the session resolved itself into a 
regular round table, at which the dis- 
cussion was general and elicited much 
information of value to the salesmen. 
A fine dinner was served at 6 o’clock 
and this was followed by a session at 
which numerous interesting and valua- 
ble suggestions were offered to and by 
the salesman. 

Tuesday’s session began promptly at 
9 o’clock with factory trips by all those 
who had failed to secure all the infor- 
mation they desired on the previous day, 
and then there were conferences and 
discussions in the office. At noon the 
entire party took buses for an after- 
noon at the plant of the Gorham Mfg. 
Co. at Providence. Luncheon was await- 
ing the party at the Gorham Casino up- 
on their arrival and the afternoon was 
spent in a tour of the plant, the visit 
being made by special invitation from 
President Edmond C. Mayo of the Gor- 
ham Co. 

Later in the afternoon the buses 
were again brought into requisition for 
a ride of a dozen miles to Rocky Point 
on Narragansett Bay, where the party 
enjoyed a real Rhode Island shore din- 


ner. 
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Wednesday there were other factory 
trips with office conferences taking up 
the entire forenoon with a_ luncheon 
served at noon and at 1:30 o’clock there 
was a round table discussion on the sub- 
ject of “Medallic Art,” led by E. A, 
Ackerman. The other speakers during 
the afternoon were Assistant Manager 
Leon M. Cline, Walter S. Robertson and 
Sales Manager Marcus A. Hanna and 
following the dinner at 6 o’clock there 
was an informal “smoker” at which the 
salesmen told of their experiences and 
related some of the problems that they 
have been confronted with. 

Thursday morning’s program was 
similar to that of the preceding day’s 
and after the noon luncheon there was 
a session in which general instructions 
were given regarding the program for 
the coming season, the several officials 
of the firm contributing to the discus- 
sions. In the evening, following the 
dinner, there was a series of demonstra- 
tion sales. 

Friday forenoon was entirely taken 
up in the discussion of term contracts 
with a luncheon at noon and a discus- 
sion of various phases of the conference 
during the afternoon and at 7 o’clock 
there was a wind-up dinner, which was 
quite an elaborate affair. 

As a token of the appreciation of the 
fine manner in which Mr. Balfour had 
entertained the members of the conven-. 
tion, Stanley Charlton, manager of the 
New York office of the concern pre- 
sented him a beautiful and expensive 
watch. The presentation was made in 
behalf of the entire force in attendance 
at the convention and although taken 
entirely by surprise, Mr. Balfour made 
a fitting response. 

* * * 


J. R. Wood & Sons Hold Western Sales 


Conference in Chicago 


J. R. Wood & Sons held a western 
sales conference last week at their Chi- 
cago offices on the 10th floor of the 
Heyworth building. Many of the offi- 
cials of the company and representa- 
tives traveling through the Middle West 
and Far West territory were in attend- 
ance. W. W. Schwab, general manager 
of the company, presided. A. O. Bur- 
gess, factory manager; Frank Hocking, 
manager of the stock department, and 
G. E. Downey, manager of the watch de- 
partment, all of the home offices at New 
York, were present. A. Vallat, repre- 
sentative with headquarters at Bienne, 
Switzerland, was also at hand and told 
many interesting things about business 
abroad. 

Representatives who attended were: 
W. H. Buchmaster and J. B. Ughetti, 
traveling in Chicago and nearby towns; 
B. Kuhn, with headquarters at Dallas, 
Tex.; F. L. Enos, traveling out of San 
Francisco, Cal.; A. R. Evans, Los An- 
geles, and T. M. Bakke, of Portland, 
Ore. Van Feltus, manager of the Chi- 
cago office, was also in attendance. 

Many matters of importance were 
discussed, and when each man left for 
his respective duties he was much en- 
thused over the success of the confer- 
ence. 
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Make the Youngsters Recognize Your Progressiveness 
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T is a fine distinction to be “old estab- 

lished.” 

Also, it is hard to get that way be- 
cause no system of hocus-pocus in all 
the magic of our modern schemes of 
business-building, offers any short cut to 
the achievement of age and an enduring 
reputation. These are Time’s priceless 
rewards to merchants who have been 
fair to their trade, fair to themselves, 
and fair to the great industry of store- 
keeping. 

But being “old established” has its 
dangers. Ask China; she knows. 


Better still, ask any “old established” 
retail jeweler who has found it neces- 
sary after 40 years or more of reason- 
ably profitable, apparently secure, thor- 
oughly comfortable activity, to take 
down the old sign and replace it with a 
new one; tear out the old front and put 
in “frameless plate’; rip out the old 
counters and install new “fixtures”; and 
then, most unpleasant of all, discharge 
the old or push them into secondary posi- 
tions and hire new “help.” 

“One of the most questionable assets 
that a young man can inherit, is an old 
established, going business with a long 
organized personnel to run it,” said a 
conspicuously successful retailer when 
discussing the value of age and reputa- 
tion. He explained it this way: 

“In middle life, I inherited this busi- 
ness from my father. He and I were 
great pals and when I came to be the 
owner, I left everybody and everything 
in the place just as Dad had them. When 
I took over the business, most people 
expected to see me upset everything in 
an attempt to jazz things up because 
I had performed that way in local poli- 
ties and civic organizations. But I 
fooled them. I made no changes. 


“Dad had always spent much of his 


time in the store chatting with customers 
and watching stocks and service gen- 
erally. I adopted the same plan. I 
even held to his old lithographed letter- 
heads with all the cloud-work on them. 
Many old customers expressed their ap- 
preciation of my policy and their patron- 
age continued. 

“Of course our little city grew and we 
grew with it—some. Then competition 
came in, set up a shop right across the 
street, and went after the business hard. 
For a full year we felt no effects of 
their competition. Then it began to tell. 
Our customers seemed to grow old all 
at once and their needs lessened as their 
age increased. In a single three-months 
period, we lost 40 customers who died 
from old age as much as anything else 
no matter what the doctors called it. 

“Families were broken up and many 
of the homes they occupied were closed 
for a long time until estates could be 
settled, and I noticed that many of our 
people in the store were getting o!d and 
crabbed, and their days of absence from 
duty became noticeably frequent. 

“For self preservation I had to make 
a careful study of our situation and our 
competition. I found that while we held 
the esteem and limited patronage of 
what was left of our old trade, competi- 
tion had been getting the business of the 
younger generation and of the people 
who moved into town. This was serious. 
I knew some of the younger people well 
enough to ask them why they didn’t 
trade with us as their fathers had done, 
and I found out—plenty! 

“Then I began to make changes. I 
kept changing things until practically 
everything mindful of the old store had 
disappeared. I put in our own delivery 
truck, and then I began to send out 
letters to prospects for miles around, 
soliciting business. This was almost 
heresy. We had never asked anybody 


to trade with us but we had to have 
business and we had waked up to the 
fact that we meant nothing at all to 
the younger generation and newcomers. 
So, on top of the physical revamping, 
we had to make a spiritual revamp of 
the whole business. 

“T even hired an advertising manager 
and he put out display and copy over 
my signature that sounded like blatant 
ballyhoo to me. During the first days 
of it, I actually blushed at the breakfast 
table when I saw our ads in the morn- 
ing papers. I started twice that first 
week to see whether we couldn’t ter- 
minate our agreement but business 
picked up and other things took all my 
time and absorbed all my energy so I 
didn’t get to it—haven’t yet, and that 
was five years ago. 

“After all this had happened to the 
business, I thought of that line by one 
of the earlier American writers which 
says that we must keep our friendships 
constantly in repair or we shall find our- 
selves alone. I don’t know why I never 
thought of it in connection with busi- 
ness. If it is true that a store loses 15 
per cent of its trade every year through 
death, people moving away and shifting 
to competition, it is easy enough to see 
how dangerous it is for a merchant to 
settle down to complacent enjoyment of 
his established trade. 

“Trade is about the most easily dis- 
established thing that I know, and I 
know from experience. Had I been 
much older when all this happened, there 
is no question in my mind but what the 
third. generation of our family would 
have told about the store that father 
and grandfather used to run, and a 
valuable unit in the family fortune 
would have dwindled to something of no 
value.” 

* * ad 


Age has trade-winning value in al- 
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ELGIN ROGERS 1847 
ILLINOIS SAMUEL WEINHAUS Co. | commtner 
SWISS WHOLESALE JEWELERS STERLING 
WATCHES SEND FOR OUR CATALOG SILVERWARE 
720-722 PENN AVENUE PITTSBURGH, PA. 





MATERIAL CARRIED IN STOCK 


For the Convenience and Service of the Watchmaker 


ATLAS tae HAMPDEN NON MAGNETIC SWISS 
AURORA HOWARD ROCKFORD TRENTON 
CHELSHIRE ILLINOIS SETH THOMAS UNITED STATES 
ELGIN INGERSOLL SOUTH BEND WALTHAM 
HAMILTON NEW ENGLAND STANDARD & CROWN 


Orders efficiently filled and deliveries promptly made 


Diamonds HEEREN BROS. CO, wert 


Penn Ave. and Eighth St. Pittsburgh, Penna. 














LAN DAW BROS. Waiches, Clocks and Silverware 


so Watch Materials and Jewelers’ Supplies. 
628 Penn Ave. Pittsburgh, Pa. Orders Filled from Any Catalogue. 
















ESTABLISHED 1888 


GRAFNER BROS. 


WHOLESALE JEWELERS 


DIAMONDS 


ASSORTMENT AND VALUES 
818 Liberty Ave. (2nd Floor) PITTSBURGH, PA. 
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most every country with the single ex- 
ception of the United States. The old- 
est this and the oldest that are favored 
abroad because of what capacity to en- 
dure indicates. Not so in America. 
National advertising has taught our 
people to judge values for themselves 
and about the weakest recommendation 
that a store can offer for itself is that 
it is “old established,” and about the 
most meaningless claim that a manufac- 
turer can make for his product is that 
of its being “the original.” In both 
European and Asiatic countries, these 
claims mean much, but in America, most 
people look for the improvement on the 
original. 

And cycles of patronage whirl almost 
as fast in America as men, methods and 
merchandise move about. Even in so 
great a retailing center as New York 
city, one old established clothier on a 
corner which gives every advantage of 
location, leased an adjoining store, put 
in a boys’ and youths’ department, and 
enlarged its lines for young men just 
because, despite enjoyment of one of the 
finest locations in the world, the business 
was threatened with senile decay. 

It seems impossible, but the manage- 
ment knows it. 

The present policy of this store is con- 
trary to its traditions. The idea now 
is to get a grip on the boys and hold it 
from childhood to old age. The old idea 
was to maintain this store for only well- 
to-do men of affairs. When this store’s 
traditions were thrown to the four 
winds, it almost caused a rebellion with- 
in the organization, but a business can 
no more thrive on tradition than mar- 
riage can thrive on love. The cold, hard 
element of dollars finally governs every 
human activity. 

The jewelry business has just wit- 
nessed the passing of a distinguished re- 
tailer. In this business, conservatism is, 
indeed, supposed to be an asset; but even 
this very sensitive line responds to digni- 
fied progressiveness. This old house had 
enjoyed for years, the patronage of the 
city’s “best people” and had supplied for 
almost thirty years, the engagement 
rings for sweethearts, the wedding rings 
for brides, as well as the silver services 
and flatware for wives. 

Last September, this retailer an- 
nounced his “First Sale in 27 Years of 
Business.” The sale wasn’t much of a 
success. The old customers didn’t need 
much of anything, and most of them 
were beyond the years of spending eager- 
ly for personal adornment. The store 
just didn’t mean anything to the young- 
er generation. In fact, one youthful 
wag exclaimed when he saw the sign 
in the window, “Hooray! After 27 Years 
they’ve made a sale.” Such is the vene- 
ration of present-day youth for old age. 

The situation became more desperate 
and in November, the entire stock was 
sold at auction for the benefit of credi- 
tors. This retailer had watched com- 
petition come in; had mentally sensed 
Perpetual security for his business be- 
cause he was “old established”; had 
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mentally allowed competition a little 
business; and then woke up to find that 
competition had it all. 

The idea of resting upon the fact of 
being “old established” was imported 
into this country with the first few gen- 
erations of our European ancestors. It 
had value until we developed our own 
American psychology, and we developed 
that psychology just about as suddenly 
as we do everything else. To the pres- 
ent, and more especially the younger 
and more active generation of consum- 
ers, “original” and “old established” 
mean just nothing at all. 

One of our big city stores with a 
prestige which must perpetually delight 
the proprietors, has classified its mail- 
ing lists according to ages. The young 
list runs from 20 to 37 years, and the 
senior list from 37 years on. To the 
young list, prestige, age, and class of 
patronage which the store enjoys, are 
never mentioned. Style and service, to- 
gether with values of course, are the 
limit of the messages which are sent 
to these customers and prospects. To 
the senior list, prestige and class of 
patronage are the featured appeals. 
This idea of classifying lists according 
to ages is working out so resultfully 
that the advertising manager plans to 
compile a junior list and a retired list. 

Before the age classifications had been 
made as definite as they are now, this 
store had found its direct-mail adver- 
tising profitably resultful, but when the 
new plan was tried with the first mail- 
ing in July—right in the middle of the 
summer retail doldrums—the results 
were astonishing. Competition for this 
store is keen, many other sources of 
supply for the same general class of 
merchandise are readily available to 
consumers, and yet, the first mailing to 
18,000 names produced $6,600 worth of 
directly traceable business. 


It might be thought that classifying 
this list into two divisions is enough so 
that the matter could rest there, but 
there just isn’t any rest in retailing any 
more. About the time that trade seems 
well established, something happens and 
it has to be re-established. Just about 
the time stocks seem complete, something 
happens and a new department or a 
new line must be added. 


These changes do not appeal much to 
the senior trade of the old established 
store, but what of it, other than senti- 
ment? Elderly people do not supply the 
volume business for retail stores and 
their needs lessen as their age increases. 
Youth and middle-age produce the profit- 
able business and they demand constant 
change; so, to live and prosper, these 
changes must be made. True, the “help” 
has to hop around a whole lot faster and 
cover a lot more ground when it waits 
upon the younger buyers; but even at 
that, retailers of yesterday missed most 
of the joy of doing business by not sens- 
ing the possibilities of storekeeping, 
even though it has developed into a 
scramble to keep alive, instead of con- 
tinuing as the nice, comfortable, per- 
petual live-and-let-live hibernation for 
14 hours a day that it used to be. 
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Thought He Could Do Business Like 
the Department Store 


AN a jeweler do business today like 

the department store? In other words 
will it pay him to resort to department 
store methods? A live jeweler comment-: 
ing on this last week said, “Once I 
thought I could do business like the de- 
partment store and that’s how I started 
out but I soon learned my lesson. I 
learned that I had to feature my busi- 
ness as that of a specialist, stressing 
quality and emphasizing the fact that 
1 was responsible for everything that 
went out of my store; in other words, 
that I sold not only merchandise but 
that I passed along with it a certain 
amount of responsibility. Hard as the 
thought was, I- learned that I had to 
serve, serve, serve. 

“In my particular location the featur- 
ing of leaders, I learned, never did me 
any good. On the contrary, had I per- 
sisted in this method I would have dam- 
aged my business. This is not a dogma 
which should be accepted, of course, as 
applicable to every jeweler for every 
man has his own way of doing business 
and conditions alter advertising and 
selling methods. 

“T learned that the department store 
with its great dynamic selling force, 
big buying power, high-priced execu- 
tives, tremendous advertising force and 
facilities to play up leaders occasionally 
at low prices would soon make me look 


like a joke book, had I attempted to. 
follow any of these plans. My success’ 


has been won by dignified methods, hon- 
est selling, high quality and truthful ad- 
vertising. No one as yet has ever ob- 
jected to the price. What my customers 
demand is satisfaction and that is what 
I endeavor to give them.” 








The Movie Programs 


A very helpful method of advertising 
is by the use of motion picture theatre 
programs, provided you secure on those 
programs a conspicuous position. Neigh- 
borhood theatres get out little pro- 
grams every week and the circulation 
is sometimes worth while. A contract 
is made by the year. A space of about 
an inch in some of these programs costs 
only about $5 a week. Bits of wit and 
humor under your name in a well-chosen 
space on these little programs will often 
bring you good results. If you are not 
a writer yourself it will pay you to have 
someone write good copy for you. Money 
will be wasted if commonplace copy is 
used. Say something which will make 
the public remember you favorably. 


College Vocab. 


College gives the modern girl a much 
broader vocabulary. Such as: “I’d 
simply love a cigarette—I’d simply love 
a cocktail—Thank you for the lovely 
flowers—What an adorable gown—I’d 
simply adore to go—My dear, he’s 
simply adorable—The whole evening 
was simply hectic—Honestly, it was 
hectic—the whole drive was too hectic 
for words—You can’t imagine what a 
hectic time we had.” —Jowa Frivol. 








104 THE JEWELERS’ 


CIRCULAR 


July 26, 





1928 





WESTERN TRAY & CASE CO. 


423-29 Plum St. Cincinnati, Ohio 
ESTABLISHED 1864 


“INLAID RING TRAY” No. 25 
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An Efficient Self-Salesman 
SIZE HOLDS PRICE 
11%x11 16 rings wy 4 
11%x 7 12 rings 
11%x 5% 8 rings 2: ‘25 


A practical innovation that really makes the product sell itself, 
adds to the beauty and worth of the article it displays, and is 
highly decorative. 

Made with hardwood frames of figured Gum, and Walnut, inlaid 
with a contrasting wood of white holly and dark walnut. Two-tone 
color velvet linings—shades as desired. Different, attractive and 
of outstanding beauty, these trays should almost double the number 
of your sales. 
Made ‘‘without inlaid’’ in Oak, Walnut, Mahogany, and Ebony 
finish, $1.00 less than above prices. 


Write For Catalegue Or Order Through Your Jobber. 








EARRINGS 
A 


SPECIALTY 


WITH 


" SCHLESINGER & KRAUSS, Inc. 
=m 24 DEY STREET 
’ EST. 1906 
JOBBERS ONLY 

Chicago Office 


Maurice Weiss, 31 North State St. 
Dearborn 4314 





NEW YORK cS 5: 

















Fraternal Emblems 
Medals and Class Pins 
Fire and Police Badges 





number of customers. 


Our facilities for manufacturing and designing ere at 


your service. 
Write for Emblematic or Badge Catalog 


The C. G. BRAXMAR CO. 


242 W. 55th St., New York City 


Made to Order Goods our Specialsy 


Forty-four years of satisfactory service to an increasing 

















Foot Blowers 


Supplying air for blow- 
pipe work. 

Genuine Buffalo Dental 
Foot Blowers, Fletcher 
pattern, are widely im- 
itated at lower prices. 
No imitators use the 
same quality of boards, 
selected sheepskin bellows, 
or Up-River Para Rub- 
», ber disks. 

i Quality goods last longer. 
Send for Catalog B-J 


Buffalo Deiaal Manufacturin ng C Co. 


Box 979. BUFFAL 











WATCHES of Quality 
IEM sk for prices 


S. LIEBMANN 
Bienne, Switzerland 








The Protection Ring Guard 


For thin rings get our num- 

ber 0. It is a new addition 

to our regular sizes. 

The Lion Safety Pin Clutch Co. : 
20 W. 22nd St., New York Pat. May 25,1990 





Pat. Feb. 20, 1917 








TRADE MARKS 


of the 


Jewelry and Kindred 
Trades 


Fourth Edition 


Illustrates the trade marks, registered 


unregistered, used 
wholesalers and importers in the 
jewelry and allied industries. 


Price $5.00 


Express Charges Paid 


Jewelers Publishing Corporation 
239 W. 39th St., New York 


by manufacturers, 


and 
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Displays That Command Attention 
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Class Rings of Annapolis 


‘NE of the most unique displays of 

class rings is that arranged by the 
insignia department of Bailey, Banks & 
Biddle of this city, of the class rings for 
the senior class at the U. S. Naval 
Academy at Annapolis. Following tra- 
dition at Annapolis each member of the 
1929 class wears his own choice of a 
stone in his ring and next year’s class 
picked every precious stone known to 
lapidarists, ranging from diamonds 
down. 

Almost 300 rings are in the novel ar- 
rangement, the effect being that of the 
seats of an amphitheater. The rings 
were arranged in their boxes in this 
fashion after being completed here by 
Bailey, Banks & Biddle. The photo- 
graph on top is that of Bancroft Hall, 
the “dorm” at Annapolis. 








Gifts for All Occasions 


HIS fine display of jewelry impresses 

all that notice it. 

Rundback’s window layout is com- 
posed chiefly of a large wooden rack— 
and display boards that fit into the hori- 
zontal runways on the rack. 

These display boards are from 12 to 
14 inches in width, varying in length 
in proportion to uniformity of the run- 
way beams. 

The jewelry is arranged on the 
boards, within the store’s office, then 
put into place on the rack. 

Beginning at the lower left of the 
window, each board bears both its place 
and row number, on the back and side 
panels. 

On the rear supports of the rack, 





the rows are also numbered in white To obliterate all handicaps, a small 
letters. strip of wood, nailed to the back of 

Thus, data on boards and rack elimi- each display board, serves as a handle— 
nates guessing—and requires but three making “loading and unloading” of the 














COMPREHENSIVE DISPLAY BY RUNDBACK OF NEW YORK ais 


to five minutes for one man to place racks a very simple and easy operation. 


the display boards in their order on the Directly over the windows, Mr. Rund- 
rack, or remove them from the win- back has a large, heavy cardboard paint- 
dow into the vault. ing illustrating a bride and groom 

















CLASS RINGS OF ANNAPOLIS SHOWN BY BAILEY, BANKS & BIDDLE, PHILADELPHIA, PA. 
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emerging from a church, on one side, 
and graduates vacating school on the 
other. 

This illustration is displayed every 
year during the June bride and gradu- 
ation season. 

Another thing of interest that at- 
tracts attention to the store, is an elec- 
tric automatic sign stand which dis- 
plays two cards at all times, auto- 
matically bringing a new one into view 
every six seconds. 

One card is usually a photo and cap- 
tion of some interesting event or ce- 
lebrity. The other advertises the store’s 
merchandise. The stand itself, was 
rented from the manufacturer. 

Beginning at the top of the rack, in 
the window at the right, the jewelry 
layout, as seen in the photograph, fea- 
tures various kinds of silver dishes. 
These are supported on_ table-like 
stands, which are covered by dark vel- 
vet with fringed borders. 

Beneath the silverware, running hori- 
zontally across the rack, are two lines 
of cameo brooches of every description. 

The next two lines in white are laval- 
lieres and cuff buttons. Just underneath, 
is a single line of wrist watches, and in 
front of them, extended from the rack 
on heart shaped display boards are fine 
diamond bracelets. 

The several lines following these are 
entirely devoted to the featuring of a 
large assortment of engagement and 
wedding rings. Each bears a price card. 

The next single row is entirely of 
stickpins. 

The rest of the lower portion of the 
window boasts a large assortment of 
diamond -rings;_the majority of these 
are priced from $300 ‘to $800 each. 

Extended before these are the more 
expensive wrist watches. 

The left window display has the usual 
silver dishes at the top, and a variety 
of cheaper rings of every type and oc- 
casion, below them. 

But for some finer grade watches, the 
balance of the display features every 
other type of inexpensive jewelry. 








Farmer Corntassel had just retired 
and moved to town. In the morning, 
after spending the first night in the 
new home his wife said, “Well, Paw, 
hain’t it about time you was getting 
up to build the fire?” 

“No, siree,” replied the old gent. “I’l) 
call the fire department. We might as 
well get used to these city conveniences 
right now.” 

—Oregon Orange Owl. 


* * * 


“Why do you keep coming to me for 
a job when you know we can’t hire 
anyone as dirty as you are?” 

“I’m always hoping you’ll see me in 
a better light.” —Yale Record. 
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Shows Special Displays for Day 
and Night 
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N interesting and progressive retail 
jewelry establishment is that of the 
Fisher Jewelry Co., Pueblo, Colo. The 
store is 105 feet deep by 20 feet wide. 
The furnishings are of birch wood 
stained dark walnut, real walnut win- 
dows, backs and bottoms. There are six 
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wide including door entrance. The win- 
dows are three feet deep. There are six 
reflectors in each window. One line is 
emphasized at a time, and the displays 
are changed twice a day. There is a 
day display and a special display for 
evening when the store is closed. There 
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INTERIOR VIEW OF STORE OF FISHER JEWELRY CO., PUEBLO, COLO. 


floor cases, full plate tops and fronts, 
12 feet long, one eight foot full plate 
silverware display case and 92 feet of 
wall cases, 18 inches deep. The diamond 
department is in the front of the store 
and the watch repair department in the 
rear. The firm employs three watch- 
makers. 

The front of the store is about 18 feet 


are eight 200 watt lights through the 
center of the store, semi-direct frosted 
shades enclosing lamps and prism globes 
on the front of the wall cases. 

Mr. Fisher has been in business for 
28 years. The entire sales force consists 
of ten persons. The concern does both 
a credit and an installment jewelry 
business. 





Chain Store Competition 


HREATENED investigation of the 

chain stores by the Federal Trade 
Commission has led some to ask, “of 
what will the investigation consist or 
will it show illegal combinations in re- 
straint of trade or practices opposed to 
the public welfare?” Referring to this 
investigation the Retail Ledger recently 
commented : 

“When the Federal Trade Commission 
gets around to its business of ‘probing,’ 
the chances are that the whole investi- 


gation will do little more than provide 
some good advertising material for a 
number of the chains, because, from the 
beginning, there has been little that is 
secret or concealed about the operations 
of the majority of these organizations. 
Their success has been founded primarily 
upon five factors: quantity buying, min- 
imum overhead, quick selling, low 
profits (multiplied by a large number of 
profit building units), and rapid turn- 
over, all supported and linked together 





(Continued on page 116) 





See Storekeeping Department issue of Aug. 2, for interesting article, “Credit Merchandising with 


System.”’ 





i: Oe le eee 


wer Qc 0 068465 8 =o ._3s ee RA 

















July 26, 1928 


THE JEWELERS’ CIRCULAR : 107 





required now than ever by the jeweler 
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to maintain a satisfactory turnover. 




















feel A ADVERT [SING 


“The jeweler should adopt every pos- 
sible means to stimulate business, call- 




















Practical Publicity for the Retailer 


The modern tempo subtly flares with 
@ new emphasis on the intrinsic beauty 
of metals and diamonds., -Exquisitely 
- essed by rare artistry. in radiant 

rnments for the bride...Nine dia- 
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monie meshed in the finest filigreed 
platinum on white gold finest, 18 y 150. 

A bracelet with diamonds a go 
erystal -medallion studded with sap- 




















Distinctive Advertising by Julius C. 


Walk & Son 


OTEWORTHY advertising is being 

done by Julius C. Walk & Son, old 
established jewelers of Indianapolis, 
Ind. The announcement introducing 
rings under the name “Miss Indiana” is 
one that will make a special appeal to 
Indianians. The popular prices quoted 
strengthen the appeal. The announce- 
ment appeared in a space of 11 inches, 
triple column. 

“Gifts from the Groom to the Bride” 
occupied a space of seven inches, double 
column, and shows up conspicuously in 
the black and white scheme which char- 
acterizes most of the announcements. 
This particular advertisement features 
a white gold brooch in fine filigree plat- 
inum at $150; a bracelet with diamonds 
and carved crystal medallions at $135 
and necklaces with brooch clasp in chal- 
cedony and other stones at $18.50. An 
outstanding advertisement is that fea- 
turing silver in a space of 7% inches, 
double column, “Walk’s who counciled 
three generations of brides” makes an 
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A graduation gift 

Sg m_ Walk's is 
€ Guintessence of Te 

loveliness and good iy as id ’ co 

Hoag 28 match- ame nll {a "any, 

ess collection at \ b- ’ ey + 

your command! ww ~ yp 
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Sophisticated mod- x 
ern bracelets in 
Ht 





bright phalanz of 
designs, $7.00. 


Irresistible charm 
of rare enamel 
dominates the new 
watches (sketched), 

lack on white 
gold, $55.00, 


Shoulder pina are 
waunual and star. ~ 
tling—one depicted 
deount of es 
num on gold, four 
sapphires, dia- 
mond, $42.50. 


Smart new _ 
watches for =. 
leather 
(sketched), $57.0 00. 





Exquisitely beauti- 
ful rings... pre- 
cious or semi- -pre- 
cious stones... 
featuring * ‘Miss. Ine 
diana,” $75-$150, 





























p ° 5-7 East Washington Street 
For seventy-two years purveyors of rarely fine jewelry 





NO. 1 


‘undoubtedly increase the prestige of this 


phires, $135...Necklaces with brooch 
clasp in chalcedony, rose quartz, jade, 
carnelian and other: veal stones, $18.90 
up. 








impressive slogan. “For the Modern 
28s” is the caption of an advertisement 
stressing graduation gifts. Note the 
very popular prices in all these an- 
nouncements. Another outstanding ad- 
vertisement in the series was entitled 
“Silver Plated Ware” and featured a 
number of well known patterns. These 
announcements, in make up and text, 
are.original and distinctive and should 


already well known concern. 

Walk & Son use about 40,000 lines an- 
nually. The newspaper contract calls 
for publication every Monday, Wednes- 
day and Friday, but during July and 
August space is used only once or twice 
a week. The firm concentrates on daily 
advertisements from April 10 to June 
15 and from Nov. 15 to Christmas. 

The newspaper advertising is rein- NO. 3 
forced by Hart’s Magazine which is sent 
out seven times a year, by signed letters ing by telephone or in person, and 
distributed four times a year and by Should drop his smug reserve,” said a 
special spring and fall announcements. member of the firm. 

The firm believes that greater effort is Best sellers reported are stone jewel- 
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Sparks of live beauty caught and hed in an individual 
setting . . finely wrought of white gold . . a radiant 
diamond is simply adorned by two smaller ‘diamonds. 
The color and the quality of the full cut gems are most 
the “ sheer beauty and 
delicacy most fittingly expresses the pulchitrude which 
it symbolizes . . 80 very apropos for the modern graduate 
+» fiancee ... Julius C. Walk and Son exclusively 
display “Miss Indiana” 


75 100 150 


We solicit the patronage of _— 
who desire credit conveniences. . 


"Wa j ki: 








The irresistible charm of 
rare silver Pony fine (plate 











diversified po of ex- 
quisite and unsual pieces... 

pm in a phalanx of 
permanently beautiful de- 
signs...the gift for June 
brides... .priced from $1.50 up 





Walk’s have counseled 
three generations of brides 











5¢7 East Washinoton Street 


517 East Washinolon Street 
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Retail Advertising Department 








ry, diamond bracelets and sterling flat- 


ware. 
The sale of men’s jewelry has been 






Exquisite silverware designed 

to instinctively harmonize with 

modern interiors. Lovely pat- 

terns perpetuated in enduring 

Sterling suggest the rare 

charm, dignity, luxury, ond 
of their i 





er 


The never-ending sense of 
pride in Sterling ware elimi- 
nates cost as a factor for con- 
sideration. 








Chas Oe pn aes te 
desire credit convenience: 


~— LSOaN 
—— 


»t 7 East Washinolon Street 
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small, as most jewelers report. A little 
campaign calculated to stimulate the 
sale of men’s jewelry would not be 




















. 
amiss. 
(eee of This Ae Be 1 Mim je 30 Seconds ) \ 
it Pay Yor . 
Geiger &Ament’s Pledge 
to the Jewelry Buying Publi 
Reasonable of firm name from G. F. GEIGER & SON 
Prices— to ouice & “AMEN? there will continue all the — 
Geiger & Son—during —found 
to be ~y seat And, in addition, new plans will b be formed 
~ more efficiently serve our patrons and offer for thei 
iamonds, jewelry, silverware and aye of UNQU SSTIONED 
oe ALITY, at prices as low—and in many cases lower—than 
merchandise of equal quality will be on elsewhere. 
Fine It shall be our aim and purpose to supply our clients with 
Diamonds— diamond jewelry that.will stand the test of time and that will 
bear the most critical inspection. The diamonds sold by us will 
be of the go geo —— represented by our 
salespeople. We wel comparison of our diamond jewelry 
in grade and price ay that of any hed dealer in Louisville 
or elsewhere. 
New We pledge ourselv ves to be-ever alert for the newer modes— 
Designs— both in staple pieces and novelties—and to be the first in Louis- 
ville to display them. 
Partial We shall also inaugurate a dignified method of partial pay- 
Payments— ments, which will enable you to edhe the finest diamonds and 
watches and pay for them out of in: 
lew We will not Leen sell sage § of inferior quality to make 
Prices— our prices seem —rather we will make our saving to you by 
ci buying andl emailer profits Weare ina aj died lly 
to Lid into a markets and buy our goods for CASH—this means 
er prices for you. 
One 'e pledge ourselves to a ONE-PRICE POLICY. We will 
Price— wn cad additione! profit and atte =e to make you feel you have 
receive! a concession by reducing our prices. This Practice is 
unfair to you and we will not indulge in it. 
Larger Geiger & Ame peta ed peg erage Hess hope 
Stocks— ne net your confidence. ing enlarged as 
pidly as economical bu uying and pot selection will vernal, 
Long G. F. Geiger, president, and Nolte C. Ament, vice presiden 
Experience— have both ee, a long and varied — in the peed 4 
ness. This firm is small enough to have a I interest in 
a and your gift problems, yet is large enou enough to supply you 
a liberal selection of everything in diamonds, jewelry, sil- 
aons and watches of recognized worth and value. 
Personal Ve hope you will give us the opportunity of demonstrating 
the bee meaning of PERSONAL SERVICE. 
G. P. Geiger. Nolte C. — Thos. M. Geiger, 
President ‘ice President and T: Secretary 
teormenes 
Successors to 
G. F. GEIGER & SON 
447 Fourth Avenue Starks Building 
\ “*Just a Good Jewelry Store” Ya 








JEWELRY ADVERTISER’ AN- 
NOUNCES AD’S READING TIME 


THIS 


THE JEWELERS’ CIRCULAR 


The new firm of Geiger & Ament, suc- 
cessors to G. F. Geiger & Son, Louis- 
ville, Ky., announces the change of firm 
name in a dignified advertisement 15 
inches long by four columns wide. Fol- 
lowing the custom of a well known mag- 
azine, an inscription at the top of the ad 
announces the average reading time, 
rather novel advertising procedure. The 
entire announcement is confidence inspir- 
ing. 

Mr. Ament, new member of the firm, 
is well known as an advertising special- 
ist, and was for several years associated 
with J. K. Lemon & Son, Louisville, Ky. 


* * * 


Summer is considered a proverbially 
dull time for the retail jeweler but some 
will be surprised to know that there are 
jewelers who advertise persistently 
throughout the entire summer months. 
This is not alwys done with the hope of 
selling a great amount of merchandise, 
but it does keep the public jewelry- 
conscious and keeps the dealer’s name 
before the public. Then again there 
are many items that may profitably be 
featured through the summer, and the 
advertiser will get the reputation of 
being enterprising and up-to-the-minute. 
Here is a suggestion which might be 
used either verbatim or in your own 
words during the next month: 


Bracelets for the 
Summer Girl 


EAUTIFUL bare arms are among 
woman’s greatest charms and are 
worthy of refined adornment. 

The beauty of the uncovered arms 
of the summer girl is enhanced by a 
well-chosen bracelet. Good taste 
must be used in the selection of a 
bracelet as well as in anything else. 
We have a well-chosen variety in all 
sizes and widths. Our collection of 
engagement bracelets may be of par- 
ticular interest to you, and we have 
dainty bracelets for the summer cos- 
tume as low as $..... 

(Fill in your own price.) 
* * * 


There are certain side-lines which 
jewelers may profitably feature during 
the summer time. These include ko- 
daks, vacuum bottles and souvenirs for 
tourists, etc. With 21,000,000 motor 
cars in the United States the possibili- 
ties of well-chosen side lines will be 
readily recognized. Vacuum bottles are 
quick sellers in many territories, if 
properly featured. Here is an idea for 
an advertisement along this line: 


A Summer Requisite— 
A Vacuum Bottle 


—-- and satisfying for man, 
woman or child, or for the whole 
family—for the vacuum bottle is 
really a “family affair.” 

When you motor out over the hills 
and stop to feast your eyes on the 
surrounding country, enjoy a dainty 
luncheon and an ice-cold drink from 
the vacuum bottle. 

We have an assortment including 
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all sizes from the half-pint to the 
two-quart sizes, and at prices to fit 
your purse. 
Plain, inexpensive bottles and elab- 
orate nickel-plated ones. 
Pres: $.... WW Bisuss 
(Name and address here.) 


oe Ae 


} persia sit down some evening and study 
your own business for a while. See if 
you can’t think up something which 
would individualize it. Devise some spe- 
cial talking point. You surely believe 
that you have at least something on the 
other fellow. You pride yourself per- 
haps on your ability to buy exclusive 
merchandise at a price which will allow 
you to pass it on to your customers so 
that they will feel that they have bought 
something really unique and inexpensive. 

You may have a watchmaker who has 
remarkable horological ability, thus al- 
lowing you to repair watches with un- 
usual satisfaction to your customers. 

You may have picked up some specials 
at popular prices. 

You may give your individual atten- 
tion, which you probably do, to the 
supervision of every watch that leaves 
your store, and to every diamond. 

You may make a practice of not sell- 
ing a diamond which possesses the least 
flaw, or you may sell all kinds of dia- 
monds and make a practice of telling the 
customer honestly just what the flaw is 
and where it is. 

You may even do as some jewelers 
already have done—give the customer 
with the diamond a little diagram of the 
stone and jot down on it the location of 
the flaw. Assuredly you will be much 
beloved by your customers, and you will 
have a right to brag about these good- 
will building qualities in your advertis- 
ing. With the use of your own brains 
and a little originality you will be able 
to tell your local newspaper man just 
what you want in your copy, and if 
you are not a writer, he will attend to 
the literary composition for you, because 
he is only too glad to develop you into 
a continuous advertiser. 


* bg * 


Many jewelers find it difficult to make 
their newspaper advertising pay. Ad- 
vertising men naturally urge newspaper 
advertising because we have faith in it, 
but there are those rare times when a 
dealer’s small appropriation will not al- 
low the newspaper to be used persist- 
ently as it should be used. In towns 
where advertising space is very cheap 
the cost will not be prohibitive, but 
every man cannot pay the price for 
newspaper advertising. Any jeweler 
may, however, resort to a certain amount 
of direct advertising, and he should do 
this regularly. 





“That sure was good liquor you gave 
me.” 
“Good liquor?” 
“Yeah.” 
“There must have been some mistake.” 
—Arizona Kittykat. 
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UMMER is a difficult time to get 

business, but nevertheless business 
is there if we go after it in the right 
way. What shall we feature and how 
shall we feature it is an important ques- 
tion with many jewelers. You yourself 
ought to know what lines of merchandise 
to feature in your newspaper space. 
Conditions may be such as to require 
your stressing the watch repairing de- 
partment or the sale of watches. Here 
is a little idea that might be put into 
effect with good results; you may use 
this in as small an amount of space as 
four inches, single column: 





On Your Way? 
Remember Your Watch 


Just before setting out on that vaca- 
tion, wouldn’t it be wise to have your 
watch examined by a competent watch 
maker, cleaned, oiled and repaired, if 








necessary? You will feel better when 
you are confident that you have the 
right time with you. Our many years’ 
experience as watch repairers make us 
fully competent to give you the best 
results. 


(Name and address here.) 











If you wish to use a little more space, 
you might try something like the fol- 
lowing: 





Every Man— 
Needs a Vacation and Every 
Man Then Needs His Watch 


F you have ever gone into the 

country and walked off for a long 
jaunt after breakfast, you remember 
how you were late for dinner because 
you had no watch with you. 

The situation is embarrassing and 
discomforting. Perhaps you had a 
watch, but it stopped or ran irregu- 
larly, making things just as incon- 
venient for you as if you had no 
watch at all. Therefore it would be 
advisable before leaving for your rec- 
reation to submit your watch for in- 
spection to our expert. He is paid to 
tell you honestly just what ails it. 

We have built up a reputation for 
honesty and satisfaction. 

If your watch is accurate, you will 
take pleasure in the thought that you 
have with you a reliable timepiece. 
If it is impaired in any way, we will 
correct it at a reasonable cost. 


(Name and address here. ) 











Suggestions for Circular Letters 


Many jewelers are at a loss to know 
how to prepare letters to stimulate sales. 
Below are a few that may be of some 
help; they are offered, however, merely 
as suggestions. 


Business Building Ideas 


HE retailer must do the unusual in 
order to attract attention. If you 
have established such prestige that peo- 
ple will come to you anyway, this is 
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7. How many facets has a properly 
cut diamond? 

8. Can you name some of the famous 
diamonds of the world? 








To increase the sale of diamonds. 


Diamonds have always been de- 
sired both for their beauty and for 
their value as an investment. A dia- 
mond never grows old. There are 
no second-hand diamonds. Diamonds 
have no depreciation, like an auto- 
mobile. Money invested in diamonds 
is concentrated wealth. The owner 
has not only the pleasure of wear- 
ing a beautiful stone which for cen- 





To increase the sale of jewelry, etc. 


OUR buyer has just returned from 
a purchasing trip to the large 
manufacturing centers and has pro- 
cured exquisitely designed pieces of 
jewelry which have an individuality 
all their own. The designs are ex- 
clusive and have been made by the 
best artists and artisans. Our aim 
has been to procure attractive and 
reliable articles at moderate prices. 
It pays to buy good jewelry. 

It requires some investigation and 
research to secure original designs in 
jewelry at popular prices, and we 
have succeeded in doing this. 

The latest patterns in silverware 
will be of special interest to you. 
We have, moreover, arranged for you 
to secure a complete silver service in 
any desired pattern by a convenient 
purchase plan. It is embarrassing at 
times to find that you lack certain 
pieces of silver in your admired pat- 
tern, and this frequently - happens. 
Drop in at your convenience and let 
us tell you all about this little plan. 

Yours sincerely, 











turies has been the envy of mankind, 
but he knows that it will also yield 
a liberal percentage of profit. The 
output of diamonds is controlled by 
a London syndicate and the prices 
have never decreased. Our deferred- 
payment plan simplifies the possession 
of a diamond. We have beautiful, 
scintillating stones as low as $— 
(price here). Several years’ experi- 
ence in the purchasing of diamonds 
has enabled us to buy right. Our cost 
of doing business is reduced’ to a 
minimum, and the purchaser gets the 
benefit. Yours sincerely, 











NO. 1 


hardly necessary. Most of us, however, 
are not quite so fortunate. Why not try 
a little contest in your newspaper? You 
will be surprised, perhaps, at the inter- 
est which will be aroused. 

You can make this contest one which 
will focus attention upon your own busi- 
ness. Here are a few questions which 
you might put before the public; they 
will be impressed by your technical 
knowledge, and the answers will interest 
you too: 

1. What 
filled’’? 

2. What is the significance of 5 per 
cent iridium platinum? 

3. What is the real function of a 
watch jewel? 

4. Does the expression 23-jewels al- 
ways indicate a particularly valuable 
watch? 

5. How many jewels are necessary for 
the accurate functioning of a watch? 

6. How long does it take to cut and 
polish a one-carat diamond? 


is the meaning of “gold- 





NO. 2 
9. What causes the difference in the 
price of diamonds? 
10. What gives brilliancy to a dia- 
mond? 





To promote the sale of watches. 


AMS is a very delicate pre- 
cision instrument and should be 
chosen with exceeding care. The pur- 
chaser is necessarily obliged to place 
confidence in the seller. If the re- 
tailer is not conscientious and famil- 
iar with the science of watch making 
as well as the distinguishing features 
of the different types of watches, it 
is difficult to secure satisfaction. 

Our watch maker knows watches 
and thoroughly understands both the 
theory and practice of horology. Our 
establishment is not the largest, but 
we have devoted special attention to 
accurate timekeeping. 

If you are thinking about buying 
a watch as a presentation gift, you 
cannot do better than to visit us, 
where every courtesy will be extended 
to you whether you purchase or not. 

Prices as low as consistent with 
high quality. 

Yours sincerely, 











NO. 3 


There are some retailers, in fact, who 
may need to brush up on this informa- 
tion themselves, and if you lack this 
knowledge, get it, because you need it 
in your business? The public today is 
information-hungry. It makes greater 
demands than it ever did before. 

A prize might be offered for the cor- 
rect answers to these questions, and the 
answers might be pubished in a later 
issue of your daily newspaper. You 
might substitute any other questions 
which you think more suitable. 
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, Wadsworth” 
Band 


to the famous line of Wadsworth Bands! 


HE success jewelers are having with 
Wadsworth Watch Bands already in- 
troduced has led Wadsworth to create 
the two strikingly new models pictured 
here. . 
The “Lord Wadsworth” (for men) has 
a different type of mesh than has ever been 
used in bracelet construction—a series of 
tubular links which provide the utmost 
flexibility and comfort on the wrist. It 
will always keep clean, bright, and sani- 
tary. And a patented attachment makes 
possible quick, easy adjustment, as indi- 
cated in the diagram at the right. 
The “Lady Wadsworth” (for women) 
has several new patented features, com- 


_bining beauty, simplicity of attachment, 


strength and convenience. Both bands 
are made in Wadsworth Quality white or 
green gold filled. 

Your wholesaler can supply you with 
these distinctive Wadsworth creations— 


now! 


THE WADSWORTH WATCH CASE CO. 
“Case Makers for the Leading Watch Movements” 
DAYTON, KENTUCKY 


Offices: 
New York, 20 W. 47th St. San Francisco, 150 Post St. 
Chicago, 35 E. Wacker Drive (Jewelers’ Building) 


COOPERATING WITH 
THE JEWELRY 
TRADE ASSOCIATION 


THE JEWELERS’ 
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The “Lady Wadsworth” Band 

















The “Lord Wadsworth” Band 


The “Lord Wadsworth” band is supplied to all jewelers 
with sufficient mesh to fit the largest wrist. To fit the 
individual wrist, links may be cut away from each end. 
The band is locked to the watch by a new patented spring 
plate (A), compact and secure, but easily released by a 
slight pressure of the thumb nail. The attachment (B) is 
designed to fit any modern strap watch by the use of an 
expanding pin bar. 


ADVERTISED RETAIL PRICE 
PU RALE OF DVOOM DOLE TCE. 6nis.cc sch cess ceevens $10 


The “Lady Wadsworth” Band 


The watch attachments slip 
right over the lugs of any 
modern wrist watch, and 
snap tigh and permanent- 
ly into place. Adding or 
removing links to secure a 
perfect fit to any size wrist, 
is but the work of a 
moment—as indicated here. 
The jeweler is supplied with 
special tool shown, and 
complete instructions for 
manipulating the band. 





ADVERTISED RETAIL PRICES 


RPE onsets Gio aise Ses cle a minceie ane eG $5.00 
Decorated—with 2 synthetic sapphires........ 6.00 
Decorated—with 4 synthetic sapphires........ 7.25 
Decorated—with 6 synthetic sapphires........ 8.25 
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WORKERS IN PRECIOUS METALS 
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Old Clock with Thirteen Bells 


and Twenty-five Hammers 








Written expressly for THE JEWELERS’ CIRCULAR, by Samuel Bernard 

















HESE illustrations show a music 

hall clock which plays six different 
tunes immediately after the clock strikes 
the respective hour, with the minute- 
hand at twelve. This musical “grand- 
father,” with its hundreds of parts nand- 
forged, was completed in the year 1696, 


in this photograph, over the moon-phase 
dial. 

This moon-dial, with the clock alto- 
gether, is set right in back of the “main” 
clock dial, of which we see at any one 
time but half of it, through the half- 
circle opening on top. The hand pointer 

















MOON-DIAL AND MAIN-DIAL OF CLOCK NEARLY 250 YEARS OLD 


the work of Jacob Ehlers, a Swedish 
watchmaker of the seventeenth century. 

There are 25 hand-made hammers in 
this clock. The heavy iron hammer on 
the right side of this “back-view” pho- 
tograph of the movement strikes the 
large bell each hour. There is no half- 
hour strike, and there is no chime of 
the quarter-hours. However, there is a 
full two-minute music of any one of the 
six tunes you may want the clock to 
play, right after the striking-hammer 
loudly proclaims the hour. The setting 
of the music tune is accomplished by 
adjusting the large hand, which is seen 


reaches then over the half-circle, with 
its six Arabic numerals neatly engraved, 
almost two and a half centuries ago. 
By setting this hand at number 1 we 
will have the clock play after it strikes 
the hour, tune number one. Moving the 
hand over to number 2 the clock will 
play after its next strike tune number 
2, and so forth. 

The change in music notes is brought 
about when moving the hand, by switch- 
ing over the spindle—with what would 
seem a million pins—below the hammers. 
This, in turn, is accomplished through 
moving the lever that comes in contact 




































with the spindle post. The lever-end at 
the spindle-post to the left of this pic- 
ture appears free because the upper 
end of this lever is resting on a cam- 
like arrangement that would bring the 
hand-indicator down to number 1. How- 














BELLS AND MUSIC CYLINDER OF THE 
CLOCK 


ever, were we to move the hand over to 
number 2 the lever would then be 
brought in contact with the spindle-post, 
and move it a trifle, thus making the 
clock play tune number 2. Again, mov- 
ing the hand over to number 3, it would 
move it still more, and it would then 
play an entirely different tune, and the 
same with numbers 4, 5 and 6. 

The three trains, time, strike and mu- 
sic, are separately cased so that the va- 
rious adjustments may be made in each 
one without worrying about the condi- 
tion of the others. Then, of course, 
there are the various levers connecting 
them, so that the clock will strike when 
the minute hand approaches the Roman 
figure XII, and the Arabic numeral 60. 
And, also, that it will begin to play right 
after it finishes striking. 

The clock case is much larger than 
the ordinary grandfather clock, and is 
very elaborately carved. This clock was 
brought over to this country some years 
ago by a Swedish artist, by the name of 
Holz Hansen, for Mr. Joseph Isidor, a 
successful manufacturer at Newark, New 
Jersey. It had been in Mr. Isidor’s pos- 
session in a somewhat wrecked condition 
for a number of years. Shortly after 
it had been repaired and set up in his 





(Continued on page 116) 
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Assay Crucibles and Metallurgical Clay G 


Bearing the Dixon Name 


One hundred years ago Joseph Dixon invented the graphite crucible for melting metals 
and revolutionized metallurgical practice. And today when the use of graphite cruci- 
bles is accepted practice, it is but logical that the name DIXON should be the one 
definite standard of crucible quality. Further details or quotations, on standard or 
special products gladly given on request. 








Booklet No. 77-A will prove interesting to you. 





Joseph Dixon Crucible Company 
Established 1827 





Jersey City, N. J. 















LEIMAN BROS. 
Reversible 


Work Bench 


PATENTED 








The bench that evolution has produced— 
the ultimate improvement—the comfort- 
able, convenient work bench that is truly 
the jewelers’ companion. 


The top is the same front and rear, so that the 
bench is really two benches in one. The trans- 
formation is complete whenever you want a 
new one for the old working front of your 
bench. 








It took years of experience with practical 
working jewelers to evolve this bench— 
no other makers can offer it to you—it’s 
patented. It contains time-tried features, 
the convenient arm rest, the rigid file pin, 
the full width drawer and the non-rust- 
able lower pan. 


LEIMAN BROS._ .- ‘ 23B WALKER STREET, NEW YORK 


Makers of good Machinery for 40 Years 


Every worthwhile shop, large or small in the 
land uses them. The material is especially 
selected with its close-grain hard maple for the 
top—and then heavily shellacked to allow for 
washing and cleaning. Altogether a most desir- 
able bench for the factory, workroom, store or 
home. Get the catalog telling all about them. 























The BUYERS’ DIRECTORY Price $1.00 JEWELERS’ CIRCULAR 
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Standard Time Conversion Chart 


a Bureau of Standards has just 
issued a standard time conversion 
chart, prepared by R. E. Gould, as- 


Step, ne 
Camay zona 


THE JEWELERS’ CIRCULAR 


Directions for using the chart are given 
on the reverse side. To obtain the time 


at any place in relation to the time at 
any other place, it is necessary only to 
set the time on the inner circle (the 
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Importance of Accurate Time 


EEPING railroad trains on time re- 
quires more than 133 watches and 
33 clocks to every hundred miles of line, 


11—9562 


STANDARD TIME CONVERSION CHART PREPARED BY R. E. GOULD AND ISSUED BY U. 8S. BUREAU OF STANDARDS 


sociate physicist. Knowing the standard 
time at any place on earth, the corre- 
sponding standard time at any other 
place can be read directly from the 
chart by means of a movable dial. 


movable dial) to the longitude of the 
place where the time is known and to 
read the time indicated at the longitude 
of the other place. Radio enthusiasts 
and others will find it very helpful. 


according to S. A. Pope, supervisor of 
time service for Southern Pacific Co. 
“Nowhere,” Mr. Pope said, “is the 





(Continued on page 116) 
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CONFIDENCE 


After serving the trade for more than 
sixty years our most valuable asset is 
the confidence and good-will of our 
many customers who send us their 


wastes year after year. 





HANDY @ HARMAN 


Refiners of Precious Metals 


Fulton 2 Gold Sts., Bridgeport, 


New York City Conn. 
425 Richmend St., Providence, R. I. 


SHIP TO ANY ONE OF OUR THREE PLANTS 
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, | HOOVER & STRONG, Inc 


o| «= Metallurgists |e 0) 


OFFICE AND WorkKS,119 West TUPPER STREET. 
BUFFALO, N.Y., U.S.A. 


LAZY 
DOLLARS 


... are those dollars tied up in old 
gold, silver, and platinum scraps 
and other material containing pre- 
cious metal. 





Let us refine your present accumu- 
lation . . . under a promise that 
we'll do everything humanly possi- 
ble to hold your goodwill. 

Moisture-proof shipping sacks holding 
one-half barrel when properly filled... 


gladly sent on request. How many do 
you need now? 





vse DEE REFINING service 


Every lot is handled with exacting care with a view to your continued patronage. 


SHIP US YOUR NEXT ACCUMULATION 


DEEPENDABILITY 


THOMAS J. 


DEE & CO. 


. Sales Office Refiners 


5 So. Wabash Ave. 


a 


Ls ieetete-(hatha a) 


CHICAGO 





Refining Plant 
317-319 E, Ontario St. 














Don’t Guess the Answer! 


Let the Hoke Refining Instructions tell 


you how to do your own refining—and then. 


you'll be doing it right. 


Now is the time to make your semi-an- 
nual clean-up. Don’t let your books show 
a slump during the summer months—re- 
cover all the value from your scrap metal, 
filings, old solutions, that have accumulated 
during the busy season. 


Ask for our free booklet R. C. 


Sam W. Hoke, Mgr, 


Jewelers’ Technical Advice Co. 


22 Albany Street, New York City 











Established 1845 


10K Solder for 14K Gold 6K Solder for 10K Gold 


JAMES H. DEDERICK’S SONS, Inc. 


Gold and Silver Sheet and Wire 


Also Silver Solder 


44 GOLD STREET NEW YORK 























ARTHUR T. HAGSTOZ 


T. B. HAGSTOZ & SON 


GOLD, SILVER and PLATINUM 
Refiners and Assayers 
709 Sansom Street, Philadelphia 
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[Patents Granted by the United States and 
the Registered Trade-Marks] 








UNITED STATES PATENTS 
Issue of July 17, 1928 





1,677,144. WATCHCASE. ABRAHAM LASKA, 
New York, assignor to Hipp. Didisheim 
Co., Inc., New York, N. Y. Filed Oct. 
21, 1925. Serial 63,813. 3 Claims. 

In a watchcase construction, an outer, sub- 
stantially rectangular frame member and an 
inner watchcase member having a back mem- 
ber and a bezel member, the latter of which 
is attached to said outer, substantially rectan- 








gular frame member at spaced points within 
the same, the frame member being apertured 
to admit the passage therethrough of the 
stem and sufficient clearance being provided 
between the bezel member and the outer 
frame member to permit the application and 
removal of the back member. 


1,677,204. BRACELET CONSTRUCTION. 
AXEL PERSON, Attleboro, Mass., assignor 
to Harvey Clapp & Co., Attleboro, Mass. 
Filed Dec. 30, 1926. Serial 157,909. Re- 
newed Nov. 30, 1927. 14 Claims. 

A bracelet comprising a plurality of brace- 
let units connected together, each of said 
units including, in combination, an outer link 
having a top wall and side walls depending 
therefrom, said side walls being bent in- 
wardly at the bottom and thence extending 
upwardly toward the under side of said top 


79 15 13" 


ail 23 26 








wall and forming beneath said top wall a 
pair of longitudinal channels one at either 
side of said link, and an inner link slidable 
logitudinally within said outer link and hav- 
ing a top wall and depending side walls, 
said side walls resting in said channels. 


1,677,415. MECHANICAL PENCIL. JOHN 
STRAKA, Chicago, assignor to The Wahl 
Co., Chicago. Filed April 28, 1922. 
Serial 557,199. Renewed Nov. 10, 1924. 
11 Claims. 

A pencil comprising a barrel, a tip ro- 
latably and removably engaging said barrel, 
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a lead support having a non-circular head, 
Screw threaded engagement means operated 





THE JEWELERS’ CIRCULAR 


by the relative rotation of said barrel and 
said tip for imparting longitudinal movement 
to said lead support, a lead ejector engaging 
said lead support and having a non-circular 
head, and means cooperating with said 
threaded engagement means and said non- 
circular heads and operated by relative rota- 
tion of said barrel and said tip for advancing 
said lead ejector at the end of the longi- 
tudinal movement of the lead support in one 
direction. 


1,677,790. ALARM CLOCK. WILLIAM FRANK 
McKINLEY, Little Rock, Ark. Filed Sept. 
22, 1923. Serial 664,267. 3 Claims. 

A clock having hour and minute hands, 
an alarm setting pointer, and setting mech- 
anism comprising gearing adapted to turn the 
hour and minute hands, gearing adapted to 
turn the pointer, an arrangement of movable 





gears adapted to be shifted to operate either 
one or the other of the gearings, and a stem 
adapted to be pulled out for the setting of 
the hour and minute hands and pushed back 
for the setting of the alarm pointer. 


1,677,849. CLASP. GEORGE H. ROBERTS, 
Providence, R. I., assignor to B. i 
Ballou & Co., Inc., Providence, R. I. 
Filed May 24, 1927. Serial 193,799. 5 
Claims. 

A strap connector comprising a body hav- 
ing a front plate with side walls, a diaphragm 
spring in said body, a back plate having its 
edge engaging the side walls and held in 
position by the folded-in edge of said side 
walls, one of said plates having an eye for 
attachment to the strap, bearings in said 
back plate, a lever jaw having pintles in said 
bearings and swingable towards and from 





said back plate to clamp between it and the 
back plate an article to which it is desired to 
attach said strap, and a tongue portion on 
said lever engaging said spring to be forced 
thereby into clamping position or when said 
lever is swung through substantially 90 deg. 
to then force or hold said lever in open 
position. 


1,677,872. CALENDAR CLOCK. REGINALD 
NORMAN’ REID, Edinburgh, Scotland. 
Filed Oct. 17, 1927. Serial 226,794, and 
in Great Britain Sept. 1, 1926. 3 Claims. 

In combination, a clock having three aper- 
tures in the dial thereof, a movable strip 


45, 


























38 , “44 
4 ea _ 
42. ° lee e 66 
49 id 1 [re 
a4” 
- . a 13 
2» > 
J E | . 
43 iy mi hey 
7 ’ 23 
2 + i oa 
© ty 
Fae ieee 
ao < so i 6s 
46 25m or 
” : 9UT IL 
5 > « 6 @&f 


positioned behind each aperture, a let-off 
spool, a driving spool, and a take-up spool 
for two of said strips, rollers around which 
the other strip forms an endless band, the 
driving spool for one of said strips operatively 
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engaging one of said rollers, and mechanism 
controlled by said clock for simultaneously 
rotating said spools, whereby said strips and 
band move at predetermined intervals of 


time. 
DESIGNS 
75,765. MIRROR OR SIMILAR TOILET 
ARTICLE. WILLIAM’ SS. BECHTOLD, 





count" 


Newark, N. J. Filed April 28, 1928. 


Serial 26,501. Term of patent 7 years. 


MIRROR OR SIMILAR TOILET 
WILLIAM _sS.. 


75,767. 


ARTICLE. BECHTOLD, 














Newark, N. J. Filed April 28, 1928. 
Serial 26,503. Term of patent 7 years. 
75,768. MIRROR OR SIMILAR TOILET 
ARTICLE. WILLIAM’ S._ BECHTOLD, 





Newark, N. J. Filed April 28, 1928. 
Serial 26,504. Term of patent 7 years. 


75,809. FINGER RING. JoHN SCHUMER, 
Cincinnati, Ohio, assignor to The 
Schumer Bros. Co., Cincinnati, Ohio. 
Filed Oct. 12, 1927. Serial 23,734. Term 
of patent 7 years. 
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RING OR SIMILAR ARTICLE. 
LAWSON L. JAFFE, Chicago, assignor to 





Term of patent 14 years. 


RING OR SIMILAR ARTICLE. 
. JAFFE, Chicago, assignor to 








Term of patent 14 years. 


CUFF BUTTON OR SIMILAR 
FREDERICK CARLYLE RILE, 


Term of patent 14 years. 
CLOCK CASE. RicHarD H. WHITE- 
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Conn. Filed Sept. 1, 1927. Serial 23,269. 


Term of patent 14 years. 


United States Trade-Marks 
Issue of July 17, 1928 


The following trade-marks are published 
in compliance with Section 6 of the Act of 
Feb. 20, 1905, as amended March 2, 1907. 
Notice of opposition must be filed within 30 
days of this publication. 

Marks applied for under the ten-year 
“proviso” are registrable under the provision 
in Clause (b) of Section 5 of said Act as 
amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a 
fee of $10 must accompany each notice of 
opposition. 


Ser. 265,983. JosEPH M. PLAuT, doing busi- 


ness as Data Watch Co., Cincinnati, 
Ohio. Filed May 5, 1928. 


For Watches. 
Claims use since April 1, 1928. 
Ser. 266,272. Savoy WaTcH Co., INC., New 
York. Filed May 11, 1928. 


Lady West 


For Watches, Watchcases, Watch Move- 
ments, and Parts Thereof. 
Claims use since Feb. 1, 1928. 
Ser. 266,725. JACOB ENGEL, doing business as 
. Engel & Co., Baltimore, Md. Filed 
May 21, 1928. 


For Ladies’ Wrist Watches. 
Claims use since about Oct. 1, 1918. 
Ser. 266,808. HELBEIN-STONE Co., INC., doing 
business as Templar Watch Co., New 
York. Filed May 22, 1928. 


TEMPLAR 


For Watches, Watchcases, and Watch 
Movements, and Parts of the Same. 
Claims use since about April 30, 1928. 
Ser. 267,027. THE ANSONIA CLOCK Co., Brook- 
lyn and New York. Filed May 26, 1928. 


SONIA 
For Clocks. 


Claims use since 1921. 
Ser. 259,450. KLEBANOFF & GROSSMANN, New 
York. Filed Dec. 29, 1927. 


K-G 


For Jewelry for Personal Wear, 
cluding Watches. 
Claims use since 1924. 


Not In- 








Chain Store Competition 
(Continued from page 106) 











The New Haven Clock Co., New Haven, 





by the merchandising ability of high- 
salaried executives whose services are 
available for an organization where 
they could not be afforded by a single 
store. 

“In short, the chains are merely prov- 
ing the truth of the adage that ‘in union 
there is strength.’ ” 


to their distant eastern markets.” 
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Old Clock With 13 Bells 
(Continued from page 111) 
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house as a time-keeper, the weight of 
the chime-train fell down with an awful 
crash that broke through the floor of 
the clock-case. This mishap so disgusted 
Mr. Isidor, the owner then of the clock, 
that it was put aside in its disabled 
condition and forsaken for a time. 

In 1918, when the Salmagundi Club 
(an organization of eminent artists) was 
furnishing its newly acquired house at 
47 Fifth Ave., several generous members 
contributed various articles of furni- 
ture. Mr. Isidor, a member of the Sal- 
magundi Club, made then the clock a 
present to the club. Although this is a 
technical article, illustrating a rare 
clock, it may be of interest, nevertheless, 
to tell here of the “Toast for the Salma- 
gundi Club”: 

Old friends and new who gather 
here, 
May kindly thoughts and friendly 
cheer 
Pervade our feast and warm our 
hearts. 
May we play fair in all the parts 
That life assigns. May art, not 
pelf, 
Be boss, and Justice stand upon 
the shelf. 
And old friends gone, we greet 
you, too— 
We drink a silent toast to you. 
Old friends and new—the old, I 
give my hand to you; 
The new—why, some day you'll be 
old—I give my hand to you. 
This clock, 234 years old, is now tick- 
ing faithfully every minute of the 24 
hours, and is generally in splendid con- 
dition. It was recently repaired by 
Samuel Bernard, watchmaker, 516 Fifth 
Ave., New York. 








Importance of Accurate Time 
(Continued from page 113) 








value of time more emphasized than in 
the transportation industry. The watches 
of 12,000 of our employes are subject 
to our time service requirements. All 
train and enginemen visit an official 
watch inspector twice a month and 
watches are adjusted if they show a 
variation of 20 seconds or more from 
standard time. 

“Many types of clocks are among the 
3000 in service on our Pacific Lines. 
Fine marine clocks are in the _ pilot 
houses and engine rooms of our ferry 
and river steamers. Time clocks are in 
use in our offices and shops, watchmen’s 
clocks protect our property against fire 
and theft during hours of darkness, and 
there are in use other types of clocks 
almost too numerous to mention. 

“Without the guidance of fine watches 
and clocks a modern railroad would 
quickly be thrown from order and effi- 
ciency into the greatest of confusion, 
and it would become almost impossible 
to move the farm crops of the West 
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News About September Business 


ETRUSCAN 


i> September the popular Etruscan pattern is 
the feature of the monthly turnover campaign. 
We chose Etruscan for this month because of 
the big opportunity it offers to get fall business 
under way quickly. Etruscan is naturally a good 
seller. It is broadly popular. The big business 
done with it in many sections proves the pos- 
sibility it has for increased sales if you will get 


behind it. 


We are devoting to Etruscan full pages in the 
magazines that have pulled so well before. A 
campaign that will come to the attention of about 
three out of four of the families in your commu- 
nity that you would like to do business with. 


























To help you let them know about Etruscan, 
we have prepared an interesting and valuable 
group of sales helps, window displays, folders, 
mailing pieces, newspaper advertisements, etc., 
and of course the unique fill-in folder which has 
proved such a successful business builder. All of 
these are ready now and your order will be filled 
promptly from the Advertising Department. 








THE GORHAM COMPANY 


We End SALES AGENT FOR 
¢ Endorse GORHAM MANUFACTURING COMPANY 


The Jewelry Trade ; 
pare GORHAM.-WHITING DIVISION, Providence, R. I. KERR DIVISION, Providence, R. I. 
eta DURGIN DIVISION, Concord, N. H. 
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Why Plate Chromium on 
Precious Metals 


Is the jewelry artisan---who dates 
back to the beginning of time as 
a worker in precious metals --- 
reverting to base metal for his 
medium to express his artistry? 


Star WatTcH CAsE ComPANY 


LUDINGTON, MICHIGAN 


NEW YORK OFFICE SAN FRANCISCO OFFICE 
20 WEST 477T?i ST ia iW x 704 MARKET ST. 

CHICAGO OFFICE — Sarster use call te CINCINNATI OFFICE 

35 E. WACKER DRIVE 49 31 EAST FOURTH ST. 
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THE FIRST LETTER 
IN THE PRIMER 


‘ 
: THERE IS NO BETTER TEACHER 
THAN EXPERIENCE IN THE 
i JEWELRY TRADE, BUT EXPERI- 
ENCE MUST BE MERGED WITH 
FORESIGHT. TO HAVE THE 
OX VISION TO SELECT SALABLE 
SI GOODS IS THE FIRST LETTER 
i IN THE PRIMER OF 
SUCCESS 
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Stylists in Jewelry Since 1850 


NEW YORK OFFICE: CHICAGO OFFICE: 
15 Maiden Lane 29 E. Madison Street 
FACTORY: 
1325 Atlantic Avenue 
Brooklyn, N. Y. 
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~- SOLIDARITY 


“‘The Case That Courts Comparison”’ 





SOLIDARITY 


Mr. Retailer: 


NOTICE! 


You can now select High Grade American and 
Swiss Watches—carrying SOLIDARITY 
GOLD CASES (in the different sizes, styles and 


shapes). 





A request from you for SOLIDARITY 
CASED watches will have special consideration 
at all sources of supply. 


“Character Cases for Quality Jewelers,” made 
from precious metals ONLY, for more than 
forty years. 


SOLIDARITY WATCH CASE CO. 


ESTABLISHED 1885 





15 MAIDEN LANE NEW YORK 
JOHN W. SHERWOOD, President LOUIS J. MONTAGNON, Treasurer 
GUSTAV F. SCHULZ, Vice-President CLARENCE R. COMFORT, Secretary 


FRANK W. KETCHAM, Asst. Secretary & Asst. Treasurer 
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Channeled and Azured Seamless 
Wedding Ring Blanks 


| 
| 

| 

MADE IN PLATINUM, PALLADIUM AND WHITE GOLD | | 
TRUE, UNIFORM and CLEAN CUT | 
) 





ENLARGED 
CROSS-SECTION 


ENLARGED 
CROSS-SECTION 











Series 318 to 321 
With Beveled Sides 


Series 311 to 314 
With Flat Sides 




















AZURED ALL AROUND 



































DRILLED SEAMLESS RING BLANKS 
ALL SHAPES—ALL WIDTHS—ALL FINGER SIZES—ANY NUMBER OF HOLES 


BAKER & CO., INC. 


54 Austin St., Newark, N. J. 
30 Church St., New York 760 Market St., San Francisco 5 So. Wabash Ave., Chicago 
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We Are Pleased to Announce 





That 
Mr. DAVID SCHWAB 


Formerly of 


Davidson & Schwab, Inc. 


Has Become Associated 
with 
Our Organization 
as 
Vice-President 


y 


La Salle Jewelry Mfg. Co. 


MAKERS OF FINE PLATINUM DIAMOND JEWELRY 
IMPORTERS OF PRECIOUS STONES 


64 WEST 48th STREET 
NEW YORK 
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created by Kreisler. . . . And the mesh 
band adds much to make this dis- 


tinguished watch a source of pride for 


Well Groomed ..... 


from tip to toe to wrist. . . . For it’s a 


FRODSHAM movement fitted in a case 


the discerning male... . 


JACQUES KREISLER G- COMPANY 


36 WEST 47"STREET - NEW YORK 


55 EAST WASHINGTON STREET, CHICAGO 
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The Fast Selling Line 
That Makes Profits for You 


Ingenuity and aggressiveness go hand in hand 
in a progressive age to make for better condi- 
tions. This is particularly true in a commercial 
sense and that is why we are continually forging 
ahead, creating novel ideas in jewelry that make 
for you profits, increased business and a staunch 
customer. 


We always strive to keep just a step ahead of 
our competitors and our master craftsmen are 
ever alert to cope with present trend in all 
types of modern costume jewelry. The coming 
season shall see us very much in the foreground 
with a line truly representative of our initiative 
in creative designing, “Never Copying, ALWAYS 
ORIGINATING.” 


If we are not acquainted let’s get together. 











Watch Cases 
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Sold through Wholesalers and Importers only. 


THE Nov-E-LINE MBG. Co., Inc. 


CREATORS OF DIAMOND-LIKE JEWELRY 


1650 BROADWAY, NEW YORK, N. Y. 


CHICAGO OFFICE —2z9 EAST MADISON STREET WILLIAM LESTER, Representin 


red 
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SEAMLESS 


















Hand—Everything! 


Every dealer appreciates the value of hand-made 
jewelry. It’s good jewelry if it’s hand made. It 
attracts to his store the class of customers who 
know good merchandise and who buy nothing 
else. 


Bristol Seamless Wedding Rings are hand- 
everything—carved, engraved, designed—and 
seamless in the bargain! Your stock of Bristol 
Rings is virtually a hand-picked variety chosen 
from quantities of patterns that can’t be du- 
plicated in quality and beauty at Bristol prices. 
























Wedding rings are the nucleus of many a jewel- 
ry business; make hand-made Bristol Seamless 
Rings your staple backdrop for the changing 
style stage. 


Bristol Rings are made of only the finest 
metals. 


Diamond Rings contain from 3 to 20 
clear, white stones. 


They are exclusive in every point. 


Try a sample order from your jobber. 


Bristol Seamless Ring Co. 


Main Office and Factory: 
123 Liberty Street, New York 


New York Representative: A. H. Disbrow, 9-11 
Maiden Lane. 

Mid-West Representative: Frank W. Collom, 31 
N. State St., Chicago, IIl. 

Pacific Coast Representative: S. M. Good- 
man, 854 W. 59th St., Los Angeles, Calif. 
Traveling Representative, New England 

States and Pennsylvania: S. C. Stein- 
mann. 








HAND CARVED+” ENGRAVED 
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A la Modesrnistic 


Traditionally conservative — silver hollowware steps out to 
meet the vogue newly dressed and christened “benedict 
modernistic plate”. Fashioned by a designer whose 
fingers are sensitive to the dynamic vitality and 
freshness of 1928. The handles, stems and cover 
tips in translucent carnelian red add a colorful 
contrast to the gray silver that is irresistible, 
both to the eye and the delighted touch of 
sophisticated hands—eager buying hands 
which nonchalantly write checks in re- 
turn for Beauty —hands that always pay! 




















Its smartness is as unquestioned as its loveliness. 
The moderate price is but one of its pleasant 
surprises. Jewelers who enjoy a good clien- 
tele will do well to stock all the items. 









BENEDICT MANUFACTURING CO. 
Department K, E. Syracuse, N. Y. 


Canadian Factory: Benedict Proctor 
Mfg. Co., Ltd., Trenton, Ontario. 


enedict modernistic plate 
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SBR oe 


Green, White and red td combination ring. 
» harmonizes atid blends especially well with — 
the various colors of semi-precious stones. 


The call for rings “af today from: “We” 
Moderns.”’ 


Mounted with Amethysts, Topaz, Synthetic 
Rubies, Sapphires, and Zirgons. 
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A half-round V blank in 


stones may be set 


Here’s a half-round blank specially made with a flat sec- 
tion to permit setting of stones. The flat section can be 
had with holes to hold any number of stones desired. 


The top of each blank can be beautifully chased, and 
there are rims for milgraining. Below we offer a few 
suggestions for chasing which you can readily apply. 


These blanks are made in 22 mm. width and weigh ap- 
proximately 21 dwts. per dozen. Of 18 Kt. B. & H. white 
gold they have an exceptionally brilliant luster, never 
tarnish and are very moderate in price. 


Blank with flat section exactly as illustrated above, style 
No. 9212. With rims for milgraining going completely 
around ring, style No. 102'. 


Write for samples and price quotations. 


I. STERN & CO. 


218 West 40th St. New York City 













plain, as shown 
in the illustra- 
tion above. 


show vou how 
these blanks may 
he enaraved. We 

sell the blanks 


The rings shown 
here are merely 
suggestions for 
your benefit to 
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Chinese Jade 


The present popularity of this beautiful gem is not a 


== 


mere fad. A 
It has been worn for centuries by those who have ‘ 
A understood its rare beauty. = 
: Only of late, however, have modern business methods 2 
placed it on the market in sufficient quantities to make i 
= it available to the general public. “ 
E When set in one of our yellow gold mountings, it sells = 
X on sight. a 
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A. R. RosenspauM 
South and Southwest 













MAN 
Illinois, Indiana, Michigan Joun Joszpx 


Pittsburgh 



























E. C. Jacosson 
New York, Eastern Pennsy!- 
vania and New England 


S. H. Krovittz 
Wisconsin, Minnesota, 
North and South Dakota 














A. WuITMaN 
New York City, Brooklyn 
and Long Island 





Harry Lewin 
South 


L. I. Sersin 
Western Pennsylvania 

















D. Lemowrtz 
New York City, Brooklyn 
and Long Island 


S. L. ANsHEN 
New England, New York 
and Eastern Pennsylvania 





“TIME 





FOR A 
LIFE TIME” 


E. S. Bickart J. Terreman 
Ohio Chicago and Middle West 
































G. BenDaALL N. G. Harris 
Qhio, Indiana, Illinois and Kansas, Missouri, Iowa and 
Michigan Nebraska 

























J. J. Gicsert 
Pacific Coast 


L. Harey 
Pacific Coast 


A. FrrenpDiicu 
Southwest 


One of these salesmen will call on you shortly to show you the 
new Ollendorff line. For immediate action write or wire to 










I. OLLENDORFF CO., INC. 


Chaux de Fonds 20W.47thSt.,N.Y. 717 Liberty Ave., Pit‘sburgh 


“Fine Watches Since 1868” 
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HERBERT OLLENDORFF 
President 









Morton OLLENDORFF 
Secretary and Treasurer 


Watrter OLLENDORFF 
Vice-President 


























_ J. S$. Brekarrt W. S. Bickart 
Assistant cere oA of the Manager of the Pittsburgh 
Pittsburgh Office Office 


I. OLLENDORFF 
Founder, 1868 





E. SuNDHEIMER 


DonaLp PaYNE 
Sales and Advertising Service Manager 
Manager : 5 if 


Watches 


* TIME FOR A LIFE TIME” 


YY 
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A Good Movement Deserves 
A Diel Case 


New Diel Case Has Won Instant 
Approval of The Watch Industry 


This case permits 
= , V4 ®. ol > 

owner to inspect the INS Zs \ 94 Th. new Dial Cae 
movement with no 
more trouble than it 
takes to look at the 
dial. The movement | | 
holder has patented Ni VV ay tool and the move- 
snaps. With the thumb wt E/ ment may be re- 
nail the back is in- iY omvel ov ti tn. 
stantly opened reveal- 

Two 
ing the movement en- 


is a boon for watch 
setters. One click 
of the watchmaker’s 


tight extra 


. re provide 
cased in a _ patented snaps are provided 


dust-proof transparent for this purpose. 


decorated safety cup. 


NEW ERA FOR 
WRIST WATCH SELLING 


The accuracy of Diel vision has been proved by the trade’s instant 
appreciation of the new Diel case. Re-orders for these cases are being 
received in ever increasing quantities—the surest indication that the 
trade has a demand for this case. We anticipated this. The new Diel 
Three Piece Case expresses a new modernism in watch design. It is 
speeding up the sales of good watch movements. It is creating a new 
era in watch business. 


SOLD EXCLUSIVELY TO THE WHOLESALE TRADE 


THE DIEL WATCH CASE COMPANY, INC. 
“4 Deal With Diel Means A Good Deal” 
309-311 Grand Street, New York 


July 26, 1928 
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A Good Movement Deserves 
A Diel Case 


CFM Hi Bl oe ee ee 


Inspired by Modernist Creations 
Imported from the Parisian Studios 
World Famous Designers 


WS 
Nesey 
Ld 
Ss, 


nia SC 
ANU >: 
AN <4 


vo 


The strap connec- 
tions are invisible. 
The leather straps 
come in modernistic 
designs in a _ wide 


The designs are of 
BELMONT QUAL- 
ITY Three Piece 


assortment of exclu- 
sive colors and 
leathers. 


Safety Cup  Diel 
Cases; taking 1012 
ligne movements. 


The matchless engraving on the crossbars of these new Diel cases is in 
green gold against a background of white gold, producing a rich con- 
trast and a beauty of effect that beggars description. 


SOLD EXCLUSIVELY TO THE WHOLESALE TRADE 


THE DIEL WATCH CASE COMPANY, INC. 
“4 Deal With Diel Means A Good Deal” 
309-311 Grand Street, New York 
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MARQUISE 


DIAMOND-RINGS 
FIT FOR ANY QUEEN 


Sample assortment consists of six rings: 


$100.00 Anna Maria $250.00 
Marie Antoinette.. 150.00 Empress Josephine. 300.00 


Queen Elisabeth... 200.00 Queen of Hearts.. 350.00 
(Platinum ) 


Retail prices 


BONNER MFG. CO. 


87 MAIDEN LANE, NEW YORK 


CHICAGO OFFICE 
1311 HEYWORTH BUILDING 


. i ak 








WATCHES of QUALITY 


Split-Seconds 
Chronographs 
Timers 
For the Sporting Season 


SOLE AGENTS 


HENRY FREUND & BRO. 
20 WEST 47th STREET, NEW YORK 
SELLING ACCURATE TIMEPIECES SINCE 1863 
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Emerald cut diamond 

engagement ring of Certi- 

fied Platinum and small 
Baguette diamonds. 





e 
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REG. U, S. PAT. OFF. 






New York ~ (Chicago 


‘Enjoying the Confidence of the Industry”’ 


KATZ e OGUSH, INC. 











Manufacturers of Platinum Jewelry to the Manufacturer and Wholesaler exclusively 
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Sold by the Best Jewelers 


ian trie model 4 ELI CATELY 
— watch or sau- wrought in Sil- 

: ver, Gold, Platinum 
and fancy colored enamel cases, DUO-STYL 
signifies the height of efficiency and dependa- 
bility in watch craftsmanship. Slight pressure 
on the stem instantly transforms the DUO- 
STYL from a pocket to a desk or traveling 
watch. It is this ingenious feature which 
distinguishes DUO-STYL watches from all 


OPENED 
Press the stem and DUO-STYL 
springs into position of a desk 
or traveling watch. 


oA RTFULLY designed for desk or pocket, 
these perfectly adjusted timepieces are 
indispensable for home or travel. Made in 
two sizes. 

Guaranteed 15 Jewel Movement 

GLOWING RADIUM DIALS 

The Gift of Gifts: DUO-STYL 








others. 
Nanilerg MATEWELERS 
di. NG, JEWELERS 


1600 BROADWAY, NEW YORK 












Study Style Trends in 
Jewelry at First Hand 


Attend the Cincinnati Style Show and Jewelry Exposition—August 22nd to 
September 8th, inclusive. See the latest in costume jewelry and dress 
adornment displayed in connection with the latest in wearing apparel—by 
beautiful live models. 


Because of the completeness of their stocks, The Richter & Phillips Com- 
pany has been selected to furnish the jewelry which will be on display. 
By attending this exhibit you will learn what is correct in new jewelry, 
and, at the same time, you will gain many new money-making ideas from 
your association with hundreds of jewelers from all parts of the country 
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Established 1839 


the Chicago Show 


fy, 
IFIP PORVOO D PS VP ST OSES 
MAAK SASS ARAD Rhein ve 
seeseoe errr 
wovewereeer ry 
<soooepperyy? yyy add 
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See Our Line at . 





Simons Bros. Company 
Philadelphia 
We issue a cordial invitation to all jewelers New York Chicago 


who will attend the Chicago Jewelry Show at g 13 Maiden Lane 31 N. State St. 
Chicago, August 6th to 11th, to be sure and : San Francisco, 49 Geary St. 


visit our display at the Toronto, 95 King St., East ee 
turers Thimble 'S) 
= 


Stevens Hotel, Room 636 
line of rings in the trade, featuring particularly | J 
1 ? | 
the famous Mae Murray—the most beautiful “\ SZ ® © ‘ 


They will see what is conceded to be the largest 
pearl trimmed ring, also our newest creations | 


—The Royal Purple, The Cerulean Blue, and 


























the Flaming Cardinal. | |] 


GOODMANECO, | Se 


| JEWELERS PUBLISHING CORPORATION, 
| 239 West 39th St., New York 
| 
| 


41 W. Washington St., Indianapolis, Ind. 


mr \ Wr 




















Factory Made 


Not assembled Watches 
All steel parts protected against rust 
Forty Hour Mainspring 


BEN KLEIN 


20 Maiden Lane, New York 
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WARNING 


We are the owners of the secret process by which 


CLOISONETTE 
CLOISONETTE 


is the only unbreakable—non-inflammable substitute—for 
genuine Cloisonné, and—is made in all pastel colors. 


is made. 





Any One Using Our Process Will Be Prosecuted. 





NOTICE 


Mr. Oscar Nassauer is no longer manager of this company and is not 
authorized by us to use the Cloisonette process nor to permit its use. 





CLOISONETTE PRODUCTS CORPORATION 
142 East 32nd Street, New York 



































The sumptuous elegance of the French style finds its 














F For Welding 
or 
For Repairing 
pes 
or 
your — and for every solder- 
oa. for ing job on platinum 
ll in between there is 
Po mation an A.P.W. Solder. 
ee: inde A.P.W. Solders come 
in seven grades nicely 
| gre . 
Made in seven grades at prices graduated in melting 
from $42.00 down to $15.00 the points, and stamped 
| ounce in dwt. pieces in sealed so you know right 
green envelopes or in bulk. away which you want. 
} Melting 
Number Grade Point If the No. 0-1500° is 
0 Extra hard 1500 not quite high enough 
> ee a 4 — for heavy welding we 
ium r 
3 re a 1200 can supply extra soft 
4 Medium soft 1100 pure platinum that 
5 — ‘ 1000 will do the work ad- 
6 xtra soft 950 mirably. 





Enameled Sterling Silver 


A AP.W. Solders for Platinum are made of only precious 
Boudoir Sets metals, they are all that a solder for platinum should be in 
respect to quality of metals, readiness of flow and color 
matching. They unite with platinum with a positive firm 


fullest ——— in these Hand Decorated Boudoir | joint. 
Sets. Simplicity of form is made rich and alluring by si 

¢ . | With an assort t of A.P.W. Solders on hand you can be 
the art of the Enamel Artist. oaaeell i bar Sed of siahdimeaes seitetion. 

Made exclusively by | ele 
‘. re May we send it to you? Price list sent on request. 
Victor A. Picard & Co., Inc. | 
S West F fifth S AMERICAN PLATINUM WORKS 
simian: enemies | N. J. R. R. AVE. AT OLIVER ST., NEWARK, N. J. 








New York City New York Office—Charles Engelhard, 30 Church St. 
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Close Examination 
will increase your Admiration! 


The enthusiasm of your customers, too, will in- 
crease as they study more carefully the unique 
charm and distinction of these attractive Dorst 
platinum dinner rings. These original designs 
have been created in the Dorst studios by tal- 
ented artist-craftsmen. The workmanship is ex- 
quisitely fine. The diamonds are of high quality. 





Dorst jewelry possesses rare distinction, charm and 
quality, and is easy to sell. Order your selection 
today on memo account. 


THE DORST COMPANY 


2100 Reading Road Cincinnati, Ohio 























Since 1832 
We have led in the 


Thimble »>usiness. 
Gold, Gold-Band 
and 
Sterling 


Send for illustrated price list. 





< 





Inc 15 Maiden Lane Est. 1832 New York, N. Y. 


Ketcham & McDougall, 














The BUYERS’ DIRECTORY — 


Price One Dollar 








The Jewelers Publishing Corp., 239 W. 39th St., New York 
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NEWARK, NEW JERSEY 


Stands for Quality and Reliability 
in Jewelry of Highest Crade 








Meyer & Gross 
M G Exclusive Ring Makers 
Trade Mark 401-407 Mulberry Street 





STERN MFC. CO. 


401-407 Mulberry Street 
Solitaire LADIES’ RINGS Exclusively 
at a price that will surprise you. 


To Jobbers Only. 





W. L. Robertson Co. 
Assayers and Refiners 
38 Liberty St. 
Why Waste Anything Now? 


14K. BEAD NECKLACES 
Burstow, Kollmar & CO. 


18 Columbia Street 


UV 





BARRASSO & BLASI 


THE HOUSE OF CAMEOS 
10 and 14 Kt. Oameo and Onyx Rings, Scarf 
Pins and Darrings. 
CAMEO BROOCHES 
Sold through the jobbers only. 


31-83 Governor St., Newark, N. J. 


The Eleder-Hickok Co. 
23 Prospect St. 
(Formerly Lebknecher & Oo.) 
SILVERSMITHS—Creators of Original 
Designs in Sterling Silver Hollowware & Novelties 











RINGS—. specialty with 
Louis Bleiberg 


336 Mulberry Street 





What Is the 
Jabel Ring Mfg. Co. 


putting out now? That Is the question 
the ring trade is asking. 401 Mulberry St. 


HENRY RUFEISEN-INC 


MANUFACTURERS OF 


RINGS OFANQUALITYY 


126-128 South Street 
Chicago Office, 81 N. State St. 


All Kinds 
of 


Crescent Ring Co., inc. 
355 Mulberry Street 
Leading 


Manufacturers of ONYX RINCS 


For Fraternal and Scholastio 
EMBLEM HOUSES 
Also 


Exclusively 
For Jobbers 





BARTELL & MILLER 


Manufacturers of 
FINE WATCH CROWNS 
244 Market Street 
Catalog sent on request. 











L. LELONG & BRO., Inc. 
60 years in same spot. Manufacturers and Re- 
dners of Precious Metals and Dental Golds and 
Golders. Sweep Smelters. 


Halsey & Marshall Sts. Tel. Mitchell 1400-1401 


Sterling Fireless Silver 
Reduces polishing to a minimum and obtains 
lasting brilliance. 

JOHN J. JACKSON & CO. 

All Sterling and Fine Slivers Rolling fer the Trade 


PHILIP STUMPF 
Manufacturer 
PLATINUM AND GOLD JEWELERY 
CHAINS AND BRACELETS 
Special Order Work 
Tel. Mulberry 6753 449 Washington &t. 











White Gold Solders—Platinum Solders 
White Gold 


Clinton Refining Co. 


91-988 East Kinney St. Newark, N. J. 


SEND FOR SAMPLES 
WASHABLE 
TAGS 28253 
ALL COLORS 
ARCH CROWN MFG. CO. 


82 Warren St. Newark, N. J. 
Ofiginators and Patentees 


Necklace Clasps and Chanel 


Metal Novelties to Specifications 


MODERN NOVELTY CO., Inc. 
126 South St., Newark, N. J. 











DIAMONDS 
DIRECT FROM THE CUTTERS 


ALFRED MEYEROWITZ 


Newark Phone New York Office 
Waverly 7771 15 Maiden Lane 
Cort, 1557, 


1/4 to 2 carat 18K Engagement Ring 
mountings ornamented with small 
dlamonds and sapphires 


MARTIN H. WIEDMANN 


23 Longworth St. Newark, N. J. 


SHIELDS & MOORE 
Specialists in 
WHITE GOLD ALLOYS 


70 Chestnut St. Phone: Mulberry 6808 








4634 





L. M. Van Moppes Company 


CUTTERS and IMPORTERS of 


Fine Quality Diamonds. Specialists in High 
Grade Rough Diamonds, Carbon and Diamond 
Bortz for Industrial Purposes. LOWEST MAR- 
KET PRICES. 

120 CLINTON AVENUE 
Tel. Waverly 8016 NEWARK, N. J. 


(Established 1911) 


Binder Jewelry Mfg. Corp. 


Mfrs. of Fine Gold and Platinum Chains, Swivel, 
Spring Rings, in Gold and Platinum. 


36-40 Crawford St. 


THE GENERAL ALLOY CO., In 


Correct White, Green, 
Alloys & Solders Yellow and Red 


WEDDING RINGS 








the HELEN MFG.CO. 


475 WASHINGT ON_ST; G 


Gs & MOUNTIN 


CG. B. W., INC. 
10, 14 and 18K Rings—Jobbers Only 


381 Mulberry Street Tel. Market 8320 
New York Office, 08 Nassau &t. 





L. FRITZSCHE & CO., tno. 








Wefferling, Berry, Wallraff o., Inc, 


Makers of 
FINE EMBLEMATIC JEWELRY 


Eight Rose Street 








M. ALEXANDER 


Manufacturer of 
GOLD RINGS 


Tel. Mitchel] 1458 50 Columbia 8t. 


Manufacturers of 
and 14Kt, Gold Jewelry and 
Flexible Bracelets 
480 Washington Street 


Platinum 











Jewelers’ Settings and Solders 
Refirers and Smelters 


BAKER & CO., INC. 


Murray and Austin Sts 
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Platinum Finish, $4.50 


Alligator, $5.00 Gold Finish, $35.00 


Not in carrying a miscellaneous 
hodge-podge of every make of 
lighter on the market! Not in 
trying to force unknown lighters 
of doubtful parentage ona public 
educated to the advantages of 
the Firefly Lighter ! 

No! The man who makes most 
money this year from lighters is 
the man who limits his purchases 
to one or two lines with a range of 
prices suitable for any purse, but 
lighters that work at any price. 

In the Firefly Line there is al- 
most everything to meet the de- 
mands of the mass market. The 





Case with lighter 
Snake, $8.00 


Where your profit lies ? 


Engine Turned Platinum 
Finish, $6.50 
Gold Finish, $7.50 


Firefly retails from $4.50 up. 
Smokers Sets are from $8.00. 
Those prices are the selling prices 
—the profit prices. Cheaper 
lighters might not work satis- 
factorily and your profit would 
be lower. 

Concentrate your business on 
lighters made by Clark backed by 
national advertising and widely 
and favorably known by the 
public. Write to us about dealer 
helps and the newest ideas in 
Firefly Lighters. 

Clark Lighter Co., Inc., 580 
Fifth Avenue, New York. 





ST EBL I RS Fi LY BE 
The Firefly Lighter in Sterling Silver is 


selling wherever it is shown. Put in your 
sample orders through your jobber now. 


FIREFLY 
A CLARK LIGHTER 
ALWAYS fi. WORKS 








Sterling Silver Engraved 
$17.50 





Sterling Hammered 
Silver, $17.50 





Signet, $6.50 
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BUY IN NEW YORK 























American Gem & Pearl Co. 
6 West 48th St. 


Precious Stones, except diamonds 


Avvocato and Tuch 48 W. 48th St. 
Importers of All Precious Stones 


Baker & Co., Inc. 30 Church St. 
Jewelers’ Settings and Solders 


Baumgold Bros., Inc. 62 West 47th St. 


Diamond Cutters 


Boyajian’s Sons Co., Inc. 128 E. 23rd St. 
Seed Pearls and Art. Jewelry Manufacturers 


R. A. Breidenbach . 48 W. 48th St. 
Diamonds, Precious and Imitation Stones 


Alpheus L. Brown 5 Maiden Lane 
Watches: Waltham, Elgin, Howerd, Hamilton 


Cortebert Watch Co. 
Watches and Movements. 
M. Foerster & Son, Agency, 15 Maiden Lane 


Dattelbaum & Friedman 1 W. 47th St. 
Manufacturers of Gold Rings and Mountings 


Derby Silver Co.'s 10 Maiden Lane 
World Renowned Hollow and Toiletware 


Dieges & Clust 15 John St. Medals, Cups, 
Badges, Class Rings, Special Order Work 


George J. Doehrmann 15 Maiden Lane 
Watch Materials, Clocks and Watches 


C. V. Do Co., Inc. 7 W. 45th St. 
Plat, Diamead, Bk tee oni Jade Jewelry 





New York 


leads the world with 
its competitive markets, 
the same as it does with 
its skyscrapers, hotels, 
theatres, etc. A trip to 
New York at least once 
a year is not only a de- 
lightful vacation, but it 
is also a source of profit 
and education to the 
careful buyer. 


Plan to Spend 
a Week in 
New York 














Eterna Watch Factories 489 Fifth Ave. 
Actual makers of watches and clocks 


Tules Franklin, Inc. 452 Fifth Ave. 


Pearls and Precious Stones 





T. G. Hawkes & Co. 542 Fifth Ave. 
Decorated Crystal and Silver Mounted Crystal 


Kittay & Blitz 200 Broadway 
Synthetic Calibre, Cameos and Ring Stones 


Jonas Koch 20 West 47th St. 


Jewelry and Watches 


La Salle Jewelry Mfg. Co., Inc. 
64 W. 48th &t. 
Makers ef the Finest Platinum Jewelry. 


Morse Bros. 64 West 48th St. 
Diamonds and Diamond Jewelry 


Jules Racine & Co. 20 W. 47th St. 
Imp. of Watches, Timers and Chronographe 


Staiger & Sons, Inc. 527 Fifth Ave. 
Iridio Plat. Mtgs. & Diamond Jiry. Exclusively 


I. Tannenbaum Co. 121-128 Canal &t. 
Importers of Swiss Watches and Movements 


R. Wallace & Sons Mfg. Co. 
Silversmiths 411-413 Fifth Ave 


J. R. Wood & Sons 15 Maiden Lane 
Diamond Cutters—Wedding Ring Makers 














BUY IN NEW YORK 
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MERCHANDISE 
COOPERATION 


ESTABLISHED 1868 





JEWELRY DIAMONDS 
WATCHES 





GOLDSMITH, STERN @ CO. 


136 West 52nd Street, New York City 


MANUFACTURERS OF GOLD AND PLATINUM JEWELRY 
IMPORTERS OF DIAMONDS AND WATCHES 


CHICAGO—LONDON—PARIS—AMSTERDAM—CHAUX DE FONDS 
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The Sucky Nesihet 


for Silverware Merchants 


When you turn on the electric light above 
your desk—thank 1847... For 1847 marks 
the birth year of Thomas A. Edison. 


When you pick up a receiver to talk to a 
friend or customer—thank 1847... For in 
1847 Alexander Graham Bell was born. 


When you count the paper money in your 
pocket or place a postage stamp on a letter 
—twice more thank 1847... For the first silk- 
threaded bills and the first American postage 
stamps were born in 1847. 


But that isn’t all the good luck this magic 
number, eighteen forty-seven, has brought 


to you... For in that year 1847 Rocers Bros. 
Silverplate was born. 


Check up the constantly increasing profits 
of your silverware department. Check up 
the fast turnover of this department, its 
generous margin, and the fine goodwill it 
has brought-you from your trade. 


Still again .. . thank eighteen forty-seven. 


It’s a great number, Sir! It has been such 
for, lo, these eighty years. 


A mighty profitable number. to silverware 
merchants... And always the biggest and 
best number to feature in your store. 


1847 ROGERS BROS: 


SILVER PLATE 





: 
GENERAL OFFICES: MERIDEN, CONN. SALESROOMS: NEW YORK, CHICAGO, SAN FRANCISCO. 
CANADA: INTERNATIONAL SILVBR COMPANY OF CANADA, LIMITED, HAMILTON, ONTARIO. 
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Special Notices. 


Payable invariably in advance. 

Rates under all headings except “Situ- 
ations wanted” 5c. a word; minimum 
charge, $1.25. 

SITUATIONS WANTED 50c. for first 
25 words. Additional words, 5c. a word. 

Heavy type, 10c. a word; minimum 
charge, $2.50. 

Name, address, initials and abbrevia- 
tions count as words, and are charged for 
as part of the advertisement. 

Display cards, $6.00 per inch. 

If answers are to be forwarded, 15c. 
extra to cover postage must be enclosed. 

Advertising matter addressed to Classi- 
fied advertisers will not be delivered. 

Advertisers who are not subscribers 
should send 20c. if they desire a copy of 
the paper containing their advertisement. 

Special notice forms close Tuesday 4 P. M. 

Unless the advertiser instructs us to pub- 
lish his name and address, all answers will 
be directed care The Jewelers’ Circular. 

In answering ads, do not enclose original 
letters of recommendations, send duplicates. 

To avoid unnecessary correspondence 
kindly mention location in advertisement. 


Jewelers Publishing Corporation 


Main Office: 239 W. 39th St., N. Y. 
Branch Office: 11 John St., New York 








Situations Wanted. 
Under this heading, 50c. for first 25 
words, 5c. for each additional word; 
minimum charge, 50c. 








JEWELRY TOOLMAKER, expert in pierc- 
ing tools, benders or cutters. Address “Q., 
1745,” care Jewelers’ Circular. 





HUB CUTTER, EXPERT, open for a posi- 
tion or will do work at home; capable of 
working up new ideas. Address “P., 1702,” 
care Jewelers’ Circular, downtown. 





STENOGRAPHERS, bookkeepers, typists, 
clerks furnished, no charge. Fulton 
pares. 93 Nassau St., New York. Cort. 





YOUNG LADY, experienced, all around 
clerk, jewelry or novelty line; best refer- 
ence. Address “G., 1800,” care Jewelers’ 
Circular, uptown. 





BOOKKEEPER, YOUNG LADY, eight years’ 
experience; moderate salary; can type; 
1? coe Sheepshead 7073, Brooklyn, 





WATCHMAKER, first class Swiss watch- 
maker, 25 years of experience, desires per- 
manent position; references. Address “‘I., 
1711,” care Jewelers’ Circular, uptown, 





WATCHMAKER AND OPTOMETRIST, 
open for position by August 15; 20 years’ 
experience; New York certificate. Box 
553. Dunham Station, Utica, N. Y. 





WATCHMAKER, first class Swiss and Amer- 
ican expert, for quality work only, with 
very best references, wants steady posi- 
tion. Mr. John, 328 E. 87th St., New York. 


BOOKKEEPER, female, six years with last 
firm, desires responsible position; efficiency 
and reliability unquestioned. Address “M., 
1777,” care Jewelers’ Circular, uptown. 





DIAMOND SETTER, very fine work on 
platinum and all around setting; Spanish. 








Address “Setter,” 208 W. 85th St., New 
York. 
WATCHMAKER AND SALESMAN, can 


estimate; eight years’ experience; best ref- 
erence. Address “V., 153,’ care Jewelers’ 
Circular, uptown. 





HIGH GRADE WATCHMAKER, can take 
charge of repairing department, city or 
vicinity. Natanson, 881 E. 179th St., New 
York, N. Y. Tel. Fordham 3144, 





FIRST CLASS WATCHMAKER, 28 years’ 
experience, wants steady job, city or coun- 
try; references furnished. A. Schiff, 1817 
S. Spaulding Ave., Chicago, IIl. 


JEWELER; all around platinum jeweler 
wishes position with a reliable firm; able 
to follow any design or instructions. Ad- 
dress “D., 1793,” care Jewelers’ Circular, 
downtown. 





EXPERT WATCHMAKER and clever sales- 
man, desires change as salesman and re- 
pair estimator; long experience in fine 
stores; good references. ‘Salesman,’ 1635 
Worth St., Ft. Worth, Texas. 





WATCHMAKER WISHES CHANGE now 


or later; 13 years’ experience with wrist 
and other watches; South preferred. 
“Watchmaker,” 130 N. Center St., Mount 
Olive, N. C. 








ENGRAVER-SALESMAN, 15 years’ experi- 
ence, desires connection with high grade 
store; best references. Address “B., 1835,” 
care Jewelers’ Circular, uptown. 








SALESMAN, retail, 12 years’ experience in 
every department; can furnish best of 
references. Address “L., 1851,” care 
Jewelers’ Circular, downtown. 

WATCHMAKER, specialist all makes of 


Swiss and American watches, wants posi- 
tion; only first class house, New York or 
vicinity. Address “D., 1850,’’ care Jewel- 
ers’ Circular, uptown. 





RETAIL SALESMAN, expert window trim- 
mer, also capable of managing and buying, 
cash or credit store; Al references; salary 
or commission. Address “D., 1839,’ care 
Jewelers’ Circular, uptown. 


* 





YOUNG MAN, 19, three years’ experience 
picking and following up orders in well 
known watch manufacturing concern; ex- 
cellent references. David L. Meyers, 396 
East 154th St., New York. 


PENNSYLVANIA OPTOMETRIST desires 
position with up-to-date jewelry and opti- 
cal house; able to handle watch, jewelry 
and optical shop work; 43 years old. M. A. 
Rhodes, 220 Bedford St., Johnstown, Pa. 





A-1 WATCH AND CLOCKMAKER wishes 
job with reliable house; am expert on all 


make watches; have own tools, etc. 
‘., E. A., Jeweler, Box 621, Hattiesburg, 
Miss. 





WATCHMAKER with seven years’ experience 
in taking charge of repair department, de- 
sires permanent position; American, 36 
years old, married; best references. L. D. 
Hoague, R. F. D. No. 2, Wheaton, IIl. 





FIRST CLASS ENAMELER and enamel 
painter, German, specialist in vanities, 
watch cases, etc., wishes position with first 
class firm; Al references. Address “R., 
1715,” care Jewelers’ Circular, downtown. 








SALESMAN having large following’ in 
Greater New York, New Jersey and New 
England, wants to connect with importer 
of novelty jewelry. Address “H., 1847,” 
care Jewelers’ Circular, uptown. 





FIRST CLASS WATCHMAKER and plain 


jewelry repairer, wants permanent position, 


by October first ; experience in selling; A-1 
reference. Address “W.,” Box 272, Big 
Lake, Texas. 





SALESMAN-DIAMOND SETTER; 12 years’ 
experience in retail trade; can take care 
of complete store; in New York City only; 
best references. Address “V., 1820,’ care 
Jewelers’ Circular, downtown. 





SALESMAN, live wire, selling to stores, New 
York City and vicinity, desires representa- 
tion for adjustable watch straps; importer’s 
firm, manufacturers. Address “Y., 1826,” 
care Jewelers’ Circular, uptown. 


FIRST CLASS JEWELER, platinum worker 
and diamond setter, desires to make per- 
manent connection; 23 years’ factory and 
store experience; best of references. L. W. 
Jennings, 102 N. Lawn, Kansas City, Mo. 





EXPERT PLATINUM JEWELER and dia- 
mond setter, 20 years’ experience, desires 
permanent position with a first class con- 
cern. Address “E., 1762,” care Jewelers’ 
Circular, uptown. 





ENGRAVER, CARVER, flat top diamond 
setting, jewelry repairing and light manu- 
facturing, 31 years, married, wishes a 
steady position. Address “L., 1758,’ care 
Jewelers’ Circular, downtown. 





\ industrious and ambitious, 
desires to make change; have office and 
selling experience; best references. Ad- 
dress “J., 1802,” care Jewelers’ Circular, 
downtown. 


YOUNG MAN, 





WATCHMAKER, German, 18 years’ experi- 
ence, has complete set of tools, best 
references, desires a steady position. Ad- 
dress “T., 1816,’ care Jewelers’ Circular, 
downtown. 





CONNECTICUT OPTOMETRIST and en- 
graver, would like to take charge of opti- 
cal department and engraving in good 
jewelry store. Address “N., 1806,’ care 
Jewelers’ Circular, uptown. 








WANTED, POSITION as watchmaker, stone 
setter, plain engraver, in Texas; will con- 
sider a place upon percentage basis; ref- 
erence upon request. Wire Paul A. Otts, 
care Frank Eaton, BPldorado, Texas. 





WATCHMAKER, 30 years old, 10 years’ 
experience, four years last position; com- 
petent to repair the average run _ of 
watches; reference. Address “R., 1783,” 
care Jewelers’ Circular, downtown. 





FIRST CLASS WATCHMAKER, 20 years 
of experience; splendid mechanic; good on 
all grades; close timing: New York or 
vicinity. Address “O., 1809,” care Jewel- 
ers’ Circular, uptown. 





WATCHMAKER, first class, thoroughly ex- 
perienced man, good references and tools, 
open for permanent position, New York or 
surroundings. Address B. Righthand, 2170 
Bathgate Ave., Bronx, New York. 
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SITUATIONS WANTED—Continued 





YOUNG LADY WISHES POSITION with 
jewelry concern; thoroughly experienced 
in every detail of jewelry manufacturing, 
take charge special order work; references. 
Address “F., 1845,” care Jewelers’ Circular, 
downtown. 





SALESMAN, many years’ experience and 
having large established following in New 
York, New Jersey and Connecticut, desires 
connection with watch importer or whole- 
sale jewelry concern. Address “G., 1846,” 
care Jewelers’ Circular, uptown. 





RETAIL SALESMAN, Al window dresser, 
for diamond, white stone store; having 
15 years’ experience; long hours no object ; 
would work for a moderate salary; un- 
questionable references. Address ‘“C., 
1841,” care Jewelers’ Circular, uptown. 





STONE SETTER thoroughly experienced, 
has held foreman position for last 12 years, 
in novelty line, specializes in shoe buckles, 
wishes position with first class concern. 
Write A. Barri, 2355 Prospect Avenue, 
Bronx, New York. 





WATCHMAKER, first class, 21 years’ ex- 
perience on high grade watches and 
bracelet watches, also engraver, clock and 
jewelry repairer; best of references. Wis- 
consin or vicinity preferred. Address “Z., 
1827,” care Jewelers’ Circular, uptown. 





RETAIL MANAGING SALESMAN, live 
wire, business getter, desires permanent 
position with first class retail establish- 
ment or pawnbroker; highest credentials. 
Address “F., 1799,” care Jewelers’ Circular, 
downtown. 





WATCHMAKER, 22 years’ experience, all 
grades and sizes; mechanic; good refer- 
ences; open for permanent position ;_ $55 
per week; New York or surroundings. 
Address “R., 1813,” care Jewelers’ Circular, 
uptown. 





CREDIT MANAGER AND AUDITOR desires 
connection with reliable concern; at 
present employed by instalment jewelry 
concern; excellent reference; available 
Sept. Ist. Address “M., 1805,” care Jewel- 
ers’ Circular, uptown. 





COMBINATION MAN, jeweler, engraver, 
diamond setter, desires position in first 
class jewelry store; 20 years’ experience; 
can give first class reference. Address 
“Y., 1753,” care Jewelers’ Circular, up- 
town. 





YOUNG MAN, excellent knowledge every 
branch of the instalment business, capable 
of taking complete charge, buying, selling, 
window trimming, etc.; salary secondary. 
Address “Z., 158,” care Jewelers’ Circular, 
uptown. 





YOUNG MAN, 23, six years jewelry experi- 
en°e as inside man and_e salesman; 
acquainted with wholesale and_ retail 
jewelers in New York and vicinity ; highest 
references, Address ‘“J., 1852,” care 
Jewelers’ Circular, downtown. 





WATCHMAKER, 29 years of age, 14 years 
at bench; married; not a floater; H. I. A. 
and other references; now in charge of 
repair department of Oklahoma City’s 
finest store; salary at least $50 week. Ad- 
dress “Watchmaker,” Apartment E., 215 
West 5th St., Oklahoma City, Okla, 





‘WORKING EXECUTIVE MANAGER, with 
creative ideas, founder of well known 
factory, thoroughly experienced in gold and 
platinum manufacture and tool making, 
seeks to establish suitable connections: 
watch cases preferred. Address “V., 154,” 
‘care Jewelers’ Circular, uptown. 





WATCHMAKER, high grade workman, hav- 
ing 30 years’ experience in fine Swiss and 
American work of all sizes; best refer- 
ences; complete tools; wishes permanent 
position; go at once anywhere, South or 
Southwest preferred; salary $50; no 
engraving. Write or wire ‘Edmunds,” 
Arthesia House, Martin, Texas, 





POSITION DESIRED BY JEWELER, 
thoroughly experienced in the general run 
of work, with executive ability for repair 
and special order department, estimates, 
ete., in a high grade store or shop; out of 
town also considered; Al references. Ad- 
dress ‘“‘S., 1812,” care Jewelers’ Circular, 
uptown. 





WATCHMAKER, experienced in repairing 
all sizes and grades in first class manner, 
desires connection August 20th with high 
grade house in New England; he has met 
the trade in first class stores and knows 
how to estimate and sell; salary or com- 
mission. Address “P., 1811,” care Jewel- 
ers’ Circular, uptown. 





WATCHMAKER AND SALESMAN, having 
general sales experience with high grade 
trade: can repair high grade Swiss and 
American movements including railroad, 
bracelet and complicated watches; also 
French and chime clocks; references. Ad- 
dress “C., 1712,” care Jewelers’ Circular, 
uptown. 





DESIGNER, HUB AND DIE CUTTER, all 
around mechanic, able to create, and to 
take charge of factory, actually employed 
by a large manufacturing concern, wishes 
to hear from smaller firms where he could 
be of more value and of closer help to the 
head of the firm; present salary is $80. 
Address “‘C., 1685,” care Jewelers’ Circular, 
uptown. 


SALESMAN to carry loose diamonds on 
commission; experience and following es- 
sential. Address “B., 1843,” care Jewelers’ 
Circular, uptown. 





SALESMAN who wishes a side line of high 
grade platinum mountings and _ semi- 
mounted rings to sell to the retail trade 
of New York only. Address “A., 1829,” 
care Jewelers’ Circular, uptown. 





SALESMAN calling on jobbers, department 
stores and wholesale, for complete line of 
imported novelty jewelry; must have fol- 
lowing; commission basis; give full par- 
ticulars in first letter. Address “W., 1822,” 
care Jewelers’ Circular, uptown. 





SALESMAN with following in large cities 
to carry an all-metal watch band, new 
product; attractive proposition to right 
man. Address “N., 1778,” care Jewel- 
ers’ Circular, uptown. 





WANTED, EXPERIENCED SALESMAN 
with established following among retail 
jewelers and department stores in_ all 
Cities and Towns in the States of Ohio 
and New York, exclusive of New York 
City, to carry a well known line of sterling 
silver flatware and hollowware on a com- 
mission basis; line is well established and 
has been sold to over 500 accounts in_ this 
territory. Manchester Silver Co., P. O. 
Box 25, Edgewood Sta., Providence, R. I. 




















Help Manted. 


5c. a word; minimum charge, $1.25 





RETAILER who is doing a cash business 
wants to go into the dignified credit busi- 
ness; your chance to hire an experienced 
retail credit man with original ideas that 
gets business; expert window dresser; 
willing to start for a moderate salary; 18 
years’ experience; best of references. 
Address “‘C., 1840,” care Jewelers’ Circular, 
uptown. 











Lines Wanted. 
Se. a word; minimum charge, $1.25 





SALESMAN with department store follow- 
ing desires line of popular priced Swiss 
watches as side line with his American 
watches now handling. Address “Y., 157,” 
care Jewelers’ Circular, uptown. 





MANUFACTURERS REPRESENTATIVE 
calling on New York City wholesalers and 
manufacturers desires additional line. Ad- 
dress “X., 1824,” care Jewelers’ Circular, 
uptown. 





SALESMAN with established trade through- 
out Middle West, desires manufacturers 
line to carry in conjunction with present 
line of platinum ring mountings now sell- 
ing. Address “W., 1739,” care Jewelers’ 
Circular, downtown. 





SELLING AGENT for manufacturing jewel- 
ers; one who sends in desirable business 
daily, is open for several lines to complete 
his assortment; gents’ and ladies’ colored 
stone rings including emblem rings, gents’ 
ring mountings, also ladies’ diamond set 
watches. Address “R., 1669,” care Jewel- 
ers’ Circular uptown. 











Side Lines. 


5c. a word; minimum charge, $1.25 





TRAVELING SALESMEN catering mainly 
to the jewelry trade can obtain well paying 
side lines. Apply Swiss Clock Co., 174 
5th Ave., New York. 





WANTED, WATCHMAKER;; salary $50 per 
week, and commission; August 1. MHart- 
well Jewelry Co., Oklahoma City, Okla. 





FIRST CLASS watchmaker and engraver; 
state salary desired, references, and when 
Ae can come. O. Hesla Co., Prescott, 
Ariz. 





WATCHMAKERS, high grade, experienced 
men, wanted by a Philadelphia jewelry 
firm; permanent. “A, 1784,” care Jewel- 
ers’ Circular, uptown. 





WANTED, competent jewelry and watch 
salesman; permanent position; state ex- 
perience, references and salary. Hartwell 
Jewelry Co., Oklahoma City, Okla. 





YOUNG MAN to take charge of mail and 
express; experienced: salary $18; good 
writer. Apply Fred Kaufman, 576 Fifth 
Ave., New York. 





AGGRESSIVE experienced salesmen to — 
high grade popular priced Swiss watc 
line, by long established concern. Address 
“E., 1798,” care Jewelers’ Circular, uptown. 





LOOSE DIAMOND SALESMAN with estab- 
lished following only; good opportunitv. 
Address “A., 1842,”’ care Jewelers’ Circular, 
uptown. 





WANT:"D, EXPERIENCED ENGRAVER 
for permanent position. Address, giving 
record in detail and stating salary desired, 
Maier & Berkele, Inc., Atlanta, Ga. 





RHINESTONE MANUFACTURER with 
small factory for jig-saw and cast work 
in millinery and shoe ornaments, for a 
jobber. Address “X., 1681,’ care Jewelers’ 
Circular, uptown. 





(Special Notices continued on page 120) 
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Special Notices. 


(Continued from page 119) 





HELP WANTED—Continued. 

















FIRST CLASS WATCHMAKER wanted at 
once: $60 per week and permanent posi- 
tion; only first class man _ wanted. Ss. 
Woodrow & Son, Jewelers, 5 Palisade Ave., 
Yonkers, N. Y. 





DESIGNER on ladies’ fancy rings: one with 
opportunity 


creative ability; wonderful 

and highest salary paid to right man. Ad- 
dress “O., 1780,” care Jewelers’ Circular, 
uptown. 





WANTED AT ONCE, first class watchmaker 
and jeweler, fair engraver, all around 
man; state salary and _ references, first 
letter; permanent job. Meyer & Schamber 
Jewelry Co., Meridian, Miss. 





WANTED, high class engraver and diamond 
setter; only high class, experienced man 
need apply; permanent position. Address 
“K., 1803,” care Jewelers’ Circular, up- 
town. 





SALESMAN, young man for Southern ter- 
ritory, to sell class rings and pins to 
schools; experience essential; must fur- 
nish A-1 reference. Address “A., 1530,’ 
care Jewelers’ Circular, uptown. 





DIE CUTTER on class pins—ring; must 
be Al; good wages, splendid surround- 
ings; send impressions. J. O. Pollack 
& Co., 7 W. Madison, Chicago, Ill. 





SALESMAN WANTED, young man who has 
a following and has sold American 
watches; must be a live wire, and good 
appearance; full details first letter. Ad- 
dress “L., 1804,” care Jewelers’ Circular, 
uptown. 





WANTED, designer and hub cutter for white 
gold and platinum ring mountings; one 
who would be willing to locate with large 
established firm in California; state ex- 
perience and salary expected. Address 
“H., 1693,” care Jewelers’ Circular, uptown. 





WANTED August Ist, first class watch- 
maker and engraver; good working 
conditions; permanent position for 
the right man. D. B. Ryland & Co., 
Lynchburg, Va. 





WATCHMAKER, first class repair man, one 
who can estimate and do the work, also 
assist as salesman when necessary: ref- 
erence required and write fully experience, 
qualifications, nationality and salary ex- 





pected. Gold Jewelry Company, Nashville, 
Tenn. 
SALESMAN, for high class diamond 


mounted jewelry, platinum mountings 
and special order work for New York 
City and nearby. Segman & Abra- 
hams, 102 Fulton St., New York. 





WATCH AND CLOCKMAKER, man with 
exceptional mechanical ability willing to 
work on all grades of clocks; do not apply 
unless you are able to handle the most 
complicated clocks and help out on 
watches; position permanent for the right 
man. Ss. Kirby & Sons, Inc., New 
Haven, Conn. 





I<XPERT diamond and job stone setter, of 
good reference, efficient and fast, with 
experience as jobber on high class repairs; 
steady employment with high class trade 
shop; give age, experience, salary expected 
with all particulars, first letter. Address 
T. L. Barrowman, Manufacturing Jeweler, 
Youngstown, Ohio. 





SALESMAN, widely experienced in selling 
manufacturing jewelers and jobbers; excel- 
lent permanent position to the right man, 
who must be of refinement, integrity, 
energy and ability; write fully stating 
experience, qualifications and _ religion. 
David Belais, Inc., 105 Chestnut St., 
Newark, N. J. 





SIDE LINE SALESMAN with established 
trade among department stores, various 
territories, to carry side line of ladies’ 
popular priced gold seed pearl] rings, and 
gents’ ruby rings; strictly commission 
basis; state experience and _ references. 
Address “G., 1792,” care Jewelers’ Cir- 
cular, uptown. 





WANTED, SECOND WATCHMAKER who 
desires to finish the trade with a first 
class Al watchmaker; must be honest and 
reliable, also furnish references; give full 
information in first letter; this is a per- 
manent position for the right man; loca- 
tion in a good lively city in central New 
York. Address “Q., 1810,’’ care Jewelers’ 
Circu.ar, uptown. 





WANTED, AN ENGRAVER on gold and 
silver; one accustomed to working on 
highest class of lettering and heraldic 
work; excellent working conditions, 
steady employment; references. Ad- 
dress “Q., 1781,” care Jewelers’ Cir- 


cular, uptown. 





SALESMAN with out of town retail trade 
having several years’ experience selling 
either diamonds, watches or jewelry, to 
carry stock of diamond importer; state age 
and experience; all information contiden- 
tial: only those with best references need 
apply; good tuture for right party. Ad- 
dress “W., 155,’ care Jewelers’ Circular, 
uptown. 





WANTED, young man or woman to take 
charge of our repair department; must 
have experience; to the right person 
this is a real opportunity to step into 
an important, responsible position; 
apply in person or by mail giving full 
details as to past experience. I Ollen- 
dorff Co., Inc., 20 West 47th St., New 
York. 








For Sale. 


Stores, Stocks and Businesses 
Se. a word; minimum charge, $1.25 





OLD ESTABLISHED STORE for sale; good 
for watchmaker; price very reasonable. 
444 Third Ave., New York. 





MODERN FACTORY for platinum and white 
gold manufacturing, for sale; uptown New 
York section. Address “X., 156,’ care 
Jewelers’ Circular, Chicago, Ill. 





JEWELRY STORE or will sell fixtures only; 
rent $50, heated; fine living room; must 
sell on account of sickness. 63803% N. 
Clark St., Chicago, Ill. 





OLD ESTABLISHED jewelry store in Maine: 
nice location and fine fixtures; plenty of 
work the year round. Address “J., 1776,” 
care Jewelers’ Circular, uptown. 





FOR SALE, old established jewelry store, 
with or without stock; will sell at a sacri- 
fice price ; must be acted upon immediately. 
For particulars telephone Beekman 1976 
between 10 A. M. and 2 P. M., New York. 





FOR SALE, jewelry store and gift shop; 
invoice about $15,000; clean stock, good 
fixtures; Oklahoma oil country; population 
6,000. Address “C., 1789,” care Jewelers’ 
Circular, uptown. 





JEWELRY STORE FOR SALE, with or with- 
out stock; established 10 years; oppor- 
tunity for practical watchmaker = and 
jeweler ; old age reason for selling. 
Becker, 44 Main St., Irvington, N. Y 





FOR SALE, JEWELRY SHOP with estab- 
lished trade in Central] Illinois, cheap for 
cash ; reason, failing eyesight. For partic- 
ulars address “M., 1700,” care Jewelers’ 
Circular, uptown. 





FOR SALE, Pioneer Jewelry & Loan Co., 
established 45 years: corner location; ex- 
cellent stock and fixtures; retiring from 
business; a splendid opportunity for the 
=e 601 Central Ave., Cincin- 
nati, 








For Hale. 


Tools, Equipments, Merchandise 
Sc. a word; minimum charge, $1.25 





SAFES, CHESTS, cheap, going out of busi- 
ness. Hall’s Safe Co., 37 West 29th St., 
New York. Lackawanna 3304. 





SEND FOR OURILLUSTRATED CATALOG 
of fancy shaped crystals: lowest price on 
the market, only 60 cents dozen. Beck 
Brothers, Noll Bldg.. Fort Wayne, Ind. 





OUTDOOR electric flashing jewelers’ watch 
sign, in perfect condition, for sale at a 
bargain. Address ‘N., 4701,” care Jewel- 
ers’ Circular, uptown. 





FIXTURES USED ONE YEAR ONLY, in 
new condition, including four, six-foot show 
cases; two, six-foot wall cases, all mod- 
ern. Daniels Jewelry Co., Lansing, Mich. 





AMERICAN WATCHES, seconds, complete 
Hamilton, Elgin, Waltham, Illinois, Hamp- 
den, Burlington, seven to 21 jewels; all 
sizes; 20 and 25 year cases. Mark Nelson, 
49 Maiden Lane, New York. Tel. John 6396. 





OPALS: MONEY IN OPALS; direct from 
Grawin Opal field, Australia; also sap- 
phires, garnets; send references. Address 
M. . Buchanan, Grawin Opal Fields, 
Walgett, New South Wales. 





FOR SALE 6 six-foot genuine solid Ameri- 
can walnut show cases fitted with Roy 
up-to-date system, inside illuminated, three 
years old; also one 20-foot wall case to 
match. Abelsons, Inc., 855 Broad St., 
Newark, N. J. 





THE ELECTRIC NEEDLE for resetting 
pallet and roller jewels; heat only wher: 
needed; just enough, on or: off almost in- 
stantly. “The bracelet watch,” a booklet 
every watchmaker should read; together 
only 50 cents. Order direct from C. Cul- 
man, P. O. Box 84, Honolulu, T. H 





FOR SALE, real mahogany fixtures, six wall 
cases, horseshoe cases, two large Mosler 
safes with burglar proof inside doors, six 
draw National cash register, formerly in 
the Renkl Store in Augusta, Ga. Wire or 
write L. J. Schaul & Co., Augusta, Ga., as 
they are offered very low. 
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Business Opportunities. 
5c. a word; minimum charge, $1.25 





MR. JEWELER, do you want cash for your 
stocks and fixtures? Write or wire, J. A. 
= 415 Swetland Building, Cleveland, 

oO. 





ALWAYS PAID HIGHEST CASH PRICE 
for complete jewelry stocks and fix- 
tures. Sell out to old reliable Joseph 
M. Gordon, Room 603, Province Bldg., 


Boston, Mass. 





WILL PAY CASH for a good going jewelry 
store or watch repairing business; no late 
evenings ; New York or Brooklyn. Address 
T. Bernstein, 189 Beach 45th, Rock- 
away, L. I 





I HAVE PAID the highest cash price for 
jewelry stores for 40 years; I am a 
positive buyer if you really want to 
sell. Isaac Rich, Room 516, 387 
Washington St., Boston, Mass. 





TO LET, jewelry and optical department, to 
a live wire, in one of the largest credit 
outfitters in the Southwest: a city of 
about 350,000 population: on liberal basis 
to the right party. Address “B., 1788,” 
care Jewelers’ Circular, uptown. 


DO YOU INTEND TO RETIRE from 
business? Do you wish to raise cash 
quickly for other reasons? We buy all 
or part of your stock, no matter how 
large the quantity may be; we act 
quickly and pay liberal cash; all com- 
munications strictly confidential; bank 
and mercantile references of the high- 
est character. Brooklyn Purchasing 
Syndicate, Frank Walker, Proprietor, 
32 years at the same address, 610 
Broadway, Brooklyn, N. Y. 





DO YOU WANT TO REALIZE MORE for 
your entire stock and fixtures? Then sell 
out completely to us, get your cash and 
retire; it is the only logical way; you 
can profit from our many years’ experience 
in the jewelry market by receiving our 
appraisement quickly and accurately; all 
correspondence kept in strictest confidence ; 
ship your dead or surplus stock to us, ex- 
press collect and realize the cash by re- 
turn mail; remember that you are under 
no obligation to keep the check if it is 
not satisfactory; but others have been 
satisfied, so no doubt you will be too; 
bank and trade references furnished upon 
request; wire or write today to have our 
representative call on you, or send in that 
surplus goods and receive your cash. 
Gordon Bros., 333 Washington St., Boston, 








Wanted to Purchase. 
5c. a word; minimum charge, $1.25 








“WE PAY MORE”; before selling your 
jewelry stock or fixtures, see us; 
small or large stock; we will see you 
personally at our own expense and 
give you bona-fide cash offer; best 
references. Colmes Brothers, 11 Bea- 
con St., Boston, Mass. 





HIGHEST CASH PRICES PAID for your 
surplus stock of diamonds, watches and 
jewelry; send your stock to me and re- 
ceive money by return mail; national bank 
references; all business strictly confiden- 
tial. Emil Noel, 29 E. Madison St., Chi- 
cago, Il. 











WILL PAY SPOT CASH for your entire 
stock or part of it; our immense retail 
jewelry business places us in a posi- 
tion to pay you more than anybody; 
check by return mail; best bank ref- 
erences; business confidential. M. 
Bennett & Co., 59 E. Madison St., 
Chicago, II. 





ARE YOU GOING OUT OF BUSINESS? We 
pay highest cash value for entire stock or 
part of jewelry, diamonds and fixtures; 
communicate with us, it will be to your 
advantage; rating and references of the 
highest order. an Praag & Co., 653 
Broadway, New York, established 1889. 





ARE YOU IN NEED OF MONEY? We 
will pay you highest market price for 
our entire stock or part; check sent 
ta return mail; will hold merchandise 
for your approval; reference: First 
National Bank of Chicago; business 
strictly confidential; give us trial on 
old gold and silver; established 1900. 
Emanuel Maltz Co. 1005 Mallers 
Bldg., Chicago, IIl. 





AUCTION; for the past 12 months I have 
never had to advertise or ask any jeweler 
for a sale and still have been engaged 
every single day; my work is scientifically 
perfected, backed by 25 years of jewelry 
experience; my references are all the 
jewelers I have held sales for whose names 
can be furnished upon request. Ralph 
rang Rad Walnut St., Auctioneer, Kansas 

y. Mo. 








WANTED TO PURCHASE, one second hand 
electric soldering machine and one polish- 
ing motor; must be in good condition and 
cheap for cash. Address Box 197, Sanford, 


aN. . 








Watch Work for the Trade. 


5c. a word; minimum charge, $1.25 

















LIGHT SPACE FOR RENT, suitable for 
engraver, watchmaker, or diamond dealer: 
reasonable rent; uptown. Room 501, 74 
West 46th St., New York. 





DESIRABLE JEWELRY STORE for rent 
or sale, fully equipped with plate glass 
fixtures, some material and tools, no stock. 
G. Blum, South Amboy, N. J. 





OLD ESTABLISHED jewelry store for rent; 
good opportunity for watchmaker: reason- 
able rent: five year lease: fully equipped. 
pee Third Ave., Brooklyn, N. Y. Sunset 

638. 








Legal Notices. 


5c. a word; minimum charge, $1.25 








IMPORTANT NOTICE—Dietz & Schuman. 
To whom it may concern: The partnership 
heretofore existing between the _ under- 
signed under the firm name and style of 
Dietz & Schuman has this day been dis- 
solved by mutual consent. Any bills here- 
tofore owing to said firm are to be paid 
to Dietz & Schuman at No. 18 Crawford 
St., Newark, N. J. The said business will 
be continued by Mr. Charles Dietz per- 
sonally. Dated July 19th, 1928. 

Charles A. Dietz—Harry Schuman. 





PMiscellaneous. 
Se. a word; minimum charge, $1.25 





JEWELRY SHOPS are making big money 
selling our superior incense as a side line; 
$1 brings sample and price; particulars 
free. Beia Co., Los Angeles, Cal. 





WATCHMAKERS, increase your ability 
through the highly recommended books: 
“Rules and Practice for Adj 
Watches,’” and “Practical Balance 
Hairspring Work”: circulars on request. 
Walter Kleinlein, Waltham, Mass. 








WATCH REPAIRING for the trade by re- 
liable and responsible party. Paul Bedat. 
— Long Island City, New 
York. 





A BUSINESS BUILDING watch repairing ; 
strictly genuine material used at the price 
of the imitations; importer of Swiss watch 
material for my own use. Leo Hoffer, 507 
Glenn Bldg., Cincinnati, Ohio. 





JEWELERS’ GOOD WATCH WORK, eight- 
day service; watch repairing to the trade ; 
not how cheap, but how good; mail orders 
promptly taken care of; price list on re- 
quest; estimates cheerfully given. Mem- 
bers National Jewelers Board of Trade. 
S. A. Peck & Co., 29 E. Madison St., 
Chicago, Ill. 


Special Order Work and 
Repairs for the Trade. 


5e. a word; minimum charge, $1.25 











GU*S REPAIR WORK for the trade; expert 
shotgun, rifle, revolver and automatic 
pistol repair work; send for gun and am- 
munition —s A. F. Stoeger, Inc., 509 
5th Ave., New York. 


To Let. 


5c. a word; minimum charge, $1.25 











TO RENT, private office or open space; 
phone and vault. 302 Heyworth Blidg., 
Chicago, Ill. 





FOR RENT, BENCH SPACE for jeweler or 
watchmaker; excellent light. Room 1676, 
35 E. Wacker Drive, Chicago, Ill. 





LARGE WINDOW SPACE, north light. for 
setter or watchmaker. Room 1701, 15 W. 
47th St., New York. 





Elgin 
Watchmakers College 


267-9 South Grove Ave. 
ELGIN, ILL. 


Teaches Watch Repairing, Clock Re- 
pairing, Jewelry work and Engraving. 
Also Watchmakers finishing course. 
Fall term opens on September 4th. 
Reservations should be made NOW. 
Bulletin sent on request. Address 
Donald Kendall, Registrar. 











We Pay | References. 
HIGHER |®G,DUN 


ES FOREMAN 
NATIONAL 

PRIC 

FOR YOUR CIRCULAR 


SurpLus Stock 
YOU TAKE NO RISK 
1. Consult our 





References. 
2. Ship Collect. 
3. Mark “Hold.” 
THEN— 


WE MAIL CHECK 
SUBJECT TO YOUR 
ACCEPTANCE. 


Established 1910 
aD J. L. ART & CO. 
5 South Wabash Av. 
CHICAGO 
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DON’T THINK IT OVER 
PUT IT OVER 


With a big Successful Conn Auction Sale 






Mr. Jeweler :— 

Remember we sell your own merchandise and sell it all to your satisfaction. 
Carry no cheap goods with us that will ruin your reputation. I conduct all sales 
personally. Have a high class salesman who assists me in all sales. 

And it costs you no more for our service. 

List of sales made by us in the past six months: 

Receiver’s Dissolution Sale of the Sigler Bros. Co., 1017 Euclid Avenue, 
Cleveland, Ohio. This grand old firm was established for over 53 years. The 
stock consisted of over $500,000.00 of the finest diamonds, art goods, watches 
and 14 k. gold and platinum jewelry. 

I was selected to conduct this sale after the receivers investigated the ability 





















and reputation of every auctioneer in America. J. A. CONN 
Write the receivers: Also write the following concerns as to the success of their sales: 
Mr. Gilbert L. Sigler, Randal & Price, Complete Closeout, Sharon, 
1017 Euclid Avenue, Cleveland, Ohio. nw | Ee emer aa has Se ee rea ee ee $25,000.00 
Mr. George W. Scribner, Chas. H. Savage, Complete Closeout, Elyria, Ohio. .$35,000.00 
Mackey Jewelry Co., Valdosta, Georgia........... $24,000.00 






c/o The Athletic Club, Cleveland, Ohio. 
or Hon. Harry L. Eastman, Judge of the Insolvency Court J. A. Zang & Sons, Complete Closeout, Alliance, 
of Cuyahoga County, Cleveland, Ohio. ED. cichiive'sadevae ee bsbousbsta eden eeNahaeke la eoeeon 935,000.00 


Now Booking Early Fall Dates. Write, Phone or Wire. Consult CONN confidentially. Book our service 
in advance, as I send no substitutes. 


Main Office Je A. CONN Southern Office 


415 Swetland Bldg. 
Box 415 


Cleveland, Ohi 
fh fhenn, Gliercy 6149 JEWELRY AUCTIONEER Cena, Wntite 













Phone Cortlandt 0165 


WARREN H. BROKAW fr ite ieweiry Tred 


— 





Auctioneer for high class legitimate retail jewelers only. 
Integrity and ability unquestioned. Satisfactory results always. 


I am fortunate in having a connection with two Jewelry Auctioneers of 
national reputation and with this combination of talent am able to conduct 
the sales of the largest and finest stocks. | 


References furnished from leading jobbers, wholesalers, manufacturers, 
retailers, Jewelers’ Circular, and members of the Jewelers Board of Trade. 





If you want the best results, write or wire. 


W. H. BROKAW 


W. H. BROKAW, 6 Maiden Lane, (Room 801) New York 








The BUYERS’ DIRECTORY 


Price One Dollar 


The Jewelers Publishing Corp., 239 W. 39th St., New York 

















’ > r 
She Princess °\nne 


~f CHIPPENDALE | 
| 


eve all homes, where 


there is that delicacy, gayety, and 
charm which makes intimate ap- 
pointments and belongings so last- 
ingly attractive, “Princess Anne” 
fits, because it was made for such 
homes. ... Following the flawless 
style of THOMAS CHIPPENDALE, its 
character, exceedingly beautiful yet 
never losing sight of the practical 
in its purpose, has definite charm. 


The “ Princess Anne”’ pattern may 
well be the one preferred for the 
home of modern American archi- 
tecture —the kind of. homes owned 
by those people who are your best 
customers. 


cA brochure illustrating all pieces in both 
flatware and hollow ware, together with 
prices, will gladly be sent upon request. 


R.Wa ttace & Sons Mere. Co. 


Silversmiths ~ FounveD 1835 
WALLINGFORD, CONNECTICUT 
New York: 411 FirvtH AVENUE 
Chicago: 10 SOUTH WABASH AVENUE 
Philadelphia: 1204 CHESTNUT STREET 
San Francisco: 140 GEARY STREET 
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W ALLACE STERLING SILVER 





2 DISTINGUISH] 

















The Newest BRIDAL CHEST 


Brides are not the only ones who will appre- 
ciate this lovely new COMMUNITY PLATE 
Service. Of the popular chest-type, it is a dis- 
tinct advance in that it permits removal of the 
silverware block. Thus the chest may continue 
its usefulness long after purchase, as a jewelry 


Also available in four 
other combinations, with 
34, 42,50 and 51 pieces. 


cabinet, boudoir case or other convenience. 
And in color scheme and decoration it follows 
the lead of the smart Colonial Cabinet,a softly 
weathered beige which is in harmony with any 
surroundings. 29 pieces, including the newest 
Modeled Handle DeLuxe Stainless Knives, $32.25 


From $41.50 to $61. 
All prices include the exclusive 
DeLuxe Stainless Knives 


ONEIDA COMMUNITY STUDIOS: ONEIDA, NEW YORK 


COMMUNITY PLATE 


Guaranteed for 50 Years 




















